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RUM up trade on Spokane Pine Frames. Begin now, 
Mr. Dealer, right at the start of 1940. Make it your big 
banner year on frame sales. You can do it easily. 
For these are modern frames, in line with modern 
needs. No wonder dealers call them CABINET jobs. 
Cut from choicest Idaho White Pine or Ponderosa (our 
own timber growth), the wood is thoroughly kiln-dried 
and the workmanship is precision itself. All joints 
snug and weathertite. Every frame SQUARE, ready 
for sash, without further fitting. All standard sizes for 
windows, doors, basements; also made to special order. 
We can furnish frames with FULL TOXIC TREATMENT, 
branded with NDMA Seal of Approval. 


Sell the Long Lake Lumber Line 


You can order in Mixed Cars any 
assortment of Lumber and Lumber 
Products — Frames, Package Trim 
Lineal Trim, Mouldings, Lath, Cut 
Stock, Industrial Items, etc. Let us 
quote or fill an order for you. 





Member National Door Mfrs. Assn. 


Long Lake Lumber Co. 


Spokane Pine Products Co. 
Spokane, Wash. 








THIS SCREEN COST 11ic MORE tine: a of aes Session Plant 
BUT IT OUTSOLD THE OTHER 6 TO 1 


The scene was a prominent Western dealer's showroom. 
Two screens, looking exactly alike, were displayed side by 
AS Sugar Pine Select 


side. A sign over one read: This screen costs llc more.’ 
Customers asked why. The dealer told them the screen had 
been treated in WOODLIFE. It was protected against mois- 
ture and water absorption, swelling, shrinking, warping 
decay and blue stain. They needn't worry about service 
complaints due to sticking or rattling 
Vhe Medford Corporation makes 


WOODLIFE-treated millwork and rough lumber costs so 
little extra, and has so many important advantages, that 





you can easily sell it at a profit and build goodwill among 
your customers. Write for new literature. 


Protection Products Mfa. Co. 


Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 


Years 








a specialty of thick Sugar (Gen- 
uine White) Pine Selects, care- 
fully selected from old-growth 
high-altitude stock. These thick 
clears are precision manufac- 
tured, thoroughly kiln-dried in 
modern cross-circulating kilns. 


A well-balanced stock of Sugar 
Pine, Ponderosa Pine and Doug- 


las Fir in all grades and thick- 
nesses offers you a complete 
Western Pine service from this 
ONE large mill. 

Large holdings of choice timber 
insures a constant supply of 
earefully-seasoned stock in these 
species. 

Your orders or inquiries will re- 
ceive prompt, efficient attention. 


MEDFORD CORPORATION, *"crecon 


Member Western Pine Association, West Coast Lumbermen’s Association 


Entered as second-class matter March 28, 1932, at the Post Office at Chicago, Illinois, under the Act of March 3, 1879 


| senna LUMBERMAN, Published by The American Lumberman—Established 1873—Office of Publication, 431 South ed 
: ; icago, ill. 
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All operations are keyed for 
high speed production and ac- 
curacy, On machines designed 
for quality as well as quantity. 
Customers are pleased with the 
uniformity of our products. 
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GEORGE J. SILBERNAGEL 210 E. PEARSON ST., CHICAGO, ILL 












AND YOU SELL IT AND GET IT 
WHEN YOU 


Gealure 


POL-MER-IK 
LINSEED OIL 


IN CANS 


NO LOSSES FROM SHRINKAGE, FOOTS, 
DRIPS, OR OVER-MEASURING 


MAKE more money on Linseed Oil. 
Sell Pol-mer-ik Linseed Oil in Cans. 
You buy a can — sell a can. No bulk 
selling losses. Your profits are sure 
and certain. And you give your 
trade a greater value — the Extra 
Value of Cooked Oil at no extra cost. 
It’s the 10% of Cooked Oil in Pol- 
mer-ik that gives better brushing and 
leveling, better gloss and luster — 
greater durability. Write Today for 
the Complete Story of Pol-mer-ik 
Linseed Oilin Cans. More profits for 
you — a greater value for the buyer. 








SAUAAAEABRBEABEAB.ASRESEEREEE SE EE SSE ES 
e. | ARCHER DANIELS MIDLAND COMPANY 
Roanoke Building, Minneapolis, Minnesota = aL39H 


Send me details on Pol-mer-ik in Cans. Send the name 
of my nearest jobber. 


A SIZE FOR EVERY PAINT oR 

JOB PS bbc ccccedecsccccoeeoreeesekasscoseoes 

ee ee abe A 
n Raw or Boiled 

incacenneavvoeseonweuas eee 
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A Good 
New Year 
Resolution: 


‘lll sell more Johnson i eialior 

















in 1940” 

Douglas 
The old year passes—but Johnson old-growth 3 
Douglas Fir stays right on as a good lumber FIn 
buy. The quality and value of ALL Johnson 
Products will be maintained and protected in ss 
the same old way. Kiln-dried stock stored Sitka Spruce 
and loaded under cover, assuring you lumber 
that is clean, dry, bright, straight. Let John- West Coast 
son Products help you make 1940 your best Hemlock 
business year. 
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LUMBER CORPORATION 


Mills: Toledo, Oregon 1330 American Bank Bidg., Portland, Oregon 











CLIMAX 


Lumber 
Tally 
Book 


Improved and 
Revised 





Years of experience has proved the 
Climax Lumber Tally Book to be a most 
practical all-purpose tally record. The 
ruled lines in the book will not fade or 
run when wet. The paper used in the 
book has been specially treated to give 
it a high wet-strength so that it can be 
tallied on when damp. 





Prices quoted are Postpaid 


1 copy of the Climax Tally Book . . $1.00 
6 copies . . $5.50 12 copies . . $10.00 
Send orders to the 


Americanfiimberman 


431 So. Dearborn St. CHICAGO, ILL. 
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*THE ATLAS LUMBER CO. 
Ingalls Building, Cincinnati, Ohio 


Everything in Soft-Textured Appalachian Hardwoods 
“ —Kiln-dried and Air-dried. Prompt Service. 


*ELY-THOMAS LUMBER COMPANY 
General Office: Camden-on-Gauley, W. Va. 


Bell Telephones: 
Summersville, W. Va., 12-W. Stuart, Va., 2781 
Band Mills: Werth, W. Va., Stuart, Va. 


J. B. BELCHER 
Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. 


*BIRCH VALLEY LUMBER COMPANY 
Tioga, W. Va. 
Virgin West Virginia — Specializing in 














MAY HARDWOOD CO., INC. 
Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, But- | 


ternut, Hard and Soft Maple, Oak, Poplar and Walnut. 





*BRISTOL DOOR & LUMBER CO. 
Bristol, Va.-Tenn. 


Kiln-dried Appalachian Hardwood Lumber, Dimen- 
sion and Trim. 


“CHERRY RIVER BOOM & LUMBER COMPANY 


Philadelphia, Pa. 
Mills, Planing Mill, Dry Kilns at Richwood, W. Va. 
Spruce, Hemlock, Hardwoods, Flooring, Mouldings, 
Trim, Standardized Paneling. Mixed Cars. 





"tS ox 
o y? 
“a4, e 


HARDWOODS 


Producing _first-quality 











Start the New Year With An Order for 
These Woods of Beauty and Utility 


Here are the Hardwoods for paneling and trim, for cabinets de luxe, for superfine 
furniture and flooring—and for the more common uses, where soundness, strength 


and durabilty are the qualities called for. Use these woods from the forests of the 


Appalachian Mountains: Oak, Poplar, Chestnut, Maple, Birch, Beech, Ash, 
Basswood, Butternut. Cherry and Hickory. The producers and distributors 
listed on this page can supply these Appalachians in standard sizes and 


grades. 


_ *THE McCORKLE LUMBER CO. 
Stonega, Va. 


Appalachian 


Virgin Oak, 
Poplar, Chestnut, Maple and Basswood. 





Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 





MEADOW RIVER LUMBER CO. 
Rainelle, W. Vo. 
Manufacturers of West Virginia Hardwood Products. 


*MOORE, KEPPEL & CO. 
Ellamore, W. Va. 


Band-Sawn Virgin Appalachian Hardwoods. 
50 Years of Service. 








*MORRISON, GROSS & CO. 
Erwin, W. Va. 


Lignasan-dipped West Virginia Hardwoods. 
Mill, Dry Kiln and Planing Mill. 


Band 





_ MOUNTAIN FORK LUMBER CO., Inc. 


Bluefield, W. Va. 
Soft-textured West Virginia Hardwoods from the 
Center of the Appalachian District. 
Mill at Berwind, W. Va. 





*BRINGARDNER LUMBER CO. 
Lexington, Ky. 


Finest Appalachian Hardwoods. 


*TENNESSEE-EASTMAN CORP. 
Kingsport, Tenn. 
Specializing in White Oak and Yellow Poplar from 
the famous limestone belt in the Appalachian 
mountains. 





*VESTAL LUMBER & MFG. CO. 
Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Knoxville, Tenn. 


*“VIRGINIA HARDWOOD LBR. CO.. Inc. 


Tazewell, Va. 
Soft-textured Appalachian Oak, Poplar, Chestnut, 
White Pine, Hemlock. Dressing and Resawing fa- 
cilities. Modern Dry Kilns. Mill at Bastian, Va. 


*GRISSOM-RAKESTRAW LUMBER COMPANY 
Burnside, Ky. 











Specializing in Soft-Textured Butternut, Tennessee 
Aromatic Red Cedar and all other Appalachian 
Hardwoods. 

WEST VIRGINIA LUMBER CO. 
Elkins, W. Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. 
Rough, Dressed or Resawed. Appalachian Oak 
and Maple Flooring. 





CHRISTIAN LUMBER CO. 


Monticello, Ky. 


Soft-textured Oak, Yellow Poplar and Other 
Hardwoods, Tennessee Aromatic Red Cedar 


*MOWBRAY & ROBINSON LBR. CO. 
Offices: Cincinnati, Ohio 


Mill at West Irvine, Ky. 
Complete Line of ppalachian Hardwoods. Maple 
and Oak Flooring. 





*WILDERNESS LUMBER CO. 
Nallen, W. Va. 


Soft-textured West Virginia Hardwoods—Rough or 
Dressed, Air-dried or Kiln-dried. 





ELK RIVER COAL & LUMBER CO. 
Swandale, W. Va. 

“Elrico” Brand Appalachian Poplar 
and Other Hardwoods. 

THE M. B. FARRIN LUMBER CO. 


Cincinnati, Ohio 


Kiln-dried Appalachian Hardwoods. 
and Maple Flooring. 


Mfrs. Famous 





“Century” Oak 





*GRIFFITH LUMBER CO., INC. 
Huntiagtoa, W. Va. 
Band Mill & WOOD PRESERVING PLANT at Pan- 


er, Va. Lum! treated with Chromated Zinc 
Chloride for protection against decay, termites, fire. 


HUTTON & BOURBONNAIS CO. 


Hickory, N. C. 


oak, poplar, chestnut and 
Planing mills, dry kilns. 





Soft-textured Appalachian 
pinus strobus white pine. 





*Member Appalachian Hardwood Manufacturers, Inc. 


*WOOD-MOSAIC COMPANY, INC. 


Louisville, Ky. 


“Parkay” Ready-Finished Hardwood Flooring, 
Lumber, Veneers, Dimension. 


*W. M. RITTER LUMBER CO. 


Columbus, Ohio 
Appalachian Hardwoods in all thicknesses. Dry Kilns 
—Planing Mills—Oak, Beech, Birch Flooring 
Moulding—Hemlock—Mixed Carloads. 
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FORDYCE-CROSSETT 
Mixed Car Inguiry List 
CHECK, TEAR OFF AND MAIL 


FORDYCE-CROSSETT SALES COMPANY 
CFI FORDYCE, ARKANSAS (South & West) 
[J CROSSETT, ARKANSAS (North & East) 


Please Quote on the Items Checked Below: 


[_] Arkansas Soft Pine general yard and shed stock 

[] Trim-Pak and “American Beauty” Wrapped Trim in 
Arkansas Soft Pine, Red Oak, White Oak, Red Gum 
and Sap Gum 


[] Satin-like Casing, Base, Mouldings 

[] Boston Partition 

[-] Dadoed Jambs and Stops — Sanded 

[] 3° and 4” Edge and Flat Grain Pine Flooring 
[] plain end or [] end matched 

[}] Drop Siding and [] Bevel Siding 

[-] Log Cabin Siding 

[] Boards and Shiplap 

[-] Center Matched Sheathing [_] end matched 
[] plain end 

[-] Dimension and [] Small Timbers 

[] Kiln-dried Roofers 

[] Kiln-dried Lath 

[] “Wolmanized” (Pressure Treated) Lumber — Certified 
Protection Against Termites and Decay 

CL] “WOLMANIZED" Fence Posts 

[J "WOLMANIZED” Group Poles 

[-] Royal Oak Flooring 

[] Oak Plank Flooring 

[-] Beech Flooring 

[] Red Gum Border Strips 

[-] Supercedar Closet Lining 

{-] Oak Stair Treads and Risers 

[] Thresholds 

(] Pine and Oak Balusters 
4/4,5/4 and 6/4 Gum — 82S and resawn 
[] once or [] twice 

(] 4/4 Oak —S@S and resawn [_] once or [] twice 

[] 4/4 FAS and Select Cypress Finish 

{_] 4/4 Cypress -—S2S and resawn 

[] 6/4 Elm-S2S and resawn 

[] Oak Wagon Stock 

[] Yard, Factory and Industrial Hardwoods 

[-] Sound and Square Edge Oak Timbers 

[] Pine, Gum and Oak cut to length Crating 


[-] Glued-up Ironing Boards, Counter Tops and ["] Gum 
Dimension — 


CROSSETT WATZEK GATES 
INDUSTRIES 





& 
YOUR FIRM NAME 





STREET NO. 





CITY & STATE 
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December 30. 1939 


A Depend = Dixie 
in 1940 


CYPRESS 
P| al Southeastern 


Hardwoods 
Now and all through 1940 it will pay you to push 


the dependable products of Dixie Lumber Com- 
pany. On your Cypress and Pine orders you can 
be sure of the same superior quality and the 
same unfailing service for which Dixie is noted 
in the hardwood field. 
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Our modern mill, on McCoy's Creek, a mile from 
Jacksonville’s center, has complete planing mill 
equipment and up-to-date dry kiln facilities. Let 
us have your inquiries and orders for TIDE- 
WATER RED CYPRESS shed stock and for LONG- 
LEAF and SHORTLEAF framing and finish — 
moulding, ceiling, siding, partition. 
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MIXED CARS A SPECIALTY 


Dixie Lumber Company, Inc. 


JACKSONVILLE, FLORIDA 


P. O. Box 443 Telephone 5-3956 


MEMBER: National Lumber Exporters Association 
National Hardwood Lumber Association 
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MOTE: 


Western 
White 
Super- 
Spruce 


The All-Purpose Lumber 


Push and feature ‘“Moyie” all through 1940. Think of its many 
uses! From fine interior finish and specialty products to com- 
mon construction! Light in weight, light in color, fine grained in 
texture, it is sturdy, strong and enduring. 





Make it 
Your 
Leader 


1940 











“Moyie” Spruce Building Board—3 patterns—Edge and Center 
Beaded; Edge and Center V-Groove; Edge Beaded. With the 
Interlocking Joint—wind-proof, waier-proof, dust-proof. 


SAMUEL L. BOYD 


American Saies Representative 
828 Plymouth Bldg. Minneapolis, Minn. 


Write for 
quotations. 








BCSPRUCE MILLS.Ltd. 


LUMBERTON, B.C 
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for the LUMBER STORE 


@ Builds up Sales Volume in your 
territory. 


a Obtains more new customers. 


@ Puts you ahead of your competition 
in point-of-sale merchandising. 


® Presents your paint department by 
Direct Consumer Contacts in your 
Potential Trading Area. 


These are a few of the helps that make the Lumber 
Store, who sells Sargent Paint Products, known 
as ‘‘PAINT HEADQUARTERS.” Let us help you 
create a modern Lumber Store from your present 
display room. Your Paint Department will out-sell, 
dollar-for-dollar, any line of merchandise you've 
ever sold. 
mt Sargent-Gerke © 


Producers of PAINT, VARNISH AND ENAMEL PRODUCTS 
INDIANAPOLIS 


Let Us Modernize Your Paint 
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DO FOR YOU! 
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You will be interested in the details 
of the Sargent Merchandising Plan 
for the Lumber Store. Just write the 
Indianapolis, Indiana. . 
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is accepted as the highest quality paint that it 














= is possible to produce and is approved by 
= ENTIRE SATISFACTION AND m= 

master painters and home owners every- 4 

where. Gold Label Paint is made with strictly 
pure well-aged Linseed Oil that has been The Sign of p 
crushed from the seed of Pure North Ameri- Quality 7 
can Flax and the very highest grade pigment , i 
A G U ARA N T E E combination, ground together with powerful | tte : 
that means machinery to a degree of fineness and uni- SARGENT , 
exactly what it says... formity that cannot be obtained by any other ADAINT a 
This guarantee, which appears method. This fineness of grinding assures oy = : 
on every can of Sargent Gold : lit N 
Label Paint, means exactly what great wearing qualities. 1 


it says. It contains no qualifying 


phrases. The merchant may sell T, Y B M ene iy, / 

and the user may buy with abso- 

lute assurance that this paint 

will come up to their highest is the opportunity for the Lumber Store to meet chain store and mail-order 


{ot 


anticipations. competition with a profitable high-quality product. Investigate today! 


m Sarsent-Gerke co 


Producers of PAINT, VARNISH ENAMEL , oll 
rey eer Tree eam 
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on your requirements. 
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“The South Has a Hardwood for Every Need” 


Now the New Year! New hopes and respons- 
ibilities. New problems and opportunities. New 
uses and more uses for the Hardwoods of the 
Southland. More and more American indus- 
tries will turn to these dependable woods that 
so happily combine strength and toughness, 
beauty and charm, utility and durability. 
Here’s a wide variety. a just-right wood for 
every need. For interior and exterior building 
uses, for finest furniture, cabinet work, mill- 
work, for thousands of other uses. Named on 
this page are producers and distributors on 
whom you can depend for ALL your hardwood 
needs. They will welcome opportunity to quote 
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ASH 
BASSWOOD 
COTTONWOOD 
CYPRESS 
ELM 

GUM 
HACKBERRY 








» 


Your inquiries and orders sent to these leading | 


firms will receive the most careful attention. 








Breece-White Manufacturing Co. 


Eudora, Ark. 


Manufacturers of All Southern Hardwoods. 
Specialties: Mississippi River Cottonwood 
Willow. All jer shipped dry and bright. 


| 


Mansfield Hardwood Lumber Co.| — 


of Louisiana, Inc. 
Gen’1 Offices: 901 City Bank Bldg., Shreveport, La. 
Hardwood, Pine. Band-Sawn Gum, Oak, Magnolia, 
Cypress. ‘Band Mills: Winnfield, La.; Zwolle, La. | 





W.T. Carter & Bro. 


Sales Office: Houston, Tex. 


Band Mill: Camden, Tex. 
Band-Sawn Ked and White Oak, Red, Sap and 
Black Gum, Magnolia, Ash, Surfacing & Resawing. 





at 
Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 





NF 


HICKORY 
MAGNOLIA 
OAK 
POPLAR 

e PECAN 

e PERSIMMON 
e SYCAMORE 
¢ TUPELO 

e WILLOW 





























Be Sondheimer Co. 
Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel Cooperage. 
Serving the Trade Since 1872 


Tendal Lumber Company 


Waverly, La. 


Cutting Virgin Delta Timber. Specializing in Plain 
and Quartered Red Gum, Red Gum Figured Wood, 


*! and Wide Sap Gum. 








Thomas-Little Lumber Company 
Quincy, Fia. 


Mfrs. Band-Sawn Southern Hardwoods and Pine. 
Equipped to Kiln-Dry, Surface and Resaw. 





Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago, Ill. 
Band-Sawn Delta Hardwoods and ress 
Operating Four Modern Band) Mille. 
Faust Bros. Lumber Co. 
Jackson, Miss. 


Complete Line Southern Hardwoods, White Oak. 
Red Oak, Poplar, Sap Gum, Black and Tupelo Gum 
and others. All thicknesses. Straight or Mixed Cars. 








McGraw-Curran Lumber Co. 


Yazoo City, Miss. 


Band-Sawn Southern Hardwoods. Specializing in 
Deep Swamp Cypress, Cherry Bark Red Oak, Delta 
Red Gum and Tupelo and the famous Yazoo Beech. 


Turner-Farber-Love Sales Co., Inc. 


Lemoyen, La. 
Mfrs. Band-Sawn Qrtd. & Plain White & Red Oak, 
Red & Sap Gum, Black Gum, Tupelo, Sycamore. 
Ash, Elm, Maple, Pecan, Louisiana Red Cypress. 





Nickey Brothers, Inc. | 
Memphis, Tenn. 


FLOORINGS — ae and Kiln-Dried Hard- 


oods. Member National Oak 
Flooring Mfrs, a, 


Wax Lumber Company 
Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark Red Oak, 
Magnolia and Poplar. Annual Cut, 12 million feet. 





Santee River Hardwood Company 
St. Stephen, S. C. 
Mfrs. Band-Sawn Southern Hardwoods. Specializ- 


ing in Ash, Plain and Quartered Sap Gum, and 
Tidewater Red Cypress. 


Anderson-Tully Company 
General Offices: Memphis, Tenn. 


For 49 zee, Mfrs. Southern Hardwoods—Gum Ply- 
+L aa Semi-Finished +? Dimension. Oak 
» Short Leaf Yellow Pine. 8. 


ws Hardwood Company 


Keltys, Texas 


Large stocks of Oak, Gum, Elm, Ash and other 
Southern Hardwoods. 





Modern 








Reynolds & Manley Lumber Co. 


Savannah, Georgia 


Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypres: 
Can grade- & trade-mark. Plan ing Mills, Modern Dry Kilas. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 


Weaver Bros. Lumber Company 


Shreveport, La. 
Southern Hardwoods in All Grades and Thicknesses. 
Long Leaf and Shert Leaf Yellow Pine, Oak and 
Beech Flooring, Cypress. 





Shannon Brothers 
P. O. Box No. 2, Memphis, Tenn. 


Manufacturers Band-Sawn Southern Hardwoods 
and Deep Swamp Cypress. All Lignasan-Dipped. 


Wheeler Lumber Company 
Pine Bluff, Ark. 


Manufacturers Band-Sawn Southern Hardwoods. 
Lignasan-Dipped, Can Ship Kiln-Dried or Air-Dried. 





J. M. Jones Lumber Company 


Natchez, Miss. 


Mfrs. All Southern Hardwoods and Cypress—Dow!l- 
cide-Dipped. Planing Mills and Dry Kilns. Normal 
Stock, 12 Million Feet. 


Woods Lumber Company 
Memphis, Tenn. 


Band-Sawn Hardwoods—Lignasan-Dipped 
“From WOODS te CONSUMER” 





Bellgrade Lumber Company 
Memphis, Tenn. 


Band-Sawn Hardwoods from Hills of Mississippi. 
Oak, Poplar, Gum, Magnolia, Beech, Black Gum, 
Tupelo, Elm; also Deep Swamp Cypress. 





Louisiana Central Lumber Co. 


Clarks, Louisiana 


Band-Sawn Forked Leaf White Oak, Cherry Bark 
Red Oak, Red and Sap Gum, Poplar, Cypress. 
Oak Flooring. Mixed or Car Lots. 





Sparkman Hardwood Lumber Co. 
Sparkman, Ark. 


All Arkansas Hardwoods, including Ash, Beec 
Cypress and Elm. Nice stock 4/4, 
Sap Gum, surfaced and re-sawn. 


h, 
5/4, 6/4 No. 2 





Order Southern Hardwoods from these leading firms 
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WEATHER STRIPS 


MILL ASSEMBLED 
eS 


MADE BY 


CHAMBERLIN 
METAL WEATHER STRIP CO. 























Responsible manufacturers 
of pre-fabricated sash are fast turn- 
ing to “‘Weather-Seal” Metal Weath- 
er Strips not only because “‘Weather- 
Seal’? Weather Strips are more 
easily installed but also because they 
give enduring and trouble-free ser- 


WEATHER PROOF HEAD 
Properly formed to provide a 
positive seal between sash and 
frame.stopping drafts and leaks. 








vice. It’s easy to build and to sell 
unit windows equipped with “Weath- 
er-Seal” Weather Strips. They are 
accurately machined, assuring easy 

installation, a close fit 
and smooth win- 














dow operation. 





IMPROVED MEETING RAIL 
An entirely new design using 
but a single member. No nails. 
May be used on head or sill. 





SEALED SILL 
This is made possi- 
ble with **Weath- 
er-Seal’’ ribbed 
Weather Strip. 
Contact is made 
the full width of 


sash. 


eee eae eee. 


Chamberlin Metal Weather Strip Co. 
1246 La Brosse Street 
Detroit, Michigan 


Please send details of “‘Weather-Seal”” Metal Weather Strips for Mill 
Assembled Window Units. 


Name____ 





Address__._-_————S 





City___ 











Because of the fact 
that we have finish- 
ed our operations 
and are closing out 
our stocks, 


OL 


We are making SPECIAL PRICES 


on ROCK ELM 
HARD MAPLE 
HEMLOCK, LATH 


60M feet 4/4” No. 2 Com. Rock Elm 
70M feet 4/4” No. | Com. & Bir. 
Rock Elm 
90M feet 5/4” No. 3 Com. Rock Elm 
80M feet 8/4” No. 2 Com. 
& Btr. Rock Elm 
70M feet 10/4” No. | Com. 
& Btr. Hard Maple 
350M feet 5/4” No. 3 Com. 
Hard Maple 
3 cars 32” Merch. Hemlock 
Lath 
5 cars 48” No. | Hemlock 
Lath 


HOLT LUMBER CO. 


Members of: National Hardwood Lumber Assn. 


Northern Hemlock & Hardwood Assn. National Oconto, Wis. 


Lumber Mfrs. Assn. Maple Flooring Mfrs. Assn. 
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Compare Our Facilities --- 


e All logging is selective 
and logs are fresh cut — 


@ All lumber is band sawn 
and properly edged, 
trimmed, sorted and 
piled 


@ New dry kilns — Moore 
Cross Circulation 





Try our “Shawano County ” Hardwoods -- 
Maple, Birch, Basswood, Oak, Elm. 


MENOMINEE INDIAN MILLS 


Neopit, Wis. 
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Amemecanfiumberman 


A California El Dorado 


Home of the Giant Sugar Pine 





“| will run a line across this canyon 
and swing the lumber across” 








Quiet reigned on Slab Creek for a year after the close 
of the river drives. But this splendid sugar pine tract 
soon drew the attention of other men from the white pine 
region of the Lake States. In 1900 they acquired the 
timber tract and improvements of the old American Com- 
pany on Slab Creek. 


Their leader was D. H. McEwen, an aggressive operator 
with courage and original ideas. The problem was still 
to get across the South Fork of the American River. 
While studying the problem, McEwen was one day in 
the South Fork Canyon at the foot of the old log chute. 
He exclaimed, “I will run a cable across this canyon 
and swing the lumber across." 


This decided, work then went forward under the direc- 
tion of Superintendent Charles Wood. By 1901 the band 
sawmill had been moved from Folsom to Pino Grande. 
That year the first cable tramway was built from the 
North Point at the head of the old log chute across the 
South Fork Canyon. 


This cableway consisied of two 1!/-inch cables and 
carried a load of 2,500 feet of green lumber. Its span 


Lumber Cable Tramway of the Michigan-California Lumber 
Company, Across the South Fork of the American. 


[Number Eleven of a Series] 


Traction Engine Hauling a Camino to Placerville, 
in ; 


was 2,900 feet and it was located 1,200 feet above the 
River. It was operated by twin steam engines from the 
south cable structure. 


The El Dorado Lumber Company was organized with 
San Francisco capital and E. N. Harmon as president. 
McEwen sold his interests to it but remained in charge 
as manager. In 1902 the narrow gauge lumber railroad 
was completed—the nine miles from the south terminus 
of the cableway to the old Seven Mile Station on the 
Placerville-Lake Tahoe stage road. 


The next year a box factory and planing mill were 
built there and Seven Mile became the new town of 
Camino. That season 5]!/ million feet of lumber was 
hauled by a steam 60 H.-P. traction engine over a 7-mile 
dirt road from Camino to Placerville. In 1904 an 8-mile 
standard gauge railroad was built from Placerville to 
Camino; later named the C. P. & L. T. R. R. 


By 1905 the El Dorado Lumber Company was at the 
peak of its operations. That same year the C. A. Smith 
Timber Company began to acquire a large block of pine 
timber further east on the Georgetown Divide. The 
operations of the El] Dorado Lumber Company continued 
on a good scale through 1907. Camino grew from a wide 
place in the old Tahoe-Carons road to a thriving com- 
munity. However, with the difficult financial times that 
fall operations were suspended. 


THE PRIME REASON FOR THE PERSISTENT EARLY 
EFFORTS TO LOG THE TIMBER ON SLAB CREEK WAS 
THAT THIS TIMBER WAS A PORTION OF THE FINE 
SUGAR PINE STAND FOUND ON THE GEORGETOWN 
DIVIDE. THE EXCELLENT SIZE OF THE SUGAR PINE 
TREES IN THIS LOCALITY MAKES POSSIBLE THE PRO- 
DUCTION OF LARGE QUANTITIES OF THICK AND WIDE 
LUMBER OF HIGH QUALITY. 


THESE TREES HAVE A VERY THIN SAP RING, WHICH 
RESULTS IN THE PRODUCTION OF A LARGE AMOUNT 
OF HEART LUMBER. DISTRIBUTORS WILL FIND THAT 
THIS WELL-MANUFACTURED LUMBER MAKES SATIS- 
FIED CUSTOMERS. 


Michigan-California Lumber Co. caurornia 


Member of the Western Pine Association 
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Our stock is well manufactured from 
thoroughly water-cured logs—soft, light, 
easy-working, long-lasting, good old 


1304 CONWAY BLDG. 


DISTRIBUTORS OF 








SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


SHEVLIN-CLARKE COMPANY, LIMITED 


Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


“Member of the Western Pine Associa- 
tion, Portland, Oregon. 





SHEVLIN PINE 


Reg. U. S. Pat. Off. 
EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORK CHICAGO 
1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
Mohawk 4-9117 Telephone Central 9182 


SAN FRANCISCO 
1030 Monadnock Bldg. 
Exbrook 7041 















We can supply you with 
practically everything in 
the line of lumber. For 
many years the name of 
Peavy has stood for top- 
most quality in lumber 
products. Remember 
this name when you 
need Pine and Hard- 
woods. Mixed Cars, 
Straight Cars. Tell us 
your needs. 


PEAVY- 


MANUFACTURERS OF 


SOUTH 


SOUTHER 
OAK FLOORING 


e 


MOORE 


LUMBER CO. Inc. 


PINE SALES OFFICE, 
SHREVEPORT, LA. 


GENERAL S 
HOLOPaw 


mM 
ANUFACTURERS aon 


ERN YELLOW PINE Dense Vir gi 


N HARDWOODS 


Northern White Pine, Norway Pine and 
Canadian White Spruce. Write us _ re- 
garding your needs today. 


CHICAGO, ILL. 





Shevlin Pine Sales Company 








SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 
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AND SOUTHERN 


By N12) Wolo) oy 


PEAVY-TEMPLE 
HARDWOOD AGENCY 


1 Bank Bids 
118 American Nationa 
BEAUMONT, TEXAS 


t 
Handling all Hardwood Saies 0° 


vY-MOORE LUMBER CO. ives 


EA | 
: UTHERN PINE LUMBER CO 


and SO 



















FOR SALE BY 





PRICING for PROFIT 





By W. L. CHURCHILL 


A New Book That Every Lumberman Needs Right Now 


It clearly and specifically answers dozens of very important questions, such as the following: 


How must you determine right prices? Where should your profits come from? 
What is the correct ratio of selling cost Where should your price corrections 


to profit? begin? 


ORDER YOUR COPY NOW (?osrram $3.00 
American Lumberman, 431 So. Dearborn St., CHICAGO 
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. for that 


om to Florida for fun. . 


inviting variety of sports and recre- 


ation that the Sunshine State offers in 
such abundance. Come to Florida for 
leisurely living the year round, where the 
atmosphere is friendly and cordial, and 


the climate close to perfection. 


Come to Florida, too, for Tidewater Red 
Cypress—for Florida's tidal swamplands 
constitute the richest cypress growing re- 
gion in the world. Specify “ARROW 
BRAND"—the true species of "The Wood 
Eternal,” famous for its durability, its 
beauty of grain, rich coloring and even 


texture. 


With a combined inventory of more than 
one hundred million feet, the five major 
mill conriections of the Florida Louisiana 
Red Cypress Company make it your most 
dependable source of supply for trade- 
marked and grade-marked ARROW 








BRAND Tidewater Red Cypress. 


ALWAYS SPECIFY Cypress 
s < 


‘The ress 


Arrow Brand ‘rhe Weed Eternal® 





FLORIDA LOUISIANA RED CYPRESS COMPANY 


Barnett National Bank Building Jacksonville, Florida 
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Pine Logs on the Way to Algoma Mills 


Let Algoma Lumber Win for You 
As it Does for Other Dealers 


You'll be glad to get acquainted 
with the surpassing quality of 
Algoma Ponderosa, the friend- 
winning lumber line. Sound, 
strong, straight-grained,  soft- 
textured, easily workable, it is 
ideal for building and wood- 


working uses. Shop Lumber, 
carefully kiln-dried . . . Selects 
and Common... General Build- 
ing Lumber . . . Pattern Lumber. 
Up-to-date kilns, modern ma- 
chines . . . top-quality lumber 
that will make trade for you. 


Member of the Western Pine Ass'n. 


Ftlgoma LUMBER CO. 


pS i cloy V+ Wena 4670), 








“Anaconda 
Lumber 
will be my 
Leader 
all Through 
1940” 











That's a good resolution for any lumber dealer to make. And 
Anaconda Ponderosa is a good lumber to sell. Cut from choice 
timber, it's soft-textured, straight-grained, bright, clean, good- 
looking, quality through and through. Big value to pass on to 
your customers. All Regular Lumber Items, Knotty Pine, High- 
grade Finish, Lath, Mouldings, Box Shook, etc. We greatly ap- 
preciate your inquiries and orders. 


Member Western Pine Association 


IE } 
Wratng NA. 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 


Wrapped Trim, Mouldings, Casing WISCONSIN LAND & LUMBER CO. 
and Base in ARKANSAS SOFT HERMANSVILLE, MICHIGAN 


PINE, WHITE and RED OAK, RED 
and SAP GUM. 


ARKANSAS SOFT PINE J q H.M. SPAIN & Co. 
ee OOD nee Timber Estimates and Appraisals 


- a 
OAK, BEECH and PINE { Thirty years experience in Southern 
FLOORING = Pine and Hardwood timber. 
* > Commerce Title Bldg., MEMPHIS, TENN. 
Prompt shipments on orders of 
any size. Write for quotations. 


Mme UVORLY PINS ¢ sexctsse 




















ae All that the name implies 
NOFMA! WARREN, ARKANSAS eciie teibiee ‘dalin. Sin, eee: ai 


mills—35 million feet annual cut. Manned 

OOAK.”) by a speedy, efficient organization — small 

FLOORS/ enough to give your orders INDIVIDUAL 

attention — large enough to serve ALL 

your needs. Member Western Pine Asso- 
ciation. 


a 


American $:.,St5£5 Load Binder fun yas 

For binding LUMBER, titi a name onan Ivory Dine Com a NY. Com. nade 
Seapebcaditeenient eu [Ponberosa pine KLAMATHIAUSOReE! «= 
est to use... most practical and 


effective. Three sizes. Write for 
circular and full information. 











“American” line of Logging Tools 


yo ae ae = Baughman’s Buyer and Seller 


market. Catalog on request. 
A well known calculator for standard lumber sizes to which 
is appended a considerable number of useful miscellaneous 
ge en mgt gp tt 4 Be 

pages, 5x7 inches, red water-graine exible le 
Ss “ig, Ue TARTER, WE BSTER & JOHNSON, Inc. black seal grain, $5.00; blue morocco leather, gilt edges, $6.00; 
- SAN FRANCISCO, CAL. brown imitation leather, $3.00. Pocket edition, 31x86 inches, 
CALIFORNIA SUGAR PINE with cut-in indexes. 


NDERO NE.--- In Silk Cloth, $1.60; Red Leather, $3.00 
onan a — wie Blue Morocco with Gilt Bdge, $8.00 


Associated Lumber & Box Co., Underwood Lumber ( 
Dorris and Nubieber, Cal. Lakeview, Gregan FOR SAL® BY 





American Lumberman, “ Ginc3.m. 




















Bay City, Mich. 


a KL ; , 4 Our Wholesale Service 
Wm. C. Schreiber — Co. — ' Dealers throughout the 


U. S. Letters Patent 2,088,238 Lower Peninsula are in- 
vited to take advantage 
of our quick service 


““Knone Better’ Brand facilities on “Knone Bet- 


ter’ Maple, Beech & 


- : Birch Flooring; on 
umber Tor immediate veivery FLOORING Bruce Oak Flooring; all 
Curtis Products; Wood 
. f Conversion Co.’s Nu- 
Mahogany and Walnut, Kiln-Dried Hardwoods, Factory Pine, of Northern Hard Maple Wood, Balsam - Wool & 
Pattern lumber, Cypress, Philippine Mahogany and White Reneere Senses: 
° . Y Beech, Birch and Creo-Dipt _ Stains, 
Cedar boat lumber. Michi Oak AL in Siss ; Seohyre: 
Let us help you sell the above items at a profit calganvea Siotue. Genak Guevers 

Members Maple Flooring Mfrs. Assn. to your yard, 


Cermak Road & Throop St., Chicago, Ill. Phone Canal 0262 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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ROLLING 
IN TO 
WESTWOOD 


to produce lumber, moulding, cut 
stock, Plywood for yard or factory. 
A continuous year round operation 
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CALIFORNIA PINES ... SOFT PONDEROSA & SUGAR PINE 


MEMBER WESTERN PINE ASSOCIATION 


“Producers of White Pine for Over Half a Century” 


The Red River Lumber Company 
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This is a Great Country 


EW YEAR’S resolutions ought to 
be handled by the sports editor ; 
with gloom stories released by 

coaches, interviews with veterans of for- 
mer seasons, starting lineups, play-by- 
play wire reports, last-quarter purple 
shadows across the bowl and all the rest. 

Contrary to tradition, not all these Jan- 
uary-first good intentions are pushovers. 
Quite a few prove to be iron men who 


“never take time out from the season’s 


opening whistle until the final gun gives 
the home team the championship. The 
outcome isn’t certain, else there would 
be no contest. The man who is sober 
without effort doesn’t have to lick John 
Barleycorn; and the man who never gets 
mad when a felonious competitor swipes 
an old customer doesn’t need to learn 
how to control his temper. He may not 
be quite human, but nothing can ruffle 
him. When a man makes a good resolu- 
tion he admits, to himself, that his line 
play is ragged and that he’s facing a tough 
schedule without adequate reserves. 
* 2 2 
UNFINISHED INVENTORY 
AS OF DECEMBER 30, 1939 


1000 pieces 2x4x16—10,667 ft. 

700 pieces 2x12x16—22,400 ft. 

10 old-time friends—$10,000,000. 

1000 pieces 1x12x16—16,000 ft. 

1 25-year-old, comfortable home—$10,000. 

Lumber sheds—$2,500. 

Shed of assorted millwork—$2,500. 

1 40-year old desk—$5. 

Office chairs—$2. 

2 trucks—$500. 

$5,000 old accounts—$2.50. 

Good will of 500 customers—$50,000. 

Prospects for 1940—Unlimited. 

You say you have never seen an annual 
inventory just like the above? As a mat- 
ter of fact, neither have we. But isn’t 
it like business—like life itself, for that 
matter—with tangible and _ intangible 
things all mixed in together? What busi- 
ness man can really separate his tangible 
assets from those which can not be 
touched or seen? For instance, what 
would your 2x4s be: worth without the 
homing instinct which prompts people to 
build houses to shelter their loved ones? 
What would your sheds and warehouses 
be worth without the good-will and pres- 
tige which you have steadily built up, 
perhaps over a long period of years? 
What would life itself be worth without 
the merited confidence and respect of your 
fellow men? No, your inventory, how- 
ever careful you may be to make it com- 
plete, will lack some items that can not be 
set down with pen and ink, or even with 
the most modern of accounting ma- 
chines—and these omitted intangibles 
represent by far the greatest values of all. 
Fortunately, the tax collector can not lay 
hands upon them either. 


The Page has picked up a few work- 
ing (we hope) resolutions among busi- 
ness friends. We print a few at random, 
just for instance. To wit: 

“Business is a bad master only when 
badly managed. It is a partnership, and 
to be fun it must serve both my interests 
and those of my customer partners. I 
shall make no sad resolutions against any 
part of this fun.” 

¢@ 4 

“Business service gets more complex, 
and business growth is best promoted by 
service. But I firmly resolve to remem- 
ber that quite a handful of my customers 
know what they want without aid or abet- 
ment of a service department. A farmer 
who asks for a roll of barbed wire doesn’t 
need the help of an interior decorator; 
neither does he much like the idea of help- 





What's 
Behind the 
Door For 


1940? 


See front page and 
running comment be- 
ginning on page /8. 








ing pay the decorator’s wage, even though 
the extra charge is subtly camouflaged.” 
* * Ox 

“An increasing number of the custom- 
ers need and want ideas as well as mate- 
rials ; and this spells service, with or with- 
out a special department. 

“In offering this service it is my pur- 
pose, subject always to the adjustments 
of common sense, 

first, to make sure in a tactful way that 
the goods the customers ask for are the 
right kinds and grades for the ends they 
have in mind; 

second, to suggest other goods, methods 
or even ends, if such are indicated, that 
will better fit their buying power or that 
will give them more lasting satisfaction ; 

third, in planning my service, to fit it 
with reasonable exactness to the stand- 
ards, ideas, needs, comforts, pride and 
practical advancement of the community 
and not to my notions of what would be 
swell if only the public had more sense; 

fourth, to be reasonably sure that the 
cost of such things as unit sales, architec- 
tural plans, landscaping, finance plans, 
color styling, farm engineering and such 
is matched or more than matched by the 
values of more exact fitness, longer use, 


economy of operation and proper pride 
of possession ; and 


fifth, to see that this added cost of serv- 
ice is allocated with reasonable exactness 
on a proportionate basis among those who 
get the added values.” 
* ok x 


“The 1940 Agag which I shall endeavor 
to hew in pieces before the per in Gilgal 
is the front-office habit of giving the fishy 
eye to customers; that foulest of all foul 
lapses at the order desk of getting all the 
chores done up, including the comic strips, 
while an impatient customer clouds up 
over being ignored. When a buyer comes 
in on his own power and thus bridges 
ninety percent or more. of the “gap be- 
tween merchandise on the shelves and 
money in the till, he deserves something 
other than a pointless wait. 


“Of all inexpensive but potent aids to 
satisfactory business relationships, com- 
mon courtesy is tops. So my number-one 
resolution for 1940 is that, beginning es- 
pecially with me, the staff is to learn and 
apply the Golden Rule of courtesy in 
dealing with the public.” 


The Page would appreciate knowing 
about your successful resolutions and how 
you got them to grow. 

So 


HAT THE “still, small voice” which 
we call conscience is still operative 
in the world is evidenced by a letter 

received by the AMERICAN LUMBERMAN 
from a town in Pennsylvania, which we 
quote, as being singularly appropriate to 
New Year’s, when we all resolve—or 
should—to square old errors and make a 
fresh start in the right direction. The 
writer of the letter is a former subscriber, 
who got into arrears—but let him tell his 
own story: 

AMERICAN LUMBERMAN 

Chicago 

Dear Sir: 


I inclose a check for three dollars to pay 
up my subscription to your magazine 
which I received a good many years ago 
and I never paid for it. It then was 
- $4.00 per year but you have written me 
several times to say that if I mailed you 
$3.00 you would give me a receipt in full, 
so I have now done so, hoping this is 
satisfactory to you. If not, will mail the 
other one dollar. I also ask your for- 
giveness for not sending it before. 


You may thank the Lord for this as I 
am trying to live a Christian life and I 
am strongly impressed by the Holy Spirit 
to pay this. I certainly regret not send- 
ing this before. 


Wishing you success, I remain yours, 

P. S—I rewrote check, making it $3.03, 

to cover postage. 

Congratulations, and A Happy New 
Year, to a square guy, “somewhere in 
Pennsylvania.” 











“Published figures for the present and 
near-term building business make pretty 
good reading, and we are hopeful that 
1940 will show a continuation of this up- 
turn, and particularly that the construction 
of small-homes will continue in improved 
volume. However, home building has been 
the mainstay of the lumber business for 
two years or more, and there might logi- 
cally arise some question that this volume 
can be continued. Federal loan agencies 
have enlarged their scope to cover in- 
creased lines of home building and repair, 
and this is and should be a great stimulant 
to home building.” 


Exchange Sawmills Sales Co.. 
Kansas City, Mo. 


“Provided the United States stays out 
of war and there is not a further spread 
of hostilities to other nations, we can see 
nothing to indicate anything but that both 
building and business activity should con- 
tinue to moderately increase. The fall 
months of 1939 have shown a splendid 
increase in building permits over what 
we have experienced since the depression 
began in late 1929. This building activity 
was not the direct result of the war, be- 
cause we would have had even more ac- 
tivity had not the war started in Sep- 
tember, but if the war continues we should 
have more activity in the heavy industrial 
States than we have had during the past 
few years, and this coupled with the ac- 
tivity and States that do not depend so 
much on industrial activity, should make 
for better times for the building industry. 
The American public now has sufficient 
confidence in the stability of American 
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business that they are willing to build 
for the future, and so long as this con- 
fidence is sustained the building industry 
should go forward. We do not look for 
any spectacular building boom in 1940, 
but for a moderate increase, which of 
course will be more healthy for the coun- 
wr 

Frost Lumber Industries (Inc.) 

Shreveport, La. 


“We are concluding a satisfactory year 
in the construction industry in 1939, and, 
despite some of the uncertainties created 
by the war in Europe, we are looking for- 
ward confidently to a better year in the 
construction business in 1940. Conserva- 
tively, we anticipate a 5 percent to 10 per- 
cent increase in the residential market 
and in the industrial field we anticipate a 
healthy increase, possibly to the extent of 
a 40 percent gain. Aside from new con- 
struction, with generally increased busi- 
ness activities and improved incomes, it is 
conservative for the industry to expect a 
good gain in the home improvement field.”’ 

Johns-Manville Sales Corp., 
Chicago, Ill. 


“We are very optimistic as to the out- 
look for the lumber industry. The heavy 
movement in the fall gave practically all 
mills a chance to work off their surplus 
items and they are facing the new year 
with inventories that are not too large. 
Shipments to South America are off con- 
siderably during the last few weeks but 
most exporters believe that the volume will 
come back briskly during January. We 
all know that the retail yards have been 
holding off their buying for two reasons. 
First, the fact that they take inventory on 
the first of January. Second, because of 
the new freight rates that are going into 
effect on January 10th. Undoubtedly their 
stocks have run down to where they will 
need a great deal of lumber. Industrial 
buying should continue and improve in 
some channels.” 

Crosby Lumber & Mfg. Co.. 
Crosby, Miss. 





“In our opinion the outlook for the 
building business in 1940 is decidedly 
good. There has been, during a consider- 
able period, such a dearth of construction 
that we now have a great accumulation 
of overdue building. It is our opinion that 
1940 will see a considerable part of this 
made up. This deficiency cannot, by any 
means, be completely made up in 1940; 
but there are very tangible evidences that 
we are just entering an era, which will 
include 1940, and extend considerably be- 
yond it, during which the existing defi- 
ciency will be made up. The lumber busi- 
ness in point of volume in 1940, should be 
as good as in 1937, and prices which are 
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lower than they should be in relation to 
other commodities should show consider- 
able improvement.” 
W. M. Ritter Lumber Co., 
Columbus, Ohio 





“We are distinctly optimistic, barring 
the involvement of this country in the Eu- 
ropean War. With prices in general ex- 
pected to show a gradual uptrend during 
1940, it will be found desirable to carry 
larger inventories than in 1939. There 
is no evidence that current stocks of lum- 
ber or millwork are excessive, or that they 
are likely to become so in the months 
immediately ahead. In the general busi- 
ness picture for 1940, we believe - that 
residential building offers one of the most 
promising prospects.” 

Geo. Silbernagel & Sons Co., 
Chicago, Ill., Wausau, Wis. 


“It is our opinion the Southern pine 
lumber industry will enjoy an increased 
volume, at least during the first six months 
of 1940, and for the reason mill stocks are 
now at a minimum and there is not likely 
to be any material increase in production 
among mills operating under the Federal 
Wage-Hour Law. It is our further judg- 
ment that Southern yellow pine will hold 
firm to a little stronger than present mar- 
ket throughout most of 1940. Residential 
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construction is due for a further rise be- 
ginning in late February or March, and 
this, coupled with a heavy demand from 
railroads, also a better industrial demand, 
should equal a volume of new business 
throughout most of 1940, as has been en- 
joyed by the Southern pine industry dur- 
ing the last four or five months of 1939.” 

Angelina County Lumber Co.., 

Keltys, Tex. 


“The other evening an economist was 
asked: ‘What is the business outlook for 
1940?’ He replied, “With the war situa- 
tion in Europe and elsewhere, it is any- 
body’s guess.’ He believes that the na- 
tional income for the first few months of 
1940 will run close to 1937. We believe 
he estimated that it would run along at 
the rate of 72 billion dollars a year which 
compares with 68 billion during 1937. 
Since July, 1938, the residential building 
curve has shown increases over previous 
months, and under normal conditions, it 
could climb very much higher. Today em- 
phasis is being placed upon the importance 
of building low cost housing, homes cost- 
ing $4,000 and less. A survey that we 
have seen, indicated that the building this 
year in the higher-priced ranges has ex- 
ceeded the demand, while enough of the 
low cost houses have not been erected to 
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supply the current needs. Our sales of 
hand saws, circular saws and wide band 
saws indicate that the lumber industry an- 
ticipates increased building activity. How- 
ever, we realize that some of the buying 
has been prompted by a desire to avoid 
price increases. The economist to whom we 
referred above advised that his company 
did not know just how much of their in- 
creased volume was due to this influence.” 


Henry Disston & Sons, (Inc.) 
Philadelphia, Pa. 


“So long as the United States is not an 
actual participant in the European melee, 
it is our opinion that building, especially 
residential building, will continue to in- 
crease in volume. The need for additional 
housing is not disputed. The purchasing 
public desires it. Architects are submit- 
ting more up-to-date, pleasing plans; 
builders are developing efficient, econom- 
ical construction methods; the material 
manufacturers are perfecting their prod- 
ucts, and a genuine effort to co-operate on 
the part of all factors involved, indicate 
an expanding building market for 1940.” 

Harbor Plywood Corp., 
Hoquiam, Wash. 


“Presidential election years are never 
looked forward to very optimistically by 
businessmen generally. There is no ap- 
parent reason for this except uncertainty. 
However, if President Roosevelt should 
announce that he will not be a candidate 
for a third term, the business reaction 
would be very favorable indeed and we 
could look forward to a good year. If, 
however, he postpones his announcement 
until the time of the Democratic national 
convention, we will have a period of uncer- 
tainty up until that time and if he should 
eventually become a candidate, then the 
business reaction will almost certainly be 
unfavorable. The presidential issue will 
be the determining factor in whether the 
building business will be good or bad in 
1940.” 

American Lumber & Treating Co.., 


Chicago, Ill. 


“We have enjoyed a very decided im- 
provement in business during the past 
three or four months and look forward to 
1940 with confidence. During the past 
two weeks there has been a slowing up in 
the demand for lumber but, in our judg- 
ment, that is seasonal and no more pro- 
nounced than in previous years. Northern 
lumber is in a strong position, with stocks 
of both hardwoods and softwoods very 
much reduced from last year’s figures, pos- 
sibly a reduction of 25 percent. We are 
faced with two unfavorable situations! 
First—the prospects of this country be- 
coming involved in the present war, and 
second—the presidential election which 
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occurs next year. But, with the agricul- 
tural situation having made better prog- 
ress during the current year, thus im- 
proving farmer buying, together with the 
amount of lumber required for construction 
work, particularly residential building, as 
well as the increased demand for industrial ° 
purposes, presents a favorable outlook for 
the new year. As employment, payrolls 
and purchasing power increase, all indus- 
try is bound to participate and, with the 
shortage of homes which now exists, the 
lumber industry will be no exception.’ 


I. Stephenson Co., Wells, Mich. 


“The building business for 1940, should 
be good provided we can have less of 
Government in business; in other words, 
business to be good will have to be freed 
from the ridiculously short hours imposed 
on it by Federal Law, will have to have 
relief of some kind from the tyranny of 
labor unions, and will need reduction in 
the ever-mounting taxes, imposed by the 
Federal Government and the State. Other- 
wise, we can see little in store for most 
businesses for some time to come.” 

Southwest Lumber Co., 
Alamogordo, N. M. 


“The outlook for sawmill business in 
1940 is favorable. The business of this 
division of Frick Company showed a vol- 
ume of business for November, 1939 about 
two and one-half times the sales for the 
same month in 1938.” 

Frick Company, (Inc.), 
Waynesboro, Pa. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“We are decidedly optimistic regarding 
prospects for the hardwood fraternity 
throughout 1940. The favorable factors 
considerably outweigh the unfavorable 
and while we have lost a large percentage 
of our export business, this is more than 
offset by the favorable position in which 
we find ourselves today. The manufac- 
turers are not overstocked, whereas, the 
majority of the retail lumber yards are 
understocked. The above, coupled with 
the fact that the need for buildings of the 
residential type is increasing, makes us 
confident that our business for 1940 will 
show an increase of not less than 5 per- 
cent over the year just closing.” 


The Meadow River Lumber Co.. 
Rainelle, W. Va. 





cor 


The retailer is in direct touch with the 
possible demand in his own territory and 
can make a reasonable forecast of the 
business that he may expect from his own 
customers. We here at the mill must de- 
pend on information as to the demand 
coming to us, as it were, second-hand; 
through the newspapers; some Govern- 
ment publications, or the various business 
analysts. From these we gather that as a 
whole the demand for lumber in 1940 will 
be at least equal and probably a little 
better than 1939... . There are, however, 
too many factors involved subject to sud- 
den change, which make it impossible for 
anyone to make an expert forecast... . 
The weather is always a factor in both de- 
mand and supply....The large mills, 
based on an analysis of the Southern Pine 
Association reports, show gross stocks of 
all items Dec. 1, 11 per cent under the same 
time last year. Further, these 84 mills 
show about 33 per cent less No. 2 and No. 
3 Com. on Nov. 1, this year, than on Aug. 
1, this year. The retailers in making their 
own determinations, must give considera- 
tion to these facts as well as the condition 
of their own and their neighbor’s inven- 
tory, together with their probable demand. 
In reaching any conclusion, we must weigh 
the natural reduction of inventories by 
the retailers at this time of the year, to- 
gether with the decreased inventories at 
the mills due to the heavy fall buying. 
We must also consider the railroad busi- 
ness which we have every reason to be- 
lieve will be heavier next year than the 
past. There are several large industrial 
orders in the offing for several million 
feet, which must also be taken into one’s 
calculations. Considering all these fac- 
tors, we think we are justified in con- 
cluding that all prices will move up to 
and probably above the larger mills levels 
of today, and the retailer will not be able 
to cover his needs at the present small 
mill prices.” 

Sumter Lumber Co. (Inc.) 


Electric Mills, Miss. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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RFC to Buy Class 3, Title | 
Loans; $2500 Top 


Wasuincton, D. C., Dec. 26.—The 
decision of the Reconstruction Finance 
Corp., to purchase, through its mortgage 
company, mortgages from lending institu- 
tions granting loans not exceeding $2500 
for new construction, as insured under 
Class 3, Title I of the National Housing 
Act by the FHA, is expected to stimulate 
additional building credit. The plan ap- 
plies only to new building after Jan. 1, 
and does not include modernization or 
improvement loans. New small home 
loans under Title II are already being 
bought by the Federal National Mortgage 
Association, another subsidiary of the 
RFC, and Title IT loans on existing con- 
struction are also purchased by the RFC 
Mortgage Co. 

The new type of mortgages under Title 
I, Class III, will be bought at par from 
the institutions originating the loans 
which establish to the satisfaction of the 
RFC their financial responsibility and 
their qualifications to service the loans. 
Borrowers for new homes of this type 
may obtain up to $2500, or the cost of 
construction, whichever is less. Borrowers 
need only own a lot free and clear, repre- 
senting at least five percent of the ap- 
praised value of the completed property. 
As an alternative, the house may be built 
on leased land when the borrower has an 
investment of five percent in the com- 
pleted property. 


The FHA will make at least three in- 
spections on this class of homes. The 
provisions are designed to make home 
financing under the FHA more flexible. A 
smaller equity retirement may be needed 
under this type and the FHA will leave 
the question of the borrower’s credit risk 
up to the institution making the loan. The 
loans have a maximum maturity of fifteen 
years. The institutions must have an 
FHA insurance reserve equal to 10 per- 
cent of the loan; office or branch must be 
within 100 miles of mortgaged property. 

The RFC Mortgage Co. will purchase 
Class 3, Title I loans bearing 414 percent 
interest and a service charge of one-half 
percent. While the RFC is insisting upon 
an interest-bearing note, the old $3.50 
discount note basis will be available to 
agencies which prefer not to sell their 
paper to the RFC Mortgage Co. 


For New Farm Buildings 


Under the new regulations, provision 
has been made for 10-year maturity of 
loans on the character loan basis, under 
Class 2-B. This section covers the con- 
struction of new structures for agricul- 
tural purposes. However, in case a 
farmer should want to build a new barn 
or other agricultural building, he could 
negotiate a 15-year loan, if he were in a 
position to place a first mortgage thereon. 


Building Improvement to Con- 
tinue Into 1940 


HOME BUYING, REMODELING SHOWS 
CONTINUED RISE 


WASHINGTON, D. C., Dec. 26.—More Ameri- 
can families began buying homes or improved 
their present properties in 1939, than in any 
previous year since the depression, according 
to T. D. Webb, vice chairman of the Federal 
Home Loan Bank Board. Mr. Webb cited the 
volume of new mortgage loans by savings and 
loan associations which for the first ten months 
aggregated $817,195,000, an increase of $19,- 
199,000 over that for the entire previous year 
and $45,315,000 greater than in the first ten 
months of 1937. 

“When complete statistics for November and 
December are received by the board’s division 
of research and statistics,” Mr. Webb said, “it 
will doubtless be seen that new mortgage lend- 
ing activity by associations—which do the bulk 
of the home financing business throughout the 
country—in 1939 will have considerably sur- 
passed the figures for 1937—-the previous record 
post-depression year—as there has been every 
indication of the January-October upswing con- 
tinuing to the end of the year.” 

Of the ten-month advances, Mr. Webb said 
$247,509,000 was extended for new construc- 
tion, $281,416,000 for home purchase, $151,579,- 
000 for refinancing, $50,408,000 for recondi- 
tioning, and $86,283,000 for other purposes. 

“New lending records likewise reveal the 


growing dominance of member savings and loan 
associations in the home-financing industry,” 
Mr. Webb pointed out. “From January 
through October, 1939, for instance, member 
associations advanced $659,660,000 in new 
mortgage loans, $141,149,000 more than in the 
same period of the previous year. This com- 
prised 80.7 percent of such loans by all savings 
and loan associations—both member and non- 
member—as against 77.4 percent in the 1938 
period. In the 12 months of 1937 member 
associations accounted for 76.6 percent of all 
loans.” 


"MORE HOUSES IN 1940," B AND L 
HEAD PREDICTS 


ATLANTA, GA., Dec. 26—Americans will 
build and buy more houses in 1940 than they 
did in 1939, and those who continue to rent 
will pay more for their shelter. These views 
of the 1940 likelihood of real estate’s continued 
uptrend are given by George W. West, here, 
president of the United States Savings and Loan 
League which has its headquarters at Chicago. 
Sustained abundance of home mortgage money 
with little change in the cost of such capital 
is foreseen by the savings and loan leader as 
one of the aiders and abettors of the real es- 
tate pick-up. Mr. West bases his predictions 
on two existing circumstances. One is the 

(Continued on Page 38) 
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Large Shipments to Europe 
Are Planned 


SEATTLE, WaAsH., Dec. 23.—Great Britain’s 
plan to take over a number of American ships 
tor the purpose of transporting lumber to 
England was discussed by Col. W. B. Greeley, 
secretary-manager of the West Coast Lumber- 
men’s Association, who said the reason for 
Great Britain’s need of American lumber is a 
reduction by about two-thirds of the normal 
movement of European softwoods to the United 
Kingdom. 

“Proposals for supplying England with North 
American lumber by concentrating yards on the 
Atlantic Coast have been under consideration 
since last spring,” he said. “Because of the 
war, movement of ships from western Canada 
to England has been curtailed. British Colum- 
bia docks are crowded with English orders and 
the mills there still have British orders not 
yet cut. The neck of the bottle in the whole 
situation is the ship. Thus the new proposal 
rests principally on the possibility of obtain- 
ing American ships which have been tied up 
by the neutrality act.” It was learned that 
present plans call for the loading of nine of 
these ships on the Atlantic Coast. They would 
take rough lumber—some southern pine and 
some West Coast woods. 

Lumbermen here believe that moving British 
Columbia lumber, from a third to half a billion 
feet of which is reported to be stored on Cana- 
dian sawmill docks for lack of bottoms, would 
be of almost as much benefit to the Washing- 
ton-Oregon lumber industry as the purchase of 
wood cut in the United States, as it would 
remove. the threat of heavy Canadian competi- 
tion. They cited the fact that the duty of $2 
a thousand feet is practically offset by the 14 
percent advantage in exchange which Canada 
has had since the war started. 

Representative Smith, Democrat, of Wash- 
ington, said he had been informed that inquiries 
had been made at the State Department by 
British sources as to the possibility of British 
interests buying a number of American ships 
to transport ten million dollars worth of lum- 
ber and cotton to England. He said, “I can 
see no objection to the plan for it would not 
violate our neutrality law. It would be a 
great stimulant for the lumber industry of the 
entire country. It would aid the pine districts 
of the South as well as the lumbering districts 
of the Northwest. I believe the American 
lumber industry could handle the order if the 
lumber was not wanted in too short a period.” 


Disagree on Rate for Moving 
British Needs Across Canada 


Vancouver, B. C., Dec. 23.—Britain’s Tim- 
ber Control Board, and British Columbia’s 
lumber export industry apparently are con- 
vinced that the only hope of breaking the con- 
gestion at mills lies in utilization of the rail- 
roads to move at least a part of the lumber 
from here to the Atlantic Coast for transship- 
ment under convoy to the United Kingdom. 
Canadian railways are not anxious to move the 
lumber at the rates so far offered. The roads 
are asking for 82 cents per 100 pounds, which 
works out at about $27 per thousand feet. The 
Timber Control Board has offered the equiva- 
lent of $15.60 per thousand. The railways con- 
tend that 85 percent of the rolling stock needed 
would be box cars, and that some difficulty 
might be experienced in rounding up sufficient. 
A stalemate has thus developed, with the Brit- 
ish Columbia lumber industry wedged in be- 
tween the two parties in disagreement. Drastic 
shutdown faces the industry unless an agree- 
ment is reached within a short time. 

H. R. MacMillan, just back from Ottawa, 
states that the situation facing the British Co- 


lumbia lumber industry because of the impos- 
sibility of getting shipments to Britain, is not 
only a Provincial, but a national problem. The 
British market is 80 percent of total British 
Columbia exports, and the problem is how to 
keep the industry employing 27,000 men, going. 

Mr. MacMillan said there is growing evidence 
that the British authorities may turn to the 
southern States for large supplies of pitch pine, 
which they know to be quite as serviceable as 
British Columbia lumber. This, he said, is a 
serious consideration for British Columbia. 

Mr. MacMillan said that he and Bruce M. 
Farris, while they were in Ottawa, were forced 
to the conclusion that nothing can be done until 
there is a compromise between the British tim- 
ber authorities and the Canadian railways on 
freight rates for haul to Atlantic coast ports. 
The railways are standing pat on their demand 
for a rate of 82 cents, while the British timber 
authorities are refusing to pay any more than 
their offer of a little less than 50 cents. The 
difference amounts to $10 per 1000 board feet. 
Mr. MacMillan said the lumber industry thinks 
the railways are asking too much; as they have 
idle facilities; but that the rate offered by the 
British timber control is considered too low 
for a 3400-mile rail haul. If lumber were 
shipped to the Atlantic coast by rail, the ships 
available to the British authorities would be 
able to do 2% times as much carrying in a 
year. 


e e 

First Ten Merchant Ships Sold to 
@,e 
British 

WasuinctTon, D. C., Dec. 28.—The official 
announcement that arrangements have been 
made for the sale of ten American merchant 
ships to our British cousins, to be used in 
transporting lumber and cotton across the 
Atlantic, carries out the recommendation made 
by Ambassador Kennedy upon his return to 
the United States to make a first hand report 
to the President. Indications are that this sale 
is the first of several that may be expected, since 
the allied belligerents continue to lose ships in 
the sea warfare. While actual figures have not 
yet been made available, the indications are 
that a very considerable volume of southern 
pine lumber and timber, and a lesser volume 
of hardwoods, would be shipped in these vessels 
after they had passed under the British flag. 
The British would take title to the cargoes as 
well as the ships before they left American 
ports, in accordance with the conditions set 
forth in the Neutrality Act. 


America Has Plenty of Timber 
for European Needs 


WasHincTon, D. C., Dec. 26.—‘America’s 
supplies of lumber—both hardwood and soft- 
wood—are ample to provide for the emergency 
ueeds of western European countries cut off 
from normal supplies by disruption of Baltic 
shipping routes,” said Wilson Compton, secre- 
tary and manager of the National Lumber 
Manufacturers Association. Mr. Compton 
added that the American lumber industry needs 
and can use this business. - 

Pointing out that winter has now also closed 
the White Sea lumber harbors, Mr. Compton 
said: “While American lumber manufacturers 
with other Americans deplore the circumstances 
which have prevented normal shipments of lum- 
ber from the Baltic countries, we also see the 
importance of maintaining the market for lum- 
ber in Western Europe, even in emergency 
times. The timber exporting countries have 


(Continued on Page 39) 
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“We expect 1940 will hold above the 
first half of 1939, but somewhat under the 
last half of 1939. Statistics seem to indi- 
cate that small house construction under 
various loan plans is continuing, that peo- 
ple are new-home or modern-home and 
wood minded. Sash and door order files 
are extremely favorable. This will bring 
us continued business for shop lumber and 
moulding. Lumber stocks are not, in gen- 
eral, in surplus, Some items, in fact, are 
broken. However, we believe the industry 
will fully take care of the demand we 
might get through 1940.” 


The Red River Lumber Co., 
Westwood, Calif. 


“We do not anticipate any decided 
boom, but a somewhat gradual pickup. 
As far as our own industrial purchases 
of lumber are concerned, we feel the same 
is true.” 


Caterpillar Tractor Co., Peoria, IIl. 


“The year 1939 has proven very satis- 
factory as far as sales pertaining to in- 
creased building. With reference to 1940, 
we have been in contact with a great many 
manufacturers of building materials and 
from conversations and information as to 
orders on hand for the coming year, the 
outlook seems very bright. If this coun- 
try should be blessed by being able to 
refrain from entering into the conflict 
which is now raging abroad, it is our be- 
lief that we shall have an exceptionally 
fine year.” 

Ira Parker & Sons Co., 
Oshkosh, Wis. 


“As to our opinion regarding the out- 
look for the building business in 1940, we 
would say that we are quite optimistic. 
With the Dodge forecast for 1940, show- 
ing an increase of approximately 15 per 
cent in residential building, which takes 
more lumber in proportion to the dollars 
and cents invested than any other type of 
building, we should see a material gain in 
our lumber business. We look to see the 
first six months of 1940 show a bigger im- 
provement over 1939, than the remaining 
six months due to the coming Presidential 


election. Twin Harbors Lumber Co., 


Aberdeen, Wash. 








“We see no outstanding reason or cause 
as to why the building business should not 
be good during 1940—and better than in 
1939. Feel that the war disturbances in 
Europe are having a more or less pas- 
sive effect on American psychology, both 
collectively and individually. There are, 
therefore, many good reasons why we 
should decide that we are reasonably se- 
cure and thus go ahead and make our 
plans and ‘work as though we were going 
to live forever’.” 

Wilderness Lumber Co., 
Nallen, W. Va. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“We believe that the FHA homes will 
continue through 1940 at about the same 
ratio as in 1939. On Title I, “C’’ which 
has just been in effect a short time owing 
to the scarcity of lenders for this particu- 
lar type of loan, will be many times better 
during the period of 1940 than 1939. We 
are having many applicants on this class 
house, and we believe that this particular 
class of homes are more in demand for the 
future than the higher priced ones. Fur- 
ther, there are many housing projects in 
our territory to be let that should afford 
a splendid outlet for our line of business 
during the coming year. There is also 
an uphill climb on private industries. 
These, together with the continued Gov- 
ernment operations, we believe will insure 
us a reasonably good business through the 
coming year. 

Willingham-Tift Lumber Co., 
Atlanta, Ga. 
ne 

“It is our opinion that the residential 
building outlook for 1940 is most promis- 
ing and we expect the volume to slightly 
exceed that of 1939.” 


Roach & Musser Co., Muscatine, Ia. 


“There are too many uncertainties in the 
picture for us to prognosticate what 1940 
will hold for the building business. It is 
our guess, however, that as far as this 
section of the country is concerned it will 
be another period of profitless prosperity 
similar to 1939. An administration sympa- 
thetic and co-operative to the industrial 
goose that is trying to lay some sort of 
an egg, plus the regulation of labor that is 
traveling up and down the goose’s spine, 
would help wonderfully. Here’s hoping!” 

Woodhead Lumber Co., 
Los Angeles, Calif. 





“Rather pessimistic as to there being 
much home building in the face of the 
international situation, and the complete 
demoralization of this country, which is 
accentuated by the fact that 1940 is an 


election year.” Hammond Lumber Co., 


San Francisco, Calif. 





“Building, especially residence building, 
just began to get under way in 1939. The 
year 1940 should see at least 15 percent, 
maybe 20 percent, greater business than 
in 1939.” Dant & Russell, (Inc.), 

Portland, Ore. 





“1939, we understand, has been an ex- 
ceptionally good building year, yet, 
strangely, we have not felt the effects of 
this; furthermore, we ask various lumber- 
men whether they have made money and 
the usual answer is: ‘no, though we have 
done considerable volume.’ Regardless of 
all of this we do believe that, we should 
see an improvement in our business during 
the coming year and this is said with the 
election year, etc. in mind.” 


William Schuette Co., New York, N. Y. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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Makes Combined Home 


Several months ago a traveling news 
correspondent of the AMERICAN LUMBER- 
MAN had the pleasure of visiting the com- 
bined home and office of Mr. and Mrs. 
Horace S. Corbett, owners of the Lafay- 
ette Lumber & Supply Co., at Lafayette, 


LEER ES ERED OPES LEE ARIE 


The cheerful office of the Corbetts is finished in clear heart red- that of 
wood, waxed natural finish 


Calif.; fast growing into a suburban city 
some eight miles east of Oakland. The 
building occupied by the Corbetts may be 
described as “a medern house to sell mod- 
ern housing’’—in other words, to educate 
and enlighten the home builder. 

Mr. Corbett has devoted many years 
to the lumber business. He began his ca- 
reer by graduating from the United States 
Naval Academy at Annapolis, Md., but 
gave up the idea of a naval career, and 
tried various lines of endeavor—including 
homesteading, fiction writing and opera- 
tion of a weekly newspaper. None of the 
ventures seemed to “hit the spot,” with 
the result that he secured work in the 
yard of the Coos Bay Lumber Co.; he 





remained with this company for 13 years, 
working through all the various depart- 
ments to position of office manager at 
the Bay Point terminal. After a period 
in this office he decided to go into busi- 
ness for himself. His varied training 
prior to entering the 
lumber business had 
given him an unusual 
insight into human 
nature and the needs 
and desires of the 
buying public; his 
years of wholesale 
and retail business 
training with the 


Coos Bay Lumber 
Co. had _ provided 
him with valuable 


knowledge as to the 
best means for an- 
swering the buying 
public’s demand. As 
a result, his business 
(which is primarily 
supplying 
complete buildings ) 
has grown steadily 
to its present proportions. 

Mr. and Mrs. Corbett collaborate on 
their business problems. They have found 
that the womenfolk are the deciding factor 
in homebuilding and that it is to the 
womenfolk that appeal must be made. It 
would do little good, the Corbetts found, 
to seat their prospect in their cheery office, 
finished in waxed natural finish clear 
heart redwood with mushroom Sugar 
Pine moulding, and run down the list of 
the materials used in their own home. 
The patient would not much care, prob- 
ably, whether or not this or that were 
used in the hall, or in its actual location 
in the bedroom. 

With all this in mind, the Corbetts 





Left—Mrs. Corbett flashes a smile. Center—Mr. Corbett (wearing cap) in character- 
istic role of "good listener” 
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and Office Aid in Selling 


decided to build for themselves a home 
equipped with all the modern conveni- 
ences, built of the various materials that 
could be harmoniously welded into one 
unit, and to use that home to demonstrate 
to prospective clients exactly what hap- 
pened when a certain 
material was used in 
a specified installa- 
tion; to demonstrate 
that certain of the 
modern ideas were 
not merely ‘“brain- 
storms” but practical 
innovations of defi- 
nite value; to show 
the customer _ that 
the material was as 
good, installed for 
everyday use, as the 
advertiser claimed. 
And the material 
does get normal 
usage, for the dwell- 
ing is in every sense 


All through the home the visitor is 
treated to surprise after surprise until it 
finally dawns on his consciousness that 
the Corbetts aren’t just interested in 
shipping lumber out of a three-acre yard, 
but are definitely imbued with the theory 


| | 
a 
| 





of the word a The ceiling boards were selected for character, and are placed 


HOME, not just an- 
other “model home.” 

Mrs. Corbett’s kitchen is only 71%4 by 
13 feet, yet she is able to prove to skeptics 
that there is ample room in a room of this 
size for usual culinary activity, when the 
kitchen is properly designed. Unusually 
large cupboard space is provided, all con- 
veniently located in order to save the 
housewife’s steps. 

The Corbetts have in their living room 
a huge carved Belgian oak cabinet con- 
taining glassware which came, in part, 
from the palace of the last Napoleon; the 
cabinet itself came “ ’round the Horn” in 
a sailing vessel. Flanking the ensemble 
are two large silver lamps made, origi- 
nally, for whale oil; and not far distant 
are four mahogany chairs dating “ ’way 
back when,” which repose sedately (and 
perhaps quite unsuspectingly) mear a 
drop-leaf table expertly made to imitate 
the design of the same period. 





in pleasing contrasts 


of giving the best of service at a reason- 
able price. The buyer is permitted a view 
of how differently priced materials com- 
pare in appearance and durability in actual 
usage—and the friendly atmosphere en- 
gendered by permitting a prospect entry 
to one’s own home, where he can see the 
seller’s products being given the acid test 
of every day usage, goes a long way 
toward clinching a deal. 

Always with an eye to the future—to 
that date when even newer materials and 
building methods might make the con- 
struction of a second “model home” de- 
sirable—the floor plan of the present home 
was so designed that with only minor 
changes the entire upper floor of the 
building can be converted into two spa- 
cious offices, each well lighted and espe- 
cially suited for physicians or other pro- 
fessionals. 














Combined home etl office of "The Corbetts,""—the "hub" of a live retail business 
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“Improved road conditions through this 
immediate section have brought to our back 
door, or within a few minutes run by au- 
tomobile, the enormous Pocahontas coal 
fields. Many of the people employed in 
these coal fields desire to own a home, 
and are prepared to buy and pay for a 
home. These home-seekers desire to raise 
their family outside of the coal fields 
where much better living conditions exist, 
so the number of homes that could be 
built and sold in Bluefield to these people 
would run up to a sizeable number.” 


J. B. Belcher, Bluefield, W. Va. 





“Prospects for the sale of Philippine 
Mahogany in 1940 seem very good. On 
account of curtailed shipping facilities, in- 
ventories in the U. S. A. are far below 
normal, so that buyers should try and an- 
ticipate their wants as early as possible 
in order that they may be assured of 
sufficient stock to meet the demands. The 
demand for Philippine Mahogany from 
boat manufacturers is very much on the 
increase and these buyers should get their 
orders in early to assure themselves of 
properly seasoned stock.” 


W. G. Scrim, Los Angeles, Calif. 


“Tn our opinion the building business in 
this city will be much smaller than it has 
been the present year. There seems to be 
enough houses at present to take care of 
all the people. This opinion is for this 
city only.” 


Proctor & Bowie Co., Waterville, Me. 





“We are rather optimistic concerning 
the 1940 building outlook in our territory 
basing our opinion on the November and 
December building permits for new homes 
and remodeling projects, which exceed any 
like period for a number of years by a 
considerable margin. A big factor for a 
continuance of a satisfactory volume of 
home building is the ease with which 
money through FHA or private loan asso- 
ciations is obtainable, and most prospec- 
tive home owners are thoroughly conver- 
sant with the various finance plans which 
was not the case several years ago, and 
this knowledge on the customers’ part has 
simplified the selling angle as it has 
eliminated many who could not qualify and 
leaves us free to concentrate on the desir- 
able prospects. The disturbing element 
towards continuance of home building in 
volume would be the possibility of radical 
price increases in the various commodities 
entering into the building of a home 
whether they be materials or labor. We 
all realize that industry as a whole has 
suffered intensely from lack of profits in 
past years but we cannot change this situ- 
ation over night. -It behooves the entire 
industry to keep service, quality and price 
on a fair level so that the building spark 
be kept alive and not again extinguished 
as has been the case in other years.” 


Scott Graff Co., Duluth, Minn. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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“We believe that next year should be 
at least as good as this year if this country 
can remain on an even keel. Barring 
complications from abroad we see no rea- 
son why there should not be a definite 
increase in the building business for 1940.” 

Protection Products Mfg. Co., 
Kalamazoo, Mich. 


“We can see no reason why, for the first 
nine months at least, the building business 
should not equal or exceed that of 1939.” 

Standard Dry Kiln Co., 
Indianapolis, Ind. 





“It is our opinion that the building busi- 
ness in general will make steady progress 
throughout the year. Everything con- 
sidered, we believe there will be an in- 
crease of approximately 10 percent in total 
construction, providing there is no vital 
change in our general economic and politi- 
cal picture. We do not believe that this 
country will be involved in the war in 
1940, but we will not say that it is im- 
possible. If the United States should 
join the war, the whole picture will change. 
There will probably be minor setbacks in 
the spring and fall of the year. From 
the long range standpoint, however, we 
are of the opinion that general business 
has already gained such momentum for 
steady recovery that it will definitely go 
ahead in 1940, and that the building busi- 
ness will go with it.” 


Milcor Steel Co., Milwaukee, Wis. 





“We look forward to a good volume of 
building business for 1940, and, while it 
may not equal 1939, we anticipate a good 
year.” 


Rib Lake Lumber Co., Rib Lake, Wis. 


“There can be little doubt but that the 
pent-up demand for building is increasing 
throughout the country. Home construc- 
tion already has shown substantial strides. 
However, businessmen have not as yet 
shown a disposition to make long-time 
investments in plants and manufacturing 
facilities in light of the numerous uncer- 
tainties which exist in connection with 
taxation and other governmental problems. 
The wave of buying which coincided with 
the inauguration of hostilities abroad 
seems to have subsided. This is encour- 
aging because excessive buying, not sup- 
ported by immediate or near-term con- 
sumers’ demand, easily could result in 
raising price levels to a dangerous point. 
If business were given reasonable assur- 
ance by Government that it would be 
allowed to earn a fair return and would 
not be hamstrung by regulations of one 
sort and another, 1940 should be a good 
year, and the building industry well might 
experience the best year it has had in the 
past decade.” 


Lumbermens Mutual Casualty Co., 
Chicago, Ill. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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Salesman 


Selling the farm trade of the Lieber 
Lumber & Millwork Co., Neenah, Wis., 
is a specialized job commanding the full- 
time effort of one salesman schooled to 
an understanding of the building needs of 
farmers, skilled in the technique of stir- 
ring them to buy, and well versed in the 
fundamentals that underlie all good sell- 
ing. 

“Emmet Wood, our farm salesman,” 
said Otto Lieber Jr., president of the 
company, to an AMERICAN LUMBERMAN 
representative, “is tops in his line, and I 
would be glad to have you make the 
rounds with him, and see how he works.” 

The first farm stop on the call list for 
the day was to show a drawing of a pro- 
posed new front entrance for the farm 
home, which was also going to be re-sided. 
Entering the driveway, Mr. Wood passed 
the house, and stopped his car about mid- 
way between it and the barn, and in a 
position from which he could see the barn 
door through the windshield, and the back 
door of the house through the rear vision 
mirror. At that time of the year, the 
farmer, if at home at all, would most likely 
be either in the house or in the barn. Mr. 
Wood did not alight from the car at once. 

“In most cases,” he said on the way to 
the next call, “farmers in this section pre- 
fer to plan and make improvements to 
their places without either interference or 
consent from the women. This is true 
in all matters except poultry houses, kitch- 
en improvements and other things directly 
connected with the woman’s activity on 
the farm. They prefer to talk about im- 
provements they propose to make or are 
being induced to make, away from the 
house, and out of ear shot of the woman. 
The natural place to talk such business 
is the barn.” 


Thus, when Mr. Wood entered the 
driveway and passed the house he did so 





December 30, 1939 


Shows How 


to avoid the farmer’s wife who would be 
no factor in the negotiations, despite the 
probability that she provided her husband 
with the original impulse to do something 
about the front of the house. He drove 
far enough toward the barn so that the 





Emmet Wood, who specializes in selling 
lumber and building materials and services 
to farmers 


sound of his approach would reach either 
the barn or the house. This would give 
the farmer, if in the house, a chance to 
come out, and both could then repair to 
the barn to talk over their business. 
What transpired after this careful ma- 
neuver to get the farmer to the barn was 
the application of sound sales fundamen- 





Interior of hog 
house sold by Mr. 
Wood a year ago. 
Another one, some- 
what smaller, is 
under construction 
now. These are two 
of a dozen sales de- 
veloped from the 
one farm by per- 
sonal service calls 
on customers 
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He Sells Farm Trade 


tals. It was evident that the farmer was 
ultra-conservative, and needed time to 
mull things over before reaching a de- 
cision. The sketch was the third one 
shown to him, and seemed to be accept- 
able. Mr. Wood urged him gently to 
order the work started, shifted the con- 
versation to other fields, returned to press 





Barn, sold by Mr. 
Wood, under con- 
struction near Nee- 
nah, Wis. Like other 
farm jobs under 
way, it was being 
followed through by 
means of regular in- 
spection trips by 
the farm-sales spe- 
cialist 





the farmer a little farther toward a de- 
cision, saw that it would not be made that 
day, and retired, satisfied that one, or 
possibly two more calls, would result in 
an order. 

“Generally,” said Mr. Wood, “‘you can 
go through the whole program with a 
farmer on the first call, from taking meas- 
urements to showing sketches and giving 
him an estimate of the cost. By talking 
the lasting quality of the materials to be 
used, and making no reference to their 
prices, and bringing in examples of what 
other farmers have done, you can come 
close to completing the sale in one call. 
On home improvements I try to arouse 
in the farmer a desire to have his place 
as nice as other farmers have theirs, and 
if I can safely work on his pride, I show 


him examples of what his neighbors have 
done, pointing out how well their houses 
show up with improvements. To me, 
though, the point of first importance is 
to know whether the work in contempla- 
tion is the kind that should be talked 
about with the farm wife present or absent. 
If you maneuver the farmer to the barn 





when his wife’s urgings and ideas are nec- 
essary to making the sale you are wasting 
time. If you get him inside the house 
when you should have him at the barn he 
is ill at ease, and you cripple your 
chances, and sometimes kill them.” 

At the next stop Mr. Wood was check- 
ing progress on a new barn he had sold to 
Peter Wieman. He makes regular in- 
spections on all construction he has under 
way, and checks with both owner and con- 
tractor. Frequent inspections are part of 
the valuable follow-up Mr. Wood renders 
to his customers. On this particular morn- 
ing the farmer had finally come around to 
seeing the need for changing his mind 
about roof covering. He had decided on 
a type over Mr. Wood’s protest, and now 

(Continued on page 42) 





Close-up of corner of barn, showing horizontal siding from foundation to 
lintels; above, vertical is being used 
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“We think that the outlook for general 
business during the coming year is the best 
that it has been since 1936. We are now 
seeing rising prices in a great many com- 
modities, and higher prices, principally in 
farm commodities such as wheat, cotton, 
ete. will add considerably to the purchas- 
ing power of the farmer and be very bene- 
ficial generally to all business in this 
country. Also, we are now seeing a general 
sort of inflation, which has been acceler- 
ated by the war abroad, and we think that 
we can definitely look forward to better 
times next year; provided the Administra- 
tion at Washington does not continue to 
undermine confidence by radical legislation 
and by increasing taxes at this time.” 

Chapman & Dewey Lumber Co., 
Memphis, Tenn. 

“The building outlook for 1940 will be 
good if the country has now settled down 
to a point where we can look forward to 
industrial peace for the coming year.” 

Yawkey-Alexander Lumber Co., 











Schofield, Wis. 


“It is our opinion we should have a big 
year, but we find opinions do not produce 
results. As to what is in store for us, 
all depends on the Powers That Be, and 
most anything can happen. World condi- 
tions will very materially affect our do- 
mestic business, and as we view the situa- 
tion in Europe, it is very dark. There 
is only one thing retarding business in the 
United States, and that is lack of con- 
fidence.”’ 


The McCorkle Lumber Co., Stonega, Va. 


“We believe it will be a fair year for 
building in 1940, because of the tremen- 
dous damned up back log of buildings 
needed. This pressure will be felt this 
next year because of easier conditions in 
general business. The demand next year 
would be a lot more (probably of boom pro- 
portions) if it were not for some uncer- 
tainties due first to 1940 being an election 
year, and the uncertainty and fear of what 
the next administration will do. Second, 
the war in Europe is holding up a lot of 
building due to uncertainty as to whether 
we will be drawn in or not. If peace 
were declared we will see quite a pick-up 
in building. In spite of war and election 
we expect a good building year in 1940.” 
Morgan Sash & Door Co., 

Oklahoma City, Okla. 


“The latter months of 1939 have shown 
an improvement in orders and inquiries for 
equipment in the industrial sections of the 
country which apparently have adjusted 
themselves to enforced economic conditions 
more readily and we believe that all sec- 
tions of the country will be in step after 
the first of the year. We believe 1940 
will be more normal than any of the past 
few years in all lines in spite of war con- 
ditions and we anticipate a busy year.’ 

The Kent Machine Co., 
Cuyahoga Falls, Ohio 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“Business for the past six months has 
been very active and from our observation 
and talks with retail dealers and factory 
trade, most of them believe that 1940 will 
show substantial gains in volume and prof- 
its. Inventories, more particularly of de- 
sirable items, are low at both producing 
and consuming points. Rising costs in 
lumber manufacturing will force price ad- 
vances. Heavy industry, which is the 
basis of sound recovery, has and continues 
to show steady gains. Agricultural prices, 
while too low, are improving. While the 
situation in Europe must necessarily con- 
cern all of us, termination of the war 
(which we hope will be soon) will not, I 
believe, affect the building business to any 
great extent.” 

Bissell Lumber Industries, 


Hawkins, Wis. 





“We think there will be considerable 
improvement in the lumber and building 
trade in 1940. This State has more proj- 
ects for next year, than since 1929. Lum- 
ber business will be some better, though 
the smaller mills are much hampered by 
the Wage-Hour Law.” 

J. H. Miner Saw Mfg. Co., 


Meridian, Miss. 


“Prospects are bright. There has been 
an increasing amount of building in the 
Fox River Valley in Wisconsin and a good 
demand for all types of building material. 
We are pleased to note that the smaller 
towns especially are showing an increased 
amount of home building. These homes 
are all of modern design, in addition many 
of the older homes are being remodeled. 
There are very few if any labor disputes 
so that the building industry faces a bright 
prospects in 1940.” 

Hatten Lumber Co., New London, Wis. 





“With reference to next year’s business 
in the building line, in some respects we 
feel it will probably be better, this due to 
the accumulative demand for housing. On 
the other hand, and perhaps more impor- 
tant, is the fact we are still hampered in 
the way of doing business, making it cost 
so much more, and in addition to that 
the restrictions which the Government is 
placing around business are not conducive 
to expansion in any line. We have the 
same things overhanging at the present 
time that we have had now for the last 
three or four years, only worse. In other 
words, these detrimental features are ac- 
cumulating. We are ahead of last year to 
a small extent. It is true, that general 
business improvement will put more money 
in circulation, and perhaps a slight ad- 
vance would not interfere with the build- 
ing program to any great extent, but at 
the same time there are prophecies being 
put out today that the first quarter of 
1940 will not show any increase in busi- 
ness.” 


The Malta Mfg. Co., Malta, Ohio 
(LOOKING AHEAD—SEE NEXT PAGE) 
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Department Store Features Georgian House of Wood 


One of the signs of our times that 
should cause mild rejoicing in the lum- 
ber industry is the increasing use of yard 
materials for store displays. Though the 
quantity used in a given store at one time 
may not be large, it is noteworthy that 
many leading retailers consistently use 
individually built architectural units. 
Knowing that the public keenly observes 
details of display nowadays, these units 
are rarely used again in the same form; 
or, indeed, at all—even in different forms. 
There is seldom enough storage space 
available to hold such fixtures for re-use, 
until such time as the public might be 
expected to have forgotten them. Supply- 
ing materials for display use has helped 
more than one lumber dealer to swell his 
profits, and one of the largest such firms 
in New York claims that the majority of 
its business now lies in this field. 

The extent to which this trend has de- 
veloped is indicated by the action of B. 
Altman & Co., a large New York depart- 
ment store, which built an entire new 
front along the Fifth Avenue side of their 
establishment, which occupies an entire 
block. In recent years there has been con- 
siderable rivalry among New York stores 





in “dressing up” for the Christmas holi- 
days. This year Altman outshone all the 
others, with its huge outside frame of 
seasoned timber rising 20 feet above 
street level. 

Designed by Sue Williams, the facade 
represented a series of small “Empire 
shops,” including two dummy entrances 
with deer heads carved from wood and 
gilded above them. The architectural 
woodwork construction was handled by 
Bergen Store Fixture Co., of Brooklyn, 
N. Y., at a cost of approximately $3,000. 

Sugar pine was used for the moulded 
parts, and plywood where wide and long 
surfaces were required. Five-ply water- 
proof fir plywood, 34-inch, was chosen. 
The moulded members varied in thick- 
ness from 1 to 1% inches. The problem 
was to create a handsome front, with 
doors that appeared usable, to give them 
an antique look—yet, since the structure 
was not intended for permanent use—not 
to permit costs to rise too high. 

The entire facade was painted white, 
with gold trim. As a background for each 
display, the rear wall was lined with gold 
and white wallpaper, and merchandise 
was displayed on specially built sets of 
shelves, painted “antiqued” 
white. An interesting touch 
was the use of wooden cut- 











outs, shaped like draperies, at 
q the sides of each display. 
Though Altman’s use of 


























architectural woodwork was 
more dramatic than that of 
other New York stores during 
the holidays, there were many 
other examples in evidence. 
especially charming was the 
doll house set above the en- 
trance to McCreery’s, just 
across the street. A _ pink 
Georgian house with white 
doors and windows, its doors 
automatically opened and 
closed, affording glimpses of 
the exterior and then of the 
old-fashioned interior. This 
house was also of wood. 





Part of Holiday window display 
by Altman Department Store, 
New York. 
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Coal Sales 50% 


of Firm’s Volume 


Coal is a big item at the Gallant Lum- 
ber & Coal Co., in Toledo, Ohio, and 
receives almost as much consideration in 
the way of protection as does the con- 
cern’s stock of lumber and building mate- 
rials. Every ounce of this yard’s coal is 














AN 


kept under roof and the public has shown 
its gratification for care given the fuel 
by increased buying. Coal sales of the 
firm run about 50 per cent of the gross 
dollar volume. The size of the coal shed is 
110x286 feet, and is shown in part in one 
of the accompanying pictures. 

The fuel department of the company is 
separate from the lumber end, and is 
headed by William Carl. It 
has been found advisable to 
keep the two component parts 
of the business separated. 
The coal office, which occu- 





These cases in the hall exhibit 
samples of the stock of coal 





pies part of the 24-foot addi- 
tion built on the structure a 
year ago, is immaculate, and 
attractive with its six and 
ten-inch widths of Insulite plank on the 
walls, and Bruce block flooring. 

When the size of the office space was 
increased last year, the management 
wondered whether the heating equipment 
would take care of the extra rooms. As 
should be expected at a lumber company, 
the new part was well constructed with 










Signs jutting into the hall lo- 
cate desired departments 


LEFT—The large coal office 
with its walls and ceiling of 
Insulite 


an inch of Balsam wool being 
put in the walls and ceilings 
and weatherstripped windows 
installed. Finished with In- 
sulite inside, it has been found that the 
furnace is easily taking care of the added 
offices, and the materials are credited by 
T. A. Miller, general manager. 

A full line of products manufactured by 
the Insulite Co. are stocked, with about 
one and a half carloads carried at all 
times. Between 200,000 and 300,000 feet 


of Insulite are sold annually. 





The hall that divides the office building 
from the front door to the back one is 
utilized as display space toward the rear. 
Cabinets with hinged glass doors were 
built into the under counter space and 
exhibit a few of the lines sold. They have 
been found to be effective salesmen of 
such goods as coal and hardware. 
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gga ES AE 


The long shed which provides protection for the company’s stock of coal is seen in part 





27 
LOOKING AHEAD 


“If we don't get in the war, and we are 
firmly of the opinion we will not, we look 
forward to the building business for 1940 
being materially more than it has been in 
recent years. When you consider the ex- 
tent to which building has been curtailed 
since 1927, and the increased demands for 
housing units, you can easily arrive at the 
conclusion that so long as we have low 
cost financing that this industry will con- 
tinue to move forward. We don’t feel the 
building program for the last few years 
has begun to scratch the surface in caring 
for the requirements for housing units.” 

May Hardwood Co., (Inc.), 
Louisville, Ky. 


“We feel that 1940 will be a better year 
than 1939. All indications point to some- 
what better business, and we believe that 
the political situation will be a little 
more beneficial to business in general. 
There is still a great deal of room for 
residential building, and we believe that 
small homes program will help materially 
in carrying the lumber business along. If 
there were not so much radical legislation, 
whereby people have a feeling of uncer- 
tainty, 1940 would be a banner year. We 
will have to get back to a conservative way 
of doing things in America, before we can 
expect a great deal better than we have 
been having for some time past. By this 
we do not mean ‘reactionary, but on a 
simple, sound, conservative basis.” 

Marathon Paper Mills Co.., 
Ironwood, Mich. 


“We are anticipating approximately a 
10 percent increase over 1939 business; 
that is, for the first quarter of 1940. No 
one seems to be certain as to what will 
follow from then on, but generally seems 
to feel that 1940 business will be the equal 
of 1939 throughout the balance of the 
vear, with possibly some increase.” 


E. C. Atkins & Co., Indianapolis, Ind. 


“It seems to us that the house building 
program will continue, especially as long 
as it is easy to obtain FHA loans. The 
volume of larger business is something 
that no one out here seems able to answer. 
The West Coast must have export business 
and domestic timber business. The volume 
in these branches has been very small. We 
have had a very open fall thus far with 
practically no bad weather. There is no 
question but what the next two months 
will mean considerable curtailment since 
the Northwest mills are a big factor. This 
is bound to have its effect. All we can 
speak for is our own immediate territory. 
That looks good. You would be amazed 
at the amount of small building that has 
been done in Oregon and Washington. 
Based on population, we think we have 
had as much as any section of the country 
and it looks good for next year. We hear 
of new plans every day.” 

The Griswold Lumber Co., 
Portland, Ore. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“In our opinion the prospects for build- 
ing for 1940 are more promising than they 
were for 1939 this time last year. With 
Government funds available for financing 
home building at reasonable interest rates, 
we see no reason why this class of building 
should be retarded during 1940. The ex- 
pansion of industry requiring increased 
factory and warehouse facilities, coupled 
with the programs for spending large 
sums for improvement by a number of. the 
leading railroads of the country engenders 
enough optimism to enable us to look for- 
ward to the coming year with a somewhat 
brighter perspective.” 

J. E. Elrod Lumber Co., 
Charlotte, N. C. 





“It is our opinion that outlook for build- 
ing business for 1940 in our section is good 
for a steady substantial business.” 


King Metal Products Co., 


Anniston, Ala. 


“Our optimism for the future has been 
such a battered thing these past several 
years it is hard now to prop it up for 
facing another year. We do, however, look 
for the current momentum in general busi- 
ness to carry through 1940, and practically 
all lines, including building, surely should 
benefit to considerable extent before the 
year is over.” 

Brown Dimension Co., 
Manistique, Mich. 





“In our opinion the outlook should be 
good but there are so many qualifying ‘if’s’ 
in these days, it is impossible to do any- 
thing but guess. Our guess is that build- 


ing business will be better in 1940 than in ° 


1939.” 
Taylor, Stiles & Co., Riegelsville, N. J. 





“In the field of home building, we be- 
lieve there will be an increased activity in 
the construction of houses costing less than 
$3.500 and also in those costing more than 
$5,000. Between these limits, we believe 
there will be a decrease. We also have 
good prospects for medium size and small 
commercial buildings, but little for rail- 
road or industrial. Prospects are for an 
increase in public building due to our air- 
port and the Coronado Exposition. Also 
our highway building program should 
have its usual, even-number year increase 
in 1940. It is our judgment that material 
prices are due for further decline in the 
early part of 1940 and what develops be- 
yond that period is dependent on national 
situation. As we see the situation, con- 
tractors for the past six months have been 
bidding all classes of work too low, and 
jobs, carried beyond the first quarter of 
1940, may face both labor and material 
price increases. We will summarize the 
prospects for 1940 as equal to or better 
than 1939.” 


A. R. Losh Co., Albuquerque, N. M. 
(LOOKING AHEAD—SEE NEXT PAGE) 





W. R. CURRY, 
President, D. C. 


Curry Lumber 
Co., of 


Wooster, Ohio 





This department has been visiting 
yards that in one way or another follow 
the unit-selling plan. Some go the whole 
figure, and some stop with a partial offer- 
ing. But methods are made for dealers; 
not dealers for methods. Dealers have to 
deal in ways that suit customers; and 
there are places where package selling as 
yet is an alien practice. So this time we 
mention a lumber yard that handles lum- 
ber and does not build houses. 

The D. C. Curry Lumber Co., Wooster, 
Ohio, is an old and well established busi- 
ness. W. R. Curry, the president, is the 
third generation of the family that 
founded the yard and that has operated it 
for some three-quarters of a century. Mr. 
Curry makes no special issue over unit 
selling. So far as he is concerned, that 
method may be good and even necessary 
in some localities; but Wooster continues 
to like the earlier ways of buying lumber 
in one place, and hardware in another, 
and of hiring building contractors to do 
the construction work. So long as the 
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trade feels this way, the company is going 
to comply. 

This is definitely a lumber and planing 
mill concern. It handles composition 
board, which in these days is generally 
classed as lumber. Aside from this item, 
the company goes outside the line of sawn 
lumber to the extent of handling sash 
weights and sash cord. The hardware 
stores of Wooster have never handled 
weights and cord; otherwise Mr. Curry 
probably would not handle them. Ob- 
viously they have to be handled, so he 
does it to complete that item of building 
service. The Realm believes it is right 
in saying that Mr. Curry handles no other 
sidelines; no paint or hardware, no wall 
paper or electrical goods. The yard and 
the planing mill make up the business, and 
it is a big and profitable concern, hand- 
somely housed and prompt in service. 
Practically all the people of Wooster, 
when they have a building problem, go 
to contractors and carpenters anyway. If 
they come to the yard first, they are given 
advice and ideas but are referred to the 
builders for construction prices. 


NO "CHISELING" AT THIS YARD 


A. J. (Red) Fitzpatrick, the big and 
genial yard manager, says that in Wooster 
it is neither necessary nor smart to try 
to chisel into other fields. Wooster is a 
college town; a vigorous and_ beautiful 
town but a fairly conservative place. 
Ideas do not change just for the sake of 
change; only when 
old ways prove no 
longer adequate do 
modifications occur. 
The full co-operation 
of the yard with the 
down - town stores 
has proven mutually 
beneficial. 





Part of the millwork 
display of the D. C. 
Curry Lumber Co. 





No doubt the big 
planing mill has 
something to do with 
the stability of meth- 
ods. Wooster people, 
like many others in 
Ohio and farther 
East, like and want 
custom millwork. It 
is an established 
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Handles Only Lumber 


Modified Package Selling--Good Selling 
Only When It Fits Customer Habits--Is 
Found Useful by Two Other Yards 


device for getting individuality into house 
design. In Wooster there are plenty of 
excellent old houses, spacious and soundly 
constructed. Repairing and remodeling 
these older homes call for matched mould- 
ing patterns, trim, sash and doors; and 
mean custom work. A certain amount of 
stock millwork is sold, but it is far from 
taking the field. With so much emphasis 
on special manufacture, there is little 
pressure upon the company to enter the 
new field of package selling. Incidentally, 
there are two men in the Curry mill, each 
of whom has worked there for 54 years. 
They started as youngsters and have 
kept on. 


CONTRACTORS HANDLE DESIGNS 


[.ocal house designs are fairly conserv- 
ative; which does not mean for a moment 
that they are commonplace or inefficient. 
For a hundred years or more, these de- 
signs have been worked out by successive 
generations of builders. This fact has given 
the city an appearance of unity, stability 
and dignity. Modernistic architecture has 
not caught on, which probably is fortunate 
for the town, since the earlier extreme 
examples of planes, flat tops and the like 
have not been especially satisfactory in 
homes. In any event, the Wooster con- 
tractors have kept up with local desires, 
and their methods of bidding and super- 
vision are accepted as right and proper. 
Under such circumstances the lumber 
company does not 
try to invade their 
traditional domain. 

The Curry yard 
carries a certain 
amount of native 
wood, both softwood 
and hardwood, espe- 
cially the latter. We 








Remodeled office and 
sales room of the 
Hoyle Mill & Lumber 
Co., Cambridge, O. 





noticed a_ stock of 
yellow poplar; 4/4 
stock, 20 inches and 
wider. This is not 
strictly a native 
wood, since the stock 
came from West Vir- 
ginia, but Ohio is an 


A. J. (RED) 
FITZPATRICK, 
Yard Manager, 
D. C. Curry 
Lumber Co. 





old poplar State, and the wood has been 
known to Ohio people for generations. 
Many dealers can remember when they 
used no other kind for bevel siding. This 
particular shop stock is used in making 
drain boards and for similar purposes 
where freedom from warp and check and 
a capacity to hold paint are especially im- 
portant. 

The company is building a millwork dis- 
play in one of the big warehouses, a spa- 
cious, well-lighted room showing flooring, 
wall finishes, kitchen cabinets, corner 
cupboards, fireplace trim and the like. 
These cabinets are made in the company’s 
mill, In the mill we saw a moulding sander 
that may be widely used but that hap- 
pened to be new to us. It is a circular 
bristle brush, mounted directly on a motor 
shaft. Every inch or so among the bris- 
tles is a strip of sandpaper. This paper is 
in rolls set in the core of the brush; and 
as it wears smooth a fresh surface is 
pulled out. The paper is nearly cut 
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“There is unquestionably a potential de- 
mand for a great many houses, so many 
in fact that if a small fraction of all we 
need could be built, next year would be a 
boom year in building. However, answers 
to the following questions would have to 
be given before any accurate prediction 
for 1940 would be possible: (1) Will Fed- 
eral expenditures be reduced so that the 
budget can be balanced?; (2) Will Con- 
gress repeal the Wage-Hour Law?; (3) 
Will Congress repeal, or seriously amend, 
the Wagner Labor Relations Act?; (4) 
Will Social Security and Unemployment 
taxes be modified?; (5) Will the thousand 
and one Government reports which are 
now required, be eliminated, or simplified, 
so that an ordinary firm can afford the 
help necessary to furnish them to the Gov- 
ernment?; (6) Will the United States 
Housing Authority stop building so-called 
slum clearance apartment houses in com- 
petition with private individual build- 
ing?” 

Griffith Lumber Co., Inc., 
Huntington, W. Va. 


“We hesitate a little to predict what we 
are headed into for 1940. However, we 
are of the opinion that, barring any fur- 
ther drastic legislation that would further 
demoralize industry, we are in for a lot of 
building activity for 1940.” 

Eastman-Gardiner Hardwood Co., 


Laurel, Miss. 


“There is every indication that through- 
out the inter-mountain territory, a con- 
tinuation of home building may be antici- 
pated for 1940. The year now closing has 
been a good home-building year, and there 
is ample evidence to warrant the definite 
expression that interest in the building 
of new homes will carry on through 1940. 
Particularly are we impressed with the in- 
terest shown by young couples in securing 
homes, and it is gratifying to watch the 
earnestness with which these young people 
go about arranging and adjusting their 
finances so as to take advantage of FHA 
financing. The demand, we believe, will 
be largely for the $3,500 to $5,000 homes.” 

Morrison-Merrill & Co., 
Salt Lake City, Utah 


“In our opinion, the outlock for the 
lumber business is quite favorable for at 
least the first half of 1940. Apparently 
there seems to be a backlog of housing 
developments still to be contracted for 
and we have seen a definite improvement 
in the trend toward industrial construc- 
tion. It seems to us that these favorable 
elements will influence especially the first 
half of the year’s business, but whether 
the usual slowing-down in the Presidential 
year will be evidenced or not is an open 
question. On the whole, however, we look 
for quite a favorable year throughout.” 

Heidritter Lumber Co., 
Elizabeth, N. J. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“We anticipate an increased volume of 
business in the first quarter of 1940 as 
compared to last year. Indications are 
that War Department and CCC purchases 
ordinarily made in the second quarter of 
the year will start early in the first quar- 
ter. Slum clearance projects are also 
continuing active, and present indications 
are that more jobs will break during the 
first quarter this coming year than de- 
veloped the first quarter of last year. 
While present indications also point to in- 
creased purchases by the Navy and War 
Departments, there are also definite indi- 
cations that WPA programs will decline 
rather sharply.” 

Timber Engineering Co., 
Washington, D. C. 





“Volume should be up about 10 percent 
but mark-up and net profit less—for 


1940. DeForest & Hotchkiss Co., 


New Haven, Conn. 





“We believe that 1940 will be the best 
vear in the building field that Texas will 
have seen since 1929. Texas seems to 
be in a unique position as compared to 
the balance of the States, and we hon- 
estly believe that Texas will almost reach 
a boom in proportion in the building field 
within the next two or three years, and we 
Texans feel that the reason for this is 
because we have been growing so steadily 
for the past twenty years and we really 
haven’t scratched the surface down in our 
territory. Houston, for instance, twenty- 
fifth in size in the nation, is standing about 
in sixth place in building permits, and a 
fair estimate of building estimates for the 
total 1939, will exceed twenty-six million 
dollars, which, of course, does not include 
towns within a twenty-five mile radius of 
us who will contribute an additional five 
or six million dollars for building permits 
for 1939. Our particular business has in- 
creased 690 percent in volume of sales 
since 1934, and we find ourselves con- 
stantly having to expand to take care of 
this great volume that has come our way. 
We Texans firmly believe that regardless 
of what the balance of the nation does, 
Texas will remain as one of the outstand- 
ing States of the nation for the next 
decade.” 


Geo. C. Vaughan & Sons, Houston, Tex. 





“Depends on rainfall out here. None 
now.” 


Adams & Kelly Co., Omaha, Neb. 


“Unquestionably foreign developments 
will affect our domestic conditions. Should 
war conditions become similar to the last 
war, unquestionably certain communities 
would boom and others fall flat. The same 
statement is true if the present world 
situation maintains its status quo in 1940; 
the same is true if there is a complete 
upheaval in foreign affairs.”’ 


N. T. Fox Co. (Inc.), Portland. Me. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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through, in strips a 14-inch or so in 
width, so that the strips easily separate 
in use. The bristles press the strips 
gently against the moulding, so that they 
enter and sand every part of the stick, no 
matter how deep the curves. The sander 
is hitched to the tail of the moulder, and 
one trip through this machine cuts and 
sands the moulding. 


SPECIAL USE FOR GRAVITY ROLLS 

The yard has its own railroad siding. 
The main warehouse is at right angles to 
the track and slopes down from it. The 
company has some 200 feet of gravity 
rolls, and two men, one in the car and 
the other at the bin, can unload a car in 
a hurry. Mr. Fitzpatrick says the com- 
pany uses the rolls for unloading trucks 
at a job, when for any reason it’s hard to 
drive close. There may be a mudhole, or 
there may be an open ditch to connect 
the city water. In such a case, the driver 
takes along a section or two of the rolls 
and unloads that way. 

Mr. Curry showed us a customer’s in- 
voice, written in faded ink and dated in 
1866. That was in the days when Mr. 
Curry’s grandfather was operating the 
business. An elderly man brought it in 
one day, saying he had found it among 
his father’s papers. Mr. Curry was 
amused by the receipt of payment noted 
at the bottom, but he did not call the old 
gentleman’s attention to this item. It had 
been receipted by a Justice of the Peace; 
evidently had been collected by suit! The 
good old days had their credit problems. 

This department is happy to report a 
big retail company that is successfully 
following older sales policies. We hap- 
pen to believe that in general the trend is 
toward unit sales; because it seems to us 
local conditions are changing in such a 
way that customers 
can be served best 
by package merchan- 
dising. But until they 
do change, in any 
given place, there 
isn’t much reason to 
force them. Meth- 
ods, to be useful, 
have to be fitted to 
local conditions. 





F. B. FAIRCHILD, 
Cambridge (Ohio) 
Lumber & Coal Co., 
beside outdoor dis- 
play of overhead ga- 
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takes the responsibility for the job. As it 
is worked out, the contractor makes the 
labor bid for the carpenter work. The 
dealer puts the price on lumber and mill- 
work and assembles bids for heating, ex- 
cavation, wiring, painting and the like. 
Mr. Fairchild mentioned one factor in 
this plan which he especially likes: The 
dealer really is the moving agent in the 
whole plan and has control of the sale. 
Especially, he has the last word about 
credits. This fact, as Mr. Fairchild stated 
it, gives back to the dealer the function of 
credit management. If he bids only on 
the lumber and millwork he is in reality 
selling his stock to the contractor, and he 
must look to the contractor for payment. 
But in few cases can a contractor pay 
unless he gets paid. Unless the dealer has 
a definite and a large part in the prelimi- 
nary planning, he has little to say about 
the customer’s credit standing. Naturally 
he could investigate and refuse to sell to 
the contractor on a shaky job, but that 
doesn’t add to the harmony between 
dealer and contractor. Even on a shaky 
risk, the dealer can make sure that 
through loans, the bills are to be met, 
provided he’s in on the project in its cre- 
ative stage. 

R. B. Hoyle, of the Hoyle Mill & Lum- 
ber Co., Cambridge, has gotten himself a 
handsome office and sales room; with 
extensive hardware and_building-mate- 
rial displays. Remodeling is an important 
item in Cambridge at present, and these 
collateral lines of materials move well in 
this type of trade. Some loss of indus- 
tries has checked new house construction 
for a time, but people are modernizing 
their homes, and this work makes a good 
volume. This explains the remodeled 
office and sales rooms and the striking 
remodeling signs on the Hoyle trucks. 





rage doors 





F. B. Fairchild, of 
the Cambridge Lum- 
ber & Coal Co., 
Cambridge, Ohio, 
tells us he has been 
doing some modified 
unit selling. But, as 
he manages it, the 
contractor makes the 
formal unit bid and 
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Modern Ideas Visualized In Of- 


fice of Progressive Ohio Dealer 


R. H. Robinson, of the Tanner-Robin- 
son Lumber Co., London, Ohio, has 
long believed that; a retail lumber office 
ought to be more than a place to keep 
invoices or to park ten-year-old calendars 
on the walls. He is ready to admit that 
some of the old-time offices, looking like 
abandoned junk shops, have been the 
scenes where respectable fortunes have 
been made; but that was in the old days 
when ladies never came near a lumber 





flooring is Johns- Manville tile. 

The conference room, where customers 
may study plans and manuals and where 
private business is transacted, is paneled 
in American walnut and has Colonial 
plank flooring. Near by is a lavatory, 


handsomely equipped and finished in tile. 

The offices had been in use for some 
months when the AMERICAN LUMBERMAN 
representative called, and were proving to 
be and to do all the owner hoped. 


Busi- 


At right is R. H. Robinson, of Tanner-Robinson Lumber Co., London, Ohio; with his 
assistant, Robert Lacey. The larger picture shows paneled front office and sales counter 


yard and when the dealer paid no atten- 
tion to design or to anything else much 
except lumber by the thousand. In cur- 
rent times the new materials and finishes 
fit into the great interest in design. The 
Tanner-Robinson company carries many 
of these items. Some are not well- 
known to the local trade; so Mr. Robin- 
son undertook to build an office that 
would display the materials, that would be 
a demonstration of the company’s interest 
and skill in design and that would furnish 
a setting where customers, including 
ladies, would find themselves in an atmos- 
phere of dignity and building skill.. Not 
more than ten percent of the company’s 
business is with contractors; so the cus- 
tomer is the important person. 

Mr. Robinson succeeded in using and 
displaying some 28 or 30 items and prod- 
ucts that the company handles. But he 
was careful to arrange for uniform design 
and harmonious appearance. The front 
office is finished in Early American wood 
paneling. . The wood used is Arkansas 
pine. Many lumbermen have been unable 
to guess the species ; have thought it must 
be oriental or tropical hardwood. It was 
carefully stained and hand-rubbed ; some- 
thing to demonstrate the importance of 
proper wood finishing. The ceiling is 
Celotex, sand-blasted in designs. The 


ness has been good. There is an excellent 
local building and loan association that 
supplies needed loan money. Mr. Robin- 
son is a loyal citizen of the Buckeye State ; 
says Ohio has everything! He and his 
assistant, Robert Lacey, are noted lumber- 
men ; and the offices are signs and symbols 
of the practical modern ideas which they 
follow. 


"'Nickel'’ Machines Important 
Lumber-Plywood Market: 


Lumber and plastics will vie for attention and 
favor when the newest creations in  coin- 
operated machines go on display at the annual 
exhibition and convention of the Coin Machine 
Industries (Inc.), in Chicago, Jan. 15 to 18. 
If wood is used, each coin-operated amusement 
machine requires about 40 feet of lumber and 
18 square feet of plywood. The potential im- 
portance to lumber, cabinet making and wood 
working industries of the coin-operated amuse- 
ment machines alone is readily seen. With coin- 
operated phonographs, amusement machines and 
other products in the coin machine industry ac- 
tually being shipped by the carloads to all parts 
of the country, there is an important demand 
for shipping crates and boxes. As long ago as 
1935, coin-operated amusement machines used 
about 8,000,000 feet of hardwoods, principally 
birch and poplar; 25,000 coin-operated phono- 
graphs made the same year, used 1,500,000 feet 
of hardwoods, and other coin-operated machines 
used between 2,000,000 and 3,000,000 feet of 
lumber of various kinds, in addition to the lower 
grades used for shipping crates and boxes. 
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“We consider this depends almost en- 
tirely on general business conditions, and 
we judge by what we know of the need for 
residences, farm and industrial buildings 
that the building industry will be 25 per- 
cent better than business in general. 
Locally ’39 has been a good building year; 
almost twice in dollars and cents as in 
1938 in this State.” 

Elk River Coal & Lumber Co., 
Swandale, W. Va. 








“Preservative treatment of lumber and 
timbers used in construction is being in- 
creasingly specified. This is especially 
evident where Federal finance, in whole or 
in part, is available.” 

West Coast Wood Preserv:ng Co., 
Seattle, Wash. 

“We expect big business in 19410 espe- 
cially in the Dayton territory. We have a 
home shortage here and if business con- 
tinues to climb and employees feel essured 
of a steady job, the demand for homes will 
force the building business to boom.” 


Ohio City Sash & Door Co.. 
Dayton, Ohio 





“There are a few important features, 
which to us indicate at least the first six 
months of 1940 and probably thereafter 
will be productive of excellent demand for 
our product. First, of course, is the ac- 
tivity of the industrials engaged in various 
lines which use the lower common grades 
for crating. This consumption has been 
in evidence for several months with in- 
creasing tempo which will not slacken so 
long as the European war is active and 
the indication for its continuance are very 
apparent. House building, according to 
governmental statistics, will continue at 
the same level or higher than we have 
experienced in 1939. Orders for prompt 
shipment are not plentiful, but there is a 
tremendous amount of inquiries and offers 
to place business now for shipment in 
January and later. To supvly this poten- 
tial demand in the coming spring months 
the industry has less lumber on hand than 
for a number of years past as a result 
of the very active demand for all grades 
during 1939. There can be but one result 
—heavy demand and strong possibilities 
of increased prices.” 


Ivory Pine Co., Klamath Falls, Ore. 





“Caution is our by-word for 1940. 
World conditions, so uncertain we believe 
it will have its effect in our country; first 
signs will appear in early spring of 1940. 
The existing world conditions will not be 
favorable to our business. Watch Govern- 
ment spending. If it declines, our busi- 
ness will suffer. 1939 volume was held 
up by Government spending, and it is not 
considered by our company as a good sign 
for 1940.” 

Pacific Mutual Door Co., Tacoma, Wash. 


(LOOKING AHEAD—SEE NEXT PAGE) 





32 
LOOKING AHEAD 


“We in Canada are involved in a World 
war and Government building loans have 
been restricted to houses costing $4,000 
or less. Nevertheless, the general opinion 
seems to be that underlying conditions are 
improving for the lumber business and 
that a sharp increase in demand is to be 
expected from industrial and _ export 
branches of the trade.” 

Gillies Bros. Ltd.. 


Braeside, Ont., Canada 


“In our opinion building should increase 
at least 10 percent over 1939. This is 
based on factors listed in the order of their 
importance: large long-term loans avail- 
able; better employment; need.” 

The Ed. Williams Lumber Co., 
Canton, Ohio 


Amemean fiumberman 
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“Our opinion is that business will be 
unusually good in 1940. Local building 
is going strong and considerably behind. 
From the East, we are getting numerous 
inquiries for industrial construction lumber 
which is a very good sign. The shortage 
of residential construction can hardly be 
met under two years at best which is bound 
to make a good demand for lumber for 
some time to come.” 


Ellington-Fay Lumber Co., 
Fayetteville, N. C. 


“Tn our trade area, central and western 
Arizona, we are anticipating considerable 
‘activity in home building in the lower 
brackets, from $3,000 to $5,000. There 
will also be some activity in remodeling 
and new construction of store buildings in 
central Arizona. Architects and contrac- 
tors are already busy preparirg plans 
and estimates for work which is to be done 
in 1940. While we will, no doubt, have 
only a small amount of home building 
in the larger brackets, 1940 should be a 
satisfactory year for the building material 
dealers in Arizona.” 

Arizona Sash Door & Glass Co., 
Phoenix, Ariz. 





“We anticipate 1940 to be one of the 
best years in history of our company and 
also that of the building industry as a 
whole. Ordinarily, the months of Decem- 
ber, January, February and March are the 
quiet months in our line of construction, 
but this is not the case today. We are 
now operating at full capacity and already 
have a backlog of orders for 1940, equal 
to 33 percent of our 1939 volume. In- 
quiries on prospective work are well ahead 
of the 1938-39 season and show no signs 
of dropping off. Our products, wooden 
roof trusses and glued laminated arches, 
are quite representative of the type of con- 
struction now going ahead, which in our 
opinion signifies increasing construction 
work of all kinds in the middle west and 
fair weather ahead.” 


McKeown Bros. Co., Chicago, Ill. 
(LOOKING AHEAD—SEE NEXT PAGE) 





“Just Whittlin’ Wood” 


Where has that time-honored Amer- 
ican tradition of “‘whittlin’” disappeared 
to in the last few years? It is not al- 
ways hustle and bustle in business—in 
fact during the past ten years we have 
had more time for “whittlin’” than ever 
before. If you ever sat down and whit- 
tled on a soft pine stick with the old jack- 
knife you'll know what I mean when I 
say it is a decided advantage to a man to 
relax a few minutes and use his hands 
carving up a nice pine slat. 

A great many of us have substituted 
home workshops for our old-time “whit- 
tlin’”’—-and being located in the base- 
ment we can retire from our daily cares 
and from wifie’s chatter, and proceed to 
make everything from doll houses to mod- 
el, operating railroads. This is all for 
fun; we work when the spirit moves us, 
the only advantage over “whittlin’” is 
that we usually have something completed 
in show for our efforts. However the un- 
derlying reason for doing this is the same 
in both instances: namely, to change the 


thoughts that go through our minds, and 
to find expression through our handi- 
work. 

I believe the greater proportion of our 
retail yards are passing up a good bet 
in not catering to the boys and men who 
are whittlers. It would be hard to esti- 
mate the number of people with such hob- 
bies, but I do know that there are about 
100,000 who are “nuts” on the hobby 
of model railroading. I happen to be one 
of them, of long standing, and I have seen 
this hobby grow tremendously during the 
past few years. There are probably mil- 
lions of others interested in building boats, 
air planes, furniture, doll houses etc., and 
most of them are, or can be made to be, 
users of lumber. 

Retailers appear to be too busy to take 
care of this trade, apparently feeling that 
they should handle big orders only, and 
acting bored and disinterested when one 
of us wants to buy a couple of boards, 
straight-grained, kiln dried, for our pre- 
cise work. Being a commission lumber- 








Timely Tip for Dealers 





This literature display rack, 
placed next to the front door of 
the Citizens Lumber & Coal Co. 
office in Sturgis, Mich., is seen 
by everyone entering or leaving. 
A section of the wall serves as 
the back of the rack. The sides, 
shelves, and front guard strips 
were made from small stock in 
the lumber sheds. The rack is 
stained a deep brown, and var- 
nished. The wall cabinet is 
about three inches deep; there- 
fore is roomy enough to hold 
several copies of each booklet. 
This type of rack is ideally 
suited to offices which do not 
have space for a floor display 
unit. Booklets are easily re- 
moved or put into it, and the 
crossbars are not so wide as to 
restrict reading of the titles on 
covers. 
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HUNDRED 


YEARS AGO 


The miniature buildings appearing in this representation of Rochester, N. Y., one hundred 

years ago, were produced by the same source from which come the model houses supplied 

to dealers, on order, by the AMERICAN LUMBERMAN. This is ample proof of good work- 

manship on the houses, as this miniature village, now a holiday attraction in the show windows 

of a large department store, is destined ultimately to repose in the Rochester Museum of Arts 
and Sciences 





man naturally I can go to a customer’s 
yard and do my own selecting, but what 
about the layman that doesn’t know a 
piece of soft pine from “Adam’s off ox?” 
He depends on the yard man to give him 
the right material, and too often this 
yardman is in a rush to get rid of him 
as fast as possible because he is inquisi- 
tive about things that any lumberman 
takes for granted. 

Now that the complaint has been regis- 
tered, may I suggest how you can handle 
it to the satisfaction of the customer with- 
out wasting your own time? 

First of all, take a small nook in your 
shed, one that will hold a couple thousand 
feet of lumber end-racked if possible, so 
the customer can see the whole piece at a 
glance. By the way, the space should be 
well-lighted. It is not necessary to have 
all long lengths; a liberal supply of 10- 
foot and shorter is desirable. Neither is 
it necessary to have all clears in this pile, 
some good No. 2 Common is usable. Try 
to have pieces as straight-grained as pos- 
sible; soft textured stock, preferably 
kiln-dried. Have the prices per linear 
foot displayed conspicuously. Most peo- 
ple cannot figure board measure, but they 
can figure linear measure. Turn them 
loose on this bin, to browse around until 
they select the stock wanted, then take 
care of the order in your usual way. If 
some of these people want additional in- 
formation, give it to them; if you don’t, 
they’ll go somewhere else where they can 
get it, while you—and lumber—will be 
the goats. 

Also, don’t forget the coming genera- 
tion that knows little or nothing about 
our product. Why not offer prizes for 
the best workmanship in this field to 
stimulate these kids, and also promote 
“lumber consciousness?” Many of the 
younger members of my model railroad 
club didn’t know, for instance, that beau- 


tiful model railroad car bodies could be 
made entirely of wood until I showed 
them a few. They thought only m terms 
of metal for this particular job, yet these 
wood models are easier and cheaper to 
make, are just as strong, and equally au- 
thentic as those made with the other ma- 
terial. 

I believe a great many people are posi- 
tively itching to do some “whittlin’”’ but 
they don’t know how to begin. Why not 
help them, and boost your own business 
as well?”—H. L. Apams, Chicago. 


How Does This Survey Check 
with Your Yard? 


MILWAUKEE, Wis., Dec. 26.—At a series of 





recent club meetings, the Wisconsin Retail | 


Lumbermen’s Association submitted a question- 
naire concerning operation of the yards of its 
membership. The summary does not include the 
Milwaukee County and Dane County Clubs. 
The questionnaire and the answers are as 
follows: 

1. Present stocks as compared with last 
year? Larger, 56 percent. Smaller, 22 per- 
cent. Same, 22 percent. 

2. How is your business now compared 
with last year? Increase, 60 percent. De- 
crease, 24 percent. Same, 16 percent. 

3. Is farm business better than last year? 
Yes, 36 percent. No, 60 percent. Same, 4 
percent. 

4. Competitive conditions in comparison 
with 1938? Better, 33 percent. Worse, 50 
percent. Same, 17 percent. 

5. How many new houses built in your 
town in 1938? 2,030. 

6. How many new houses built in your 
town in 1939? 2,421. 

7. How many financed by FHA in 1938? 
281. In 1939—448. 

8. Is Title I and II FHA money available 
locally? Yes, 73 percent, No, 27 percent. 

9. Are you selling Title I FHA jobs? 54 
percent, Title II, 42 percent. 

10. How many times have you used our 
FHA Mortgage Department? 198. 

11. Have you been able to sell WPA re- 
quirements in your area? Yes, 74 percent. 
No, 26 percent. 


12. Has Governmental Emergency Agency 
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“Every bit of information that we have 
been able to gather together in order t» 
make our sales plans for 1940 indicates 
an increase in lumber volume of from 5 
percent to 15 percent over 1939, but hav- 
ing learned through experience to be 
conservative in forward planning, we are 
basing our plans on an increase of 5 per- 
cent in the volume.” 

Weyerhaeuser Sales Co., St. Paul, Minn. 





“As we view the future for 1940 it looks 
very bright for building and allied trades. 
Judging from inquiries we are obtaining 
for oak flooring for delivery early in the 
year, and the prospect of further inquiries 
after the holidays, would point to at least 
a good first quarter.” 


Geo. C. Griffith Stave Co., 
Springfield, Mo. 





“The outlook for the building business 
in 1940 is good. Present conditions and 
future outlook for improvement in indus- 
trial activity, and prices of farm commodi- 
ties, will be reflected in greater purchasing 
power, which will stimulate needed build- 
ing and repair work in city, urban and 
rural districts. Facilities now available 
for financing such work at a low cost, 
will encourage the investment under the 


-ownership plan.” 


Florida Louisiana Red Cypress Co. 
Jacksonville, Fla. 





“It is our belief the building industry 
in 1940 will enjoy a fairly good year, 
as we believe the building of small homes 
which has been the predominating type of 
building in 1939 will carry through. As 
one rides about, he sees in cities and coun- 
try as well, many new homes of the smaller 
type, of course, some of the medium sized 
dwellings, either finished or under con- 
struction. As these homes are being built, 
it naturally creates the desire on the part 
of others to own their own home, and to 
those who can arrange for the financing 
of same either through Federal assistance 
or through their own method of financing. 
will surely result in a large amount of 
building of this type in the ensuing year. 
We are optimistic and will enioy a good 
demand for lumber for building homes, 
and improvements of buildings on the 
farm during the year 1940.” 

Menominee Indian Mills, Neopit, Wis. 





“‘We have no reason for basing our opin- 
ion on business being better for the coming 
new year, or even worse. Our conclusion is 
that most likely it will be just about the 
same. With the many cross currents be- 
fore us, wars and political year, the un- 
easiness and attitude of the labor situation 
throughout the country, we would be very 
well pleased and happy to know that busi- 
ness will be as good next year as it has 
been this year.” 


Mansfield Lumber Co., Ft. Smith, Ark. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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“We are optimistic and are boosters for 
the year 1940. We feel the year 1940 
ought to be much better than the year 1939 
and believe that the country in general is 
much sounder, and is on a firmer founda- 
tion to operate on than it has been in the 
past ten to eleven years. Business, gener- 
ally speaking, in almost all the different 
communities is fair, and we see no reason 
why it should not move along nicely during 
the year 1940. The biggest trouble that 
we see is the pessimist, and the man who 
operates on no capital and cannot stem 
the tide by reason of his creditors pressing 
him too hard for their collections; there- 
fore, he goes to the wall. A case of this 
kind makes it hard for a legitimate and 
sound businessman to overcome because 
the thinking public very often looks upon 
the sound businessman as being in the 
same boat with the unsound one; therefore, 
sometimes expresses unnecessary comments 
detrimental to the sound business man.”’ 

Carr Brothers, Johnson City, Tenn. 


“From reports we have had from va- 
rious representatives, throughout the coun- 
trv, and from the inquiries we are now 
receiving for early 1940 delivery. it is our 
opinion that the building industry should 
hold up to, or exceed the pace set in 1939. 
There is no question but what residential 
housing is far behind the actual demand 
for this tvpe of building and, with only a 
small amount of confidence in the future, 
we believe that the potential demand will 
materialize.” 


Medford Corp., Medford, Ore. 


“er 


I'he entire business structure is so com- 
pletely dominated by the European con- 
fusion and Washington inconsistency, 
that your guess is as good as mine. 1940 
will be 10 to 15 percent better than 1939, 
but keep your ear to the ground and be 
prepared for a kickback.” 


The Enterprise Co., Columbia, Ohio 





“Our opinion is that consumption will 
be at least on a par with 1939, and that 
prices will be materially better. We look 
for a good year.” 

Alexander-Yawkey Lumber Co., 
Prineville, Ore. 





“We would say that the outlook is ex- 
ceptionally good. As you know, the year 
1939 showed a very marked improvement 
not only in building but in the general 
business situation. There has been a re- 
markable recovery from the 1938 slump 
and we are inclined to think that recovery 
is due to fundamental conditions and the 
improvement in business generally will 
carry along at least during the early part 
of 1940. We would not want to commit 
ourselves for the entire year of 1940 but 
we will say this—it is our belief that the 
building industry prospects for the first 
six months of 1940 seem very good in- 


deed.” Oconto Co., Chicago, Ill. 
(LOOKING AHEAD—SEE NEXT PAGE) 





Amemecanfiumherman 


Sales been an important factor in your total 
volume of sales? Yes, 17 percent. No, 83 
percent. 

13. Of total LCL shipments received, what 
percentage comes to you by truck? 34.5 per- 
cent. 

14. Is trucking injuring your’ business 
seriously. Yes, 27 percent. No, 73 percent. 

15. Are you keeping many of your sales 
out of price-cutting competition by doing a 
better selling job with Tested Selling Meth- 
ods? Yes, 36 percent. No, 64 percent. 

16. How long has your firm been in busi- 
ness? 31.2 years (average). 

17. If manager, how long in present loca- 
tion? 16.9 years (average). 

18. Is the Association’s Traftic Department 
auditing your freight bills and collecting 
your overcharge, loss and demurrage claims? 
Yes, 44 percent, No, 56 percent. 

19. Do you follow the wholesale market 
on your sales prices? Yes, 90 percent. No, 
10 percent. 

20. Have you found it necessary to in- 
crease your sales prices due to the present 
market conditions of lumber and building 
materials? Yes, 65 percent. No, 35 percent. 

21. How do you find collections in your 
community? Better, 59 percent, Worse, 27 
percent. Same, 14 percent. 


22. How are book accounts, compared with 





a year ago? 
percent. 


Larger, 45 percent. Smaller, 39 
Same, 16 percent. 

23. What percentage of a sale do you 
figure represents your cost of doing business? 
20.6 percent (average). 

24. How are your cement sales compared 
with 1938. Larger, 54 percent. Smaller, 39 
percent. Same, 7 percent. 





Benefits of 4-H Training 


Many a farm boy has got a real start 
out of Four-H Club work. There are 
striking examples in almost every com- 
munity. Take the case of Robert Stetson, 
Bureau County, Illinois. He is the State 
winner in the Four-H live stock project. 
Among the approved practices which he 
credits to Four-H Club work on the 193- 
acre farm he and his father operate are 
poultry sanitation, proper care of eggs, 
crop rotation, use of sweet clover for soil 
improvement, use of Reed canary grass 
for swamp pasture, rye pasture for early 
pigs, marketing pigs in April and Septem- 
ber and self-feeding of beef calves on pas- 
ture. A liberal education in _ practical 
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farm operation is what this young man 
has gained from his Club experience. In 
both production and business training he 
is far ahead of what would have been 
possible without Club training and, inci- 
dentally, without effective co-operation on 
the part of his parents. Maybe he won't 
choose to be a farmer. But he has a 
sound foundation for success in any busi- 
ness. 





° 
Displays Mantel in Show Room 

Representatives of the AMERICAN 
IL.UMBERMAN who travel about the coun- 
try to gather workable ideas at first hand, 
at retail lumber and building material 
vards, see many fine displays and exhibits 
of the goods stocked by modern concerns. 
It is not often, however, that one runs 
across a mantel set up in a showroom. 
An added touch of home atmosphere is 
given the mantel by the placing of a small 
bouquet on each end. The company has 
found such exhibiting of this line of mer- 





in the customers’ 
room of the Kelsey & 
Freeman Lumber Co., 
Toledo, Ohio, there 
is a simple, Colonial 
mantel finished in 
white enamel to show 
impressively against 
a dark wood paneled 
wall 





chandise to be sound business, and doesn’t 
believe its turnover in mantels would be 
as good as it has been if this one were 
not shown. 





Lumber Dealers Serve Pancakes 


to Farmers 
Lumber dealers co-operated with 
other business men in Emmetsburg, 


Iowa recently in putting on a unique 
Pancake Day in that city of 4,000. The 
event was a huge success, attracting 
thousands of people from Emmetsburg 
and the nearby rural communities. 

A kitchen crew of sixteen business 
men, relieved every two hours during the 
day, manned the hot griddles at top speed, 
baking 52 hot cakes at a time. Irvin 
Newland, of the Royal Lumber Co., Wal- 
ter Middleton, of the Middleton Lumber 
Co., and Frank Hanson, of the Interior 
Lumber Co., assisted with this work. The 
people who attended appeared to enjoy 
being served at the tables by business men 
at whose stores they did their trading. 
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The serving of pancakes was begun at 
11 a. m. and continued until 6:30 p. m. 
without a letup. Close to 8,000 people 
came for pancakes and coffee. Special 
cash prizes were given to the oldest cou- 
ple attending; the couple bringing the 





Referring to an illustrated feature ar- 
ticle appearing in the AmericAN LuM- 
BERMAN of Dec. 2, D. B. Wilcox, vice 
president and manager of the H. R. Banks 
Lumber Co., Liberty, Mo., writes us: 


I thank you for the extra copy of your 
paper and especially for your story about 
our salesmen-drivers. I feel that you 
have written a story which will benefit 
the entire industry. The facts back of 
the story are true in every detail, and I 
think you are doing the industry a favor 
by encouraging managers of other yards 
to invite closer co-operation of their em- 
ployees. As a whole, it should be quite 
a boost to the business, as the consumer 
has never had much opportunity to ob- 
serve showmanship by the average lum- 
ber yard. When you come to Liberty 
again be sure to stop and see us. 





largest family; the person coming from 
the greatest distance, and the person eat- 
ing the most pancakes etc. Charles 
Sproul, secretary of the Emmetsburg 


American fisherman 


Chamber of Commerce says that the pro- 
motion was one of the most successful 
ever put on locally. 

Statistics show that 255 gallons of pan- 
cake batter were poured for the event; 
22,500 pancakes were baked. With these 
hot cakes there were provided 134 pounds 
of butter, 45 gallons of syrup, 410 gal- 
lons of coffee (making 6,360 cups of the 
steaming coffee beverage) ; 36 quarts of 
cream, and 40 pounds of sugar. Forty 
feet of gas plates were required to heat 
the nineteen pancake griddles, each grid- 
dle baking three cakes at a time. 


Forecasts Continued Good 


Business in West Virginia 


CHARLESTON, W. Va., Dec. 26—According 
to the November Business Index, issued by the 
West Virginia Chamber of Commerce, here. 
“the crest of the business boom in West Vir- 
ginia has apparently been reached, and while 
there is substantial ground for the belief that 
business will continue at a relatively high rate 
for several months there is no apparent reason 
why future general advances should be antici- 
pated.” 

Building permits issued in twenty-one of the 
larger West Virginia cities are 66.6 per cent 
ahead of the first ten months of 1938, and con- 
struction contracts, embracing largely industrial 
construction, are 36 per cent ahead of 1938 to 
date. 





“The Wood Parade” to Open Jan. 3 


St. PEeErTEeRsBURG, FLA., Dec. 26.—Finishing 
touches are being put on the building of the 
new Earl Gresh Wood Parade, scheduled to 
open formally, here, Jan. 3. In them will be 
housed an outstanding collection of structural 
and decorative woods gathered from the far 
corners of the earth—a collection not surpassed 
in America, maybe not in the world. While 
not large, the buildings have been costly be- 





Central feature of wood exposition, a great cypress 
stump, estimated to be 2,270 years old and meas- 
uring about ten feet in diameter. It came from 
Dixie County, Florida. This specimen will have 
a room of its own, panelled in cypress. On its 
annual rings will be traced the history of more 
than 2,000 years by means of small, carved figures 
of persons whose fame identifies the period 


cause Mr. Gresh feels that any museum to con- 
tain specimens of beautiful woods must itself 
he an example of the best wood construction. 


As you see, said Mr. Gresh, our architecture 
is English. It lends itself to strength and 
also to beauty—massive beams and hand- 
hewn timbers. For the buildings themselves, 
we used longleaf yellow pine, Tidewater Red 
cypress and Florida hardwoods. In going 
through our establishment I want you to 
notice the precision of workmanship whether 


it be some purposely exposed portion or some 
minute detail of finishing. 

You and I know, continued Mr. Gresh, that 
nature’s greatest tangible contribution to 
civilization is wood. Our idea in establishing 
this museum was to lay before the visitor a 
great panorama of woods of the world. In 
our main hall we have a great map with each 
continent carved from a piece of its own out- 
standing wood. On panels adjacent to the 
great map are specimens of hundreds of dif- 
ferent woods, some as decorative as satin. 


The Earl Gresh Wood Parade makes no 
attempt to include all the woods in the world; 
that is not possible. The Thuja family alone 
has 81 members. Cedar is a member and also 
lignum vitae, which is used for bearings for 
carrying the great propeller shafts of ships— 
often 14 inches or more in diameter and per- 
haps 100 feet long. Mr. Gresh points out that 
the cedars of Lebanon were used to panel 
Solomon’s Temple and that they are found 
now only in North Africa, stumps having been 
brought there years ago by Greek sailors. 

“TI could name many spectacular woods,” 
Mr. Gresh said. “For example Zebra wood 
which comes from the Gabum River of West 
Africa and is difficult to obtain because of the 
prevalence of sleeping sickness in that region. 
But instead I’ll just name a few of the leading 
ones—African woods: benin, bubinga, ebony 
and franeria; South American: Mahogany, 
rosewood, peroba, purple heart, prima vera, 
caneletta, snake wood, piracuhuba, acapu, 
jarma, macahuba and pande-arco: Asiatic: 
Amboyna, coco, maidon burl, padouk, sandal- 
wood, teakwood, satinwood; European woods: 
French walnut, harewood, olive wood, lemon 
wood, pearwood and karielian. 

“Most of the imported woods,” added Mr. 
Gresh, “are for decoration, expensive inlays 
and the like. We also have specimens from 
Hawaii, New Zealand, Australia, the West 
Indies, the Philippines, and many other islands 
of the world. You are naturally familiar with- 
our North American decorative woods, such as 
walnut, gum, cherry, sycamore, holly, aspen, 
and myrtle. We find a combination of decora- 
tive and structural qualities in cypress, pine, 
oak and cedar.” 
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“Basing our information on conditions 
in the average size city and country yard 
in the best State in the Union, we believe 
the following are plus factors for a good 
1940: 1. Industry is busy and improving 
its position; 2. Farm prices are better and 
crops are good. We usually get the benefit 
of better farm returns the succeeding year; 
3. An increasing number of sales-minded 
dealers; 4. A slightly different category— 
an increasing number of dealers who see 
in financing plans, not merely a collection 
tool but a usable sales creator; 5. Recent 
price advances were stopped before they 
caused much sales resistance in consumers 
minds; 6. People are becoming adjusted to 
the depression and wars, are tired of wait- 
ing, and feel that after all a home is all 
we have or will get, so why not build it.” 


Wisconsin’s Transfer Yard, 


Oshkosh, Wis. 





“We believe that there will be a gradual 
increase up to 10 per cent over 1939, and 
are looking forward to better business.”’ 


Wm. C. Schreiber Lumber Co.. 
Chicago, Ill. 





“We anticipate a very satisfactory busi- 
ness in Florida in 1940. For Jacksonville 
and Tampa, such factors as the acquisition 
of some new industries, and the building 
of tremendously large Army and Navy Air 
bases, will inevitably give building in those 
areas impetus. For Miami, Palm Beach, 
St. Petersburg, and other popular tourist 
centers, the tremendous influx of tourists 
indicates another banner season, which is 
always followed by a good construction 
year.” 

Huttig Sash & Door Co., 


Jacksonville, Fla. 





“We are looking forward to a successful 
year in 1940. Plenty of optimism, on all 
sides.” 

American Lumber Co., Denver, Colo. 





“In our opinion, next year will be as 
good as this year and possibly better, 
unless some of the artificial pillars of our 
present setup crack, which is always pos- 
sible. However, we are preparing for a 
good year, come what will.” 


Interstate Sash & Door Co.. 
Canton, Ohio 








“Our opinion is that in the Southern 
Missouri and Northern Arkansas territory, 
as well as Southeastern Kansas and North- 
eastern Oklahoma, the outlook is very 
good for a prosperous 1940. The present 
price of labor and material is all the 
traffic will bear; on whether wheat, corn, 
cotton, and other farm products can stay 
on the present price level or advance, if 
building materials also advance, is depend- 
ent the extent of prosperity for next year.” 


Toombs-Fay Co., Springfield, Mo. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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“We recently have talked to contractors 
and builders in our territory and almost to 
a man they look for better business in 
1940 than we have had for some time. We 
have a larger list. of prospects for new 
buildings than we have had for years. 
General business in this territory is going 
to be much better next year. These facts, 
together with the prospect of more money 
being available for loans on small houses, 
lead us to believe that next vear will be 
one of the best for building.” 


J. W. Copeland Yards, Portland, Ore. 





“We forecast a 25 percent improve- 
ment in residential building in the metro- 
politan areas of Kansas and Missouri, with 
country territories showing some 10 per- 
cent. Much depends upon Government 
gestures to farmers as well as upon the 
crops produced. It seems fair to expect 
a general average improvement of 15 


percent.’ Pacific Mutual Door Co., 
Kansas City, Kan. 





“The building industry as a whole will 
approximately equal 1939, and possibly 
be a little better. We feel that one of the 
things that is encouraging building con- 
siderably today is the fact that money is 
so cheap and people are aware of the 
fact.” 


Kneeland-Bigelow Co., 
Bay City, Mich. 


“The building business was very slow 
starting this year and did not get under 
way until about July. Since that time it 
has steadily increased. We are inclined to 
believe this condition is going to last at 
least until June 1940. There is one pos- 
sible upset to this forecast—drouth. The 
farmers in this section are dependent on 
irrigation water and unless the heavens 
open up soon and give us moisture, either 
rain or snow, our reservoirs are not going 
to fill up. Whether we have a normal 
water supply or not will be known by 
March. If water does not fail us, South- 
ern Idaho should have an exceptionally 
fine building business next year, regardless 
of election.” 


W.P. Fuller & Co., Boise, Idaho 





“What is the outlook for the building 
business in 1940? Great! We cannot 
imagine it otherwise, with the desire of 
new home ownership that was revealed 
during the year 1939. We think that this 
desire will be increased during the long 
winter months when Mr. and Mrs. have 
the time to look through magazines to find 
out what they want and must have in their 
new home. With money so easily avail- 
able for new home construction and re- 
modeling, with deferred payment plans 
that are now available, we think that 1940 
will be a great year for the lumber busi- 
ness and we are now making plans to 
cash in on this market.” 


Milot Bros. Co. (Inc.) Woonsocket, R. I. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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Forty Houses Eagerly Bought by 
Small-Income Families 


The Wilbur Lumber Co., West Allis, 
Wis., co-operating with Brody & Sondel, 
Inc., a building and contracting organiza- 
tion of the same city, is providing low 
cost housing for earners of small wages 
through a plan based on constructing 40 
homes at one time. A year ago the two 
organizations built, financed and sold six 
houses of the type now being built, to 
prove what could be done, and what the 





Forty houses like this 
were sold on vacant 
tracts approved by 
FHA for loans, ap- 
plicants being at- 
tracted by ads and 
those with steady in- 
comes selected, the 
construction being 
done by contracting 
organization in co- 
operation with Wil- 
bur Lumber Co., of 
West Allis, Wis. 





purchasers would do with the houses 
after they occupied them. In each case 
improvements were made by the owners, 
thus appreciating the values of the 
houses by several hundred dollars. 


ADS FOUND WOULD-BE OWNERS 


“With our case proved,” said Hawley 
Wilbur, “we purchased a ten-acre tract 
of farm land one mile south of the city 
limits of West Allis, divided it into 40 
lots each 50x155 feet, and had the tract 
approved by FHA for Title 1 loans. On 
September 24 we ran an ad in the news- 
paper entitled ‘Wanted, 40 Men,’ and ex- 
plaining briefly what our proposition 
was. The next day 70 persons called in 
response to the ad. In all, we ran four 
ads at a cost of $200, and received 300 
applicants, most of them in person, but a 
few by telephone and mail. From each 
we got information with which to check 
character and credit, and told him we 
would send him a letter making an ap- 
pointment for him and his wife if he 
met the requirements. 


“At the second meeting—with the man 
and his wife—everything was explained 
in detail, and an application for a Title 1 
Section 3 loan was filled out. The price 
we advertised was $2925, including the 
lot, provided we got at least 20 qualified 
applicants. With ten signed up for 15- 
year $2500 loans we decided to go ahead, 
because we were assured that we would 


get the required number from the appli- 
cants we had. To the more than 300 


applicants 40 sales were made, and _ the 


subdivision was sold out. Each applicant 
was fully informed as to just what he 
would get. 

“We selected people earning from 
$1200 to $1800 a year, and paying ap- 
proximately thirty dollars a month rent, 
and arranged the financing, including 





taxes, as close to the rent as possible. All 
loans were for $2500 with pay periods ad- 
justed to the rent the customer had been 
paying. Many could make no down pay- 
ment, but if we were satisfied with their 
references, we took a $125 mortgage on 
a car or other chattel for a 90-day period, 
with the understanding that it would be 
renewed as long as the mortgagee showed 
good faith. Then we took a $300 second 
lien, payable from three to seven years in 
monthly payments, the time being ad- 
justed to bring total payments on both 
the $2500 loan and the $300 second lien 
to about thirty dollars a month. Pay- 
ments on the $2500 loan, including inter- 
est, taxes and insurance amount to $24.52 
a month. Payments on second liens range 
from $5.50 to $7.50 a month. If at any 
time the customer wants to increase the 
monthly payments, and thus cut down the 
loan period, he is at liberty to do so. 


SELECTED APPLICANTS FINANCED 


“A few of the people were shown one 
or two of the houses, but most of them 
bought from the blue prints, and a few of 
them just looked at the site. Several 


bankers looked at the houses we built a 
year ago, and being influenced by the 
class of people they saw in them, and the 
amount of work they had done on the 
houses, agreed to finance the subdivision. 
The big thing is the careful selection of 
hard working, sincere people who want 
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to own homes and are willing to put their 
own work into completing the homes they 
buy, and being sure that each applicant 
knows exactly what he is getting. The 
Wilbur Lumber Co. is back of the devel- 
opment, although the actual selling, finan- 
cing and building is done by Brody & 
Sondel, Inc. We supplied all of the mate- 
rials except the plumbing and electrical, 
and assisted in financing the project until 
the individual loans were made by the 
bank.” 


TYPES OF HOMES BUILT 


The houses are 24x261% feet, with liv- 
ing room, bed room, kitchen and bath on 
the first floor. Basement walls are 10- 
inch concrete blocks with two coats of 
cement plaster on the outside. Basement 
is full with an earth floor, tiled for drain- 
age. Each house has a 300-gallon septic 
tank draining to a 100-foot trench in 
gravel, and extending to the end of the 
lot. Joists are 2x8, 16 in. o.c., and roof 
rafters are 2x6. 

The exterior is 6 or 8 inch red cedar 
siding over Insulite Bildrite insulating 
sheathing. Exteriors are painted with 
two coats. All houses are alike except for 
different color asphalt shingles, varied 
front door trim and front windows, and 
certain roof design refinements in cases 
where the customer can afford them. 
Water is supplied to all houses from a 
central artesian well. Gas is available, all 
electrical fixtures are in, and there are 20 
electrical outlets, one for radio. 

The interiors are not painted. Owners 
do that themselves. Living room and bed- 
room floors are No. 1 common oak from 
Long-Bell. Kitchen and bathroom floors 
are clear yellow pine ready to receive 
linoleum or other covering. All floors are 
laid on heavy paper. TrimPak, soft tex- 
tured Arkansas Pine from Dierks Lum- 
ber & Coal Co., was used throughout. 
The trim is cut to length and packaged 
at the Dierks Mill, all horizontal members 
for a specified door or window opening 
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in one package, with vertical members in 
another. Each package is labeled to des- 
ignate the style and size of opening for 
which it is cut. Its chief advantages, ac- 
cording to the contractor, are low han- 
dling and installation costs, protection of 
the material, and freedom from shortages. 

The second story, unfinished, has 1x4 
C and better end-matched Dierks yellow 
pine flooring. The owner can complete 
the second story with two bedrooms and 
closets. 

The bathroom contains a basin and 
stool, but no tub. Kitchen sink is in- 
stalled, and piped for hot and cold water. 
There is no hot water equipment fur- 
nished, and no heating equipment. Own- 
ers, in most cases, will use stoves, and 
later, when they have put in cement base- 
ment floors, will install furnaces. Door 
bells, and electric range hook-ups are in. 

Walls are rough texture plaster, and 
the houses are well built. In some cases 
owners are given credit for cement, sand 
and gravel, and materials for finishing the 
second floor as they go on. So successful 
has the venture been that the Wilbur 
Lumber Co. is about to start another 40- 
home project on a piece of property to be 
acquired soon. 


TESTED SELLING METHODS WORK 


“We sell the buyer on the basis that 
he pays no more than he has been paying 
for rent,” said Mr. Brody. “The only 
trouble we have is holding people down 
to what they can afford, and making them 
see that they should not commit them- 
selves for anything more than they can 
pay for. They can make any changes from 
our standard plan that they wish except 
the shape of the house. All basements are 
dug alike. We make an individual plan 
for each buyer and put his name on it.” 

“You might say,” said Hawley Wilbur, 
“that while we knew something about 
selling of this type, Tested Selling Meth- 
ods really showed us how to do it. We 
have learned a lot from the course.” 
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“It is our opinion that the outlook for 
the building business in 1940 is going to 
be very good in Rochester and around this 
locality. There have been around 400 
houses constructed in and around Roch- 
ester this past 1939. There is also a big 
addition being built to St. Mary’s Hos- 
pital, which the contractors contemplate 
will take about two years to build.” 

Dodge Lumber & Fuel Co.., 


Rochester, Minn. 








“It is our opinion that the building busi- 
ness in 1940 will be just as good as during 
1939, possibly much better. One factor 
which should help materially to sustain 
the demand is the improved merchandising 
job being done by retail lumber dealers. 
Another factor is the backlog of interest 
in home building created by the FHA 
program, and by the intensive advertising 
of building material manufacturers during 
the past few years. New products and 
improved methods should assist the lumber 
industry in getting its share of the build- 
ing dollar.” 

E, L. Bruce Co., Memphis, Tenn. 


“Texas is now going through a very 
severe drouth, which began about the Ist 
of August and the outlook, agriculturally, 
for 1940 depends upon plenty of rainfall. 
As you probably know, the State leads all 
others in the matter of petroleum produc- 
tion, and we believe that the oil business 
will give us a pretty fair business at all 
of our oil point yards. We expect our 
business will run along pretty steady, 
especially if FHA, Title I, Class 3 is 
extended and liberalized so that the loan 
companies will have an outlet for this 
paper. We also expect to do a nice busi- 
ness through Class 1 and Class 2 of Title 
I FHA.” 

Burton-Lingo Co., Ft. Worth, Tex. 


“We believe there continues to be not 
only a shortage of desirable residential 
buildings, but we believe that there is a 
well developed demand for these new resi- 
dences, and that the increased volume of 
business is going to make it possible for 
people to raise money to buy the resi- 
dences which they want. We think that 
this increased purchasing power is going 
to provide the means for a good year in 
the buiJding trade.” 


Bellgrade Lumber Co., Memphis, Tenn. 


“We can concur in the feeling of optim- 
ism we have found on every hand. Rather 
than rely for additional volume on the 
possibilities of an improved building busi- 
ness outlook alone, regardless of how 
apparent it might be in 1940, we in the 
Wood Conversion Co. have proceeded with 
the development of improved products, a 
program of added dealer co-operation and 
better merchandising methods which we 
feel is our best assurance for increased 
business in the year to come.” 

W ood Conversion Co., St. Paul, Minn. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“We feel that 1940 is going to be a 
good year; at least as good as 1939. Pros- 
pects in this immediate territory are very 
good, and we hope that the FHA will find 
the way so that Class 3 of Title I can be 
financed. This is the $2,500 house which 
there is great demand for.” 

Mason Lumber Co., Jacksonville, Fla. 





“We think that both manufacturers and 
wholesalers should enjoy a fair volume of 
business during the first quarter of 1940, 
but will all have to keep our costs well in 
hand. If the present rate of industrial 
production should continue on through the 
first six months of 1940, it should be bene- 
ficial to all manufacturers, which together 
with the construction usually following a 
high rate of production can mean only 
what we have outlined. From all indica- 
tions a great many consumers built up 
their inventories for the past ninety days 
with the anticipation of shortage of a 
great many commodities. However, we 
all know things have leveled off for the 
past thirty days which is a good thing 
for, not only our own industry but for 
other lines. The unusual good weather we 
have had in the south has enabled most 
of the mills to increase their production as 
stocks were somewhat broken around the 
first of October. Taking everything into 
consideration we feel that 1940 should be 
at least as good as 1939 from the lumber- 
man’s viewpoint.” 

Shepherd Lumber Corp., 
Montgomery, Ala. 





“We believe you will agree that our 
opinion, to a great degree, would be predi- 
cated on forecasts made by those who 
should be in position to know. However, 
even the opinions of the so-called ‘oracles’ 
are for the most part confined to such an 
extent that they evidently can’t be wrong 
whatever may be their expressed opinion. 
There are so many factors which of them- 
selves are subject to change that it is diffi- 
cult to make any prediction with assurance 
as it applies to the year 1940 as a whole. 
It seems to us that they look for big busi- 
ness during the first three or four months.” 


Commercial Sash & Door Co.., 


Pittsburgh, Pa. 


“The building outlook for 1940 looks 


very favorable as compared to the past 
several years, especially the first six 
months of the year. There will be pos- 
sibly a 10 percent increase in building east 
of the Rockies. There are some spots in 
the territory that will drag on account of 
local conditions; other spots, for the same 
reason, will show more increase. Conse- 
quently, a 10 percent increase is a reason- 
able figure to set up as a budget for sales. 
Small house building will, no doubt, show 
quite an increase, with business falling off 
during the last half of 1940.” 

Morgan Millwork Co., Baltimore, Md. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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Building Improvement to Continue 


Into 1940 


(Continued from Page 20) 


noteworthy business expansion which has held 
its own for some months and has, according to 
him, built up a momentum for rolling along 
throughout 1940. People will thus have more 
money to buy homes and more job confidence 
to push them into the undertaking. 

The other circumstance is the approaching 
end of the long underside of the real estate and 
building cycle which end is the natural con- 
sequence of the ten years spent in absorbing 
the oversupplies and in transferring properties 
which people overbought to the eventual hands 
of those who could afford them. Even with- 
out stepped-up business activity the underside 
of the real estate cycle was spent, but with in- 
dustrial expansion the upside has gotten a head 
start, he says. 

“Savings, building and loan associations 
will finance more home-owners with prob- 
ably a larger dollar volume of advances this 
coming year than they have since 1929,” said 
Mr. West. “They will make a larger portion 
of their loans for new construction in 1940 
than in any of the past ten years, probably 
averaging between 35 and 40 percent of their 
disbursements for brand new homes. A much 
larger percentage of associations are making 
construction loans than at any time since 
the '20’s. Since there seems to be ground for 
belief in a 5 to 10 percent increase in the 
volume of one and two-family home building 
over 1939, savings and loan associations are 
preparing to divert a larger stream of their 
funds in this direction. 

“Home buying will probably continue to 
use more than a third of the savings and 
loan financing in the coming year. We ex- 
pect greater turnover in lots and homes than 
any of the 1930’s saw. It will be more nearly 
a seller’s market than the present genera- 
tion of men in their twenties will be able 
to remember. 

“The interest of the people in home owner- 
ship today, however, is sufficient to combat 
considerable reactionary influences in the 
price line. Rises in the average family’s in- 
come because of business expansion will be 
enough, in most cases, to offset the antici- 
pated higher costs, so that ability to buy will 
be about the same in 1940 as it was in 1939, 
taking it as a whole. There will be an in- 
creased demand, however, because of the 
emphasis upon a larger number of small, un- 
pretentious homes which will appeal to a 
wider market.” 


HOLC ENCOURAGES HOME OWNING, 
PROPER BUILDING 


WasuHincTon, D. C., Dec. 26.—The average 
borrower of the Home Owners’ Loan Cor- 
poration will start the New Year with double 
the equity in his home that he possessed when 
Uncle Sam refinanced him nearly six years 
ago—or, in other words, with $675 of his 
original $3,000 principal debt crossed off the 
books. 

That summary takes in about 775,000 home 
owners throughout the country, according to 
the corporation’s New Year’s story. But, in 
addition, some 65,000 other borrowers—in 
straitened circumstances and without private 
credit in the period from 1933 to 1936—have 
paid in more than $150,000,000 to cancel their 
debts in full. 

“That’s the story from the borrowers’ side,” 
Charles A. Jones, general manager of the cor- 
poration, said today. “These people were, on 
the average, more than two years delinquent 
in both principal and interest and between two 
and three years on taxes when they were re- 
financed. Today, about 85 percent of our active 
accounts are in excellent shape. All in all, 
HOLC borrowers have paid back more than 
$700,000,000, or more than 21 percent of their 
total principal indebtedness. 

“No longer can there be any doubt that the 
principal purposes of Congress are being 
accomplished. 


The vast majority of HOLC 


borrowers, once almost without hope, are on 
the way to becoming real home owners. The 
properties which the HOLC was forced to 
acquire are finding their way back into private 
hands and the Government clearly is not going 
to stay in the real estate business through the 
HOLC. 

“The benefits of HOLC operations have not 
been limited to HOLC borrowers. Clearly, 
the low HOLC interest rate strongly influenced 
the reduction of interest rates to all home 
buyers. It had a major part in outlawing 
second and third mortgages and extortionate 
fees and bad mortgage practices. It helped 
popularize the long-term, amortized loan, and 
through such loans gave its borrowers their 
chance to rehabilitate themselves. 

“It exposed the evils of poor design and 
shoddy construction, especially in the small 
home field. And today it is showing the nation 
the toll taken each year by the deterioration 
in residential neighborhoods and pointing the 
way, through a_ rehabilitation program, to 
proper protection of such neighborhoods.” 


BUYERS OF SMALL HOMES PAY 
OBLIGATIONS IN FULL 


WasuHincton, TD. C., Dec. 26.—lIncreasing 
evidence that those of comparatively low in- 
come can and will meet obligations assumed 
in the purchase of homes should spur private 
industry to invest in dwellings costing $4,000 
and less, according to Dr. William H. Husband, 
member of the Federal Home Loan Bank 
Board. “Low cost housing long has_ been 
heralded as one of the most promising stimu- 
lants to a sustained period of recovery,” Dr. 
Husband said. “Failure to capitalize upon the 
opportunities it affords usually is charged to the 
difficulties of producing a quality house at a 
low figure, but there is little question that 
doubt of the debt-paying ability of the low 
income group has retarded the aggressive action 
which is necessary to overcome the technical 
problems.” 

“The HOLC’s record proves the practica- 
bility and soundness of development by private 
industry of the most promising market that 
now exists,” he declared, “for it shows the 
buyers of low-priced homes that both are able 
and willing to meet their obligations. 

“The HOLC has sold 47,000 homes for 
$4,000 or less in the past few years. The buy- 
ers of these homes, the majority of whom got 
their properties on, down payments as low as 
ten percent, are in the income bracket from 
$1,000 to $2,000. Yet collections on accounts 
of properties sold over a period of several 
months past have been nearly 100 percent of 
billings. They have proved as good or better 
risks than those of higher income—which 
answers one question for those who have been 
cautious about turning their efforts to supplying 
the mass market. 

“There is no question where the market lies. 
There is danger of over-building houses from 
$5,000 up, but we have not begun to touch 
the $3,000 market. Once we can produce an 
acceptable home for that price, the building 
industry doesn’t have to worry about the limi- 
tations of the market—it can absorb all the 
low-cost homes that can be built in the next 
several years.” 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 
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Graduation Days Ahead in Sales Course 


To Mr. R. L. Akerman, manager of the 
Spahn & Rose Lumber Co., Garber, Ia., goes 
the privilege of prominently displaying the 
number one certificate of completion of the 
Tested Selling Methods program, conducted 
under the auspices of the Merchandising In- 
stitute of the National Retail Lumber Dealers 
Association (Inc.). 

An illustration of this beautiful, hand- 
lettered certificate, the award for fulfilling all 
of the scheduled requirements of the selling 
course, is shown herewith. With its dispatch 








MERCHANDISING 
INSTITUTE 


OF MATIONAL KETAIL LUMBER DEALERS ASSOCIATION 18G 
Ohis is to certify that, 
R.L. Akerman. 


‘as satisfactorily completed the requirements of the 
course of study in sales development 
TESTED SELLING METHODS 
conducted under the auspices and direction of Merchandising 
Institute of National Retail Lumber Dealers Association , Inc. 








Th witness whereot this certificate is awarded ~~ 
this 21st day of December 1939. 


CAsarted by MERCHANDISING INSTITUTE- 
of ‘National Retail Lumber Dealers Association Ine 


WV. UDel bur Parser 
Certified by EA (aller Seenstany 





to Mr. Akerman, the “Commencement” parade 
for men enrolled in Tested Selling Methods is 
on. 

Next in line to Mr. Akerman in the comple- 
tion of the course are the following individuals, 
making up the first five to earn their certifi- 
cates : 

Harry R. Potter, salesman, DeForest & 
Hotchkiss Co., New Haven, Conn.; Francis W. 
Delyea, yard manager, Thompson Yards (Inc.), 
Clara City, Minn.; W. W. Munroe, salesman, 
Wood Conversion Co., St. Louis, Mo.; and A. A. 
Haniford, housing guild division, Johns-Man- 
ville Sales Corp., New York, N. Y¥. 


Each day more names of progressive lum- 
ber and building material men are being added 
to this ever-growing jist. ‘The commence- 
ment season ot Tested Selling Methods will 
cointinue tnroughout the year, and through 
many years to come, until every dealer and 
his employees, who know that they can im- 
prove their selling through the study of Tested 
Selling Methods have enrolled for this indus- 
try program and have completed it. 

Organizations with a large number of em- 
ployees are making special provisions of their 
own to award the certificates of completion 
with due ceremony. But even in these larger 
organizations, “Commencement” will go on, be- 
cause newly employed are constantly being 
enrolled. 





(Continued from Page 21) 


carried on development work for wood con- 
struction in Europe, as we too have done both 
at home and abroad. If we are now able to 
supply emergency needs in the markets of 
Europe, we shall be helping them as well as 
ourselves.” 

Due to various tariff and shipping circum- 
stances during the past decade, American lum- 
ber exports in 1938-39 have been only one- 
third of the export volume of ten years ago. 
Our permanent forest supply on the contrary 
is somewhat greater than it was generally be- 
lieved to be even when the United States was 
exporting three times as much as it is export- 
ing now. Forest growth has increased and is 
continuing to increase. We have and we will 
have no national timber shortage. But we do 
have a shortage of markets, and hence of em- 
ployment. Our sawmill capacity is no less. 
Adequate supplies of lumber can be provided 
for home demands, and more export than ever 
in our peak years when the United States was 
not, as now, fifth in rank among lumber ex- 
porting nations, but first. 

The present acquisition by Great Britain of 
large additional facilities for the trans-At- 
lantic shipment of American lumber and cot- 
ton will enable the lumber industry to be much 
more serviceable in supplying emergency needs 
abroad. 


BUILDING ACTIVITY MAINTAINED 


Los Angeles Area Shows Large 
Gain in Building 

Los ANGELEs, CALIF., Dec. 23.—Jumping 13 
percent ahead of October, November building 
permits in Los Angeles County reached a total 
of $6,395,000, the highest November figure 
since 1929, a gain of 21 percent over the No- 
vember total in 1938. The accumulative total 
of $69,400,000 in permits is 10 percent ahead 
of the same period last year. Residential con- 
struction in Los Angeles County amounted to 
three-fourths of the value for which permits 
were issued. The gain over October was ap- 
proximately 32 percent in the total value of 
housing. 





Forecasts Good Gain in Home 
Building in 1940 


New York, Dec. 26—A substantial increase 
in private residential building in the United 
States during 1940, over 1939, was predicted by 
Herbert Abraham, president Ruberoid Co., in 
opening the company’s annual two-day sales and 
advertising conference Dec. 18 at the Hotel 
Commodore. 

Mr. Abraham said his forecast was based on 
estimates obtained during December from rep- 
resentative building materials dealers in vir- 
tually every part of the country. These predic- 
tions by local dealers, based on their observa- 
tion of present conditions and the 1940 outlook 


in their own communities, he pointed out, pro- 
vide substantial additional support to previous 
estimates from authoritative sources, such as the 
I’, W. Dodge Corp. and the FHA. 

Opening day sessions of the company’s an- 
nual conference were devoted to discussion of 
merchandising policies for 1940, by C. J. Dun- 
ham, advertising director, and other members 
of the organization. 

An inspection of recent developments in the 
manufacture of asbestos and asphalt building 
products at the company’s plant in South Bound 
Brook, N. J., one of the largest of eleven Rub- 
eroid factories, featured the second day of the 
conference program. 


Chicago and Suburbs Ending 
Year with Much Building 


Building in Chicago and its neighboring 77 
communities jumped over six million dollars in 
November over the preceding month. Permits 
were issued for $9,388,690 worth of construc- 
tion in the city as compared to $3,712,796 in 
October, and for $4,221,998 in the suburbs in 
contrast to $3,508,898 the month previous. The 
figures combine for a November total of $13,- 
610,688, and an October one of $7,221,694. The 
suburban November amount exceeded that of 
the entire year of 1933. 

The gain in November home building over 
the same month of 1938 in the adjoining com- 
munities is 37 percent in the number of homes 
started and 25 percent in the value. 
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“or 


‘here never has been a time in recent 
years when it is so hard to tell what the 
future holds for us; this on account of. the 
situation in Europe. It is to our good 
fortune we are out of it and we believe 
that we are going to have a very fair 
business, at least during the first six 
months of 1940. Statistically and funda- 
mentally the lumber business is in good 
condition. The country needs a lot of 
new houses, and with more business com- 
ing on all tends to show a good deal of 
activity for awhile.” 

J. W. Wells Lumber Co., 


Menominee, Mich. 





“Our own definite opinion is that the 
outlook for the building business in 1940 
is extremely favorable. We have had a 
very satisfactory year from the standpoint 
of volume. This includes new house build- 
ing, remodeling, reconstruction, industrial 
expansion, and two Federal housing proj- 
ects. Prices of building materials are still 
low, and so, naturally, are the profits of 
the firms engaged in producing, handling 
and selling those materials. New home 
construction has continued in increased 
volume. This is evidenced by the number 
of permits issued in Cleveland during No- 
vember, for all kinds of construction, 
which was almost double the number 
issued during November, 1938; the dollar 
volume was more than three times as 
much; in fact, the number of residential 
permits issued in November was the larg- 
est in any month within the last nine years. 
Unless the United States actually enters 
the war, there will be a very substantial 
volume of business in our industry, partic- 
ularly in the building of lower-priced 
houses (under $10,000), although building 
in Cleveland will not in any way assume 
boom proportions.” 


The Teachout Co., Cleveland, Ohio 


“From Spokane and Inland Empire. 
Crop conditions fair to good. Labor con- 
ditions relatively stable. Money available 
to proper risks. District not overbuilt— 
fair demand for houses $3,500 to $6,000 
class. Not much industrial construction 
in immediate prospect. All in all 1940 
should be as good as 1939.” 


Building Supplies, (Inc.), 
Spokane, Wash. 








“The lumber and building material deal- 
ers in Asheville have just organized the 
Asheville Lumber & Building Material 
Dealers Association, and we are sure that 
we bespeak the optimistic opinion held in- 
dividually and collectively, that although 
our section has been slow in its building 
and modernization program, we _ believe 
that 1940 holds the brightest prospects 
locally, and in fact, nationally that has 
been our experience since 1930.” 


Galliher Brothers, (Inc.), 
Asheville, N. C. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“The outlook for the building business 
in 1940 is good; no boom, perhaps, but a 
sustained rate that can provide a profitable 
volume for both the suppliers of materials 
and the building trades. The residential 
picture has been encouraging for several 
months and should improve. Heavy con- 
struction will doubtless make a_ better 
showing in 1940. Much needed railroad 
rehabilitation and equipment replacement 
and repairs, requiring large quantities of 
lumber and other construction materials, 
seem a'most a certainty. European ex- 
port demand is problematical because of 
the war, but the Islands and South Amer- 
ican demand should increase. The ex- 
panded national defense program will also 
augment the consumption of lumber and 
other materials during the New Year. 
These and other factors combine to form 
an encouraging prospect for next year.” 

Tremont Lumber Co., Rochelle, La. 


“At least equal to 1938, on farms.” 
Dickson Weatherproof Nail Co., 


Evanston, Ill. 





“Don’t look for another recession next 
year as the Democratic party will see to it 
that there is plenty of money put out and 
building operations continue. There is no 
question about the number of new houses 
that are needed in this country and the 
Government seems willing to put up the 
money. At the same time we can be sure 
our already burdensome taxes will be 
again increased.” 

The Urania Lumber Co., Urania, La. 





“Business will be good if the Repub- 
licans do not tear down the business 
structure in order to discredit the Govern- 
ment. From where we sit, it looks good 
for next year.” 


Colonial Cedar Co., Seattle, Wash. 


“er 


This year which is being concluded, will 
have considerable effect for the first three 
or four months of the next year, due to 
the fact that a majority of the yards in- 
creased their inventories when most of 
them did not need the stock, and will 
therefore not do any buying for the period. 
Quite a number of speculative homes were 
built during this year and some are still 
on the market. The prosperity you read 
about in Pittsburgh did not affect the lum- 
ber industry very much due to the fact 
that prices and volume have only applied 
to the steel industry. It is my prediction 
that we are going to face labor troubles 
next year. The Government investigation 
over the entire country of the building 
industry will have some effect to retard 
the building of new homes. We must also 
bear in mind that 1940 is a Presidential 
election year.” 


Adelman Lumber Co., Pittsburgh, Pa. 
{LOOKING AHEAD—SEE NEXT PAGE) 


‘he outlook for 1940 is not so good. 





Amemcanfiumbherman 


December 30, 1939 


Census Will Provide Needed 
Data For Lumber Industry 


Those engaged in the lumber industry appre- 
ciate, more than ever before, the necessity for 
accurate, up-to-date facts and figures upon 
which to base their future plans. In conse- 
quence, they will find invaluable the wide range 
of data on lumber production, sales and distri- 
bution now being collected in the Sixteenth 
Decennial Census of the United States. 

The Census of Manufactures will include the 
story of the lumber industry last year—not only 
itemized figures on its production, which are 
compiled each year, but detailed information on 
specified costs of production and other operat- 
ing activities, a biennial tabulation. This cen- 
sus will also record the activities of every kind 
of manufacturer, including all lumber-consum- 
ing industries. 

The Census of Business, which is being con- 
ducted for the first time in five years, will re- 
cord sales of lumber companies, wholesale and 





Since timeliness of the information be- 
ing collected is essential to business men, 
the co-operation and quick response of 
those giving the answers to the questions 
asked is of the utmost importance. Busi- 
ness men and manufacturers can make 
possible the complete success of the Cen- 
suses of Business and Manufactures, 
thereby assuring maximum value of the 
figures to be compiled, by filling out as 
rapidly as possible the questionnaires 
submitted to them by census takers. 
Some 12,000 enumerators are in the field 
calling on business men. They are de- 
livering questionnaires to reporting firms 
and calling for them as quickly as they 
are filled out. With the full co-operation 
of those questioned their work will be 
completed by May and the first reports 
will be published by late summer or 
early fall. 


The same law which requires report- 
ing to the Census Bureau protects those 
giving the answers by prohibiting the 
Bureau from disclosing any individual 
facts, including names and identity, even 
to any other government agency. Only 
sworn census employees will see the re- 
ports. The data collected will be used 
solely for preparing statistical informa- 
tion concerning the nation’s population, 
resources and business activities. Assur- 
ance is given that the reports will not be 
used for purposes of taxation, regulation 
or investigation. 





retail dealers, in addition to voluminous data 
on the activities of 200,000 construction con- 
tractors. 

The Census of Housing will show the type 
of structure and characteristics of 35,000,000 
dwellings. The Census of Population will pro- 
vide a vast store of information on consumer 
purchasing power in addition to other facts. 

Concurrently, there will be the usual current 
and annual reports on lumber distribution and 
consumption—domestic and foreign—compiled 
jointly by the Census Bureau and other gov- 
ernment agencies, stich as the Forest Service of 
the Department of Agriculture and the Bureau 
of Foreign and Domestic Commerce. 

All those engaged in production, sales and 
distribution of lumber will want to check 
against previous estimates the actual figures 
now being collected. The data which will ap- 
pear in the Census of Manufacturers will show, 


in addition to production, major items in the 
cost ot production, materiais and labor. for the 
urst ume, hgures wil also be recorded on the 
expenditures during the year, tor new machin- 
ery, plant expansion and alterations. The sta- 
tistics of the number of feet cut of each of the 
various kinds of soft and hard wood will reflect 
the volume and trend of buying in each major 
market last year, and their potentialities. 

Sales and marketing staffs will want to com- 
pare the wholesale sales of lumber during 1939, 
in each State, with those in 1935, the last year 
for which the Census of Distribution was taken. 

The statistics of lumber distribution in 1939, 
now being collected, will include not only the 
sales of wholesalers and retailers, but whole- 
salers’ cost of selling and delivery, and an 
analysis of cash-credit sales and inventories. By 
computing the average figures, each distributor 
can determine if he is getting the share of busi- 
ness to which he is entitled and if his costs are 
in line with the rest of the industry. He can 
also determine the stability of the lumber busi- 
ness in different sections of the country, which 
will be reflected by data on length of owner- 
ship of wholesale and retail establishments. 
There will be data on consumer debts and out- 
standing accounts of retailers. Lumber com- 
panies and distributors will find the information 
valuable, too, as a guide in determining the 
advisability of territorial expansion, and where 
to expand. 

The sales of lumber companies will show the 
volume of business handled through each dis- 
tribution channel and the amount of buying by 
each major market. 

A still further guide in studying market po- 
tentialities will be the statistics which will be 
set forth in the Census of Manufacturers on the 
cost of materials, including lumber, of all manu- 
facturers of wood products. 

Each lumber dealer will be able to obtain 
from this year’s census exact figures on the 
lumber business in his particular territory, for 
the sales of lumber will be tabulated by States, 
counties and many cities. 

Housing development throughout the United 
States, will be reflected by the survey of con- 
struction activities under the Census of Busi- 
ness and the Census of Housing. In the census 
of construction residential and other light build- 
ing work will be classified separately from 
heavy construction. All contracts for one and 
two-family houses will be recorded, as well as 
all other buildings in which wood is used. 
This compilation will show the building activi- 
ties in each State and in each of the larger 
cities. The new Housing Census will show the 
type of structure and characteristics of 35,000,- 
000 dwelling units—whether they are of wood 
construction, their age and condition, their need 
for major repairs, the amount of over-crowd- 
ing and double-up families, their market value 
and mortgage status, and the rental value for 
leased homes. 

The Population Census will throw new light 
on suburban development. By its summary of 
the answers to the question “Where did you 
live five years ago?” it will show whether there 
is an increasing number of people who are 
moving to the suburbs, and measure. the need 
for new homes there. 


Dutch Consider B. C. Supply 


MontTreAL, Que., Dec. 23—Holding up of 
nearly $4,500,000 worth of timber for Holland 
in German control ports, has threatened Dutch 
building trades with stagnation, and the Dutch 
Government is considering new sources of 
supply, particularly Canada. It is believed the 
Dutch would furnish bottoms to bring supplies 
from the Pacific. 
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Southern Pine Surveys 1939-- 
Sizes Up 1940 Prospects 


NEw Or-EANS, La., Dec. 30.—The year 1939 
has been rather an eventful one for the south- 
ern pine industry, said H. C. Berckes, secre- 
tary-manager Southern Pine Association, in a 
review, continuing: Better markets, on the one 
hand, were offset by certain handicaps in pro- 
duction and distribution and confusion in oper- 
ations due to requirements and _ restrictions 
brought about by the Federal wage-hour law, 
which has created a new form of competition 
for business within the States, between those 
manufacturers who are doing a strictly intra- 
state business and are held to be not amenable 
to the wage and hour requirements of the Fed- 
eral Act, and those manufacturers who are 
engaged in interstate business and must ob- 
serve the Act’s wage and hour schedules. 


Also, in 1939, another world war threat flared 
out, and has brought about disturbed condi- 
tions in all American business and industry. 
Our commercial gains from the foreign war are 
not expected to be spectacular. Lumber from 
the United States, sold at rational export prices, 
will play a more important role after the war 
than during the war. The war, as a con- 
ductor of large-scale employment and_pros- 
perity in the United States, is at best a crutch, 
and it is better that our efforts be spent upon 
developing opportunities at home. 


Stocks Low; Unfilled Orders Large 


Production for 1939, according to statistics 
available through October, will total probably 
7,530,000,000 feet. This compares with 7,196,- 
000,000 feet in 1938, and 7,692,000,000 feet in 
1937, a gain of 4.6 percent over 1938, and a 
decline of 2.1 percent from 1937. The 1939 
production was about 65 percent of rated ca- 
pacity, or about 4,000,000,000 feet less than 
the industry might have produced if it had the 
demand and if it were not subject to hour re- 
strictions. Operating time averaged about 39 
hours per week. 

Shipments for 1939 are estimated at 7,750,- 
000,000 feet, which compares with 7,368,000,000 
feet in 1938, and 7,231,000,000 feet in 1937. 
Thus, shipments exceeded production in 1939 
by 220,000,000 feet, or 2.9 percent, showed a 
gain over 1938 of 5.2 percent and a gain over 
1937 of 7.2 percent. Shipments were the larg- 
est since 1929, when the total was 11,333,132,- 
000 feet. 

Orders booked in 1939 are estimated at 
7,850,000,000 feet, the largest since 1929, when 
the total was 11,294,754,000 feet. In 1938, the 
industry booked orders for an estimated 7,384,- 
000,000 feet, and in i937 it booked orders for 
some 7,024,000,000 feet. The 1939 bookings 
show a gain of 6.3 percent over 1938, and a 
gain of 11.8 percent over 1937. 


The large 1939 demand was due chiefly to 
unusually heavy bookings in August and Sep- 
tember, principally from retail lumber dealers 
stocking up in anticipation of price advances 
following wage-hour changes in October. Deal- 
ers furthermore ordered heavily to protect 
themselves against expected stock shortages at 
the mills due to heavy war demands, which, 
however, did not materialize. Neither has 
there been proof that consumption in 1939 ex- 
ceeded by any large volume the production for 
‘hat year. What took place, therefore, was 
principally a shift of surplus stocks from pro- 
ducers to distributors, and, until this surplus 
moves into final consumption, it is not likely 
that there will be any further spectacular de- 
mand upon the mills until business in general 
has gathered greater momentum. There is 
evidence, however, of a consumption fully 
equal to the volume of production, and, if con- 
sumption should for any reason increase sharply 
at this time, some mills would be faced with 
stock shortages. 


Total stocks of southern pine on hand at mills 
on Jan. 1, 1940, may be reduced to 1,750,000,- 
000 feet, provided excess of November and 
December shipments over production equals 
the average excess for August through October. 
Should production be accelerated to plug 
shortages already developed, then stocks on 
hand Jan. 1 may amount to some 1,880,000,- 
000 feet. This latter figure would be the low- 
est recorded since May 1937, and would com- 
pare with 2,094,000,000 feet on Jan. 1, 1939, 
and 2,266,000,000 feet on Jan. 1, 1938, or a de- 
crease of 10.2 percent from a year ago, and a 
decrease of 17 percent from two years ago. 
As compared with the record peak stocks of 
Jan. 1, 1931, amounting to 3,458,420,000 feet, 
the current estimate shows a liquidation of 
some 1,578,000,000 feet, or 45.6 percent. The 
current inventory, therefore, is but slightly in 
excess of one-half that on hand when the de- 
pression first started its long crawl to the bot- 
tom. The lowest inventory recorded was 1,642,- 
000,000 feet, on March 1, 1937, following the 
unusually heavy demand of the previous De- 
cember and January. 

Unfilled orders for southern pine on Jan. 1, 
1940, will amount to approximately 407,000,000 
feet, which compares with 307,000,000 feet on 
Jan. 1, 1939, and 291,000,000 feet on Jan. 1, 
1938, an increase of 32.6 percent over a year 
ago, and of 39.9 percent over two years ago. 
On Oct. 1, 1939, unfilled orders reached a total 
of 536,000,000 feet, the largest since June 1, 
1930, caused principally, as previously stated, 
by the rush for dealer supplies prior to wage- 
hour adjustments, and before any war demand 
could take place. 


Rising Labor Costs; Building Revival 


Southern pine manufacturers are definitely 
faced with increased costs. The cost to pro- 
duce, ship and sell, reported by 58 southern 
pine mills for 1938, amounted to $24.86 per 
1,000 feet. Their average sales realization 
amounted to $23.71 per thousand, a loss of $1.15 
per thousand. The minimum wage rate under 
the wage-hour law has advanced from 25 cents 
to 30 cents an hour, an increase of 20 percent. 
Costs for 1939 are not yet available, but will 
show an increase over 1938. If we take the 
1938 average cost of $24.86 per thousand and 
add only a very conservative 12 percent, it 
would make current costs equal to $27.85 per 
thousand. To net a conservative 10 percent 
return on sales, at only a 12 percent increase in 
cost over 1938, these mills would have to realize 
an average sales price of $30.95 per thousand, 
f.o.b. mill. In only one month of 1939—Octo- 
ber—did the average price reported by a similar 
group of mills (Southern Pine Lumber Ex- 
change) equal this figure. The average for the 
eleven months was $26.15 per thousand, or 15.5 
percent below the figure conservatively esti- 
mated as necessary to return a fair profit on 
current operations. 


The most promising development during the 
past year, insofar as the lumber industry is 
concerned, and the one that promises most dur- 
ing the new year, has been the revival in home- 
building. If the cost of labor and materials 
can be held to reasonable levels, the outlook 
for building in the new year is exceptionally 
good. Southern pine manufacturers, confronted 
with rigid labor and overhead costs, will meet 
stiff competition. Laws raising the cost of ma- 
terials, and especially the cost of labor in both 
materials and construction, will paradoxically 
aid in retarding other aims of Government to 
promote low-cost housing. Efficient manage- 
ment and good salesmanship, if aided by co- 
oneration from labor and Government, should 
blend in a telling effort to put recovery and 
prosperity on a firm basis. 
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“We cover the States of Colorado, Wyo- 
ming and New Mexico and in our line the 
outlook for the building business in 1940 
is fair to good. Any predictions must be 
based partly on present conditions which 
are not good. Nine out of the last ten 
years have been dry and it looks as though 
this winter was going to be the driest of 
all. Notwithstanding this unfavorable 
condition, the farmer still seems able to 
do some buying and we suppose it is the 
crop allotments as it certainly is not good 
crops or high prices for them in any dis- 
trict except the irrigated ones. Building 
in the larger cities is good and one of the 
most encouraging features of the situation 
is that it is almost 50 percent residential 
building.” 

Lumber Dealers Supply Co., 
Denver, Colo. 





“From present indications, we have 
reason to believe that general business 
will be good for at least the first half 
of 1940.” 


Huther Bros. Saw Mfg. Co., (Inc.), 
Rochester, N. Y. 





“Owing to the limited residential con- 
struction during the past 10 years it would 
seem that there should be an upswing in 
1940; however, we must take into account 
that war always retards capital invest- 
ments, except in industries engaged in 
supplying war materials. Generally speak- 
ing, people think of capital investments 
only in connection with industrials, while 
anything that contemplates permanent in- 
vestment—whether it be residential or 
what-not—should be considered as capital 
investment, and there is always a dispo- 
sition under such circumstances to wait 
a while and see what happens.” 


American Sash & Door Co., 
Kansas City, Mo. 








“We are confident the outlook for the 
building business in 1940 is very encour- 
aging, and we see no reason why the vol- 
ume should not be something more than 
1939.” 

The M. B. Farrin Lumber Co., 
Cincinnati, Ohio. 


“Prospects for the building business, 
judging by the amount of interest shown, 
appear very good in this section. With 
very fine weather prevailing, building ac- 
tivity is keeping up into the winter and 
we do not look for the usual slowing down 
to develop until mid-winter. In our judg- 
ment there will be considerable activity 
in the spring of 1940, but there seems to 
be some doubt about it carrying through 
the summer months because of the. ap- 
proaching Presidential election and con- 
siderable concern over political questions.”’ 


Evans & Retting Lumber Co., 
Grand Rapids, Mich. 


(LOOKING AHEAD—SEE NEXT PAGE) 
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“Business in the Southwest territory, 
with the exception of about two months 
this fall, has been very quiet during 1939; 
this occasioned by the fact that we are in 
an agricultural country and crops have 
been small because of the lack of moisture. 
The live stock industry, because of the 
droughts for'so many years, is indeed way 
below the average. The labor and polit- 
ical situations have been bad in Kansas 
City proper for a number of years. This 
condition is righting itself and we expect 
soon to have things straightened up and 
building able to go ahead under much more 
favorable conditions than it has for a 
good number of years. With conditions 
being right, we anticipate a much better 
business in 1940, than we have had in two 
or three years.” 

H, W. Webster Lumber Co., 
Kansas City, Mo. 


“Much of the building in this mining 


district consists of small homes for people 
connected with the mines. The coal busi- 
ness has been greatly improved during the 
past few months and we have reason to 
think this improvement will continue dur- 
ing the coming year. We are looking for- 
ward to good business in 1940.” 

Bailey Lumber Co., 

Bluefield, W. Va. 





“Our materials are just now being de- 
livered to our distributors. ‘They must 
anticipate a big year for their orders are 
10 percent greater than last year and they 
want them earlier in the season. We are 
completely sold out until June Ist.” 


New York Wire Cloth Co., 
New York, N. Y. 


“We look for a slight improvement in 
building in 1940. The two _ principal 
classes that seem to have best prospects of 
increase are residential construction and 
manufacturing. Both types, hewever, could 
be quickly affected by general business 
conditions and any adverse change that 
might come in business, would, of course, 
affect both of these classifications.” 


Owens-Illinois Glass Co., Toledo, Ohio 





“In our opinion, 1940 should be a good 
building year for the territory in which we 
operate, with the exception of Kansas and 
part of Oklahoma. Arkansas, Tennessee, 
Mississippi, Louisiana and Texas we think 
will be much better than the national av- 
erage. The fact that prices have remained 
so satisfactorily stable in the view of in- 
creasing construction and increasing in- 
terest in building is most gratifying and 
should further stimulate construction in 
1940. The improved price for cotton 
and the increase in production of livestock 
in the South, together with the natural 
movement of industries to the South should 
provide a stable background for further 
expansion.” 


Dyke Bros., Little Rock, Ark. 
(LOOKING AHEAD—SEE NEXT PAGE) 
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Business Statement Shows Upward Trend 


Wasuineton, D. C., Dec. 26.—Secretary of 
Commerce Harry L. Hopkins, in a year-end 
business statement, today reported substantial 
gains in all areas of the national economy dur- 
ing 1939. He said: 

“During the year 1939, the trend of business 
was toward higher levels. In all sectors of the 
economy—industry, trade, and agriculture—1939 
was a better year than 1938. In looking back 
at the year, it is possible to record a very sub- 
stantial gain in all areas of the economy when 
measured against the relatively restricted vol- 
ume of 1938. The year divides into two rather 
well-defined periods delimited by the date of 
the war outbreak in Europe. Prior to Sep- 
tember, the recovery in business which featured 
the latter half of 1938 proceeded at a slow 
pace, but upon a gradually broadened base, with 
prospects that this movement would be extended 
through the final months of the year. 

“The extent of economic improvement dur- 
ing the year may be measured by the Depart- 
ment’s data on income payments—an inclusive 
indicator since it measures the flow of purchas- 
ing power derived from current productive ac- 
tivity. The estimated total for 1939 is $70 
billion—$4 billion more than in 1938, and $2 
billion less than in 1937. A large part of this 
increase—$2.3 billion—went to labor. 

“Profits increased to a very marked degree, 
particularly in the late months of the year. 
Expanded consumers’ incomes this year have 
flowed freely into the channels of trade and 
the total volume of retail sales was about 8 
percent higher than in 1938. Although sales 
of consumer durable goods increased one-fifth 
from the low volumes in 1938, they have not 
been so large as in 1937. General merchandise 
trade, on the other hand, has regained the 1937 
peak. 

“Manufacturing production in 1939 averaged 
about one-fourth larger than in 1938, though 
it did not equal the 1937 aggregate. 

“Construction activity afforded a major stim- 
ulus to general business during the year, being 
of the highest volume since 1930. While pub- 


licly-financed work continued to make up a 
large proportion of the total, the building of 
private homes was about one-fourth above the 
totals in the two preceding years. The volume 
of business expenditures for new factories and 
productive facilities exceeded that of 1938, 
though not regaining the 1937 total even toward 
the end of the year. 

“Foreign trade in 1939 continued to provide 
an outlet for a significantly large portion of 
the produce of farms and factories, and was a 
vital factor in our economy. The value of 
goods shipped abroad was approximately the 
same as the total of slightly more than 3 bil- 
lion dollars in 1938, Exports, thus, were a 
sustaining influence, rather than an expansion- 
ary factor during the past year, except in so 
far as expectations of future increase in export 
sales may have influenced the volume of domes- 
tic business. Imports increased over the pre- 
ceding year in response to the demands aris- 
ing from improvement in domestic trade.” 





NEW WAGE-HOUR BULLETINS SUPPLE- 
MENT INITIAL ISSUES 


WaSsHINGTON, D. C., Dec. 26.—Interpretative 
Bulletins No. 4 and 5, have just been issued 
by the United States Department of Labor, 
Wage and Hour Division, from the office of 
the general counsel. Bulletin No. 4 deals with 
maximum hours and overtime compensation. 
This was originally issued November, 1938. 
Particular attention is called to the additions 
contained in paragraphs 14, 16 and 17 of the 
new bulletin. 

Bulletin No. 5 deals with further statement 
as to the coverage of the Act, and contains 
substantial changes or additions in paragraphs 
6, 9 and 11 and minor clarifying revisions in 
other paragraphs. 





For EveRY mile of railroad in the United 
States there is, on the average, one highwav 
grade crossing. 


Salesman Shows How He Sells Farm Trade 


(Continued from Page 25) 
saw why it would not be as satisfactory 
as the salesman’s suggestion. This timely 
visit saved a delay which might have oc- 
curred had Mr. Wood not kept so closely 
in touch with the work. 

The framework of the barn, as shown 
in an accompanying photograph, is Rilco 
laminated arches. The barn is 36 feet 
wide and 80 feet long. Floor joists are 
2x10, full span, and flooring is 2x6 d-m 
fir. The cow floor is sealed with Weyer- 
haeuser Clear-Tite Douglas fir. From the 
foundation line to the window lintels 6- 
inch clear fir drop siding was used over 
hemlock sheathing. Vertical siding is 6- 
inch clear. 

The next stop was announced by Mr. 
Wood as one to get a cup of coffee. It 
was the roadside restaurant of Mr. and 
Mrs. Herb Porath. On their property, 
and near the restaurant there was under 
construction a small house for the use of 
extra waitresses employed in the summer 
months. Mr. Wood had sold that, and 
the cup of coffee proved to be only of 
minor importance compared with the main 
purpose of the visit—the regular inspec- 
tion. During the visit Mrs. Porath brought 
up the subject of new doors to replace 


some she did not like in her own home. 

The manner in which the subject was 
brought up clearly showed the value of 
close and frequent contact with customers, 
a type of contact that can be effective in 
the form of increased sales only through 
having a man whose sole business is to 
maintain them. 

The next stop was at a large farm with 
a profitable dairy and cheese business in 
connection with it. Here, a new hog 
house, 24x60 feet was under construction, 
and this was another inspection stop. Mr. 
Wood showed the AMERICAN LUMBER- 
MAN representative at least a dozen new 
buildings and major repair jobs he had 
sold in the past few years on this farm, 
among them being a hog house 24x80 feet 
built last year. The farmer at present 
has 400 hogs. First class construction 
was the rule on all the buildings. 

These calls were typical of those made 
during the day—the usual busy one 
of a successful salesman of lumber and 
building materials and services to a farm 
clientele which has been developed over 
a period of years of intelligent handling, 
and is being maintained by intelligent ap- 
proach and demonstrated interest in the 
welfare of the clients. 
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New Onrteans, La., 
Dec. 26.—Percy Bass, 
of Peavy-Temple Hard- 
wood Agency, Beau- 
mont, Tex., was elected 
president of the South- 
western Hardwood 
Manufacturers’ Club, 
here, at the organiza- 
tion’s annual meeting 
on Dec. 12. He suc- 
= Thomas J. White, 
: of .the Mobile River 
DAVE C. JOHNSON, Saw Mill Co., Mt. Ver- 

Waverly, La.; non, Ala. The consen- 
2nd Vice Pres. sus of opinion of those 
at the meeting was that 
the hardwood business was quiet following an 
active period, but the situation is not discourag- 
ing. A comparison of comparative statistics of 
31 mills showed that the sales for the period 
from Nov. 10 to Dec. 9, had proved to be only 
one-half of one percent below the same period 
in 1938. Current purchases are understood to be 
designed to fill immediate needs, with the cus- 
tomary cessation of stocking to keep the year 
end inventory low. It is anticipated that buying 
will be resumed after the first of the year. 
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J. W. BAILEY, 
Laurel, Miss.; 
Director 


G. N. HARRISON, 
Clarks, La.; 
Director 
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Southwestern 


Hardwood Manufacturers 
Review Market; Elect Officers 


Mill stocks were reported as low because of 
the excess of sales and shipments over produc- 
tion during October and November, with a 
marked decline in supplies of inch plain and 
quartered sap gum, two inch quartered sap 
gum, and inch tupelo or black gum, both plain 
and quartered. 


Officers and directors elected at the meeting 
are as follows: 


President—Percy Bass, Beaumont, Tex. 


First vice president—Alan Lacour, Denk- 
man Lumber Co., Hammond, La. 


Second vice president—Dave C. Johnson, 
Tendal Lumber Co., Waverly, La. 


Secretary-treasurer—George 
New Orleans, La. 


Directors—T. J. White, the retiring presi- 
dent; G. M. Irving, E. Sondheimer & Co., 
Sondheimer, La.; F. D. Goodwin, Frost Lum- 
ber Industries, Shreveport, La. Directors, 
whose terms extend into the next year, in- 
clude: J. Leroy Glaze, Hillyer-Deutsch- 
Edwards (Inc.), Oakdale, La.; Grover N. Har- 
rison, Louisiana Central Lumber Co., Clarks, 
La.; Joseph W. Bailey, Eastman-Gardiner 
Hardwood Co., Laurel, Miss.; E. F. Horan, 
Kirby Lumber Co., Houston, Tex.; W. W. 
Kellogg, Kellogg Lumber Co., Monroe, La. 


Schaad, Jr., 





F. D. GOODWIN, 
Shreveport, La.; 
Director 


LeROY GLAZE, 
Oakdale, La.; 
Director 





Challenges Statement on 
Shingle Imports 


SEATTLE, WASH., Dec. 23.—An article by 
G. R. Raphael, secretary manager Consolidated 
Red Cedar Shingle Association of British Co- 
lumbia, in regard to shingle imports from 
Canada, has brought a vigorous response from 
David M. Williams, secretary-manager United 
States Red Cedar Shingle Industry (Inc.), 
Seattle, who asserts that imports of foreign- 
made shingles have worked a tremendous hard- 
ship on the American shingle mills, 30 percent 
of which are down, with production of others 
restricted. “Since the shingle determination in 
the 1939 Trade Agreement with Canada went 
into effect on June 17,” he says, “imports of 
Canadian shingles increased 9414 percent over 
the same period in 1938; during the same pe- 
riod, shipments from the U. S. mills showed 
no increase. For several years, the red cedar 


shingle manufacturers of Canada have enjoyed 
25 percent of the American market. The new 
trade agreement placed shingles on the free 
list, with the provision that Congress could 
limit the duty free quantity to 30 percent of the 
average of U. S. consumption for the past three 
years, with a duty of 25 cents per square on 
any average. Average U. S. consumption of 
1936-37-38 was 7,474,908 squares, but imports 
from June 17 to Dec. 2, 1939 totaled 1,684,669, 
or 22% percent of the average annual consump- 
tion in only five and one-half months, a rate in 
excess of 45 percent a year.” Mr. Williams 
adds that American wages are 50 percent higher 
than Canadian and that exchange has favored 
Canadian manufacturers from 13% cents a 
square, early in September, to approximately 
40 cents on Dec. 1; also that they had 5 to 10 
cents per square advantage due to shipment pre- 
payments, returned to the B. C. manufacturers 
in U. S. funds—these trade advantages totalling 
18% to 50 cents. 
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“As far as we are able to anticipate, the 
first three months ought to be a little bit 
better than last year.” 


Sash, Door and Glass Corp., 
Richmond, Va. 





“Building prospects for this territory 
in 1940 seem fairly bright. Our industries 
show an increase in employment of from 
7 to 8 per cent. Christmas buying has 
been considerably better than in years 
past and public opinion generally is 
brighter and more expectant. This in- 
crease of buying ability and confidence 
will lead to new homes and the actual ac- 
complishment of needed repairs and re- 
modeling.” 


Beloit Lumber Co., Beloit, Wis. 





“If we continue to stay out of war and 
unless there is some unusual catastrophe 
there should be a step-up in the 
volume of business . at least 25 per- 
cent. This applies to the Southeastern 
territory ... and we believe you will find 
us conservative as some of our friends in 
a similar line of business seem to think 
there will be an increase of not less than 
331% to 50 percent.” 


Birmingham Sash & Door Co., 


Birmingham, Ala. 








Attendance at Furniture Shows 
Expected to Be Good 


Estimating an approximate attendance of 
almost 11,000, it is believed that the winter 
national home furnishings show in the Amer- 
ican Furniture Mart, Chicago, Jan. 8-20, will 
establish a new peak in market attendance. 
Among conditions expected to encourage the 
attendance of buyers is the increase in mar- 
riages during 1939, and the rise in home con- 
struction figures. Building has shown a steady 
gain, and the general outlook for business dur- 
ing the first quarter of 1940 is regarded as en- 
couraging. These things in addition to higher 
industrial production, rising incomes, and better 
farm returns are all expected to contribute to 
the best year in many for the home furnishings 
industry. 

From a price angle, latest reports from manu- 
facturers indicate that price fluctuations are set- 
tling, and many are coming into the market with 
definite decisions on price. Some of them re- 
tained small increases set during the fall mar- 
ket, and others, who did not raise their price 
tag figures in November, plan an average boost 
of 5 to 7 percent. 


Los ANGELES, CALiF., Dec. 23.—Out-of-State 
car loadings of Los Angeles-made furniture hit 
an all time high in November when more furni- 
ture was shipped out by southern California 
manufacturers than at any previous time. Since 
indications are that the present peak will con- 
tinue well into 1940, the Los Angeles Furniture 
Mart anticipates a good market, Jan. 29-Feb. 3. 





A booklet “Standard Highway Safety Pro- 
gram For States,” is a working program to 
increase traffic efficiency and reduce accidents. 
It may be obtained from the Automotive Safety 
Foundation, 366 Madison Avenue, New York 
City. 
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Nation’s Forestry Problems Are Given 
Needed Consideration 


PorTLAND, Ore., Dec. 23.—In this metropoli- 
tan center of the greatest timbered state in the 
Union, on Dec. 16, was concluded five days of 
forestry conferences which ran the gamut of 
all the problems confronting the industry in the 
great western region, and many were of nation- 
wide scope. Dec. 12 and 13, were devoted to 
hearings before the congressional committee 
investigating forestry management. This com- 





G. F. JEWETT, Ww. C. LUBRECHT, 
Spokane, Wash.; Bonner, Mont.; 
President Vice President 


mittee’s hearings was presided over by Hamp- 
ton P. Fulmer of South Carolina, author of 
the Fulmer Bill and the so called Leasing Bill. 
The Fulmer Bill has now become a law, but 
is not in operation because of lack of appro- 
priations. The Leasing Bill was introduced 
in Congress at the last session but so far has 
not been acted upon. Three days, Dec. 14 to 
16, were occupied with the deliberations of 
the thirtieth annual meeting of the Western 
Forestry and Conservation Association pre- 
sided over by President G. F. Jewett, Spokane. 

Many of the same subjects were discussed 
at both meetings and to a considerable extent 
the audiences were the same. Throughout the 
sessions the all important subject of forest fire 
protection and the need for co-operation 
between the Federal Government, the State, 
timber owners and the public, with greater 
appropriations and increased vigilance and 
efficiency were continuously stressed. 

Before the congressional hearing came repre- 
sentatives of recreational groups, State Govern- 
ments, State foresters, United States Forest 
Service, timber owners, loggers, manufacturers, 
labor unions, county courts, cattlemen, sheep 
raisers, the National Park Service, conserva- 
tion societies and individuals interested in con- 
servation. 


Against Federal Acquisition 


With all the various factors represented in 
the hearing there was a surprising unanimity 
in regard to the most fundamental problems. 
Among all the witnesses, with the possible 
exception of Federal agencies, there was com- 
plete agreement that there must be no more 
lederal encroachment through the process of 
Federal acquisition of forest lands in the west- 
ern States. It was stated that the Government 
now Owns more than 32 percent of the area 
of the State of Washington and more than 
half the land in Oregon. It was also agreed 
that Congress should increase appropriations to 
be used in the Clarke-McNary Act for Gov- 


ermment participation in co-operative fire pro- 
tection with the State and private owners of 
iimberlands. 

Legislation past and proposed, including the 
Clarke-McNary Act, was discussed as follows: 

The McNary-Doxey Act, which permits co- 
operative management of private, State and 
national forest areas in units so as to pro- 
vide for a sustained yield operation. 

The Fulmer Bill provides grants to States 
enabling them to block up and acquire lands 
for sustained yield units under State man- 
agement, and provides that the money ad- 
vanced by the Government will be repaid by 
the States out of the proceeds from these 
areas acquired. 

The Leasing Bill, now in Congress, would 
provide that Federal emergency relief funds 
could be used by the Forest Service to lease 
forest lands from private owners for the 
amount of the taxes on the land and that the 
Federal Government could do such planting, 
thinning, fire protection work, ete., as is 
necessary. Under this bill the Government 
could carry on harvesting and marketing 
operations until it has its total expenditures 
returned for all areas over 500 acres. 

Protest ‘Leasing Bill" 

The Leasing Bill received a great amount of 
criticism and State Forester Girrard of Idaho 
stated that the bill represents a direct violation 
of State rights. His views were concurred in 
by State foresters from all of the principle 
western States. 

Governor Charles A. Sprague of Oregon 
expressed the fear that expanding Federal 
ownership will reduce the timber States to the 
status of colonies. T. S. Goodyear, Washing- 
ton State supervisor of forests, upheld the 
policy of loggers, and said that sustained yield 
operations were splendid where practical and 
would be determined by the law of supply and 
demand. 

The lumber industry of Washington does 
not need regulation but rather recognition 
by the United States government of its obli- 
gation to the State for more equitable re- 
turns to the State and counties from im- 
mense areas of Federally owned timberland, 
he said. 

Labor organizations and employer groups 
were in full accord on the forest conserva- 
tion program as set forth by John Stanioch, 
representative of the Lumber and Sawmill 
Workers Union, an AFofL affiliate. Mr. 
Stanioch stated that the basic interest of 
labor in a forest program was employment 
and wages, now and in the future. 

For such employment we must have raw 
materials for the manufacturer of forest 
products and markets for these products, he 
said. He presented a program which called 
for adequate fire defense and effective en- 
forcement; condemned reciprocal trade agree- 
ments; cited the necessity of future research 
to develop methods of more complete utili- 
zation of forest stands; opposed the drafting 
of forest land now paying taxes into public 
ownership, particularly federal ownership. 


Col. W. B. Greeley, secretary-manager of 
the West Coast Lumbermen’s Association, 
speaking for this group, as well as for the 
Pacific Coast Loggers Association, stated: 

The logging and lumber-producing indus- 
tries in western Oregon and western Wash- 
ington have not only given a great deal of 
study to the subjects under investigation by 
this committee. We are living with these 
problems every day. They go to the roots 
of our whole industrial setup. We welcome 
the investigation of this joint committee of 
the House and Senate; and your presence 
here in the Pacific Northwest. We appreciate 
the opportunity to give you, boiled down, 
our experience in timber protection and tim- 
ber growing; and our recommendations as to 
further Federal legislation. . , 


During the past six years, our industry 
has had its own code of forest practices. It 
has been a code of self-regulation. It began 
with the provisions on forest conservation, 
adopted in the Lumber Code, under the Na- 
tional Industrial Recovery Act in 1933. The 
Pacific Northwest Loggers Association and 
the West Coast Lumbermen’s Association, at 
that time, employed experienced foresters; 
set up a strong committee on forest conser- 
vation; and from the industry’s long experi- 
ence in fire prevention and reforestation, 
wrote a “Handbook of Forest Practice.” The 
United States Forest Service gave us a great 
deal of help in its preparation. This hand- 
book was designed to do the first things 
first. 

First, to make and keep our logging op- 
erations as safe from fire as is humanly 
possible under our conditions. 

Second, to provide a supply of seed ade- 
quate for restocking the land after cutting. 

Our experience for fifty years has shown 
that if these two things are well done, re- 
forestation in the Douglas fir region is as- 
sured, 


Bulwark Against Socialism 


At the opening session of the Western For- 
estry and Conservation Association, Dec. 14, 
President G. F. Jewett stated that those inter- 
ested in private ownership must take time to 
study the social implication of that ownership 
in order to offset the growing demand for 
public ownership and control of forest re- 
sources. He spoke of the long range forest 
objectives recently outlined by certain Govern- 
ment forestry representatives as constituting a 
definite step toward socialism. 

Clyde S. Martin, forest engineer of the 
Western Pine Association, stated that the land 
leasing system purposed by the Government, 
growing timber on woodlot marginal property, 
would provide competition that private lumber- 
ing industries would not be able to meet. “The 





G. S. MOON, 
Boise, Idaho; 
Vice President 


W. S. ROSENBERRY, 
Gibbs, Idaho; 
Trustee 


Leasing Bill,” he said, “would provide for the 
Government going into the operating and mar- 
keting in competition with private operators, 
and the acquiring of mortgages on land which 
would increase Federal acquisition. 
Congressman Fulmer, when confronted with 
the objections to the Leasing Bill, stated that 
he is in agreement with the objections and 
would favor amendments to the bill to eliminate 
any such provisions; that the original bill did 
not contain these features but had been rewrit- 
ten by the United States Forest Service. He 
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insisted that the States must accept their obli- 
gation and responsibility to provide for the 
proper administration and protection of the 
small operators, as well as the forests, before 
he would be willing to have the Federal Gov- 
ernment finance, or help finance any such move- 
ment. 

Tim Healy, president of the Washington 
State Resources Federation, and George Drake, 
Simpson Logging Co., Shelton, Wash., ques- 
tioned the advisability of further acquisition of 
forest lands by the Park Service. 

3ror L. Grondal of the College of Forestry, 
University of Washington, pointed to the great 
need for research work to bring further utili- 
zation and better marketing of forest products. 
Additional sessions of the meeting were devoted 
to discussions of protection and methods of 
control including fire, forest insects, and the 
problem of blister rust in the white pine areas. 


Resolution Outlines Needs 


A resolution adopted by the association 
expressed the opinion that the entire forest 
policy of the country is doomed to stagnation 
and failure unless the protection from fires is 
provided on a scale where even abnormally 
bad fire seasons will no longer threaten the 
security of mature timber and_ reforesting 
lands; that protection of forests from insects 
and diseases must be provided immediately. 
Also contained in the resolution was a request 
that barriers to proper forest management be 
removed by the following: 

(1) Adoption of the McNary-Doxey Bill; 
(2) Proper appropriations for the Fulmer 
Act; (3) Passage of the Lea Blister Rust 
Control Bill; (4) Amending the Clarke-Mc- 
Nary Act to provide that Federal allotments 
to States be increased to 50 per cent based 
on performance; (5) Development of greater 
markets for forest products not now used; 
(6) Changing those tariff and import-export 
regulations that are depriving our forest 
products of markets formerly enjoyed; (7) 
Exempting fire fighting from the provisions 
of the Wage-Hour Law; (8) Improving, ex- 
tending and localizing fire weather forecasts; 
(9) Further development of knowledge 
through research, especially in wood utiliza- 
tion studies by the Forest Products Labora- 
tory, studies in forest management by the 
Forest Experiment Stations and the rapid 
completion of the forest survey; (10) Adjust- 
ing private forest land taxation to more 
nearly meet the ability of forest lands to 
support government and more adequately 
Federal and State payments to local govern- 
ments in lieu of taxes on publicly-owned 
lands. 


Honor Association's Counsel 


The most enjoyable session of the week’s 
meetings was the thirtieth anniversary dinner 
of the association honoring E. T. Allen, the 
organization’s counsel, who has served in this 
capacity since the group’s inception in 1909. 
President Jewett presented Mr. Allen with the 
association’s gavel, made from one of the sup- 
porting timbers of the White House, which 
served for 150 years until the building was 
remodeled a few years ago. The association 
also presented Mr. Allen with a new boat for 
use at his home at the mouth of the Salmon 
River. Presentation of the boat was made by 
Norman Jacobsen, Pacific Coast engineer, who 
praised Mr. Allen as “the pioneer forester of 
the Pacific Coast and the father of the Clarke- 
McNary Act.” 

At the concluding session Dec. 16, G. F. 
Jewett, Spokane, was re-elected president; 
E. T. Allen, Otis, Ore., was re-elected Forest 
Counsel, and C. S. Chapman, Weyerhaeuser 
Timber Co., Tacoma, Wash., was reelected 
Secretary-treasurer. 

Vice presidents serving for the past year 
included: W. C. Lubrecht, Anaconda Copper 
Mfg. Co., Bonner, Mont.; G. S. Moon, Boise 
Payette Lumber Co., Boise, Ida.; C. B. San- 
derson, Milwaukee Land Co., Seattle, Wash.; 
E. S. Collins, Ostrander Railway & Timber 
Co., Portland, Ore.; and H. W. Cole, Ham- 
mond Redwood Co., Eureka, Calif. Trustees: 
Paul Neils, J. Neils Lumber Co., Portland, 
Ore.; W. S. Rosenberry, Winton Lumber Co., 
Gibbs, Ida.; J. L. Bridge, Sound Lumber Co., 
Seattle, Wash.; R. A. Colgan, Diamond Match 
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The Manor Restaurant, Dansville, N. Y., used. white Temlok De Luxe Panels for the ceiling, ash Temlok De Luxe Planks 
for the walls, to create this attractive dining-room interior. The material was supplied through the Arkport, N. Y., yard of 
Tracy-Jones, Inc. The Temlok wholesaler was the Whitmer-Jackson Company, Inc., of Buffalo, New York. 





OU’LL find that Armstrong’s 
Temlok De Luxe, the modern 
insulating material for ceilings and 
walls, can mean new business and 
more profits for you. This attractive 
interior finish decorates, insulates, 
and makes rooms quieter—a three- 
way sales combination hard tobeat! 
Builders find Temlok De Luxe 
ideal for every type of interior—for 
business offices, residences, and 
public buildings—wherever beauti- 
ful ceiling and wall effects are de- 
sired. This new finish, which. adds 
year-round comfort and _ lessens 
noise, is available in six attractive 
colors—ash, coral, cream, green, 


walnut, and white—to blend with 
any decorative scheme. Smooth 
surfaced and easily cleaned when 
necessary, Temlok De Luxe doesn’t 
accumulate dust or dirt. 

Remember that the name “‘Arm- 
strong” is another important selling 
point—a name which buyers have 
learned to depend upon for high- 
quality building materials. 

Write today for samples of Tem- 
lok De Luxe, complete information, 
and the name of the nearest Arm- 
strong wholesaler. Armstrong Cork 
Company, Building Ma- 
terials Division, 987 Con- 
cord Street, Lancaster, Pa. 
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Co., Chico, Calif.; and E. B. Tanner, The 
Blodgett Co., Portland, Ore. 


Oppose Forest Service Change 


San Francisco, Ca.ir., Dec. 26.—Opposi- 
tion to any change in the administration of the 
United States Forest Service, reforestation, and 
the need of legislation for increased protection 
of timber against fire, disease, insect pests, and 
watershed peril were some of the current needs 
and points stressed by western lumbermen 
before a joint congressional committee on. for- 
estry, here, Dec. 6 and 7. Speakers represent- 
ing lumbering, agricultural, mining and public 
interests appeared before the committee, which 
was headed by Representative Hampton P. 
Fulmer of South Carolina. 

Professor Walter Mulford, dean of the Uni- 
versity of California School of Forestry, com- 
mended the Forest Service and voiced objec- 
tions to any change from the Department of 
Agriculture. He proposed that all forest lands 
be placed under a definite forest management 
with extension of a research program and 
acquisition of private lands where private man- 
agement is not feasible. Legislation was pro- 
posed that would eliminate present criticism of 
counties where tax free forests occupy a large 
part of their area. 

Running through all of the testimony was 
reference to the several points involving forest 
protection—that of commercial timber, and 
cutting regulations to insure continuous ma- 
ture crops. 

Professor Emanuel Fritz of the University 
of California, and the California Redwood 
Association, told the joint committee there was 
enough virgin redwood timber to last 100 years, 
one million acres containing 50,000,000,000 
board feet, after which second growth will 
be available. He declared the redwood lumber 
industry already had in operation an extensive 
program of conservation making unnecessary 
any extensive Federal program in that field. 





Cc. B. SANDERSON, 
Seattle, Wash.; 
Vice President 


Cc. S. CHAPMAN, 
Tacoma, Wash.; 
Secretary-Treas. 


Fritz proposed an experimental area of about 
5,000 acres to be located in a commercial log- 
ging district for operators to study, first hand, 
Federal findings under operating conditions. 

On the problem of pests, Elmer E. Hall of the 
McCloud Lumber Co., McCloud, Calif., com- 
plained that while his company privately con- 
tinued purge of beetle infestation in its forest 
acreage, the surrounding national forest is 
under no such protection and is a menace to 
private lands. 

R. A. Colgan of the Diamond Match Co., 
Chico, Calif., pointed out that while his com- 
pany had operated for years under a sustained 
yield program, its efforts were largely nulli- 
fied by inadequate fire protection. He said the 
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Today's demand in building is for super-quality and de- 
You meet this demand when you handle 
Bradley-Miller Frames. 
they have every desirable feature of modern design and 
precision manufacture. Through years and years of serv- 
ice they stay straight, true and tight. You'll like the han- 
dling of these better frames. They'll help you win more 
trade and earn better profits. We also furnish Ponderosa 
Pine Frames in same manufacture and grade as the 
Genuine White Pine. 


Made of Genuine White Pine, 
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This winter we are making a cut of several 
million feet of this prime Birch. We solicit 
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APPALACHIAN HARDWOOD 


We have two mills in the Virginia-West Vir- 
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entire job of forest fire protection should be 
taken over by the Government. 

Four times as much money as is now avail- 
able would scarcely be adequate to cope suc- 
cessfully with forest fires in California during 
the dry season, M. B. Pratt, California State 
forester, told the committee. 

The need for greater development of water- 
sheds, re-seeding of grazing lands and timber 
planting was stressed by ex-Governor Morley 
Griswold of Nevada. He said nothing is more 
important to his State than its national forests, 
and that the people of Nevada are almost 
unanimous in their approval of the present 
forest administration. He also declared the 
forest area in the vicinity of Lake Tahoe was 
in need of reforestation to restock land logged 
off for the Nevada silver mines 50 years ago. 

Other lumbermen and foresters invited to 
take part in the testimony before the joint 
committee were: 

California—Prof. Percy Barr, forest school, 
University of California; Emmett L. Marsh, 
president of Tahoe Sugar Pine Co., Auburn; 
J. M. White, manager of Long-Bell Lum- 
ber Co., Weed; L. C. Hammond, president 
of Hammond Lumber Co., San Francisco; O. 
R. Johnson, Union Lumber Co., San Fran- 
cisco; A. S. Murphy, Pacific Lumber Co., San 
Francisco; Henry Hink, Dolbeer & Carson 
Lumber Co., San Francisco; Kenneth Walker, 
Red River Lumber Co., Westwood, Calif.; 
Prof. Paul M. Dunn, dean of the school of 
forestry, Logan, N. M.; T. P. Gallagher, presi- 
dent of New Mexico Lumber & Timber Co., 
Bernalillo, N. M. 


Midwestern Forestry Meeting 


Mapison, Wis., Dec. 26.—Approximately 
100 conservation and forestry officials from 
twelve midwestern States attended the hearing 
of the joint congressional committee of for- 
estry, here, Dec. 18 and 19. Problems into 
which the group delved included relation of 
private timber cutting to public welfare, water- 
shed protection, employment stabilization, and 
forest as recreational assets. 

Desirability of reforestation by the Govern- 
ment is in question. Wisconsin, Minnesota and 
Michigan have 52,000,000 acres capable of pro- 
ducing timber, and the north central region 
is one of the largest consumers of timber 
products, it is now dependent on the west and 
south for more than half its timber. Nearly 
fifty witnesses from eight States testified. 
Discussions included forest problems in the 
lake States, central hardwood region and 
prairie States. 

Robert B. Goodman, Marinette, Wis., former 
chairman of the Wisconsin Conservation Com- 
mission, testified as to the need for research in 
forest products. 

We rightly plan to grow more trees, but 
we wrongly neglect to search for better ways 
to utilize the future forest growth, he said. 
We must bear in mind that this research 
concerns the ultimate usefulness of one- 
fourth of our nation’s area, that it relates 
directly to the problem of unemployment, 
that it concerns the market for the farm 
woodlot and that it is necessary to bring 
about self-liquidation of public and private 
expenditures in forestry. 


Regulations Too Broad 


O. T. Swan, Oshkosh, Wis., secretary-man- 
ager of the Northern Hemlock and Hardwood 
Manufacturers Association, offered a series of 
recommendations, one of which opposed Fed- 
eral regulation of forest practices as likely to 
be too broad to be practicable in individual 
cases. Mr. Swan urged the repeal of the law 
obligating railroads to haul Government- 
owned timber at land grant rates, fifty percent 
below normal rates. This law, he pointed out, 
enables timber from the south and west to 
be brought into Wisconsin for construction of 
camps and other Federal structures and de- 
priving local companies of business. 

Programs of Government control over log- 
ging activities were presented by labor speak- 
ers who outlined a definite program and called 
for a committee to study the situation for one 
year. The committee would include represen- 
tatives of the Forest Service, Soil Conserva- 
tion Service, Bureau of Agricultural Eco- 
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nomics, private land owners, labor, etc. 

Samuel T. Dana, of the University of 
Michigan College of Forestry, recommended 
State action to restrict private logging, such 
regulation to be handled by local agencies and 
should be flexible in application to meet the 
need of the individual property. “They should 
be adopted as rapidly as public opinion becomes 
favorable to assure their enforcement,” he said. 


Work of Laboratory Extensive 


Work of the United States Forest Products 
laboratory in creating new uses and markets 
for wood impressed the three members of the 
joint congressional committee. Capt. C. P. 
Winslow, director of the laboratory, was urged 
by Rep. Fulmer to bring samples of the prod- 
ucts developed to Washington where they may 
be seen by other congressmen. 

Rep. Fulmer also agreed that if the news- 
print paper industry of Wisconsin and other 
lake States needs protection from imports to 
stimulate the industry, a tariff should be placed 
on Canadian wood pulp, which now is free 
of duty. New wood species, available for 
newsprint pulp, are being developed constantly 
and this country soon may be able to make its 
own newsprint in competition with the more 
cheaply produced Canadian product. 

Rep. Daniel A. Reed of New York was 
interested particularly in the wood plastics 
products evolved at the laboratory with a 
molding powder developed from sawdust. 

By pressing the processed sawdust under 
heat, a sheet material is formed that offers 
wide possibilities of use as floor tile, wall- 
board, switchboard panels, and a variety of 
other products, at a cost of approximately 
three cents a pound. The automotive indus- 
try is testing the applicability of this plastic 
to its needs, and at least two concerns are 
manufacturing the molding powder in pilot 
plant quantities, he said. 


The grading of structural material and 
design stresses now in use throughout the 
United States under building codes is a result 
of the laboratory’s work. The laboratory has 
determined the strength of nearly 200 wood 
species. More than 700 houses using in whole 
or in part the laboratory’s principles in pre- 
fabricated mass production have been erected 
in the United States by one company and at 
least four smaller companies are using the idea. 
One company in Wisconsin also has constructed 
more than 200 auditoriums, churches, gymna- 
siums, and barns in which laminated wood 
arches, developed by the laboratory, were used. 





Report Shows Wide Use of 
Certigrade Shingles 


SEATTLE, WASH., Dec. 23.—C. P. Constantine, 
manager of the advertising agency for the Red 
Cedar Shingle Bureau, here, has just com- 
pleted a six weeks’ trip throughout the country, 
studying market conditions affecting the build- 
ing trade and particularly concerning the use of 
Certigrade red cedar shingles. 

“In most markets,” according to Mr. Con- 
stantine, “there was a decided indication of a 
boom in residential building which many be- 
lieve will continue throughout 1940. In many 
instances retail lumber dealers have taken ad- 
vantage of this condition by promoting building 
projects and by taking an active part in building 
homes for sale and for their customers. It is 
gratifying to note the tremendous use of red 
cedar shingles not only on the roofs but on 
double course sidewalls. Most notable is the 
trend toward wood and the pitched roof in the 
California and Texas markets, which heretofore 
were inclined to the Spanish type of architec- 
ture. In the east there is a definite trend toward 
better architectural design for the smaller homes 
no doubt due to the flexibility of wood and its 
adaptation to variation. Hitherto monotony 
has been more or less characteristic of the small 
homes in the eastern market. 

“The red cedar shingle industry must feel 
gratified to realize that its promotion is bearing 
fruit,” he concluded. 
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CANADIAN LUMBER SITUATION PICTURED 
AT ANNUAL MEETING 


MonrTreaAL, CaAn., Dec. 26.—Predicting that 
the Empire air training program in Canada 
would give a fill-up to the lumber business; de- 
claring lumbermen did not want profiteering 
but only “reasonable profits”; pointing out that 
Quebec was in a preferred position to sell 
lumber to Britain; citing the help the National 
Housing Act had been to lumber, and, lastly, 
after a careful analysis of the whole lumber 
situation, during! which he stated that Canada 
could expect to make sacrifices to win the war, 
J. E. Green, president of the Montreal Lumber 
Association of the Board of Trade, made a 
comprehensive trade survey at the association’s 
annual meeting here, Dec. 20. 

After mentioning the past year, he pointed 
out the help the United States-Canade trade 
agreement had been, and said that had “the 
treaty not been made, it would have meant that 
a prohibitive tariff would not have permitted 
much, if any, Canadian lumber to be shipped 
to the United States.” Mr. Green predicted a 
much bigger cut this winter, and “reasonably 
good” prospects for 1940. At present stocks 
of dry lumber in Eastern Canada are at a very 
low ebb, and without doubt better prices will 
prevail when the spring seasonal demand arrives. 

Construction contracts awarded in Canada 
for the first eleven months of 1939 were 
greater in number and value than for last year. 

In 1939, 28,316 contracts valued at $177,- 
749,300; 1938, 25,950 contracts valued at 
$176,592,400 and the distribution by provinces 
was as follows: 


Prince Wadward tsiand. .....06<sess $ 91,434 
MOO 5 ok So. dae eae alee e oeeure 2,383,040 
ROU TPB WINE nie bv eis oe cd eeweame 725,047 
I 515) caer yh aig ab Serene ata ae 11,451,775 
I icra ta ring. x: ayip orgs a wa aces are 23,486,542 
RA rer area ree 2,168,799 
CUNO, 5c icrei aia Se wrnan aw cepears 261,302 
og | 6,163,240 


Exports of lumber from Eastern Canada to 
the United Kingdom continued steadily through 
1939, with prices tending to advance. Demand 
kept up well, and although the house building 
program appeared to be completed in several 
parts of the country, Government orders in 
connection with war preparations were suff- 
cient to keep up the total lumber requirements 
at a high figure. 

The outbreak of war at the beginning of 
September affected the situation immediately. 
The British Government established a Depart- 
ment of Timber Control, plans for which had 
been drawn up earlier in the year with the 
co-operation of the Timber Trade Association. 
Regulations were issued governing the sale of 
all kinds of wood and establishing an official 
list of maximum selling prices. Subsequently 
the Timber Controller announced that no firm 
would be permitted to purchase lumber abroad 
except by license, and all incompleted contracts 
must be declared. In effect, it meant that the 
Timber Control Department would undertake 
the buying and shipping of all future lumber 
requirements from abroad. Meanwhile, holders 
of lumber in Great Britain had to send in 
particulars of their stocks to the department; 
and arrangements were made to insure that 
only work of national importance would be 
furnished with the necessary lumber supplies. 
The ordinary house building trade has practi- 
cally come to a standstill and in certain cases, 
it has been very difficult to obtain sufficient 
lumber to complete work already started. 

The following officers were elected for the 
ensuing term: 

President—J. E. Green, (re-elected). 

Vice President—J. W. Harding. 


Directors: A. H. Campbell, G. A. Govan, 
G. W. Grier and Claude Villiers. 
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Shingle Bureau Tenders 
Dinner to Field Force 


SEATTLE, WASH., Dec. 23.—For several years 
the Red Cedar Shingle Bureau, with head- 
quarters here, has maintained a force of field 
men carrying the bureau’s services to the retail 
lumber dealers of the United States and 
Canada. No other branch of the lumber in- 
dustry has such a large, active and broadly 
traveled group of capable missionaries as this 
organization has built up. 

On Dec. 21, the board of directors of the 
bureau tendered a banquet to the members of 
the field force, now in Seattle for the annual 
roundup. A few of the members of the field 
staff traveling in the furthermost parts of the 
country were unable to be present. Members 
of the board came from British Columbia, Ever- 
ett, Tacoma, Grays Harbor and other points 
and it was the first time in the history of the 


Amemcanfiumberman 


Retail Lumbermen’s Association, Pacific North- 
west Loggers Association. 

Just because there were no speeches does not 
carry the implication that there was no master 
of ceremonies. Robert M. Ingram of Aber- 
deen, president of the bureau, presided at the 
meeting. Between courses he individually in- 
troduced each one present. Both the board and 
the field staff testified to their loyalty and ap- 
preciation of Manager Woodbridge, offering 
him their congratulations and wishes for a 
happy Christmas and a prosperous coming year. 

Mr. Woodbridge voiced special appreciation 
to the veteran shingle manufacturer, George 
Bergstrom of Everett, and Leo Black of Seattle, 
both former presidents of the bureau. A. H. 
Landram, Tacoma, chairman of the trade pro- 
motion committee of the bureau put on a little 
act which added zest to the program. He 
drafted the bureau’s No. 1 field man, Andy 
Wartes, who unveiled the artistic picture of the 
tree life shingle woman and Mr. Landram gave 
the explanation in verse. 

C. P. Constantine, manager of the bureau’s 
advertising agency in Seattle, was presented 





Present at the Red Cedar Shingle Bureau's din- 
ner were, left to right (standing, back row): J. E. 
McEvoy, Bloedel-Donovan Lumber Mills, Seattle; 
Chas. Plant, Bloedel, Stewart & Welch, Ltd., Van- 
couver, B. C.; Lloyd Thorpe, Western Retail Lum- 
bermen's Association, Seattle; Wm. McLallen, 
Capilano Shingle Co., Ltd., Vancouver, B, C.; S. P. 
Johns, Jr., Weyerhaeuser Sales Co., Tacoma; Ray 
Wilde, Pacific Timber Co., Everett; G. A. Brewer, 
Red Cedar Shingle Bureau, Seattle; Ralph Way- 
land, Wayland Mill Co., Seattle: A. H. Landram, 
St. Paul & Tacoma Lumber Co., Tacoma; James 
Stevens, West Coast Lumbermen's Association, 
Seattle; W. C. Bell, Western Retail Lumbermen's 
Association, Seattle; W. W. Woodbridge, man- 
ager, Red Cedar Shingle Bureau, Seattle; R. M. 
Ingram, president, Red Cedar Shingle Bureau, 
Seattle; Neil Jamison, Jamison Lumber & Shingle 
Co., Everett; N. L. Cary, Western Pine Associa- 
tion, Portland. 


Left to right (seated, back row): Chester Hogue 
and K. C. Batchelder, West Coast Lumbermen's 
Association, Seattle; P. H. Olwell, Jamison Lumber 
& Shingle Co., Everett; Lee Olwell, attorney, Red 
Cedar Shingle Bureau, Seattle; George Bergstrom, 
Pacific Timber Co., Everett; Wm. Morley, Sagi- 


bureau that the board had met with such a 
large representation of its field force at one 
time. W. W. Woodbridge, manager of the 
bureau, had promised “no speeches and no 
turkey” at this dinner which may have had 
something to do with the excellent representa- 
tion of the board. 


Among the guests outside of the shingle bu- 
reau family, which included Mr. Woodbridge 
and members of his Seattle staff, and the bu- 
reau’s legal counsel and advertising agency, 
were representatives of various lumber associa- 
tions in the district; West Coast Lumbermen’s 
Association, Western Pine Association, Western 


naw Timber Co., Aberdeen; Keith Fisken, Seattle 
Cedar Lumber Mfg. Co., Seattle; C. P. Constan- 
tine, Seattle, and Dave Botsford, San Francisco, 
Botsford, Constantine & Gardner, advertising; 
H. J. Bailey, Saginaw Timber Co., Aberdeen. 


Left to right (seated, middle row): Harris E. 
Smith and Joe Blunt, West Coast Lumbermen's 
Association, Seattle; Sam N. Olsen, Red Cedar 
Shingle Bureau, New York; Fred Monte, chief in- 
spector and H. C. Brown, Red Cedar Shingle 
Bureau, Seattle; Edmund Lyford, Minneapolis, 
Maurice Walker, Toronto, A. J. Wartes, Seattle, 
all of the Red Cedar Shingle Bureau. 


Left to right (seated, front row): Virgil Peter- 
son, Red Cedar Shingle Bureau, Seattle; Paul 
Smith, M. R. Smith Lumber & Shingle Co., Seat- 
tle; James Austin, American Lumberman, Seattle; 
George Messner, Kansas City, R. C. Binkley, Chi- 
cago, P. W. Moffatt, Jr., Houston, W. J. Ivey, Los 
Angeles, Francis D. Holmes, New York City, Ralph 
W. Hansen, Columbus, all of the Red Cedar 
Shingle Bureau. Attending but not present when 
the photograph was taken were Leo Black, Seattle 
Cedar Lumber Mfg. Co., Seattle, and Gordon 
Raphael, secretary, B. C. division, Red Cedar 
Shingle Bureau, Vancouver. 


with a woodcarving of a cow in recognition of 
his inspiration, the “Certigrade Cow,’ which 
has helped dealers sell thousands of squares of 
shingles for barn roofs. The Certigrade cow, 
known as “Annabelle,” is a lusty young com- 
petitor of the “Contented Cow” and the well 
known and popular “Ferdinand.” 

The field staff of the Red Cedar Shingle 
Bureau is growing annually, both in numbers 
and in effective organization, as is the produc- 
tion of red cedar shingles and the popularity 
of this roofing and sidewall material is increas- 
ing daily in proportion to the advertising field 
work and dealer co-operation. 
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Canadians Hear Predic- 
tion of Steady Demand 


MontTrea, CAn., Dec. 26—In many ways the 
past year has shown a complete reversal in 
trend from the conditions in Canada’s lumber 
industry during 1938, according to H. S. Chees- 
brough, retiring president of the Montreal 
Wholesale Lumber Dealers’ Association, which 
held its annual meeting, here, Dec. 19. Mr. 
Cheesbrough was succeeded in office by A. Ro- 
land Bock. 


Officers and directors were elected as fol- 
lows: 

President—A. Roland Bock, Bock & 
Tetreau, Ltd. 

Vice President—E. M. Ball. 

Secretary—Gordon D. Grimshaw. 


Directors—A. R. Lowe, G. F. Marshall, C. H. 
Govan, R. H. Robinson and J. G. Chalifour. 


Mr. Cheesbrough pointed out that 1939 has 
established records on many items, with total 
shipments to the United Kingdom and _ the 
United States for the first ten months exceed- 
ing those shipments of the same period in 1938, 
by 456,000,000 feet. He commented on the fact 
that local prices have been strongly affected by 
this export demand, strong prices bringing 
heavy buying for both export and local ship- 
ments throughout the summer. Canadian mills 
are reported to have lower unsold stocks on 
hand than in many years, with the largest win- 
ter operating schedules in history ahead of 


them. 
Wood Declared Contraband 


For the first time in history wood has been 
declared contraband and to a very large extent 
lumber is now a munition of war. Canadian 
lumbermen are working in close co-operation 
with governmental authorities to serve the 
needs of the Empire. Producers and wholesal- 
ers, according to Mr. Cheesbrough, have no de- 
sire to see pyramiding production costs and 
selling prices, as the memory of the aftermath 
of the last war is still fresh in their minds. 
“Unfortunately,” he said, “there have been un- 
avoidable costs of labor, equipment and supplies, 
augmenting the cost of production and necessi- 
tating a higher price level, if the manufacturer 
is to realize a fair rate for his investment. 


“Tt would appear that Great Britain will be 
dependent more than ever on Canada for her 
supplies of lumber, and special war-time re- 
auirements. both in Britain and France, will 
he insatiable, as they were in the last war, and 
Britain’s needs for her industrial trade continue 
to he heavy,” he said. 


In discussing the National Housing Act, Mr. 
Cheesbrough summed up the situation by say- 
ing: 

It is a mitigating factor from the standpoint 
of the lumber industry that the small house, 
on which loans up to $4,000 are still permitted, 
uses proportionately much more lumber than 
the apartment or duplex, on which loans are 
being discontinued after January 1, 1940. 
There has been a very heavy increase in the 
number of applications to the lending com- 
panies for acceptance before January 1, which 
would seem to indicate that activity in build- 
ing under the Act will likely proceed during 
the coming winter and spring on approxi- 
mately the same scale as last year. 





California Forest Fires 


SAN FRAncrisco, CAtir., Dec. 23.—California 
has just closed its most disastrous forest fire 
season in the past fifteen years, according to 
the U. S. Forest Service, and. Regional For- 
ester S. B. Show points out that if this winter’s 
snowpack and rainfall is not heavier than last 
vear, forest agencies can look for another bad 
season during 1940. Major blazes this year 


were confined to the northern part of the State. 
Total area. burned was 643,300 acres. 
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Improvement In Naming Oak 


Flooring Is 


MEMPHIS, TENN., Dec. 26.—The annual meet- 
ing of the National Oak Flooring Manufac- 
turers’ Association (Inc.), was held, here, Dec. 
15. The following officers and directors were 
elected : 

President—Wm. Whitman, Memphis. 

Secretary-Treasurer—Ralph E. Hill, Mem- 
phis. 

Directors: R. W. Hanly, Bradley Lumber 
Sales Co., Warren, Ark.; McEwen Ranson, E. 
L. Bruce Co., Memphis, Tenn.; J. G. Smith, 
Arkansas Oak Flooring Co., Pine Bluff, Ark.; 
J. T. Erwin, Crossett Lumber Sales Co., Cros- 
sett, Ark.; D. S. Watrous, Perfection Oak 
Flooring Co., Shreveport, La.; T. C. Matthews, 
M. B. Farrin Lumber Co., Cincinnati, Ohio; 
A. M. Wrape, W. R. Wrape Stave Co., Little 
Rock, Ark.; Edw. F. Kercher, Missouri Floor 
Co., St. Louis, Mo.; and J. Ray Greenway, 
Harris Mfg. Co., Johnson City, Tenn. 


According to Secretary Hill, the association 
carried on an active advertising and promotional 
program in 1939. “We cannot take it for 
granted that every man who builds a house is 
going to use oak flooring. We must get our 
product across to him through lumber journals, 
consumer publications, architectural magazines, 
or by personal contact of field men,” he said. 


The principal speaker at the meeting was 
John W. McClure, secretary of the National 
Hardwood Lumber Association, Chicago, who 
offered the opinion that the traditional practice 
of grading and pricing oak flooring, based upon 
the idea that quality and value are in propor- 
tion to the amount of clear wood in the flooring, 
is acting as a brake against progress in mer- 
chandising this product. 

“The new generation of buyers see the 
beauty and charm of the sound characteristics 
which relieve monotony and tell an interesting 
life story of the tree,” he said. “Why shouldn’t 

















RALPH E. HILL, 
Memphis, Tenn.; 
Secretary-Treas. 


JOHN T. ERWIN, 
Crossett, Ark.; 
Director 


the flooring industry recognize this change of 
taste and style by abandoning the idea of grades 
and relative quality values, proceeding on the 
principle that all sound and perfectly machined 
hardwood flooring is quality flooring, separating 
it for merchandising purposes into ‘types’ in- 
stead of grades, adjusting values on the basis 
of relative demand for the different types, and 
giving the types attractive names instead of des- 
ignations which have no particular sales ap- 
peal ?” 

The new generation still has its love for a 
home, according to Mr. McClure, but it is 
searching for things that are new and different, 


Suggested 


looking upon houses with different eyes and 
judging by a different standard of values. 

“A home builder who panels a room with 
knotty pine or pecky cypress or character- 
marked hardwoods wants a floor to match, and 
does not like to be told that he must buy com- 
mon or third grade flooring to get what he 
wants,” Mr. McClure said. “Why not simply 
change the name from No. 1 Common grade 
to ‘Superb type’ of oak flooring? To avoid 
revolutionary changes the same sorting system 
could be retained for the time being, using the 
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names ‘clear’ and ‘select,’ but referring to them 
as ‘types’ instead of grades. 

“Character-marked grades should _ enable 
flooring manufacturers to secure the type of 
lumber to keep production of the different types 
of flooring in balance with demand,” he said. 

“When the present generation knows that all 
sound wood is good wood; that the sound char- 
acteristics should be preserved to add to the 
ever-varying beauty, interest and charm of the 
hardwood wall, paneling, flooring, furniture and 
other appointments of the home, the office and 
other habitations; when this principle is adopted 
in our selling practices we will begin to realize 
the true and intrinsic values of our product, 
then will hardwood products be sold by type 
and not by grades,” Mr. McClure concluded. 





ASSETS of nearly 4,000: member institutions 
of the Federal Home Loan Bank System 
amount to approximately $4,700,000,000. 





HINES PONDEROSA PINE 





Hines knows that the best advertisement 
of all is a satisfied customer, and the 
best way of creating satisfied customers 
is through the medium of quality and 
Hines Ponderosa Pine is an 
outstanding example of this half cen- 


service. 


tury old policy. 


In order to insure quality that excels, 
we start in the forest with selective cut- 
ting of mature trees. Our mill opera- 





tions are modern, up to date—manufac- 
turing methods are carefully engineered 
and planned to produce a quality prod- 
uct which customers like and which 
makes them ask for “more of the same.” 


In 1940 buy your Pines* from Hines 
and let us help you build satisfied cus- 
tomers and bigger profits. 


*As well as Ponderosa, Hines is a reliable 
source of supply for Yellow Pine, Norway Pine, 
Idaho White Pine and Sugar Pine. 


Those Days are 
Gone Forever 


Gone with the horse buggy is the 
huckster whose obligation to the 
buyer ended with the exchange of 
goods for money. Today’s smart 
merchant makes customers, satis- 
fied ones, out of buyers by giving 
quality and service that satisfies. 


epwarp HINES cumser co. 


77 W. WASHINGTON ST + CHICAGO 


Offices in All Principal Cities 
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Associations Plans and Activities 


Meetings to Be Held 


Jan, 5—National Association of Hardwood Whole- 
salers, Congress Hotel, Chicago. Annual. 


Jan. 9—Roofer Manufacturers Association (Inc.), 
Ralston Hotel, Columbus, Ga. Annual. 


Jan. 10—Intercoastal Lumber Distributors Associa- 
tion (New England Group), University Club, 
Boston, Mass. Annual, 


Jan. 10—New England Wholesale Lumber Associa- 
tion, University Club, Boston, Mass. Annual. 


Jan, 9-11—Indiana Lumber & Builders’ Supply As- 
sociation, Claypool Hotel, Indianapolis, Ind. An- 
nual. 


Jan. 11—Philadelphia Wholesale Lumber Dealers’ 
Association, Philadelphia, Pa. Annual. 


Jan. 16-19—Ohio Association of Retail Lumber 
Dealers, Biltmore Hotel, Dayton, Ohio. Annual. 


Jan. 16-18—Northwestern Lumbermen’s Associat- 
tion, Municipal Auditorium, Minneapolis, Minn. 
Annual. 


Jan. 17-19—Union Association of Lumber and Sash 
and Door Salesmen, Dayton, Ohio. Annual. 


Jan. 18-1£—Northeastern Lumber Manufacturers 
Association (Inc.), Parker House,’ Boston, 
Mass. Annual, 


Jan. 22-24—-Mountain States Lumber Dealers’ Asso- 
= Shirley-Savoy Hotel, Denver, Colo. An- 
nual. 


Jan. 23—Intercoastal Lumber Distributors Associa- 
tion (Inc.), National Republican Club, New 
York City. Annual. 


Jan. 23—Southeastern Hardwood Manufacturers’ 
— Mayflower Hotel, Jacksonville. Fla. An- 
nual, 





Jan. 23-25—Kentucky Lumber & Supply Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 


Jan. 23-25—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual. 


Jan. 24-26—Southwestern Lumbermen’s Association, 
Auditorium, Kansas City, Mo. Annual, 


Jan, 25-26—Pacific Division, National Wooden Box 
Association, Clift Hotel, San Francisco, Calif. 
Tri-annual. 


Jan. 26—West Coast Lumbermen’s Association, 
Hotel Portland, Portland, Ore. Annual. 


Jan. 28-30—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Daniel Boone Ho- 
tel, Charleston, W. Va. Annual. 


Jan. 30-Feb. 1—Middle Atlantic Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual. 


Jan. 30-Feb. 2—Michigan Retail Lumber Dealers’ 
Association, Book-Cadillac Hotel, Detroit, 
Mich. Annual, 


Jan. 31-Feb. 2—Iowa Retail Lumbermen’s Associa- 
tion, Coliseum, Des Moines, Iowa. Annual. 


Feb. 1-3—American Forestry Association, Biloxi, 
Miss. National Conference. 


Feb. 6-7—Canadian Lumbermen’'s Association, 
Mount Royal Hotel, Montreal, Canada. Annual. 


Feb. 6-8—Illinois Lumber & Material Dealers’ As- 
sociation, Stevens Hotel, Chicago. Annual. 


Feb. 7-9—Lumber Dealers’ Association of Western 
Pennsylvania, Hotel William Penn, Pittsburgh, 
Pa. Annual. 


Feb, 13-15—Wisconsin Retail Lumbermen’s Asso- 
ciation, Auditorium, Milwaukee, Wis. Annual. 


Feb. 14-16—Virginia Building Material Association, 
Roanoke Hotel, Roanoke, Va. Annual, 


Feb. 15-17—-Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal York Hotel, Toronto, Canada. 
Annual. 


Feb. 21-23—Nebraska Lumber Merchants’ Associa- 
tion, Auditorum, Omaha, Neb. Annual. 


Feb. 22-23—Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Hotel Hermitage, Nash- 
ville. Annual, 


Feb. 22-24—Western Retail Lumbermen’s Associa- 
tion, jointly with Utah Retail Lumber Dealers’ 
Association, Hotel Utah, Salt Lake City. An- 
nual, 


March 5-6—South Dakota Retail Lumbermen’s As- 
sociation, Carpenter Hotel and Coliseum, 
Sioux Falls, S. D. 


March 7-8—Southwestern Iowa Retail Lumbermen’s 
Association, Chieftan Hotel, Council Bluffs, 
lowa. Annual. 


March 12-13—North Dakota Retail Lumbermen’s 
Association, Auditorium, Fargo, N. D. Annual. 


April 4-6—Florida Lumber & Millwork Association, 
Miami Biltmore Hotel, Coral Gables, Fla. An- 
nual, 


April 8-10—Lumbermen’s Association of Texas, 
Fort Worth, Tex. Annual. 


May 5-7—National Retail Lumber Dealers’ Asso- 
ciation, Shoreham Hotel, Washington, c. 
Annual meeting of Board of Directors. 


June 4-5—National-American Wholesale Lumber 
Association, Westchester Country Club, Rye, 
N. Y. Annual. 


June 13-14—National Association of Commission 
Lumber Salesmen, Brown Hotel, Louisville, Ky. 





National Forestry Conference to 


Consider South's Needs 


WasHINGTON, D. C., Dec. 26.—With new 
problems in forest conservation facing the na- 
tion, as a result of the war in Europe, and re- 
cent developments in this country, the American 
Forestry Association has announced that a na- 
tional conference to study the urgent forest 
problems of the South will be held under its 
direction at Biloxi, Miss., Feb. 1, 2 and 3. The 
Mississippi Forestry Association and other con- 
servation agencies will meet with the national 
group. 

The conference will consider the major prob- 
lems involved in bringing the vast forest areas 
of the South under better forestry management, 
to the end of improving not only the economy 
of the southern States but of meeting some of 
the problems created by the European war. 
Particularly will attention be focused on the 
pulpwood import situation, upset by the Allies’ 
bockade and Canada’s own war needs. Should 
this situation prevail for any considerable 
length of time, the association points out, the 
fast-growing pinelands of the South will in all 
probability be called on to supply a large de- 
gree of domestic pulpwood needs. Furthermore, 
it is stated, in the event of a long and destruc- 
tive war in Europe, the forests of America for 
years to come may be called upon to supply 
raw materials needed in the rehabilitation of 
the war-torn countries. To meet this antici- 
pated drain, particularly in the South, improved 
methods of forest management must be applied 
to the million acres of pinelands. 


Effective management must include adequate 
forest fire protection on Federal, State and 
privately owned lands; a sustained yield logging 
practice, particularly on lands in private owner- 
ship; a better balance between annual harvest 
and annual growth of trees on lands devoted to 
pulpwood; and more intensified research, par- 
ticularly in the field of wood chemistry. 

The conference will be open to the public as 
will the numerous field trips to study on the 
ground important experiments now being made 
in southern forest management. The tentative 
program for the conference deals with such 
specific subjects as the industrial significance 
of the forest resources of the South; an ap- 
praisal of the forest fire drain; Federal aid to 
southern forests; business aspects of forest 


management; industrial research as pertaining 
to southern woods; State and private forestry 
developments; and the development of a forest 
program for the South. State foresters of the 
various southern States will participate in dis- 
cussions, as will officials of southern forest in- 
dustries. Leading the conference will be James 
G. K. McClure, of Asheville, N. C., president 
of the association. 





Imposing Array of Speakers Lined 
Up for Southwestern 


Kansas City, Mo., Dec. 26—The South- 
western Lumbermen’s Association, which will 
hold its fifty-second annual convention here 
January 24, 25, and 26, at the auditorium, will 
have the following speakers: 

Roger S. Finkbine, president of the National 
Retail Lumber Dealers Association; Fred H. 
Ludwig, president of the Merrit Lumber Yards 
(Ine.), Reading, Pa.; W. E. Difford, managing 
director Douglas Fir Plywood Association, 
Tacoma, Wash.; J. S. Bryant, manager director 
of the Asphalt Lieber, Jr., president of the 
Lieber Lumber & Millwork Co., Neenah, Wis.; 
Ralph W. Carney, sales manager, The Cole- 
man Lamp & Stove Co., Wichita, Kan.; and H. 
Roe Bartle, Boy Scout executive and district 
governor of Rotary, Kansas City’s “human 
dynamo.” 


A delightful entertainment program, includ- 


ing a “stag” and a Hoo-Hoo Concatenation, 
has been arranged. 





Farm Structures Conference 
Scheduled by U. of Minnesota 


MINNEAPOLIS, MINN., Dec. 26.—H. B. White, 
chairman of the annual farm structures confer- 
ence, held in the agricultural engineering build- 
ing of the University of Minnesota farm school, 
announces the tentative date for the 1940 meet- 
ing as March 1. At the one-day session dealers 
and builders are afforded an opportunity to 
participate in discussions of their problems, 
particularly as related to farm building, and 
to see exhibitions of materials and demonstra- 
tions of methods. A speaking program is being 
arranged. 


Northwestern Convention Plans 
Moving Toward Completion 


MINNEAPOLIS, MINN., Dec. 26.—The annual 
convention of the Northwestern Lumbermen’s 
Association, January 16 to 18, here, takes on 
a new significance since it marks the comple- 
tion of fifty years of continuous operation. 
The keynote of the convention will be in the 
nature of a tribute to the founders of the asso- 
ciation and the other pioneers who have assisted 
in its work either as officers, directors, or 
members, and kept it going in good times and 
bad for half a century. 

At the opening session, Tuesday afternoon, 
Jan. 16, President L. H. Piper of Minot, N. D., 
will deliver his annual message. The next 
number will be a dramatic presentation of the 
history of the association, calling attention to 
the organization meeting in 1890, and impor- 
tant events in the annuals of the association 
since that time. By way of a special tribute 
to the “Old Timers,” a roster of members who 
have been continuously in the business for 
twenty-five years or more will be distributed 
to all the delegates. Members of the “Old 
Timers Club” will be identified by a distinctive 
badge throughout the convention. Roger S. 
Finkbine, president of the National Retail 
Lumber Dealers Association, also a past presi- 
dent of the Northwestern Lumbermen’s Asso- 
ciation, will deliver a message from the national 
association. 

On Wednesday morning, Jan. 17, the usual 
breakfast meeting at the Curtis Hotel will fea- 
ture a round. table discussion of the procedure 
of home building under the FHA program, and 
a demonstration of modern selling procedure 
as taught by Tested Selling Methods. The 
afternoon program will feature Douglas Whit- 
lock of the Structural Clay Products Institute, 
Washington, D. C.; Don J. Parsons, chief 
architect, Northwestern Lumbermen’s Asso- 
ciation; and Tom Collins of Kansas City, Mo., 
philosopher and humorist. 


The last session on Jan. 18, will feature a 
nationally prominent speaker whose name and 
identity have not yet been announced by the 
program committee. The usual Hoo-Hoo and 
salesmen’s banavets will be held at the Nicollet 
hotel on Tuesday evening, January 16, preceded 
by a concatenation of new Hoo-Hoo members. 
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December 30, 1939 


President Hayes Sets Date for West 
Coast Meeting 


PORTLAND, ORE., Dec. 23.—The annual meet- 
ing of the West Coast Lumbermen’s Associa- 
tion has been set for Jan. 26, here, it was 
announced today by Edmund Hayes, Portland, 
president. This is believed to be the first time 
the organization’s annual convention has been 
held here, Tacoma having been meeting point 
heretofore. Sessions will be held at the Hotel 
Portland. The morning program will be given 
over to reports of the nominating committee 
and other committees, and the afternoon sessions 
mostly to discussions to which non-members as 
well as members will be invited. 

A dinner is slated for the evening. Speakers 
invited include J. J. Gould, Treasure Island 
exposition engineer; FE. B. MacNaughton, 
president of the First National Bank of Port- 
land, and Major-General Charles H. Martin, 
former governor of Oregon, who recently was 
chosen Portland’s “First Citizen” for 1939. 

President Hayes is now completing his second 
term as president of the association, and has 
received wide commendation for his service, 
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hosts during the annual convention of the Ohio 
Association of Retail Lumber Dealers here 
January 17, 18, and 19. It will be the first 
time the association has staged its convention 
in Dayton since 1918. 

A meeting of the third district of the asso- 
ciation was held here early in December at 
which time plans were discussed for the con- 
vention. Guest speakers were Rudolph Weber, 
Columbus, Ohio, representative of the FHA 
and Charles S. Merion, state superintendent of 
building and loan associations. 


"Old Guard" Breakfast Will Be 
Mountain States Feature 


DENVER, CoLo., Dec. 26.—Thus far, thirty- 
seven members of the Mountain States Lum- 
ber Dealers Association have qualified for the 
“Old Guard” breakfast, a feature of the asso- 
ciation’s thirty-seventh annual convention, here, 
at the Shirley Savoy Hotel, Jan. 22, 23, and 24. 
Any dealer who has been in business for twen- 
ty-five years or more, or who at some time has 
served as an officer or director of the associa- 
tion, rates an invitation to the breakfast. 








NEW “GRANITE” STATE OFFICERS 





Newly elected officers of the New Hampshire Retail Lumbermen's Association, from left to right, front 

row: Stephen M. Simonds, treasurer, Lisbon; Jason T. Bickford, president, Nashua; F. Alfred Janvrin, 

vice president, Hampton; Richard A. Huber, secretary, Nashua. Back row, left to right: Jesse Rowell, 
Newport; Elmer Carroll, Peterboro: J. A. Paquette, Laconia; Earl F. Boutwell, Concord, directors 





considered outstanding in the history of the 
organization. He is president of the Row River 
Lumber Co. and is now building a new mill 
and developing new logging operations in the 
Row River area of the Oregon Douglas fir belt. 





Southern Safety Conference to 
Meet at Jackson, Miss. 
Jackson, Miss., Dec. 26.—The second an- 
nual Southern Safety Conference will be held 
here, Feb. 1, and 2, at the Robert E. Lee Hotel. 
Attendance at the meeting is expected to reach 
1,000 persons, as compared to the 600 who 
attended the initial meeting last year. W. S. 
Brewster of the Masonite Corp., Laurel, Miss., 

is a member of the conference committee. 





Stage Christmas Party; Look Ahead 
to State Meeting 


Dayton, Ouro, Dec. 26.—The fifteenth an- 
nual Christmas dinner of the Dayton Lumber- 
men’s Club at the Biltmore hotel was attended 
by approximately one hundred persons. Walter 
H. Smith, president of the club, served as 
toastmaster. J. E. Jackson, as committee 


chairman, was in charge of arranging the af- 
fair. Members of the group will be active as 


Hiram A. Dawley, of the H. A. Dawley Lumber 
Co., Rocky Ford, Colo., was one of the first 
to qualify for the breakfast. He started his 
lumber career at DeSmet, S. D., in March, 
1892. 

Featured speakers at the convention will be: 
Ralph W. Carney, Coleman Lamp & Stove Co., 
Wichita, Kans.; Jack Bryant, of the Asphalt 
Shingle & Roofing Institute, New York City; 
Lyman P. Weld, Longmont, Colo., credit au- 
thority; Otto Lieber, retail lumber dealer, 
Neenah, Wis.; and Jacques Willis, C-W Ply- 
wood Corp., Chicago. Advertising from the 
“local yard standpoint” will be discussed by Ed 
Hunter of Denver, Colo. 


Notable Array of Speakers Sched- 
uled for Indiana Meeting 


INDIANAPOLIS, IND., Dec. 26:—Among the 
speakers scheduled to appear at the 56th annual 
convention of the Indiana Lumber & Builders’ 
Supply Association, here, at the Claypool Hotel, 
Jan. 9 to 11, are the following: 

R. E. Saberson, Weyerhaeuser Sales Co., 
St. Paul, Minn.; Roger Finkbine, Des Moines, 
Iowa, president of the National Retail Lum- 
ber Dealers’ Association; P. A. Bloomer, 
Fisher, La., president of the Southern Pine 


(Continued on Page 57) 
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DAMS-EDGAR 


Lumber Co.— 
YELLOW PINE 


Finish, Packaged Trim, 
Mouldings and Yard Items 
Grade-Marked 


HARDWOODS 


Poplar, Gum, Beech and Oak 
Kiln-Dried 








Write us about your needs 
Order a Mixed Car Today 


The Adams-Edgar Lumber Co. 

















MORTON, MISS. 


























L SANISTIQUE, MICHIGAN, 











We donot make the Most 
Oak Flooring, but we Do 
make the BEST 


CCATIFICO 





OAK FLOORING 


~CAREFULLY SELECTED LUMBER- 
-PROPERLY KILN DRIED-- 
- PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 
Post Office Box 182 
LITTLE ROCK, ARKANSAS 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WasuHincTon, D. C., Dec. 22. 





Following is the National Lumber Manufacturers’ Associa- 


tion report for two weeks ended Dec. 16 and for fifty weeks ended that date, covering mills 
whose statistics for both 1939 and 1938 are available, and percentages comparison with statistics 
of identical mills for the corresponding period of 1938: 


Av. No. 

Mills 
TWO WEEKS: Rptg. 
Total Softwoods 431 
Total Hardwoods... 87 
Total Lumber ..... 498 
Oak Flooring*...... 65 
FIFTY WEEKS: 
Total Softwoods .. 438 
Total Hardwoods.. 86 


Total Lumber 
Oak Flooring* 
*No reports 


eeeee 


from 


maple 








Per- 
Production cent 
1939 of 1938 
$25,569,000 116 
20,994,000 137 
446,563,000 117 
18,265,000 122 
10,482,905,000 117 
356,028,000 106 
10,838,933,000 116 
445,825,000 111 
flooring. 


Per- 


Shipments cent 


1939 of 1938 


74,000 
41,000 


D> 


1 

4, 
2,000 
1,000 


3,000 
5,000 


bo | O00 


104 
112 





104 
120 


116 
137 





117 
114 


Per- 
cent 
of 1938 


Orders 
1939 

364,927,000 84 

16,496,000 101 


381,423,000 85 
9,526,000 70 
11,013,417,000 
425,325,000 


11,438,742,000 
448,269,000 


115 
134 


115 
106 





NATIONAL STATISTICS FOR NOVEMBER BY REGIONS 


WasuinctTon, D. C., Dec. 23.—Following is the National Lumber Manufacturers’ Association’s 
report for the five weeks ended Dec. 2 and for forty-nine weeks ended that date, covering mills 
whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of 


identical mills for the corresponding period of 1938: 
Av. No. 


M 
FIVE WEEKS: 
Softwoods: 
Southern Pine 
West Coast 
Western Pine 
California Redwood 
Southern Cypress... 
Northern Pine .... 
Northern Hemlock 


Total Softwocds 


Hardwoods: 


Southern Hardw: is 
Northern Hardwoods 


Total Hardwoods. 


Total Lumber ... 499 


Oak Flooring...... 


Vv 
FORTY-EIGHT M 


WEEKS: 
Softwoods: 
Southern Pine 
West Coast 
Western Pine 
California Redwood 
Southern Cypress.. 
Northern Pine .. .. 
Northern Hemlock. 


Total Softwoods. 


Hardwoods: 


Southern Hardwoods 
Northern Hardwoods 


Total Hardwoods 
Total Lumber .. 
Oak Flooring ..... 
**Maple, Beech and 

Birch Flooring .. 


TUnits of productior 


ills 


Rptg. 


13% 
lt 
1 


86 
506 
65 


15 


1. 





Per- 
Production cent 
1939 of 1938 
163,733,000 106 
510,598,000 126 
382,908,000 130 
37,493,000 101 
9,582,000 84 
146,000 49 
7,714,000 105 
1,113,573,000 122 
31,695,000 121 
12,318,000 145 
44,013,000 127 
1,157,586,000 22 
46,806,000 
Per- 
Production cent 
1939 of 1938 
1,584,935,000 105 
4,558,342,000 124 
3,361,012,000 118 
340,072,000 110 
120,098,000 94 
82,725,000 90 
71,013,000 91 
10,118,197,000 117 
241,464,000 112 
93,570,000 89 
335,034,000 104 
10,453,231,000 117 
372,513,000 aw 
51,019,000 


**Forty-six weeks. 
These figures are from “identical mills” which report for both 1939 and 1938. 


tional mills report for 1939 only. For the year to date, 


Shipments 
1 


939 of 1938 


169,165,000 
460,415,000 
376,405,000 
37,231,000 
13,950,000 
15,325,000 
12,082,000 


1,088,371,000 


37,865,000 
15,144,000 


53,009,000 
1,141,380,000 
39,553,000 


Shipments 
1939 


1,685,213,000 
4,710,233,000 
3,525,369,000 
348,644,000 
123,326,000 
128,163,000 
101,393,000 


10,622,341,000 
303,156,000 
111,401,000 
414,557,000 
11,036,898,000 
378,762,000 


53,988,000 


Per- 
cent 


100 
118 
120 
120 

97 
151 
124 





116 


128 
168 
137 
117 


Per- 
cent 


of 1938 


105 
122 
114 
109 
106 
140 
162 


116 


131 
161 
138 
117 


to the reports of 


Per- 
Orders cent 
1939 of 1938 


142,279,000 90 
394,731,000 90 
275,344,000 73 

29,230,000 97 


8,576,000 60 
12,338,000 138 
7,000,000 56 


887,618,000 8&3 


29,938,000 
12,227,000 


42,165,000 
929,783,000 86 
25,654,000 


10,704,964,000 


129 
156 
135 
117 


300,679,000 
108,150,000 


408,829,000 
11,113,793,000 
383,121,000 


53,823,000 


A few addi- 
“identical mills” 


they added less than % of one percent to softwood production, 26 percent to hardwood pro- 


duction, 1.3 


ments and new 


percent total 
business. 


iumber 


output, 


and approximately the same percentage to ship- 


REGIONAL STATISTICS FOR DECEMBER 2, 1939 


Wasuincton, D. C., Dec. 23.—Following is the monthly statement by regions of eight groups 
of identical mills and two groups of hardwood flooring plants of unfilled orders and gross stock 


footage on Dec. 2: 


Softwoods— 

Southern Pine 
West Coast 
Western Pine 
California Redwood 
Southern Cypress 
Northern Pine 
Northern Hemlock 


Total Softwoods 


Southern Hardwoods 
Northern Hardwoods 


Total Hardwoods 
Total Lumber 


Flooring— 
Oak Flooring 
Maple Flooring 


auERL Th) kanacanpas sm 


Oe ee ee 


ee 


‘Units of production. 








No. of Unfilled Orders Gross Stocks 
Mills 1939 1938 1939 1938 
127 78,301,000 64,345,000 450,713,000 494,235,000 
30 375,508,000 279,588,000 828,234,000 888,007,000 
115 210,488,000 215,648,000 1,613,685,000 1,737,291,000 
ey oe ee 13 29,893,000 24,998,000 290,276,000 300,304,000 
10 3,881,000 6,288,000 194,784,000 203,183,000 
10 5,828,000 4,260,000 114,373,000 157,464,000 
15 5,472,000 10,876,000 78,523,000 118,209,000 
20 709,371,000 606,003,000 3,570,588,000 3,898,693,000 
Skuse 66 37,719,000 38,499,000 246,481,000 280,069,000 
vag 18 22,271,000 18,581,000 128,077,000 158,137,000 
84 59,990,000 57,080,000 374,558,000 438,206,000 
486 769,361,000 663,083,000 3,945,146,000 4,336,899,000 
75 48,196,000 53,712,000 74,597,000 92,771,000 
No report. 
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Western Pine Summary 


PorRTLAND, OrE., Dec. 26.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended Dec 16: 


Report of an Average of 116 Mills: 


Total for 2 weeks ended 
Dec. 16, 1939 Dec. 17, 1938 


Production ...... 130,245,000 100,837,000 

Shipments ....... 123,723,000 121,448,000 

Orders received.. 111,573,000 147,470,000 
Report of 110 Identical Mills: 

Dec. 16, 1939 Dec. 17, 1938 

Unfilled orders... 180,966,000 223,320,000 


Gross stocks ....1,484,161,000 1,601,053,000 
Report of 110 Identical Mills: 
c———Total for Year——_—_, 
1939 1938 
Production ..:... 3,167,245,000 2,673,5387,000 
Shipments » eo 0 03,9 00,829,000 2,926,780,000 
ee 3,321,604,000 3,021,260,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 
New Or-eans, La., Dec. 27.—Following is 
a summary of reports from southern pine mills 
for two weeks ended Dec. 23: 
Average weekly number of mills, 116 


Units,+ 96 
Two Weeks 
Three-year average production*... 59,274,000 
BOER PEOGWCCION 26 ccc scescsvces 57,143,000 
ee errr ert rrr 50,852,000 
CPOs SEW oo cas coe deceentinces 46,122,000 


Number ef mills, 100; Units,; 85 


On Dec. 28, 1939 
Unfilled orders 49,371,000 
pi eS ee ee 317,270,000 


*October, 1935, to October, 1938. 


Unit is 309,000 feet of “3-year average” 
production. 


coerce rocceoreeesesoes 





Stock Sash, Doors, Frames 


National Door Manufacturers Association 
(Inc.), Chicago, has released its report on No- 
vember production of stock sash, doors, and 
frames. The November volume equalled the 
October. Compared with the same month of 
last year, the November output was up 38 per- 
cent. 





Canada's November Exports 


MonTrEAL, Que., Dec. 23—Exports of planks 
and boards from Canada during November 
gained 9.5 percent over that month last year, 
but the 37.8 average gain for the first eleven 
months is 37.8 percent. This year’s totals are: 
November, $3,805,012; eleven months, $44,853,- 
220. The decline from recent months is ac- 
counted for by shortage of ship space. 





Shipments Hold First Place in 
Appalachian Market 


In November, Appalachian hardwood ship- 
ments continued to lead, with sales above pro- 
duction. Sales and shipments failed to equal 
their October volume, while production made a 
small gain, but not enough to halt the shrink- 
age of mill stocks which has been under way 
all year. Unfilled orders underwent a reduc- 
tion, but at the end of the month were equiva- 
lent to five weeks production at November 
rate. Thus the Appalachian Hardwood Manu- 
facturers (Inc.) summarizes the November 
performance of 67 band mill units. November 
shipments were 24,858,000 feet, against 29,216,- 
000 feet in October; sales, 21,095,000 feet, 
against 27,609,000 feet; and production, 22,773,- 
000 feet, against 22,353,000 feet. Gross stocks, 
per band mill unit, shrank from 4,002,000 feet 
to 3,976,000 feet. 





TRACTIVE POWER of steam locomotives is now 
43 percent greater than in 1918. 
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RELATION OF UNFILLED ORDERS TO STOCKS 


WasHIncTon, D. C., Dec. 22.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on Dec. 16: 





No. of Mills Unfilled Orders Gross Stocks 

Reporting 939 1938 939 1938 
Total Bottwoods* ........ssees 416 680,352,000 659,979,000 3,490,359,000 3,796,958,000 
Total HAAFEWCOGS® ..cccvccccs 85 57,467,000 63,133,000 361,135,000 423,268,000 
Tete BMD osc 6 G4 oc 0 re 6 486 737,819,000 723,112,000 3,851,494,000 4,220,226,000 
CTE PN 5 6e ccveces cesses 75 42,991,000 55,090,000 78,221,000 95,548,000 


*Ot Northern mills, 15 reported on softwood, 18 on hardwood unfilled orders; 19 mills on 


stocks. 





Sample of Rates Shows 


Proposed Reductions 


Rocuester, N. Y., Dec. 26.—The North- 
eastern Retail Lumbermen’s Association here, 
in a recent bulletin to its membership com- 
mented on the reduced rates on lumber from 
the South and Southwest, which are scheduled 
to become effective on January 10 on shipments 
to Official Classification Territory. The rate 
reduction will range from one to four cents 
per one hundred pounds. Samples of the pres- 
ent and proposed rates (O, denoting present 
rates, and P, denoting proposed rates) are as 
follows: 


Buf- Bos- New 

From falo Albany ton York 
Jackson, (O).....88 46 49 47 
Memphis, Tenn. (P)....37 43 47 45 


Jackson, Miss. (O)....47 49 53 49 
(P)....48 45 49 45 


Hattiesburg (OQ) 20.047 49 53 49 
CP} .......43 45 49 45 

Nashville, (DO)... 88 44 47 45 
Tenn. tt ee 40 43 41 
Johnson City, (O)....37 43 45 41 
Tenn. CF)... 008 40 41 38 
Little Rock, (0)... 49 50 57 51 
Ark. (P)....48 46 53 47 
Pine Bluff, (Oy... .48 50 57 51 
Ark. (P)....44 46 53 47 
Warren, Ark. €O)..... «88 50 57 51 
CP)... +48 46 53 47 

Shreveport, ot ) OR 50 57 51 
La. toy ee 46 53 47 





Hardwood Exports Larger; 
Rate Increases Announced 


BALTIMORE, Mp., Dec. 29.—New changes in 
ocean freight rates on lumber and logs to the 
United Kingdom and the Continent have been 
announced by the North Atlantic and South 
Atlantic and Gulf freight conferences. Those 
affecting the United Kingdom will go into ef- 
fect on Jan. 1, while those to Antwerp, Rotter- 
dam and Amsterdam went into force as of 
Dec. 17. . 

The new contract rates apply to ports in 
Great Britain, Northern Ireland and the Irish 
Free State, and fix the tariff for Group 1 ports 
at 90 cents per 100 pounds on heavy, and at 
$1.10 on light lumber N.O.S. To Group 2 ports, 
except Southampton, the rates are respectively 
95 cents and $1.15, with the Southampton rates 
at $1 and $1.20. 

The lumber rates as per classification apply 
to logs, while planks and rails, heavy oak 3 
inches thick or over, weighing 5 pounds per 
board foot or over, for Group 1 ports (New- 
castle and Hull included) are $36 per 1,000 
board feet. For Dublin and Belfast, rate is 
$38 per 1,000 board feet. Other Group 2 ports 
take the heavy lumber rate. 

The contract rates to Antwerp, Amsterdam 
and Rotterdam on heavy lumber, N.O.S., are 
$1.75 per 100 pounds, with those on light lum- 
ber, N.O.S., $2; on parquetry flooring, $2.85, 
and on hardwood flooring, not parquetry, $1.85. 
Lumber in bags takes the billets in bags rate: 
flooring blocks, N.O.S., the parquetry flooring 
rate; on flooring blocks, birch, maple and oak 
(not parquetry), the rate of $1.90. 


Heavy or light logs, not exceeding 5 tons in 
weight, take the heavy lumber rate, as do planks 
and rails and heavy oak. 

The new rates are claiming much attention 
because of intimations from London that the 
regulations which make the British Govern- 
ment in effect the sole purchasing agency may 
be relaxed to the extent of allowing greater 
freedom for individual effort. Already, ac- 


53 


cording to reports, lumber exports have been 
going forward in much augmented volume, 
though with a disposition to favor shippers sup- 
plying the British authorities. 





Export Lumber Accumulates 
at Florida Port 


PaLm Beacu, Fia,, Dec. 26.—With nearly 
500,000 feet of lumber awaiting shipment at 
Palm Beach, W. F. Walker, secretary and 
sales manager of the Dantzler Lumber & 
Export Co., Tampa, said here the supply is 
running ahead of expectations. Receipts last 
week amounted to 60,000 feet, and consignments 
are coming in daily from mills throughout this 
area, he said. Only one small cargo of lumber 
has been shipped from here, but arrangements 
are being made for additional shipments in the 
near future, according to Mr. Walker. 














P. S. Kirby lumber, you know, is 
good lumber. When forest products 
of better quality are consumed, then 
our saw mills hum and our order 
files bulge. Then we become just 
as happy as we are now wishing 
you to be in ‘40. 


SOUTHERN PINE 
Kirby Building 








Gor You 


TO LUMBER USERS AND OUR 
RETAIL FRIENDS we extend our 
wishes as ‘39 ends, wishes for a 
happy and prosperous year, 
with lots of building, gobs of 
cheer; plenty of business, profits 
galore, and good old times like 
we had of yore. 


May lots of lumber be bought 
and sold—the better sort like we 
used of old: the very best of its 
particular kind is the type of 
lumber we had in mind. 


“A Wood for Every Purpose” 


KIRBY LUMBER CORPORATION 


We Wish - - 


SOUTHERN HARDWOODS 
HOUSTON, TEXAS 
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Among the Lumbermen’s Clubs 


Effect of Legislation Is Summarized 
for Dealers 

Darien, Wis., Dec. 26.—Twenty-four mem- 
bers and guests attended the December monthly 
meeting of the Walworth County Lumbermen’s 
Club at the Colonial Club, here. Speakers 
included Don Montgomery, secretary, Wiscon- 
sin Retail Lumbermens Association, who pre- 
sented a resume of three pieces of legislation 
passed by the last State legislature affecting 
the retail lumber business; Ken King, field 
secretary; H. P. McDermott, mortgage de- 
partment manager, reviewing progress of his 
department; and H. W. Wilbur, Wilbur Lum- 
ber Co., West Allis, Wis., who discussed 
“What Does Business Look Like for 1940 and 
What Can the Average Dealer Do to Increase 
His Business?” 





Memphis Lumbermen's Club Choose 
Leaders for Coming Year 

MempPHIs, TENN., Dec. 26.—Harry A. Well- 
ford, Chickasaw Wood Products Co., was 
elected president of Lumbermen’s Club of 
Memphis, at the annual election, held Dec. 23, 
at the Peabody hotel. Mr. Wellford, defeated 
M. T. Hennessy, comptroller of the Fisher 
Lumber Corp., and will succeed Ray H. Good- 
speed. Installation of officers will follow in 
January. Elected with Mr. Wellford were: 
first vice president, Virgil M. Bennett; second 
vice president, Phil D. Houston; secretary- 
treasurer, W. D. Jemison. Directors: E. J. 
Heffernan, Dallas L. Gatewood, F. E. Nelson, 


and James H. Griffin. The lumbermen enjoyed 
a banquet and cabaret entertainment while the 
votes were being counted. 





Hoo-Hoo Give Children's Party 


SPOKANE, WaASH., Dec 23.—The Spokane 
Hoo-Hoo Club last night gave its annual 
Christmas party for the children of St. Joseph’s 
orphanage. Ed Rowles, of the McGoldrick 
Lumber Co., was chairman of the committee in 
charge, as he has been each year for the last 
eight, and Ray Crowley, of the Crowley Mill- 
work Co., was Santa Claus. 





Dealers’ Club Elects Officers; Sees 
Picture of Logging 

Union Grove, Wis., Dec. 26.—H. J. Trow- 
bridge, Kenosha Lumber & Coal Co., has been 
elected president of the Racine-Kenosha County 
Lumbermens Club to succeed Garrett Veenstra, 
Veenstra Lumber & Supply Co., of Kenosha. 
John A. Huck, Union Grove Lumber & Coal 
Co., was elected secretary-treasurer. Thirty-five 
members and guests attended the annual meet- 
ing to hear talks by state association officers 
including Don Montgomery, secretary; Ken 
King, field secretary, and H. P. McDermott, 
manager of the mortgage department. A film, 
“Thirty Years of Logging,” by the Allis-Chal- 
mers Mfg. Co., Milwaukee, Wis., depicted 
modern trends in logging machinery and 
equipment. Additional entertainment was pro- 
vided by the showing of a short film, “Sport 





THESE 
DEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 





Nineteen Forty promises to be a great building year. And North Caro- 
lina Pine is a great building lumber—and a real trade-builder for 
dealers who handle it. Now. at the start of the year, is the right time 
to start handling and pushing this dependable lumber for all-around 
construction. These reliable firms can supply you with all building 


items in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 


JOHN C. SHEPHERD LUMBER CORP. 
Charlotte, N. C. 


N. C. & Southern Pine, Cypress, Hardwoods. “Lumber 
River Brand” K. D. Rin Flooring, Siding, Ceiling, 
Air Dried Lignasan Dipped Boards, Crating, Dimension. 





SOUTH ATLANTIC LUMBER CO. 
Greensboro, N. C. 


Kiln Dried and Air Dried Finish, Dimension, Roofers, 
Boxing Lumber, — and Crating. Mills: 
Louisburg, N. C., Suffolk, Va. 


J. BE. ELROD LUMBER CO. 
Charlotte, N. C. 


Air Dried and Kiln Dried Shed Stock, . and 
Resawn Box and Crating Lumber; Air Dried Roofers 
and Dimension; also Heavy Timbers and a Plane. 





JEFFREYS-MYERS MANUFACTURING CO. 
Oxford, N.C. 


Manufacturers of N. C. Pine Boards, Dimension, Box 
Shooks and Crates. Maintain large stock, thoroughly 
dry, at all times, assuring quick shipments. 








BURRUSS LAND & LUMBER CO. 
Lyachbarg, Va. 
Kiln Dried, Grade Marked N. aad Pine. R. Material 
a specialty. Car Lining and Decking. Mills 
in Va. and N. C. 


PROMPT SERVICE on STRAIGHT or MIXED CARS 
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Thrills.” Guests included M. A. Hudson, 
Allis-Chalmers; Ray Drott, Drott Tractor Co., 
Milwaukee; Fred Sholtis, Wilbur Lumber Co., 
Waterford, Wis. and C. N. Reed, Wilbur 
Lumber Co., Burlington, Wis. 


Hoo-Hoo Does Its Good Deed; 
Plans for Capers 


MINNEAPOLIS, MINN., Dec. 26.—Seventeen 
children of the Augustana Mission, here, were 
entertained with a turkey dinner and a party, 
Dec. 21, by the Twin Cities Hoo-Hoo Club. 
There was a big Christmas tree, Santa Claus, 
and toys for every child. L. O. Taylor, presi- 
dent of the club, presided. Christmas. decora- 
tions, music by a string ensemble, and gaily col- 
ored balloons provided a holiday atmosphere. 

Mrs. Phil Phillips, only woman member of 
the club, who was untiring in her efforts to 
make the party the success it was, gave a brief 
talk, extolling the work of Frank J. Hickley, 
who makes many of the gifts which the chil- 
dren receive at the annual party. Three chil- 
dren who were unable to attend the party were 
remembered with presents. 








Buffalo Hoo-Hoo Has Party 


Burra.o, N. Y., Dec. 26.—A dinner and card 
party by the Buffalo Hoo-Hoo Club was given 
on Dec. 15. The dinner was presided over by 
J. C. L. Evans, president of the order, and was 
attended by 166 persons. It was the largest 
party of the kind the Buffalo Hoo-Hoo ever 
held. The winners of contests received prizes 
of turkeys, hams, fruit cakes, plum puddings 
and cookies. There were also door prizes. 

The committee in charge of the affair was 
composed of Oliver J. Veling, chairman; Wil- 
liam P. Betts, Lewis J. Lewis, Fleming Sulli- 
van and President Evans. 





Lumber Exchange Lecture Concerns 
Wood Preservatives 


BALtimorE, Mp., Dec. 26.—The third lecture 
of the course being delivered by Phillips A. 
Hayward, chief of the Forest Products Division 
of the Department of Commerce, Washington, 
D. C., before the school conducted under the 
auspices of the Baltimore Lumber Exchange 
was given on the evening of Dec. 15, at the 
Lord Baltimore hotel, here, and was attended 
by the full membership of the class. It dealt 
with the treatment of lumber with preserva- 
tives and was made additionally interesting by 
the exhibition of samples of wood, showing the 
different penetrations by the various methods. 
Mr. Hayward also supplied much other infor- 
mation with regard to the handling of stocks. 
As usual, the lecturer was asked to answer a 
number of questions, and at the conclusion of 
the session a dinner was enjoyed. The next 
session will a place at the Lord Baltimore 
hotel, Jan. 


Hoo-Hoo No. 99 Gives Successful 
Xmas Party 


WasHINGTON, D. C., Dec. 26.—The stag 
Christmas party held by Hoo-Hoo Club No. 
99, of this city, at the Continental Hotel, Dec. 
20, brought out an attendance of about seventy- 
five of the members and was productive of 
much fun and hilarity. The invitations held 
out a somewhat formidable prospect of an ad- 
dress by an outstanding advertising expert who 
proved to be James W. Young, director of the 
Bureau of Foreign and Domestic Commerce. 
The dinner furnished a tempting feast and there 
was no lack of refreshments. The festivities 
were presided over by D. Carlysle MacLea, 
MacLea Lumber Co., Baltimore, the snark of 
the club. 








THe [eperAL Home Loan Bank System, 
though Government sponsored, is entirely self- 
sustaining and operates only through private 
enterprises. 
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A com- 
mittee from this association 


will probably manage the 
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Here’s What's New 


"Paint in the Lumber Store" Is New 
Book Prepared for Lumber Dealers 


The Sargent-Gerke Co., Indianapolis, Ind., 
manufacturer of paints, varnish and enamel 
products, has produced a new book entitled 
“Paint in the Lumber Store.” The book, de- 
signed as an aid to lumber dealer paint mer- 
chandisers, is a beautiful presentation in loose- 
leaf ring binder style, with a unique cover. 
The cover is a print of the grain, texture and 
color of a knotty board. Near the top is the 
word “Paint” actually painted on the cover, a 
different color being used for each ietter. The 
same type of cover is used as a section divider 
several times in the book. 

Heavy enameled stock is used for each page, 
only one side of which is imprinted. As a 
background for its message the company uses 
a pictorial presentation of lumber production 
or lumber use on every page. 

The first section deals with the manufacture 
of Sargent paints, and advantages to the lum- 
ber dealers who handle them. The second sec- 
tion, entitled “Sargent Paint Products,” de- 
scribes the products, and carries illustrations 
of the attractively labeled cans. The third sec- 
tion is titled “Sargent Paint Displays,’ and 
shows a number of shelf, island and table dis- 
plays specially designed by Sargent-Gerke Co. 
for individual dealers. Each display is made 
up to fit the physical layout of the lumber deal- 
er’s display room. A wide range of dealer 
helps supplied to retailers who handle the Sar- 
gent lines are illustrated and described in this 
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section. The fourth and last section, entitled 
“Sargent Paint Dealers,” contains interior and 
exterior photographs of lumber yards handling 
the Sargent line, and letters from these deal- 
ers outlining their experience with the line. 

A 2¥%-inch strip in color running the entire 
length of each page shows some phase of tim- 
ber growth or production, or some phase of 
lumber use. Full information on how dealers 
can obtain the book will be sent upon request 
to the company at its Indianapolis office. 


A New Sliding Door for Interiors Is 
Offered 


A new sliding door designed to save space 
in room to room openings in homes, apartment 
houses and buildings has recently been intro- 
duced by A. J. Koll Planing Mill, Ltd., 421-27 
Colyton St., Los Angeles, California. It is 
stated that the practical saving in floor space 
and cubic space to the small home designer 
offsets several times the cost of the door. With 
noiseless roller ball bearing hangers in a cir- 
cular header track, the sliding door can be 
fitted into a 2x4-inch stud partition. The hard- 
ware is so designed that the door may be 


raised slightly and slid from its hangers in a 
few seconds. The complete line of doors in- 
cludes double sliding wardrobe doors, as well 
as sizes for all standard door openings. Plans 
are under way for marketing these doors on a 
national scale with local lumber dealers as 
licensees of the patent. 


Catalog of Facts About Fireproofed 
Wood Is Issued 


A catalog on fireproofed wood, underwriter’s 
specifications for fireproofed wood, and its uses 
has recently been issued by Protexol Corp., 
Kenilworth, N. J. This catalog illustrates the 
various points regarding fireproofed wood with 
photographs of the several classes of treated 
wood shown in actual use. It is stated that 
this company’s fireproofed wood meets under- 
writing requirements when ever the proper class 
of treated wood is used. A description of the 
process and the properties of the chemicals used 
in the fireproofing process is included in the 
catalog. 


Weather Strips Offered Manufac- 
turers of Mill Assembled Window 
Units 


Weather stripping designed to provide manu- 
facturers of mill assembled window units with 
an easily installed, enduring and trouble-free 
product is being offered by the Chamberlin 
Metal Weather Strip Co., 1246 La Brosse 
Street, Detroit, Mich. It is stated that the 
weather strips form a positive seal between sash 
and frame, stopping drafts and leaks; that they 
stop dust, rattling, provide easier operation, and 
that they become a part of the building where 
the window units are installed, lasting in- 
definitely. 


A New Paint and Varnish Remover 
Is Announced 


A semi-paste for removing bakelite and syn- 
thetic resin types of finish as well as paint, 
varnish, enamel, shellac and lacquer has just 
been announced by the Savogran Company, 
India Wharf, Boston, Mass. This remover in 
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semi-paste form is flowed on with a brush. A 
wax-free anti-evaporant film forms on top, 
keeping the remover in place even on upright 
or overhead surfaces, driving the solvents into 
the finish and keeping the remover wet for 
hours. It is stated that this solvent usually 
removes all coats to the bare wood, metal or 
plaster, with one application, and that it is 
harmless to the surface stripped, the hands and 
the clothing. A gallon strips approximately 
200 square feet of surface. 


New Paint Conditioner for 5-Gallon 
Cans Is Introduced 


A new machine to condition paint in 5, 3, or 
2-gallon cans has been introduced by Landon 
P. Smith, Inc., Irvington, N. J. It is stated 
that this unit’s three-way action (outward, up- 
ward and downward) rejuvenates old paint that 
has stood on the shelves long enough for the 





pigment to settle. The machine sets up a high 
speed agitation within the can that disintegrates 
side-wall sediment, thoroughly mixing the pig- 
ments with the vehicle. Aside from condition- 
ing old paint the unit will save hours of hand 
labor for the user by assuring delivery of fac- 
tory fresh paint to the customer. It requires 
a working space of 39x15 inches, operates on 
a % horsepower 60-cycle 110-volt motor, and 
weighs 375 pounds. The unit is shipped com- 
pletely assembled, mounted on skids, with four 
lag screws for fastening to floor through rub- 
ber shock absorbers. 





OF THE TOTAL amount of taxes paid in 1938 
by the railroads, 77.4 percent went to local and 
State governments. 


Truck Load Sizes Vary Among States 


WASHINGTON, D. C., Dec. 26.—The largest 
state in the Union still has the lowest truck- 
load limit, and the smallest state still permits 
the greatest loads. But a decided trend toward 
uniformity of truck size and weight restric- 
tions is indicated in a study of recent changes 
in state laws just completed and released today 
by the National Highway Users Conference. 

Texas continues to limit truck loads to 7,000 
pounds unless the shipment is made to a rail- 
road station for reshipment by rail. In that 
event a 14,000 pound load is permitted. Rhode 
Island continues to allow the 112,000 pound 
gross (vehicle and cargo) limit. With cotton 
a principal Texas crop and Rhode Island’s tex- 
tile industry a big Texas customer, the wide 
divergence in truck load weight restrictions be- 
tween these two states presents a_ strange 
anomaly. 

During 1939, with 44 States holding regular 
legislative sessions, laws governing sizes and 
weights of motor vehicles were enacted in 14 
States. In 12 States weight limitations were 
increased and in two certain maximums were 
reduced. Permissible increases in length were 
authorized in two States—California and Ne- 
braska. According to the Conference, 1939 
laws enacted have been favorable to highway 
transportation for they have helped reduce the 
great confusion caused by the wide divergence 
of requirements at state borders. 


Many interesting facts are revealed by this 
new Conference study. Kentucky still limits 
trucks to 18,000 pounds and so continues to be 
a barrier for North-South traffic. If, for ex- 
ample, a truck starts southward from Illinois, 
where 72,000 pounds is the legal limit, and 
crosses into Kentucky, it will not be admitted 
to enter the State unless three-fourths of the 
load is removed. Once through Kentucky, it 
is lawful to increase the limit to 24,000 pounds 
in Tennessee and this can be still further in- 
creased to 30,000 pounds in Alabama. _Inci- 
dentally, in the last year Tennessee raised the 
maximum gross weight from 18,000 to 24,000 
pounds and Alabama from 20,000 to 30,000 
pounds. 

No two States impose identical limitations. 
Michigan, for instance, varies the weight per 
axle according to the seasons. From March 
1 to May 31 the maximum axle weight in 
Michigan is 13,500 pounds but from June 1 to 
Feb. 28, it is 18,000 pounds. The Dakotas do 
not agree on limits, for North Dakota allows 
a gross weight of 35.000 pounds while South 
Dakota stops at 30,000 pounds. 

What the various States permit and do not 
permit, together with supporting data and illus- 
trations, is shown in a booklet entitled “State 
Restrictions on Motor Vehicle Sizes and 
Weights” just made public by the National 
Highway Users Conference at Washington. 
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What the Associations Are 
Planning and Doing 


(Continued from Page 51) 
Association; Jack Bryant, New York City, 
secretary-manager of the Asphalt Roofing & 
Shingle Institute; E. E. Woods, Kansas City, 
Mo., secretary, Southwestern Lumbermen’s 
Association. 

Harold VanOrman, former Indiana lieutenant 
governor, will be the principal speaker at the 
annual banquet, Jan. 11. More than 100 manu- 
facturers and distributors of lumber and build- 
ing materials will have exhibits at the conven- 
tion. J. Frank Smith, of Lafayette, is president 
of the association, G. Russell Dye, of Monon, 
is vice president and R. W. Slagle, Indianapolis, 
is secretary-treasurer. 





Pacific Wooden Box Group Selects 
1940 Meeting Place 


SAN Francisco, CaAuir., Dec. 23.—The first 
1940, triannual meeting of the Pacific Division, 
National Wooden Box Association will be held 
at the Clift Hotel, here, Jan. 25 and 26, accord- 
ing to announcement by G. Carlberg, Jr., secre- 
tary. Election of officers and directors for the 
association to serve for the ensuing year will 
be in order. 


Wholesalers Decide to Return to 
Scene of Former Meeting 


New York, N. Y., Dec. 26.—The 1940 an- 
nual meeting of the National-American Whole- 
sale Lumber Association will be held June 4 
and 5, at the Westchester Country Club, Rye, 
N. Y., according to an announcement of Sid 
L. Darling, secretary of the association. As 
usual, the convention will be preceded by the 
annual meeting of the board of directors on 
June 3. 


Ohio District Group Elects Officers 
for Coming Year 


WASHINGTON C. H., Onto, Dec. 26.—The 
annual banquet of district four of the Ohio 
Association of Retail Lumber Dealers was 
held, here, Dec. 14. Thirty-five dealers from 
five counties attended the meeting which was 
highlighted by a discussion of FHA loan pro- 
cedure. T. O. Gilland, Circleville, was elected 
president of the district group, Max Thomas, 
Jeffersonville, was elected vice president, and 
Charles Fullen, Circleville, secretary-treasurer. 











American Foresters Announce Selec- 
tion of Officers, Council 


WasHINGTON, D. C., Dec. 26.—Dr. Clarence 
F, Korstian, dean of the School of Forestry, 
Duke University, Durham, N. C., was recently 
re-elected president of the Society of American 
Foresters, at the organization’s thirty-ninth 
annual meeting held in San Francisco, Calif. 
Edward I. Kotok, Berkeley, Calif., was elected 
vice president. Mr. Kotok is director of the 
California Forest and Range Experiment Sta- 
tion. The society is a professional association 
of technically trained foresters with a mem- 
bership of 4,600 in the United States and 
Canada. Its national headquarters is here. 

Elected to the council, which is the gov- 
erning body of the group, were the following: 

Professor Ralph C. Hawley, Yale School of 
Forestry, New Haven, Conn.; William G. 
Howard, New York Department of Conserva- 
tion, Albany, N. Y.; Arthur C. McIntyre, Soil 
Conservation Service, Upper Darby, Pa.; 
Professor Shirley W. Allen, School of For- 
estry and Conservation, University of Mich- 
igan, Ann Arbor, Mich.; Col. Allen S. Peck, 
United States Forest Service, Denver, Colo.; 
Professor G. B. MacDonald, Iowa State Col- 
lege, Ames, Iowa; Inman F. Eldredge, South- 


ern Forest Experiment Station, New Orleans, 
La.; Professor Myron Krueger, University of 
California, Berkeley, Calif.; and Harry T. 
Gisborne, Northern Rocky Mountain Forest 
and Range Experiment Station, Missoula, 
Mont. 





New Secretary Announced for 
Northern California Dealers 


FrEsNO, CALIF., Dec. 23.—E. E. McConnell, 
with offices at 1833 Broadway, here, has been 
appointed secretary-manager of the Lumber 
Merchants Association of Northern California. 
J. H. Kirk, Southern Pacific Milling Co., San 
Luis Obispo, is president of the association, and 
F. Dean Prescott, Valley Lumber Co., Fresno, 
is vice-president. 


Credit Association Heads Give 
Employees Yule Party 


The annual Christmas party sponsored by 
the Lumbermen’s Credit Association, (Inc.), 
Chicago, was held the afternoon of Dec. 22. The 
hosts, William Clancy and his son, W. C. 
Clancy, made this year’s Yule event even more 
bright by starting it off with a turkey dinner 
and holding the affair in a public dining room 
instead of in the company offices as formerly. 
More than 80 employees were feted. 

The entire afternoon was given over to en- 
tertainment, which included vocal numbers by 
Miss Martha Broker and Miss Lillian Moul- 
tros, instrumental duets by Helen May Kraeger 
and Wanda Zydorcheck, an authentic square 
dance by eight young people in the office, ac- 
cordian selections by Miss Marjorie Riley, and 
a “radio broadcast” participated in by Helen 
Hines, Rita Miles, Ruth Strom, Bernice Gerard, 
Harriett Onoszko, Jimmy Ryan, Robert J. Sell, 
Robert O’Connor and L. M. Whitcomb. Con- 
cluding the employees’ participation in the pro- 
gram was a brief talk by Miss Selma Hoefflin, 
secretary of the company, who thanked the of- 
ficers for the party in behalf of her fellow 
workers. Miss Mabel Richardson, who has 
been chairman of the committee on arrange- 
ments for the four years the parties have been 
given at Christmas, expressed her appreciation 
for the co-operation of those who worked with 
her to make the event a success. 

Concluding the festivities was the distribu- 
tion of gifts from beneath a gaily lighted 
Christmas tree. 








Wholesalers as a Group Ask 


Hours’ Exemption 


New York, N. Y., Dec. 26.—According to 
Sid L.. Darling, secretary of the National- 
American Wholesale Lumber Association, here, 
the Council of National Wholesale Associations, 
representing over twenty different industries, 
recently held a special meeting, and adopted a 
program which includes the recommendation to 
form a committee to wait on the officials of 
the Wage and Hour Division, to inform them 
of the hardships imposed by the Federal Fair 
Labor Standards Act on wholesalers, and 
through them on individual retailers, materially 
increasing distribution costs. The committee 
is to state that it is the conviction of whole- 
salers, and that it is in the best public interest, 
that the wholesale trades be exempted from 
the maximum hour provisions of the Act. It 
is pointed out that the customers of lumber 
wholesalers, including retailers, railroads, gov- 
ernmental departments and certain types of in- 
dividuals, are generally exempted from the law, 
but continue to expect the same type of service 
they enjoyed before the Wage-Hour Law 
sharply increased the wholesaler’s cost of doing 
business. 
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Now comes 
a New Year 
and New 
Opportunities 
for you to build 
trade on 


Shortleaf Pl NE 


Never have you seen a finer line of Missis- 
sippi Shortleaf than that now offered by 
Sallis. Velvety soft, easily workable, yet 
strong, firm, durable. Yard and Shed 
Items, “Eased Edge” Dimension, Flooring, 
Ceiling, Siding, Finish, Mouldings, Casing, 
Base. Shed stock is kiln-dried. Air- 
dried items are Lignasan-treated. 








Annual Capacity 35,000,000 feet. 
I. C. and G. M. & N. Railroads 








WHITE PINE (2he— 


Al so California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—4i East 42d St. 





PITTSBURGH, PA. 








Tempered FOR PERMANENT 
EXTERIOR SERVICE 


SUPER-Marbord 


THE OUTDOOR PLYWOOD 


HARBOR PLYWOOD CORPORATION 
Mills and Offices Hoquiam, Wash. 








GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 


Manufacturers of 
(PINUS 


GENUINE WHITE PINE ““strosus) 


for nearly 100 years. Capacity 30,000,000 ft. 
annually. Members N.W.L.D. Association. 
DRY STOCK—ROUGH OR DRESSED 


PROMPT SHIPMENT 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Dec. 26—The Timber Con- 
troller of England is pressing to secure needed 
war supplies, and leading lumber operators in 
Quebec, New Brunswick and Nova Scotia are 
cooperating to the limit of their resources in 
rushing current mill stocks to the Allied war 
zones, and in sharply increasing their input of 
logs to feed the sawmills to capacity through 
1940. Following similar action in World War 
No. 1 the Timber Controller has fixed F.O.B. 
mill prices to be paid for the various sizes of 
spruce. It is common knowledge that a fleet 
of 70 loaded cargo vessels was assembled from 
Quebec, Montreal, St. John and Halifax at the 
mouth of the St. Lawrence River, and left 
Dec. 9 under an adequate convoy. It is known 
that British officials are negotiating for heavy 
shipments of American lumber, conditioned upon 
their ability to purchase outright a sufficient 
number of American ships in which to move the 
lumber overseas. In this situation, dealers here 
find it difficult to gauge the probable trend of 
prices through the months that are ahead. 

WEST COAST WOODS—New business in 
the form of mill shipment orders has been 
slow, though there has been an active move- 
ment of small lots of both dimension and 
boards at the wholesale yards. Receipts by 
water at Boston in December to date total well 
over 11,000,000 feet, and the final tally will 
carry the month’s total to the highest of the 
year, and 1939 to a point well above 107,000,- 
000 feet. Due to sharp competition and a 
sluggish local demand, there has been a deeper 
cut in prices to the local dealers than is war- 
ranted by the temporary weakness of mill 
prices. There was a drop early in November 
and the trend has since been downward until 
today there is an accumulated drop of $1 to 
$1.50, to bring the discount for fir dimension 
lots c. i. f. to $8@8.50 from page 16 of the 
West Coast list 33. Hemlock is firm and 
scarce, with the narrowest price differential in 
years. The discount range is from $9 to $9.50. 
A British Columbia boat has just discharged 
2% million feet, which ran chiefly to small 
sizes of fir and hemlock dimension, with few 
parcels of boards, which are still scarce at 50 
cents to $1 easier at $26@26.50 for No. 3, and 
$28@29 for No. 2. So many boats of the lum- 
ber carrying fleet have been diverted to other 
trades by attractive charters, as to cause real 
concern as to the supply of tonnage for the 
spring lumber movement. The intercoastal 
lumber rate continues at $14, though an early 
advance is expected. 


EASTERN SPRUCE—Manufacturers are in 
a strong market position, due to scant visible 
supplies for the early spring trade. The price 
list has been pegged higher on most items, 
with an average advance of $1.50. The mills 
at Portage and St. Francis in Maine start the 
winter’s run Dec. 26, and have full order files. 
It is of real interest to note that the Timber 
Control Board of England has fixed mill prices 
for spruce lumber in the eastern Canadian 
Provinces at $30 for all boards and deals 
7-inch and over, with the sizes under 7-inch 
at $27. Millions of feet is now en route to 
England under convoy. In the local market, 
delivered prices for spruce dimension at points 
taking the Boston rate of freight start at $34 
for 2x3-, 4- and 5-inch, and move up to $43@44 
for the 2x10- and 12-inch. On boards, while 
the current holiday demand is light, the mills 
appear to be actually oversold, and are holding 
firm at recent advances of $1@2 throughout 
the list. In the stock lengths, the 1x4-inch 
are held at $34; 5-inch, $36; 6- and 7-inch, $38; 
8- and 9-inch, $39; 10- and 12-inch, $43. On 
the 1x2- and 3-inch bundled furring, there has 
been an advance of $1.50 in delivered prices to 
$32@33. 

LATH AND SHINGLES—Lath are out of 
season, but are firmly held at $3.50 for the 
1%-inch, and $4@4.25 for the wider size. There 
is a fair call and moderate supply of eastern 
white cedar shingles at $4.35 for the top grade 
of extra; $3.95 for clears, and $3.20 for 2nd 
clears and clear walls. Having accepted no 
orders for West Coast red cedars for ship- 
ment between Oct. 1 and Jan. 1, the British 
Columbia mills are back in the market with 
prices delivered at New England points of 





$4.86 for No. 1 Perfections, and $3.99 for No. 
2. For the 16-inch XXXXX No. 1 the latest 
quotation is $4.36; No. 2, $3.61, and No. 3, 
$2.96. There is a drop of 10 cents in Perfec- 
tion quotations, evidently to meet the compe- 
tition of the Washington mills, that are still 
quoting $4.75. There is a difference of a very 
few cents either way in the British Columbia 
and Washington prices for the 16-inch 
XXXXX _ grades. In small lots from local 
stocks, the dealers are paying $5.25 for Per- 
fections, $4.80 for No. 1, XXXXX; $3.85 for 
No. 2, and $3.45 for No. 3. 

EASTERN HARDWOODS—Fairly free buy- 
ing by the woodworkers and furniture factor- 
ies, and little current activity in actual order- 
ing of maple heel stock, have featured the 
market through November and December. 
Buyers of heel maple are testing the price 
level, but thus far have placed very little busi- 
ness to cover the new season’s requirements, 
as the larger shops carried over ample stocks 
for their December and January activities. 
Buyers favor long 2-inch plank to grade No. 2 
common and better at $74@78, with the short 
cross-cut stock held at an average of $5 
higher. One large Adirondack mill was de- 
stroyed by fire last week, but already a large 
crew is rebuilding, For FAS maple and birch, 
the standard mills hold at $80@85 for the inch 
maple, with the 2-inch at 3100. Birch in all 
thicknesses is as a rule $5@8 below maple. 

PINE BOXBOARDS—The real feature to 
the market is the strong call for inch round 
edge, which is well sold up and firm at a 
range of $13@16 f. o. b. the mill yard. The 
box shops, though seasonally inactive, are 
picking up all lots available, to be assured of 
a supply when needed. Pressure to sell square 
edge of all thicknesses, due to excessive hold- 
ings, is carrying the operators into a wider 
selling field with some measure of success, 
particularly for graded boards above the box 
grades. No. 3 box, 6- to 10-inch, sells mostly 
at $32@34 f. o. b. shipping point, with the No. 
4 boards held at a range of $22@28. Govern- 
ment owned “hurricane” lumber is held clear 
of the market, but private operators were 
compelled to make an unusually heavy cut in 
clearing their land of down logs. 


Ernest W. Ross, sales manager in the lumber 
department of the Fraser Cos. (Ltd.), came 
down from his headquarters in Edmondston, 
Que., and was a welcome visitor in the Boston 
spruce offices on Dec. 14. His company is 
shipping large consignments of spruce deals to 
England. 


Charles Young of the West Coast lumber 
department of the Blanchard Lumber Co. at 
Boston, returned to his desk on Dec. 4 from a 
six weeks visit to the offices and mills on the 
North Pacific coast. He reported the usual 
holiday drop in volume of new business, which 
had brought a softening of prices. The chief 
concern at the moment is securing necessary 
tonnage. 


The Lexington (Mass.) Lumber Co. an- 
nounces a reorganization effective Dec. 1, with 
Leslie Knipe, Jr., as president and general 
manager; Richard W. Maynard as sales man- 
ager; Leonard Foss as office manager, and Ed- 
ward Johnson as yard superintendent. The lat- 
ter three have long been associated with the 
company. Mr. Knipe was formerly with the 
Carrier Engineering and Crysler Airtemp cor- 
porations. The business was incorporated many 
years ago by the late George E. Briggs and 
W. L. Smith. Mr. Briggs passed away nine 
years ago and Mr. Smith withdrew about a 
year ago. 

Charles C. Batchelder, one of the founders 
of the Boston Lumber Co., now at 79 Milk 
Street, Boston, after an absence of many years 
both in the Government foreign service and as 
a traveller and lecturer, was a speaker at a reg- 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 


December 30, 1939 


ular meeting of the New England Women’s 
Club on December 18 at the Hotel Kenmore, 
taking as his subject, “The Development and 
Future of Brazil.” 


A three alarm fire on Dec. 14 at the builders 
finish plant of Strangman Manufacturing Co., 
on Crafts Street, Newtonville, Mass., caused 
damage estimated at $50,000. The building was 
100 x 60 feet of steel and concrete construction, 
well stocked with finish and dry lumber. Ad- 
joining was the branch yard of Curtis & Pope 
Lumber Co., and directly across the street was 
the yard of Basley Lumber Co. Neither suf- 
fered damage. The site was that of the old 
Ross planing mill, destroyed by fire many years 
ago. 

The Shepard Steamship Co.’s Wind Rush, 
on voyage westward from New York, is on 
fire in Caribbean. Captain reports fire under 
control, and that ship will reach the Canal. 


NEW YORK, N. Y. 


Favorable weather has enabled the yards to 
keep lumber moving to jobs, but most dealers 
report a slack demand. There has been so 
much uncertainty as to probable price levels as 
to discourage the launching of important hous- 
ing projects. With few exceptions, wholesale 
ofces here have booked very little business 
through December. Arrivals of cargo lumber 
from the West Coast have been heavy, most 
parcels going direct to yards in filling old orders 
that were placed freely through August and 
September. Delivered prices have since eased 
off $1@1.50, to bring the discount today for fir 
dimension schedules to $8@8.50 c. i. f. from 
page 16 of West Coast list No. 33. Offerings 
of hemlock dimension at the mills are limited, 
and the differential under fir continues at $1. 
Boards are still scarce and very firm at $29.50 
@30 for the No. 2 grade, and $27@27.50 for 
No. 3. The wholesale distribution yards are 
being drawn upon heavily for emergency lots 
of dimension and as a rule the discount from 
page 16 holds close to $5 off, with the larger 
timber sizes at $4.50 off. The intercoastal rate 
continues $14 and, though no change has been 
announced, shippers feel that the advance will 
stop at $1 and will become effective Feb. 1. 

There has been little local activity in east- 
ern spruce, though the price list continues 
very firm, as the small battery of mills now 
in operation have full order files, and the win- 
ter mills that are now starting sawing will be 
hard pressed to supply the New England and 
New York demand, as most of the stock in 
pile and to be cut next season in the Provinces 
has already been conscripted by the English 
war office for shipment abroad as fast as ship 
space becomes available. For carload deliver- 
ies of small dimension at Harlem River rate 
points, prices are from $1@2 higher than in 
October, with 2x3- and 4-inch at $35@36; 4x6- 
and 6x6-inch at $38@39; 4x8- and 6x8-inch at 
$40@41, and up to $43@45 for the 2x10- and 
12-inch. For the 1x6- and T-inch boards, 
prices have moved up $2 to $39@40, delivered, 
while the 10-and-12-inch stock boards have 
moved up to $44.50@45. Most sales of 1x2- 
and 3-inch bundled furring are at $33.50@35. 
Random small timber cargoes are offered spar- 
ingly at $35@35.50. 

Plans and programs are fast being whipped 
into shape for the big Northeastern Retail 
convention at Hotel Pennsylvania Jan. 23 and 
25, and tne Intercoastal Lumber Distributors 
Association meeting at the National Republi- 
can Club on Tuesday, Dec. 23. The latter holds 
its business session in the forenoon, followed 
by a luncheon and a speaking program. For 
the retail convention Vice President F. How- 
ard Hinckley heads a committee of 20 that is 
completing the program. Mr. Hinckley is of 
the retail firm of John Hinckley & Sons Co., at 
Yarmouthport and Hyannis on Cape Cod, and 
is next in line for the presidency of North- 
eastern. 

W. Scott Blanchard, president of the 
Blanchard Lumber Co., of Boston, and resi- 
dent New York manager for that company, 
leaves soon after New Years for a tour of the 
West Coast mills and shipping points. 

J. A. Currey, head of J. C. Turner Lumber 
Co., of Irvington on Hudson, and president of 
National-American Wholesale. Lumber Associ- 
ation, leaves early in January for an extended 
business trip to Florida to inspect timber and 
milling properties in which he is interested. 

The big hardwood sawmill of the Elliott 
Hardwood Co., at Potsdam, N. Y., was de- 
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stroyed by fire on Sunday, Dec. 17. It started 
on its winter run on the previous Wednesday. 
The planing mill, dry kilns and stock of lum- 
ber on the mill yard were not damaged, enab- 
ling the company to continue processing and 
delivering lumber while the sawmill is being 
rebuilt. The new plant will be completed by 
March 1. 

The trucking situation at the docks in 
Brooklyn, which has been chaotic through the 
past six weeks, showed much improvement 
late last week, when lumber started to move 
from most of the piers. The volume going out 
has been increasing steadily, and it is hoped 
that interference with its orderly movement 
is at an end. 

R. T. Titus, until recently secretary and 
manager of Intercoastal Lumber Distributors 
Association, but who was called to Seattle in 
November to take charge of lumber sales pro- 
motion in the national field for the West Coast 
Lumbermen’s Association, returned East last 
week to be with his family over the holidays, 
and while on this coast will hold a series of 
salesmen’s meetings at many eastern points 
through January. 


Baltimore, Md. 


NORTH CAROLINA PINE—Trade held up 
better than during similar seasons in a num- 
ber of years, for with weather exceptionally 
favorable, home building has continued. Box 
grades were in good request. Most of the 
list remained firm, though sheathing and 
roofing went off somewhat. 


LONGLEAF PINE—Last week there was 
some slight slowing in the movement, even 
with respect to the large dimensions, but it 
soon picked up again. Prices have held their 
own. 


HARDWOODS—Good results are expected 
from the action of the British government in 
relaxing restrictions imposed on account of 
the war, and there are indications that the 
buying of hardwoods for export will be ma- 
terially augmented before long. Domestic 
volume has declined seasonally, and stocks 
are about adequate for the current require- 
ments, with quotations well maintained. 


WEST COAST WOODS—The movement in 
fir, spruce and other species has been better 
than usual for this -sseason and shipments 
have been going forward in a satisfactory 

t 


oa Buffalo, N. Y. 


A seasonal falling off in lumber demand has 
taken place. Weather can hardly be blamed 
for any curtailment of construction work. 
Prices in most woods have been holding up 
well. An easier tone is manifest in southern 
woods that are to be affected by a lowering 
of freight rates. 

HARDWOODS. — Buying is temporarily 
light, the chief orders being for stock that is 
needed immediately. Some inquiries are being 
received for January shipment. Prices are 
showing little change. 

WESTERN PINE.—Trade is dull. The mills 
are not making any sacrifice prices or attempt- 
ing to get any large volume of business. 
Prices are called firm in most grades, with 
commons strong. | 

NORTHERN PINE.—While demand is slow, 
trade in recent weeks has been active, and 
supplies at mills have been much reduced by 
foreign buying. This demand has strength- 
ened prices. Logging operations this winter 
will be heavier than in some recent seasons, 
it is reported. 


Freight Cars On Order 


WasHInecTon, D. C., Dec. 26—Class I rail- 
roads had 36,198 new freight cars on order 
Dec. 1, the Association of American Railroads 
has announced. On Nov. 1, this year, they had 
28,931 on order, and on Dec. 1, 1938, 4,335. 
Of those on order Dec. 1 this year, 22,646 were 
coal; 12,236, box. Class I railroads in the first 
eleven months of 1939 put in service 20,085 new 
freight cars, of which 11,279 were box and 
7,776 were coal cars. There also were put in 
service in that period 666 flat cars, 160 stock 
cars and 119 refrigerator cars, along with 85 
miscellaneous cars. In the same period last 
year, 14,947 new freight cars were put in serv- 
ice. Freight cars leased or otherwise acquired 
are not included. 
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WIGHT-DAVIS—Miss Virginia Davis, 
daughter of Minot Davis, an executive of the 
Weyerhaeuser Timber Company, was mar- 
ried to Warland Wight, Jr., of Longview, 
Wash., in Raynor chapel of Annie Wright 
Seminary in Tacoma, Wash., December 16. 
Edwin Davis, a brother of the bride, was 
best man. Miss Barbara Munsey, a cousin 
of the bride, was maid of honor. After a 
two weeks honeymoon, Mr. and Mrs. Wight, 
Jr., will make their home in Longview where 
Mr. Wight is associated with the Weyer- 
haeuser Timber Company. Mrs. Wight was 
educated at Annie Wright Seminary and at 
Mount Vernon Seminary in Washington, D.C. 
Mr. Wight attended the Milton School for 
Boys and was graduated from Harvard Uni- 
versity in 1938. 

STRATMAN-WENDELL—Miss Illene Wen- 
dell was married to Rudolph Stratman of 
Hastings, Neb., on December 6, in the home 
of her parents, Mr. and Mrs. George Wendell, 
Axtell, Neb. After the ceremony and a wed- 
ding dinner, Mr. and Mrs. Stratman left on 
a wedding trip to Chicago. They will make 
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their home in Hastings, Neb., where Mr. 
Stratman is manager of Johnson Cash-Way 
Lumber Yard. 


GOODYEAR-ROBINS—On December 19, Mr. 
and Mrs. Thomas Robins, Jr., Buffalo, N. Y., 
announced the engagement of their daughter, 
Miss Louisa Winslow Robins, to Austin 
Goodyear, son of Charles W. Goodyear who 
was for many years a leader in the lumber 
producing industry of Pennsylvania and the 
South. The prospective groom is a graduate 
of St. Marks School in Southboro, Mass. Miss 
Robins attended Milton Academy (Mass.). 
No date has been announced for the wedding. 


On December 24, Mr. and Mrs. George N. 
Harder of Wells, Mich., announced the en- 
gagement of their daughter, Ruth Evelyn, to 
Jack Clement Pittsford, son of Mr. and Mrs. 
B. C. Pittsford of Chicago, Ill. Miss Harder 
attended Ferry Hall and was graduated from 
Mills College, Oakland, Calif. Mr. Pittsford 
attended Kenyon College, Gambier, Ohio, and 
was graduated from the University of Chi- 
cago. The wedding is planned for the late 
spring. Miss Harder’s father, George N. 
Harder is general manager of I. Stephenson 
Co., Wells, Mich. 
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Moore Engineers have developed and 
perfected the following exclusive fea- 
tures to enable lumber manufacturers 
to produce properly seasoned lumber at 
low cost: 


1. ALL FANS ON ONE SHAFT: Down 
goes power and fuel consumption, up 
goes quality and quantity of lumber 
seasoned with Moore Cross-Circulation 
Kilns! 

2. JUST ONE MOTOR AND DRIVE, 
located in Control Room outside kiln, 
are needed to operate entire fan sys- 
tem in each kiln. Locating motor, drive 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 





CROSS-CIRCULATION 





EXCLUSIVE FEATURES 
1. All fans on one shaft 


2. Motor, drive and electric 
wiring outside kiln 
3. Part Time Operation 


These Features Are Exclusive With 


Moore Cross-CirRcuLATION SYSTEM 


® 
Operating & Maintenance Costs Are Reduced To Minimum 


Moore Prey KILNS 


ORY KILNS 
wut 
-“ \ i 4 , 









and all electric wiring outside kiln re- 
duces maintenance and operating costs. 


3. PART TIME OPERATION and use 
of exhaust steam for drying lumber en- 
ables lumber manufacturers to heat 
kilns only eight out of 24 hours per day 
and not only reduces drying costs, but 
improves the quality of kiln-dried lum- 
ber! 

More than 1800 Moore Cross-Circula- 
tion Kilns have been installed in the 
past ten years—proof enough that this 
modern drying system is a profitable 
investment. Write today for information. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 





INTERNAL FAN SYSTEM 
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Seattle, Wash. 


WEST COAST WOODS—RAIL—There was 
little change in demand the past fortnight. 
Some quotations indicate that mills are hold- 
ing for an advance. There is a spread of sev- 
eral dollars among prices offered. Mill inven- 
tories are not excessive. There is a persist- 
ent feeling that business is going to improve. 


INTERCOASTAL—This market is looking 
firmer. Prices in the East are up about 50 
cents as compared to two weeks ago. Orders 
are still based on steamer space. January 
space is all gone, and buyers are hunting for 
February space. They are worried, too, about 
a probable rate increase. No tonnage is being 
added. Low grade stocks are accumulating at 
the mills. 


CALIFORNIA—Los Angeles area is taking 
most shipments, as San Francisco is still tied 
up by the ship clerks’ strike. Some ships in 
the California coastwise trade have been with- 
drawn for South American trade, and space is 
less plentiful. 





EXPORT—Japanese steamship lines are not 
making any quotations. Japanese restrictions 
make it hard to get steamer space to North 
China. Hongkong is oversupplied with lum- 
ber. The United Kingdom is not buying on 
this side of the line. The docks are piled with 
lumber awaiting shipment. South Africa is 
buying freely from British Columbia. West 
coast of South America is buying some lum- 
ber and inquiring for more; the east coast is 
inactive. 

WESTERN RED CEDAR LUMBER—De- 
mand is not so strong as earlier in the fall. 
Quotations are the same. 


SHINGLES—Demand is weak, but produc 
tion, inventories and orders are well balanced: 
Shingle’ stocks are not quite up to normal for 
this time of year. Prices are unchanged. 


LOGS—Prices are firm and unchanged. Sup- 
plies are adequate for present mill consump- 
tion. 


San Francisco, Calif. 


COASTWISE MOVEMENT — The Pacific 
Lumber Carriers’ Association reports’ the 
movement of 51,213,600 feet of lumber during 
November, 1939, compared with 68,699,300 feet 
in October, and 73,895,000 feet in November, 
1938. The November movement is down some 
22,681,400 feet from same month last year. 
November distribution was as follows: 


Feet 

re os cwwensiewe van ete 12,711,300 
I Seles oa hak GaSe ow te aed oes 616,200 
NN aa Sw a dlc oo ae Os 8 o8 we 286,000 
I i hha wre ddd eda pareen 34,384,300 
ee eee rere 2,923,800 
EE Tita. ai.u. oor deen ene @ aoe earns 292,000 

a ar a ocr dee here w ae wee ees 51,213,600 


November movement to Los Angeles was §8,- 
802,200 feet less than the October, while the 
November movement to San Francisco was 
9,162,300 feet less than the October. 


COASTWISE RATES—Effective Dec. 20, the 
Pacific Lumber Carriers’ Association an- 
nounced increased freight rates of 50 cents per 
thousand to all ports south of San Francisco. 
The rate increase, shipowners say, is not 
sufficient to cover the higher cost of operation 
due to increased wages and changes in work- 
ing conditions. 


LUMBER SHIPMENTS — Ranking eighth 
among the exports from the San Francisco 
Customs District during September, and off 
$59,000 from August, outgoing lumber had a 
value of $242,667 on a 7,908 tonnage. 


CONFERENCE RATES—The Pacific West- 
bound Conference announced recently several 
increases on I_riber items moving from Pacific 
Coast to Hongkong. Lumber and timber, sizes 
up to and including 12x12x40 feet, to $17.50 
from $15 per 1,000 feet; on sizes over the 
above measurement to $18.50 from $15; logs to 
$22.50 frun $20. The rates became effective 
Dec. 6 

CALIFORNIA PINES—tThe Ponderosa mar- 
ket, while fair, is none too strong, which is 
due in part to labor uncertainties. Prices on 
some items of Ponderosa are soft, while prices 
for Sugar pine are firm. Fair orders are being 
received for Ponderosa for shipment after first 
of year. Mill inventories of both woods are 
very badly broken. Favorable weather has 
allowed seasonal mills to continue woods oper- 
ations later than usual so they will be in 
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position to make an early spring start up. 
Local exporters are completely disgusted with 
the harbor tie-up and exorbitant freight rates. 
South American freight rates were upped from 
$19 to $51. The South American market is 
quiet, and United Kingdom business is almost 
a thing of the past. 


DOUGLAS FIR—The local market is a little 
soft and quiet, as is usual at this season. 
Valley yard stocks are about normal or a little 
under. Yard business is reported to have held 
up better than usual for December, because 
of generally favorable weather for building. 


Kansas City, Mo. 


SOUTHEASTERN MARKET — Steadiness 
prevailed during the last week. Prices contin- 
ued unchanged at recent levels, and produc- 
tion and sales ran behind shipments. Retail- 
ers are out of the market for the time being; 
many have ample stocks. In some parts of 
the district, bad weather has already cur- 
tailed logging. Freight rate reductions to the 
North and East, amounting to about 4 cents 
per hundred pounds with a maximum of 8 per- 
cent off present rates, are expected to become 
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effective within a few weeks. A number of 
firms here report increased inquiry for ex- 
port, as well as good response from industrial 
users. 

SOUTHERN PINE—Sales have picked up 
somewhat during the last few weeks, and tend 
to augment the relatively heavy mill order 
files. Mill stocks are not in good assortments, 
and those of smaller mills are badly broken. 
There is a scarcity of 6- and 8-inch No. 2 
boards, and 2x4-inch, 16-foot dimension. 


WESTERN PINES—Mill stocks continue 
broken, especially in Nos. 3 and 4 boards. Fin- 
ish and No. 2 boards are plentful, but mould- 
ings are hard to locate. Factory consumers 
and yards are still in the market, although not 
on the scale they were a month ago. 


OAK FLOORING—Sales volume was small, 
but shipments were satisfactory due to the 
orders booked during fall. The most heavily 
oversold item is 3§x2%-inch No. 1 common. 
All 2%-inch red oak items are oversold. The 
No. 2 common grades, which were scarce most 
of the year, now seem to be moderately in 
surplus. 


HARDW0OOD—Inventories are said to be the 


Bulletin Pictures Progress of Dry Kiln Company 


JACKSONVILLE, FLA., Dec. 26.—Sixty years of 
proved progress in the seasoning of forest 
products is the record of Moore Dry Kiln Co., 
here, “world’s largest and best known manu- 
facturers of lumber and 
veneer drying equip- 
ment.” In 1879, the 
founder of the company, 





Cc. J. WILLIAMS, 
Jacksonville, Fla., 
President 





Lafayette Moore, better 
known as “Dry Kiln” 
Moore, built the first 
steam-heated dry kiln in 
the South. This kiln seasoned lumber better 
than any previous method and created a de- 
mand for kiln-dried Southern pine. The good 
news of better prices and greater profits spread 
rapidly, causing neighboring miils to install 
similar kilns. Thus, Moore Dry Kiln Co. was 
founded on a record of proved progress which 
has gained momentum every passing year. 
Three Moore dry kiln factories are strate- 
gically located near the timber-growing regions 
of the United States and Canada. All three 
have both rail and water transportation. These 
factories are Moore Dry Kiln Co., Jackson- 
ville, Fla., and North Portland, Ore. and 
Moore-Cawston Dry Kiln Co., Ltd., Vancouver, 





B. C., Canada. Charles J. Williams is presi- 
dent of all three Moore organizations. 

A new issue of Moore Facts, Bulletin 3912, 
recently published, gives a complete history 
of the company, shows the kiln equipment 
manufactured in the three factories, pictures 
the personnel, and has many illustrations which 
will be of interest to the lumber and wood- 
working industry. A copy of this bulletin may 
be had by writing Moore Dry Kiln Co., Jack- 
sonville, Fla., or North Portland, Ore., or 
Moore-Cawston Dry Kiln Co., Ltd., Vancouver, 
B. C., Canada. 





The first steam-heated dry kiln in the 
South was built by "Dry Kiln" Moore at 
Verbena, Ala., in 1879, similar to kilns 
built by Mr. Moore for the Gress Lum- 
ber Co., Gresston, Ga., in 1883. The 
stacks were built 60 ft. high to draft 
out moisture and create circulation 





Thirty Moore Cross-Circulation Kilns at Red River Lumber Co., Westwood, Callif., which dry 
600,000 feet of green California pine per day 
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lowest in two years. The slow drying period 
which is ahead may cause shortages in a num- 
ber of items, it is said. Furniture factories 
have been in the market in a big way, and oak 
flooring plants also have been buying fairly 
well. The European war has caused a con- 
siderable loss of business to southern opera- 
ors, but domestic demand has been good. 


SHINGLES—tThe decline in prices has come 
to an end, distributors reported this week, as 
a little more buying was reported. There is 
a scarcity of 16-inch No. 2 


Tacoma, Wash. 


WEST COAST WOODS—The usual seasonal 
quiet prevails. Inquiries and orders have been 
quiet for several weeks, but operators are so 
confident that this condition will change 
shortly after Jan. 1, that they are calling for 
unusually short holiday shutdowns, and will 
resume cutting as soon as possible in order to 
build.up inventories. Logging operators like- 
wise have ordered brief holiday shutdowns. 


Portland, Ore. 


WEST COAST WOODS—tThe market is in 
the customary holiday dull period. Inter- 
coastal demand is especially slow, but prices 
have shown little recession. Small orders are 
being placed intermittently. Northern Cali- 
fornia trade continues to suffer from the San 
Francisco tie-up of shipping. Southern Cali- 
fornia is buying only a moderate amount. The 
foreign market is virtually dead, although ru- 
mors are current here that the British Gov- 
ernment may make a combination ship-lumber 
purchase deal. With Canadian mill stocks 
very heavy due to lack of shipping facilities, 
the rumor is heavily discounted locally. 


Minneapolis, Minn. 


NORTHERN PINE—Chief consumers are 
the retail yards, and orders usually call for 
mixed cars, with speedy. shipment stipulated. 
The volume of orders has been reduced during 
the past two weeks. Stocks at retail yards are 
low, and increased business is foreseen for 
early spring. Prices remain firm. 


NORTHERN WHITE CEDAR—Stocks are 
low, but may be sufficient to meet demands 
until new material is ready for shipment. 
Woods-work is well under way, and it is likely 
that production will greatly exceed that for 
the past year. 


MILLWORK—Mississippi Valley mills are 
continuing full-time operations into the win- 
ter, though there has been some falling off in 
orders. There is a considerable volume of 
them on file. Increased prices on some items 
are indicated for the near future. 


Birmingham, Ala. 


SOUTHERN PINE production is normal 
under the wage and hour law. Weather has 
been: perfect, so logging has been at maxi- 
mum and carried on at minimum expense. 
The first rain of the fall arrived this week. 
Stocks of all items except B&better flooring 
and ceiling are broken. No. 3 sheathing is 
badly oversold. Dimension and drop siding 
stocks are fair. Those of dimension, partly 
dry, are sufficient for present demand. Prices 
are rather uncertain; each mill has its own 
schedule. Larger mills have held to Oct. 15 
lists, though losing some business. Some 
larger mills of 25,000- to 50,000-foot ca- 
pacity, and concentration yards, average 
about $2 under the top group. “Peckerwood” 
mills are anywhere from $5 to $7 under the 
top. Lowest quotation on 2x4- to 2x8-inch 
random length No. 2 dimension S4S is $17, 
while high is $24; on 2x10-inch, $18 is low 
and $26, high; 2x12-inch ranges $20@28. 
Variation in No. 1 common is not as great; 
on 4- to 8-inch random, $20 is low, and $27, 
high. On 1x4-inch flooring, range is: No. 3, 
$13@16; No. 2 strips, $17@22; “D,” $22@24; 
“C,” $31@36; B&better, $36@42. Drop siding 
range is: No. 3, $15@17; No. 2, $21@24; “Db,” 
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$24@26; “C” $34@38, and B&better $37@45. 
Dry car decking is $6 over green; price on 
2%x6- and 8-inch, 10 foot S2S common is 
$19@22 for green, and $24@28 for dry, with 
2-inch about $2 less than 2%-inch. 
Advances have been made on sugar pine 
and a few items of Ponderosa. Fir is steady 
at Oct. level. Plywood is strong at list 39-B, 
with mills declining all blanket offers. 
Shingles are steady, few distressed cars 


being left. 
Norfolk, Va. 


NORTH CAROLINA PINE—There has not 
been very much activity during the past two 
weeks. There seems to be an impression 
abroad in the North and East that prices have 
weakened, and that a further reduction will be 
put into effect because of the reduced railroad 
rates on southern lumber that will become ef- 
fective on Jan. 10, but most sellers look for 
higher prices. The largest decreases in rates 
will be from the far South. Some small de- 
crease will be in effect in South Carolina and 
the lower part of North Carolina, but the up- 
per part of North Carolina and Virginia will 
get practically no reduction at all. There is 
still a fair demand for B&better pine rough 
and dressed, in mixed trucklots. In certain 
sections, pine has weakened somewhat. There 
has not been much demand for box lumber, 
either air dried or kiln dried, rough or dressed, 
but some inquiries have been circulating. The 
yards are not expected to buy any rough stock 
box unless they can dress it and send it right 
out to the job. Demand for mixed cars of 
dressed framing has been slow, but inquiries 
have picked up recently. Sales of air dried 
dressed boards and air dried roofers have been 
light. Georgia mills have weakened in price, 
but Carolina mills are still very bullish. Re- 
cent quotations from Georgia Main Line mills 
have been on the basis of $12 for 4-inch; $17 
for 6-, 8- and 10-inch, and $18 for 12-inch, 
f. o. b. cars, mill. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—While demand 
has declined, the statistical position of the 
industry is said to be, for this time of year, 
the best in a long period. Prices are fairly 
firm, with recessions of but $1 or $2 the rule. 
Inventories of manufacturers are lower than 
they have been for more than two years. 
The wages and hours law is proving a pow- 
erful brake on production by keeping hours 
down to 42 weekly. Several smaller mills 
are said to have stopped operating because 
of its provisions. Most of the larger mills 
are, however, endeavoring to rehabilitate 
their stocks, heavily reduced by the fall buy- 
ing surge. 


HARDWOOD FLOORING —Inventories of 
flooring manufacturers are 66 percent sold. 
Stocks of the popular 25/32x2%-inch size on 
Dec. 27 were 124 percent covered by orders. 
While new business has declined, mills are 
still busy shipping accumulated orders, and 
maintaining production in anticipation of 
another rush of buying during the early 
spring. Prices have shown very few reces- 
sions. Manufacturers have issued few new 
price lists, continuing the use of those issued 
early in December. 


Shreveport, La. 


SOUTHERN PINE—Demand has. been 
rather slow and order files have been declin- 
ing. Some large and small mills have been 
shading prices somewhat, especially on items 
on which they are well stocked. As mills 
are now on a 42 hour week, there will not 
be much accumulation. Concessions are scat- 
tering, and mill men are confident that the 
market will hold fairly firm. 


SOUTHERN HARDWOODS—Buying ex- 
tended with considerable vigor right up to 
the holidays for delivery through January, 
February and March. Order files of mills in 
this section are therefore well filled, while 
the stocks are about 25 percent lower than 
usual at this time of year. Prices are very 
firm. There is no export trade. 
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Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 


INSURANCE 


With a Mutual Interest 


ASSOCIATED LUMBER MUTUALS 


Central Manufacturers Mut. Ins. Co., Van W 

Lumber Mutual Fire Ins. Co., Boston, i — 

Lumbermens Mutual Fire Ins. Co., Mansfield, Ohio 

Pennsylvania Lumbermens Mut. Fire Ins. Co., Phila- 
delphia, Pa. 

Indiana Lumbermens Mutual Ins. Co., Indianapolis, Ind. 

Northwestern Mutual Fire Assn., Seattle, Wash. 














(A MAS S22 
FROM THE BARN DOOR HANGER 
TO THE TINY CABINET HINGE 


Every item of Stanley Hardware is built and 
priced for the satisfaction of you and your 
customers, and advertised so it will sell easily 
and profitably. Catalog No. 61 describes the 
line. The Stanley Works, New Britain, Conn. 


HARDWARE FOR CAREFREE DOORS 











BREE Sc 








"SZ Lous | 
Skennox 


9th and WASHINGTON 


50% OF ALL ROOMS $3.50 OR LESS, SINGLE 
$5.00 OR LESS, DOUBLE 





J JAMES W. SEWALL © 


Consulting Forester 


JAMES W. SEWALL PHILLIPS & BENNER 
Old Town, Maine Ruttan Block 
Established 1910 Port Arthur, Ontario 
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Newsy Notes of Persons and Places 


and OFFICE 








Clark W. Hurd, secretary-treasurer of Hurd 
Bros., Inc., Buffalo, N. Y., has been appointed 
first deputy county clerk of Erie County. 


C. F. Sullivan, Buffalo, N. Y., lumber whole- 
saler, left a few days before Christmas for his 
annual winter vacation in Miami Beach, Fla. 


George R. Kendrick, manager of California 
sales division of Pope & Talbot Lumber Co., 
recently paid a business call at the Los Angeles 
and San Diego offices of the company. 


R. E. Gee, manager of the C. D. Shamburger 
Lumber Co., Inc., Lubbock, Tex., is the new 
president of the Lubbock American Business 
Club and will assume his duties Jan. 1. 


R. V. Stuart, manager of the British Colum- 
bia Loggers Association, recently addressed 
the Rotary Club at Vancouver on “Twenty-five 
Years of Forest Progress in British Columbia.” 


Lloyd Harris, 1924 Broadway, Oakland, 
Calif., announces his appointment as exclusive 
sales representative in northern California of 
the Vancouver Plywood & Veneer Co., Van- 
couver, Wash. 

The Glendale (Calif.) Mill Co., manufactur- 
ers of sash and doors, expects to move soon 
from 201 North Glendale Avenue to its new 
building at 3053 Treadwell Street in Los An- 
geles. 

S. M. Morris, of the Longview, Wash., execu- 
tive staff of the Long-Bell Lumber Co., has 
been elected to a three-year term on the board 
of directors of the Longview Chamber of 
Commerce. 

H. Morton Jones, H. Morton Jones, Jr., and 
Douglas B. Jones, of the R. T. Jones Lumber 
Co., North Tonawanda, N. Y., have spent the 
Christmas holidays at the family home in 
Miami Beach, Fla. 


The D. S. Pate Lumber Co., Chicago, moved 
its offices on Dec. 27 from 221 North LaSalle 
Street to Room 2734 in the Pure Oil Building 
at 35 East Wacker Drive. The company deals 
in yellow pine lumber. 


G. F.. Jewett of Potlatch Forests, Inc., Lewis- 
ton, Ida., spent the holidays with his family at 
its home in Spokane, returning from Madison, 
Wis., where he had attended the hearings of 
the joint congressional committee. 


W. B. “Bill” Melton, for many years secre- 
tary of the Roofer Manufacturers Association, 
and also connected with the King Lumber Co., 
Cuthbert, Georgia, resigned recently to accept 
the postmastership at Cuthbert. 

Cecil C. Cavanaugh, president of the Cavan- 
augh Lumber Co., of Tacoma, Wash., returned 
to that city Dec. 18 following a business trip to 
Washington, New York and other eastern cities. 
He reported business good on the Atlantic sea- 
board. 

Petit and grand jury lists for service during 
the January term in Corsicana, Tex., will be 
selected by lumbermen. The jury commission is 
composed of W. E. Slaughter of Corsicana, 
L. W. Edwards, Dawson, and Guy Campbell of 
Richland. 


Harold S. Kettrick, southwestern representa- 
tive of the Rock Island (Ill.) Sash & Door 
Works, and Clarence Young, president of the 
North Side Planing Mill Inc., Lincoln, Neb., 
are wintering in Mexico City. Their wives are 
with them. 


Walter M. Leuthold, president of the Deer 
Park (Wash.) Lumber Co., gave a dinner, 
Dec. 21, for company officials and department 
heads. Lawrence Edington, New York rep- 
resentative of the company, was present as 
guest of honor. 


Charles G. Bird, Stockton (Calif.) Lumber 
Co., Inc., that city, recently attended the an- 
nual meeting of the A.A.A. in Washington, 
D. C., as a delegate for the California State 
Automobile Association, of which he is a di- 
rector. He visited New York and Boston. 


John W. Van Allen, a Buffalo, N. Y., at- 
torney, gave a talk Dec. 15 at the weekly 
luncheon of the Buffalo Lumber Exchange. 
His subject was “Scope of the Wage and Hour 
Law,” and he discussed the various features 
which are of particular interest to the lumber 
trade. 

Their home in Sturgis, Mich., was left Dec. 
26 by Mr. and Mrs. Will A. Cavin who plan 
to spend the winter in the Flora Apartments 
at Hollywood, Fla. They intended driving to 
New Orleans through Mississippi where Mr. 
Cavin, who heads Cavin Lumber Yards, Asso- 
ciated, visited sawmills for several days. 


The Hammond Shipping Co., affiliate of Ham- 
mond Redwood Co., San Francisco, Calif., has 
chartered the coastwise steamer Noyo. The 
Noyo is engaged to handle the lumber ship- 
ments to San Francisco and Los Angeles from 
Humboldt Bay for the firm’s clients, and will 
carry general merchandise from those two cities 
back North. 


Charles Gill, who specializes in hardwood 
lumber in Chicago, will be located at 4554 
Broadway in the McJunkin Building after Jan. 
2, 1940. He has been located at 824 Eastwood 
Avenue. Mr. Gill, who handles hard maple and 
basswood from the North and oak and poplar 
from the South, reports excellent sales during 
the past several weeks. 


The Gorman Lumber Co., San Francisco, 
has leased the holdings of the Pacific Tank 
& Pipe Co. in Oakland. The property con- 
tains a wharf, electric and steam loading cranes, 
long sorting table, and storage capacity for 
lumber both in the yard and under shed. The 
San Francisco offices of the Gorman Lumber 
Co. have been moved to the Oakland plant. 


Charles Devlin, director of publicity for the 
Douglas Fir Plywood Association, has been 
elected first vice president of the Tacoma 
(Wash.) Advertising Club for 1940. Ensley 
Llewellyn, advertising manager of the John 
Dower Lumber Co., and Alice Kessler, private 
secretary for the Douglas Fir Plywood Asso- 
ciation, were elected to the club’s board of di- 
rectors. 

Nelson S. Taylor, member of Taylor & 
Crate, wholesale lumbermen of Buffalo, N. Y., 
was toastmaster at the fiftieth anniversary 
celebration held bv the Buffalo Country Club, 
Dec. 14. The affair was attended by more 
than 300 men and women. One of the incor- 
porators was John N. Scatcherd, long promi- 
nent in the Buffalo wholesale lumber trade. 


Following this work at various sawmills around 
Portland, Ore., since graduating from Univer- 
sity of California in 1938, Ralph Lamon, son of 
F. R. Lamon of the wholesale firm of Lamon- 
Bonnington Co., San Francisco, spent the holi- 
days in that city, after which he planned to 
work in redwood and Ponderosa mills for ex- 
— to be used later in activities with the 

rm. 

R. W. Muetzelberg, superintendent of the 
Frost Veneer & Plywood Co. plant in Antigo, 
Wis., since July of 1935, will becomes sales 





WATCH FOR Practical, Mod- 
erate Cost House Plan with 
Complete List of Materials. 
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manager of the concern in a territory includ- 
ing Ohio, Indiana, Illinois, lowa and Wisconsin, 
Jan. 1. His headquarters will be in Sheboygan, 
Wis. Mark Kilsdonk, previously Mr. Muetzel- 
berg’s assistant at Antigo, has been promoted 
to the superintendency. 


Will A. Cavin, head of Cavin Lumber Yards, 
Associated, Sturgis, Mich., announces that he 
has sold the Kendallville (Ind.) Lumber Co. to 
Paul E. McGill of the Allen County Lumber 
Co. in Ft. Wayne, and his associates. The 
change in ownership was completed Dec. 15, 
although the new owner had taken over the 
yard Dec. 11. The yard will operate as the 
Kendall Lumber & Coal Co. 


Employees of the Cameron Lumber Co. 
played hosts to the heads of the company 
at the second annual banquet of the Cameron 
Social Club in Victoria, B. C., recently. The 
event was attended by over 300 who honored 
President and Mrs. J. O. Cameron, A. W. 
Miller, secretary-treasurer and manager, Mrs. 
Miller, and J. F. Cameron, superintendent of 
logging operations, and Mrs. Cameron. 


Andrew Deis, president of the Wagner Lum- 
ber Co. in Dover, Ohio, since its organization 
69 years ago, celebrated his ninety-third birth- 
day, Dec. 11. Mr. Deis has many business 
interests in which he is still active, and drives 
his own automobile. He has been president 
of a Dover bank since its founding in 1904. 
Mr. Deis contributed over $100,000 towards 
the Y. M. C. A. building as a memorial to his 
parents. 


Lumber inspectors of Grays Harbor, Wash., 
at their recent annual meeting elected L. E. 
Harris, president of their unit. Joseph Thomas 
was chosen vice president; F. S. Preston, sec- 
retary-treasurer; Peter Fulseth, sergeant-at- 
arms; Ed Carlson, G. E. Crosby, Aino Har- 
konen, and F. S. Preston, trustees; L. E. Har- 
ris, Hans Norling and Aino Harkonen, shop 
committee; George Best and Paul Larson, dele- 
gates to district council; Z. McGhee and J. A. 
Talso, delegates to the Grays Harbor Central 
Labor Council. The new officers will be in- 
stalled Jan. 12. 


The appointment of Arthur Bevan as director 
of the newly established Tropical Forest Ex- 
periment station at Rio Piedras, Puerto Rico, 
has been announced in Washington, D. C. Mr. 
Bevan received his B.S. degree in forestry 
from the University of Washington in 1920, 
and has worked in many capacities in private 
industry and governmental circles. Establish- 
ment of the new station marks the beginning 
of research in tropical forestry by the Forest 
Service. It is hoped that the station will be 
a study center for solving forestry problems 
in all countries of the tropical Americas. 


Ralph Wagner was general chairman in 
charge of arrangements for this year’s annual 
party for more than 1,400 children of employees 
of the Weyerhaeuser Timber Co. held in Long- 
view, Wash., Dec. 16. So many children at- 
tended, that it was necessary to hold the party 
in two sections, one in the afternoon and the 
other in the evening. Assisting Mr. Wagener 
were, Harry Brayne, purchasing agent for gifts: 
Herbert Nelson, in charge of preparing the 
Christmas tree and Don Felthous, who was mas- 
ter of ceremonies at the parties. The children 
were entertained with motion pictures and gifts 
of candy and toys. 


E. W. Tinker, assistant chief in charge of 
State and private forestry for the Forest Serv- 
ice, United States Department of Agriculture. 
has resigned to become executive secretary of 
the American Pulp & Paper Association, ac- 
cording to the Forest Service in Washington. 
D. C. He will co-ordinate the activities of 
twenty-two associations in the United States 
concerned with pulp and paper production. For 
the past year, Mr. Tinker has been engaged in 
organizing the New England Timber Salvage 
Administration, to assist the New England 
States in fire control and timber salvage fol- 
lowing the hurricane. 
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Employees of Ladder Company Get 
Bonus of 5 Percent of An- 
nual Earnings 


Bato, N. Y., Dec. 26—Warren Hamilton, 
president of the W. W. Babcock Co., Inc., 
presided at a dinner on Dec. 22 for more than 
i0 employees. He praised the loyalty of the 
workers, and announced that in recognition for 
their fidelity the past year, the company would 
present each with a bonus of 5 percent of his 
annual earnings. Ralph J. Buckmaster and 
Clinton VanGelder of the executive staff of 
the firm, also, addressed the group as did some 
of the employees. 

The W. W. Babcock Co. is one of the largest 
exclusively ladder manufacturing plants in the 
United States. 





Former Chief Forester Busy Planting 
His Own Trees 


BANGOR, WASH., Dec. 23.—For 20 years Col. 
W. B. Greeley was associated with the United 
States Forest Service and for many of those 
vears he was chief of that organization. In 
that position he had control of Uncle Sam’s 
millions of acres and billions of feet of timber 


Col. W. B. Greeley, former chief forester, is seen 
digging a hole for another Port Orford cedar 


in the numerous national forests of the country. 

As chief forester he could tell everyone how 
to plant, cut, and cultivate the forest trees. 
It was a big job but it wasn’t anything com- 
pared to the job he stepped into when he left 
there and became manager of the West Coast 
Lumbermen’s Association. There he had to tell 
a group of rugged individualists how, why and 
when to make a profit in pruning their trees. 

Now when he becomes practically exhausted 
in his efforts to deal with human nature, and 
eels the necessity for rest and relaxation he 
looks longingly back toward those good old 
forestry days, and sets out for his 65-acre ranch 
«n Hoods Canal near Bangor, Wash. Here 
he gets busy planting trees. That used to be 
considered work in the forest service, but now 
it is mere child’s play to him. He has re- 
cently planted more than 100 black walnut 
trees, and hopes to convert them into walnut 
gunstocks before the United States gets into 
the next war. He has also planted Sequoia 
Gigantea. One of his admiring lady friends 
asked him if these Sequoias which he had 
planted in Washington would grow as large as 
those in California and he replied that if she 
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would come back in about 2,500 years he would 
give her the answer. 

And don’t misunderstand, he is not disloyal 
to Douglas fir because he has a nice stand 
of second growth already well along on the 
Greeley farm. 


RETAIL YARD CHANGES 


KENNETT, Mo.—The local branch of the 
E. C. Robinson Lumber Co. has a new manager 
in the person of L. D. Gunn, who was formerly 
employed by the retail lumber firm of John S. 
Morrison in Great Bend, Kan. 

Paciric Grove, CALir.—Frank C. Sparling 
for several years manager of the Homer T. 
Hayward Lumber Co. in Hollister has been 
brought here to head the local branch. Glen 
Tucker of Salinas has taken over the manage- 
ment of the Hollister yard. 


MAYSVILLE, OKLA.—The Long-Bell Lumber 
Co. has replaced Vern Page, local manager, 
with J. E. Van Gundy from the Kansas City 
office. The Stephenson-Browne Lumber Co., 
here, has brought R. R. Wilkerson to the local 
yard to replace B. E. Deason. 


PorTaGE, Wis.—H. R. Creamer of Viola, 
Wis., has been appointed manager of the local 
unit of the Brittingham & Hixon Lumber Co. to 
succeed T. W. Thorsen who left for Batavia, 
Ill., where he and his son will be associated in 
the lumber business. 


Named Head of Large Retail Chain 


in Southwest 


Waco, Tex., Dec. 26.—E. R. Bolton has been 
elected president of William Cameron & Co., 
Inc., which is one of the largest lumber firms 
in the Southwest. He succeeds his brother-in- 
law, the late William W. Cameron, in the presi- 
dency. 

Mr. Bolton entered the iron and steel busi- 
ness upon completing his studies in Williams 
College, and advanced rapidly in the industry. 
In 1904, he came here because of his health and 
two years later became associated with the 
Cameron organization. His wife is the young- 
est daughter of the late William Cameron, Sr. 

The Cameron company operates 72 retail 
yards in Texas, eleven in Oklahoma and three 
in New Mexico, in addition to the large sash 
and door plant here. 











Woodworkers to Remain Busy 


ABERDEEN, WaASH., Dec. 23.—For the first 
time in years, Grays Harbor woodworking 
plants will be closed only a day or two during 
the holiday season. In late years, Christmas 
has marked the start of long winter vacations 
for employees of woodworking industries, but 
increased orders for lumber and wood products 
will start the mills again this year after brief 
holiday closures. 





Chicago Lumber Wholesalers 
Consolidate Forces 


A. F. Marsh, president of Marsh & Truman 
Lumber Co., Chicago, has announced the com- 
bining of the wholesale lumber interest of 
the J. O. Nessen Lumber Co. with his concern. 
The consolidation will function as the Marsh 
& Truman Lumber Co. The Nessen firm was 
one of the last lake operating companies, hav- 
ing started in the very early days of logging in 
the lake States. The firm headed by Mr. Marsh 
is now approaching its fourth generation in 
the same line of business. The Marsh & Tru- 
man Lumber Co. had its beginning in 1864, 
operating in the then great oak producing area 
of northern Indiana and southern Michigan. 

George L. Fairbairn will handle the whole- 
sale lumber sales in the enlarged operation, 
succeeding the late J. L. Anderson, vice presi- 
dent of the J. O. Nessen Lumber Co. Mr. 
Fairbairn is well known in the trade in northern 
Illinois and Wisconsin, and is fully acquainted 
with the needs of the old Nessen customers. 








Start 1940 


with an order for 


Klamath 


Ponderosa 





Order from 


Crater Lake 


Box & 
Lumber Co. 


This Super-Quality Pine famous 


from the 
Klamath region is the pine that wins ihe 


preference of the careful buyer. We can 
promptly supply your needs in SELECTS and 
COMMON, S4S, PATTERNS or ROUGH, SHOP 
and BOX. Modern manufacturing makes 
Crater Lake stock surprisingly fine. Let us 
quote. 


Member of the Western Pine Ass’n. 


Crater Lake 80x & Lumber Co. 
Sprague River, Oregon 
HUNTINGTON TAYLOR, General Manager 





THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 


YARD STOCK r ‘ R CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 


COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


war SHAKES 


Cedar 
“Totem,” Hand-Split -- “Fitite,” Processed 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for 


in the period Dec. 7 to 12, but, 


mill sales prices 
sales made 


where prices for this period were not ‘available, prices for 


the month to date have been inserted and starred(*): 


West East West East 
Side Side Side Side 
Flooring, Standard Partition, Standard 
Lengths Lengths 
1x3 rift— %xX4&6— a aid 
B&btr Sht. 60.50 61. 50| B&better..*47.00 *45.75 
No. 1 Sht. 52.50 57.00 
No. 2 ..... 37.25 40.00 Surfaced Finish 
1x3 flat Standard Lengths 
grain— B&better 
B&better.. 44.82 41.84 wee thick— 
BOON Bh éwenn Bee GRBOES accvccces 54.34 49.13 
No. 2 ..... 32.25 30.06 é a ee 51.54 45.50 
ix4 rift— eee 53.29 46.25 
B&btr Sht.*61.40 Cc ee +6een 57.05 53.13 
No. 1, Sht. 46.57 a ae t¥ hsinabechal ie 56.75 
No. 2..... 36.00 39.00 5&67/4 thi a 4.27 71.39 
5 ick— 
x4 flat ao oe. 5 63.00 62.00 
grain— ='9 ~ *ER 07 
B&better.. 43.02 41.78| 2&1 ----- oe.e *es-C 3 
No. 1..... 41.15 39.36 a 87.74 82.50 
No. 2..... 21.06 20.98]}C— 
Inch thick— 
Ceiling, Standard err 40.91 40.69 
Lengths ee 41.81 40.40 
1% x4— eee 42.76 40.71 
B&better.. 35.56 35.00 _ 5&10 .. 45.50 45.68 
No. 1 ..... 34.75 «2... ]12 ---- eee 58.88 61.33 
5% x4— 
B&better.. 34.92 35.59 Rough Finish, 
No. 1..... 33.83 31.83 Standard Lengths 


B&better— 


Drop Siding, Stand- Inch thick— 
4 


ard Lengths, 1x6” 





rrr res Ts 50.50 
No. 117 tain tate See 49.50 
B&better.. 38.50 mee eee eee 48.50 
ee. 2 ces 96.87 1x5&10 ... 49.50 
No. 116— 5&6/4 
B&better.. 41.00 40.50 thick— 
No, 1 43.02 *41.05 4-8 ee. = *58.25 
Assorted patterns— ee *71.25 ama 
c > ax 
ee = + = ge] Casing, Base & Jamb, 
Saher ibe , —— Standard Lengths 
Railroad Material — ; 
P = 
Car lining, siding no a hots cage a-8° 
and roofing— COS... 62.75 58.63 
1x5&10 ... 63.31 63.88 
B&better— 
1x4, 8. Scot No. 1, Fencing, 
1x4, 1 2&14 42.08 pee Standard Lengths 
1x4, 16. casts EMO «ce cew S| aoe 
a ee 47.00 *46.5011x6 ...... 31.21 *34.50 
1x4, 10.... 43.00 40.00 
—— 9... .; a *35.00 No. 1 Shiplap and 
1x6, 12&14 44.00 Boards, 
— 2... .... @.£ee Standard Lengths 
1x6, 9..... 47.00 *44.50]1x8 ....... 33.33 *30.50 
1x6, 18....*63.00 ....31x5&10 ... 35.50 = 
1x6, 10....*42.00 40.0031x12 ..... 48.50 


DOD Be DR RR DD DID Ee DD DOR ee DD Ne re ee he 


Ss 


1 


1> 


1 


West East West East 
Side Side Side Side 
No. 2 Fencing & CM No. 2 Shortleaf 
Standard Lengths ox4 Dimension 
x 
x4 cocoe BOOR 20.03 
wae 92°45 9997/12 & 14... 24.64 20.23 
sac ba oe.eS « apteteti 25.38 21.90 
No. 2 Shiplap and 18 & 20... 26.89 23.25 
Boards, Std. Leth. 2x6 
= ‘ 12 & 14... 22.18 20.63 
~ pomgerr ae  eedeenne 22°51 20.88 
~<) sepeeees 7° Gy) 24.60 22.65 
“io... GOES GEEGIRO® 505043 24.07 23.00 
— , 22 & 24 27.34 28.00 
No. 3 Fencing, 2x8 
Standard Lengths [12 & 14... 22.85 20.75 
x 2... 12.98 SEOILG «+200 24.31 21.79 
~ 13-50) 73 @ 20... 25.48 23:75 
SIS/S4S. 19.50 17.54|22 & 24... 29.00 jeri 
x6 CM... 18.97 19.15]2x10 
12 & 14 26.34 22.42 
No. 3 Shiplap and [16 “10° "* 34°99 32°99 
Boards, Standard 18 & 20... 25.34 . 
Lengths 2x12 
| ie 20.57 18.67}12 & 14 25.38 23.75 
re 20.05 To: a, 23.55 24.00 
~~ ae Tere fol) ee 25.38 24.00 
Jae: 29.3 26.00 
No. 1 Shortleaf 22 & 24 34.00 *31.00 
Dimension 
x4 No. 3 Dimension, 
2 & 14.. 26.65 24.88 Random Lengths 
eee ie 26.34 25.4812x4 Short- 
8 & 20... 28.68 28.13] leaf .... 18.73 15.16 
2 & 24... 35.00 aie ae 
x6 Shortl’f & Longl’f— 
2& 14 24. C6 BE.S0TSRS 200500 17.36 16.63 
| eee 93.86 22.93(2x8 ...... 17.48 16.56 
i Sa ee 25.50 26.00}2x10 ..... 17.62 17.21 
OU te sree ahs 27.98 26.13]2x12 ..... 21.38 18.50 
2 & 24 34.80 *33.50 
x8 Timbers, 20 & Under, 
2 & 14... 25.90 23.65 No. 1 
ae Sach ele ae 26.11 25.03 
pet: 27.28 26.85| snortleaf— 
eee 27.82 27.00) 3X4&4x4... 29.13 .... 
2 & 24. 35.70 *29.00 4x6—S8x8.. 29.63 21.00 
10 3&4x10 ...*32.35 28.00 
~ 33.00 32.00|2X10-10x10*31.00 
4 sailed ie 34.95 29°03 roses 2 --- 39.16 35.00 
Freee “sn aor OC... 
8 & 20 33.60 33.08 
x12 Plaster Lath 
2& 14 36.80 33.00 Kiln Dried 
BP scan 36.69 32.94 es 
aoa aue 38.75 35.90] %x1%”, 4 
eee ee 40.99 35.50]No.1..... 4.74 4.89 
2 & 24 47.00 ae) Se ere eon 








OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 
18x2%” 38x1%4” %x2” %x1%” 


Cir. qtd. wht....$85.00 $75.00 $70.00 $66.00 
Clr. qtd. red.... 72.00 65.00 62.00 63.00 
Sel. qtd. wht.... 65.00 52.00 55.00 48.00 
Sel. qtd. red..... 65.00 55.00 56.00 52.00 
Clr. pin. wht.... 68.00 54.00 55.00 50.00 
Clr. pin. red..... 70.00 57.00 52.00 51.00 
Sel. pln. wht.... 62.00 50.00 47.00 42.00 
Sel. pln. red..... 64.00 55.00 45.00 45.00 
No. 1 com. wht.. 58.00 49.00 39.00 35.00 
No. 1 com. red.. 59.00 49.00 39.00 38.00 
No. 2 common... 39.00 34.00 32.00 27.00 

%x2” %x1%” f.x2” 
> SS. Saree eee oe $80.00 $75.00 ecu 
a 75.00 70.00 a? 
ee | ee 63.00 61.00 ncaa 
EE eS er 63.00 61.00 ‘ini 
SPI, Wiiheccccecccece 64.00 63.00 65.00 
ag OS See 64.00 63.00 60.00 
SE eae 58.00 56.00 59.00 
Se Sere 58.00 56.00 57.00 
TS EE ee 54.00 50.00 45.00 
Ps 2 OOO FOG. ccc ccese 55.00 52.00 43.00 
eS, eae 37.00 32.00 aus 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
}2-inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 


Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: 
t#-inch stock, 
tx-inch, 


For 
$6; for %-inch, $3; for %- and 
$3.50. 





WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
Dec. 11 to 16, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 

oes 3 Pin 


Sane. $2 or 4S— 5/4RW oer oe 


a deteciewenes $59.99 $64. 
D | A re ee 42.20 47. 36 46.08 
SHop, S2S— No. 1 No. 2 
eee er ore $34.92 $24.71 
_ Se ee ee 34.41 22.90 
Commons, S2 or 4S— No. 2 No. 3 
3 GO ee ee $29.35 $22.73 
pis Se A ey pees 31.96 22.87 
pa a A. Sree re eer $15.49 

Idaho White Pine 
SELeEcts, S2 or 4S— x8 5-6/4RW 
en ae ee ea $73.00 $86.70 
Geuasey CERF Bebiwe ct castees 42.34 64.12 

Commons, S? or 4S— 

Cheon Sterling Standard 
1 No. 2 No. 3 
3 ee $38.16 $35. ‘41 $26.20 
BORE ctcdnecdaceena 71.20 41.41 29.80 
Utility (No. 4) * $2 or a RWRL....$18.02 
Setects, S2 or so” IRW 5/4RW 6/4RW 
mamer, ME ...ses $68.08 $70.60 $73.11 
oe. (Se ee 69.9 66.04 68.89 
. ATS ee ae 52.18 54.71 54.00 
SHop, S2S— No. 1 No. 2 No. 3 
rrr. $40.82 $27.79 $20.28 
MEO. uve ceshia eaten 38.90 27.98 21.24 
7 Bee eee mee 50.16 32.02 23.50 

Larch-Douglas Fir 
pO ae ee a eee $22.49 
BremeOMOION, TO. 1, BUGS cc ccivccvvccess 22.68 
Boards, No. iS Ff 2 8: Saaee 20.23 
Flooring vert. gr. C&Btr., 4 RL........ 32.50 
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NORTHERN HARDWOOD 


Following are prevailing quotations f.ob. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FAS _ Sel. Com. Com. Com. 
4/4 ........$63.00 $53.00 $38.00 $26.00 $18.00 
ee wwreersue 68.00 58.00 41.00 28.00 19.00 
| ae 73.00 63.00 48.00 32.00 19.00 
BO ssceeqres 78.00 68.00 51.00 34.00 20.00 

No.1 No.2 No.3 

Basswood— FAS Sel. Com. Com. Com. 
See xivneceda $78.00 $68.00 $48.00 $26.00 $19.00 
SS See 83.00 73.00 53.00 30.00 21.00 
| er 86.00 76.00 54.00 32.00 23.00 
| eee 93.00 83.00 64.00 34.00 23.00 

are 98.00 88.00 71.00 45.00... 

a 103.00 93.00 76.00 50.00 
ae. otiwanes 70.00 60.00 39.00 24.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grades, FAS, $88; No. 1, $68; A No. 
better, $83, or on "grades, FAS, $93; No. 1, $73. 


No.1 No. 2 No.3 
Hard Maple— FAS Sel. Com. Com. Com. 
eee $73.00 $58.00 iy 00 $30.00 $15.00 
OFS  ccvdaces 78.00 63.00 00 34.00 17.00 
81.00 66.00 3500 36.00 17.00 
i. eee 86.00 71.00 60.00 36.00 18.00 
|, eae 86.00 71.00 60.00 37.00 18.00 
ee 101.00 86.00 68.00 42.00... 
ok ee 101.00 86.00 71.00 42.00. 
| ee 121.00 106.00 83.00 45.00 .. 
See swcsecns 121.00 106.00 83.00 45.00... 
a ee 161.00 146.00 123.00 .... oe 
o. 1 0. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com 
ea $48.00 $38.00 27.00 $19.00 
53.00 43.00 29.00 20.00 
53.00 43.00 29.00 21.00 
56.00 46.00 32.00 21.00 
59.00 49.00 34.00 oaars 
Be cask seuxs 64.00 54.00 39.00 seco 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com Com. Com 
© exe eweee 48.00 $30.00 $19.00 $16.00 
ere 53.00 35.00 21.00 18.00 
ae 63.00 43.00 23.00 18.00 
| eee 68.00 53.00 28.00 21.00 
ee 78.00 63.00 40.00 sa at 
Be evens cen 88.00 73.00 45.00 26.00 
No.1 No.2 No.3 
Birch — Ss el. Com. Com. Com. 
ss Sec $86.00 $66.00 $46.00 $28.00 $17.00 
ere eee 91.00 71.060 53.00 33.00 18.00 
oS ae 91.00 75.00 58.00 39.00 18.00 
6 Ae 94.00 82.00 68.00 46.00 19.00 
Oe 96.00 86.00 73.00 47.00 .... 
eee 101.00 91.00 78.00 52.00... 
a e 156.00 146.00 121.00... eat 
i errors 73.00 59.00 43.00 26.00... 
OPE. gwaccees 75.00 61.00 46.00 27.00... 
No.1Com. No.2 No. 3 
Soft Maple— FAS & Sel. Com Com. 
a, SRRRGRERS ROR $59.00 $41.00 $25.00 $17.00 
yy Seer. - 66.00 46.00 29.00 18.60 
.. eee 76.00 51.00 34.00 18.00 
Se 81.00 56.00 34.00 19.90 





WESTERN RED CEDAR 


Seattle, Wash., Dee. 23.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %2-inch 


Clear as! Son oe” 
ee $26.00 gy 00 $19.00 
“Peer ree 31.00 25.00 23.00 
rer ery 38.00 34.00 31.00 

Clear Bungalow Siding, %-inch 
OEY «5c. c. Gar x Oo OORT. Goer ik a eel age aie a ciate eee $57.00 
RE re ee ee 62.00 
SIN ccd ms, bgiiad Soca ere nang aecene amish Oe albert 70.00 


Finish, B&better, S2 or 4S, 6-16’ 
S2S or S48 


or Rough 

Se ee en peer er ee $ 80.00 
BI 8 ste apie Dae alae a pe lee ela wlne Users 85.00 
ES ia diane e erode sil Carn ea elw La bemet 90.00 
TS 7 cick Glesile Daiaearnse dirk, m6 miele ee 95.00 
ME ai hel's gigictecdnd. 8.0 bcc OR eee Sak ee 100.00 
ET. ao Cgtu a ee tilew Wales Selatan acre ne eOae 105.00 
gn a sd eer eae eee ere 115.00 
NI, 1.650050 si wales nae da aasreoe wilt 120.00 

Ceiling or Flooring, B&better, 4-16’ 

rr ee ee et ts $36.00 
REE is w-0ltiw'o-aace ac bw eave em ahae aes sieve wise 38.00 


Discount on Mouldings 6-20’, 
Series 8000— 


Odd Lengths 


ER Pre ee 55% 
pe er rr eee 50% 
Clear Lattice, 5/16”, 4 to 16’ 
100 lin. *. 
BO eig.a's'e 64d RsTHE WSs 40d ee Aeon en $0. 
BT pea Skee RSLS OE CLORR ERE TTRIOR EAS or 
DE Swathevewteneetns éevbr eee eee nse s .50 
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Current Market Review 


Softwood shipments in the two weeks 
ended Dec. 16 were 4 percent above last 
year’s for the corresponding period, but 
bookings were 16 percent below last 
year’s, for buyers who are now receiving 
shipmens on orders placed following the 
outbreak of war in Europe, are tempo- 
rarily restricting their purchases. In 
most sections of the country, good 
weather has resulted in consumption be- 
ing above the seasonal normal, but has 
also favored active production. Unfilled 
orders Dec. 16 were down to almost last 
year’s level, and, while stocks at mills 
had been depleted, they are now being 
built up, for production during the above 
two weeks was about 14 percent above 
the shipments. Under these conditions, 
mills have been eager for orders, and 
prices have lost more ground, but con- 
cessions have been mostly held to an ad- 
ditional 50 cents to $1. Producers are 
not willing to sacrifice much for current 
orders, as they are confident of a large 
spring demand, especially now that more 
liberal provisions for the financing of 
homes have been made by RFC. The 
trade realizes that the European war may 
have powerful effects on domestic busi- 
ness, however, and few are prepared to 
make commitments far into the new year. 
There are prospects of large-scale orders 
from the Allied and other countries that 
formerly obtained their supplies from the 
Baltic, in which southern pine mills would 
participate by shipping through South 
Atlantic and Gulf ports, and Pacific 
Northwest and British Columbia mills by 
rail to North Atlantic ports, a good deal 
of the lumber to be carried in American 
vessels that were laid up because of the 
Neutrality law. Eastern Canadian stocks 
and prospective output have been ear- 
marked for the Allies, and if British Co- 
lumbia stock could be moved to its nor- 
mal export markets, American mills 
would be relieved of the threat of sharp 
competition under the reciprocal treaty 
with Canada. Announcement that ar- 
rangements had been completed for mov- 
ing large quantities overseas would un- 
doubtedly result in a stiffening in the 
domestic markets. Those served by water 
from the Pacific Northwest face increased 
rates, and distributors feel a little uncer- 
tain as to how building will react to 
higher transportation and other costs. 
The middle West sections that depend so 
largely on farm prosperity are a little less 
bullish as to immediate benefits from the 
conflict overseas, and distributors, know- 
ing that plans based on a long war would 
be disastrous if there were an early peace, 
are proceeding cautiously. 

Hardwood bookings the two weeks 
ended Dec. 16 were nearly 20 percent 
below output, which is above seasonal 
normal because of good weather. While 
gross stocks at mills that date were 
around 10 percent below last year’s, 
heavy recent shipments had reduced un- 


filled orders to below last year’s level. 
The closing of important foreign outlets 
has concentrated the supply in the domes- 
tic market, in which demand for floor- 
ing has been seasonally slow, while fur- 
niture plants seem to be relying on stocks 
acquired during the recent buying 
splurge. There is therefore more pres- 
sure for orders, and prices have softened 
as a consequence. Concessions have been 
held to a dollar or two, for most sellers 
believe that with their stocks so low, the 
normal winter curtailment of southern 
logging by rains should result in an im- 
mediate stiffening of the market, in view 
of the prospects for increased domestic 
consumption in the new year. 


RED CEDAR SHINGLES 


Seattle, Wash., Dee. 23.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 

Royals: 





Ee NR fase oboe ia aed paiero\elarer as ol alge miondenee $4.15 

I 65a) Wie oes wo eer ere eID Sal » ae 
ET re) -o a arie es 0 a sare aol otieriarig 0:atateene Guaie wie ee 2.00 
Perfections: 

iN TIEN fe ick a trie: a ases.o edie oye wrath wi eae eae $3.35 

A MD, Si ace ne 6 sie eerarsree wi pia neice abelian 2.55 

BP” GMD. hie b. 6nd wise wien o oleae Casares 1.60 
pee ee 

a I i, sn stig oss awh d- along maa $3.00-$3.05 

eM SUE acs in tg <o-'6' 9cw 6y'0-6 mi win 50. 4b lau oe Sua 2.30- 2.35 

Re I oh doce Sersia wrrvnlnemceeoaiete 1.50- 1.55 





WEST COAST LOGS 


Seattle, Wash., Dee. 23.—Average prices of 
logs are as follows: 

Fir No. 1, $21-24; No. 2, $16-18; No. 3, 
$10.50-12. Peelers, No. 1, $34-35; No. 2, $28. 

Cedar Shingle logs $17.00; lumber logs, $30. 

Hemlock: No. 2&3, $13.00. 


SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended Dec. 26: 








65 
DOUGLAS FIR 


Seattle, Wash., Dec. 23.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 
&B 


tr. D 

SG os xikees mo betdaiomooe $42.00 $31.00 $23.00 

Flat Grain Floorin 
BORE: ia tce-e rivet waa eek Siete $29.00 $26.00 $21.00 
Oe Gs ésesaskoweiere 33.00 31.00 24.00 

Drop Siding 
1x6 Pat. No. 106....$32.00 $29.00 $23.00 
ix6 Pat. No. 116.... 33.00 29.00 23.00 
Ceiling 

UNE ais oie'e Senor ewutole $28.00 $26.00 $17.00 
EG score pawn cats 29.00 27.00 17.00 

Boards and Shiplap 

1x6 1x8 1x10 1x12 
(EE ane $20.00 $20.00 $19.00 $22.00 
i ine 16.00 16.00 16.00 16.00 
i 12.00 12.00 12.00 12.00 

No. 1 Dimension 
12 14 16 18 20 

oe eee $21.50 $21.50 $22.50 $22.50 $22.50 
a de ener 21.50 21.50 22.00 22.00 22.00 
a 21.50 21.50 21.50 21.50 21.50 
RN a oan oreo 22.50 22.50 23.00 23.00 23.00 
ee 23.50 23.50 24.50 24.50 24.50 


No. 1 Rough and/or Surfaced Timbers 
4x4- to 4x12-inch planks 20 feet and 

MO TOE. dig oc noes a iets 60: sls 6 a-ibs b ee $18.50 
URES. Se CE: BOM BOC... occ oc. cccwsece 18.00 
12x12 22 to 30 feet 








Stocking This Nationally 
Advertised Flooring Pays.. 


You know it’s Northern Hard 
Maple when you stock trade- 
marked MFMA Maple Flooring, 
guaranteed to conform to exact- 
ing Association grade standards. 
The following manufacturers are 
licensed to use the MFMA trade- 
mark: 


Beck, August C. Co., Milwaukee, Wis. 

Brown Dimension Co., Manistique, Mich. 

Bruce, E. L. Co., Memphis, Tenn. 

(Mill at Reed City, Mich.) 

Connor Lumber & Land Co., Laona, Wis. 

(Sales Office, Marshfield, Wis.) 

Farrin Lumber Co., M. B., Cincinnati, O. 

Holt Hardwood Co., Oconto, Wis. 

Kerry & Hanson Flooring Co., Grayling, Mich. 

Kneeland-Bigelow Co., Bay City, Mich. 

North Branch Flooring Ce., Chicago, II. 

Oval Wood Dish Corp., Tupper Lake, N. Y. 

Robbins Flooring Co., Rhinelander, Wis. 

Stephensen Company, I., Wells, Mich. 

Wells, J. W. Lumber Co., Menominee, Mich. 

Wisconsin Land & Lbr. Co., Hermansville, Mich. 
’ Yawkey-Bissell Lumber Co., White Lake, Wis. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago 


Qrtd. Red Gum Plain Red Oak 
FAS— Soo a 
i een $606 1 O78 acccaun 39.75 

Plain Red Gum No. 1 & Sel.— 

FAS— ore 42.00 

Ree 80.50 2 ae 50.25 

No. 2 Com.— Mixed Oak 
ecSoerceue 19.00 | Sound Wormy— 

BU wyarsieiene 20.75 a7* .. saaae 18.00 

ere 21.75 ™ = Poplar 
rtd. Sap Gum oO. om.— 

FAS - ae 32.00 

be Ae 48.00 Peers 34.00 

ge ear 42.00 No. 2A Com.— 

lf ae 43.50 | 4/4 ...... 22.00 

ls eee 47.50 | No. 2 B Com.— 

No. 1 & Sel.— Be sachin 15.00 

i rr 27.00 @ 29.00 Ash 

ae een 33.00 | FAS— 

BFE cia 33.00 | 4/4 ....-- 60.75 

Ce 85.00 

Plain Sap Gum Beech 
No. 1 & Sel.— Log Run— 
|, Sr 24.00 @ 25.25 4 22.50 
5 9 “eeeee e 
No 2 Com nr N 3 Willow 
TE vaeene et Te _— 

Qrtd. Black Gum Magnolia 
FAS— FAS— 
|, eee 36.50 See in aams 65.50 
gs ae 55.00 Pecan 
No. 1 & Sel.— FA 

Sankar 26.50 seaiasts 45.00 
i eee 34.00 | Log Run— 
BECD ssicce xe 43.00 pe 26.00 
ackberry 
rear” Tupelo Log Run— 
10/4 - oe 54.25 | 4/4 .-. > 18.00 
Oo. & Sel.— 3 
YS eee 44.25 | FAS— 
7 ooo 45.00 aed veteee Boe 
Plain Tupelo Selects— 
‘A ceo 55.00 
or 37.50 | 574 1.1... 60.00 
No. 1 & Sel.— Shop— 

4 osseeee 27.50 | 4/4 ...... 27.00 @ 28.00 

Plain White Oak Mixed Hardwoods 
FAS— Dunnage— 
a 68.25 | 4/4 ...... 7.25@11.50 





(Northern Hard) 


Floor with Maple 


THE LONGEST-WEARING COMFORTABLE FLOOR 





Amemecan fiumberman 








OBITUARY RECORD 








F. A. SILCOX, 56, chief of the Forest Serv- 
ice of the U. S. Department of Agriculture, 
died Dec. 20 at his home in Alexandria, Va. 
He would have been 57 on Christmas Day. 
Mr. Sileox became chief forester, Nov. 15, 
1933, following the death of Robert Y. Stuart. 
He succeeded to the position after establish- 
ing an outstanding record of service in for- 
estry and in industrial 
relations. Mr. Silcox 
had an intense inter- 
est in forest conserva- 
tion, especially in its 
relation to human wel- 
fare. He entered the 
service in 1905 as a 
forest assistant, and 
five years later became 
regional forester of 
the northern Rocky 
Mountain National 
Forest area. Shortly 
after the outbreak of 
the World War, he 
was given military 
leave from the Forest 
Service to accept a 
commission as major 
in the 20th Engineers. 

He served from Au- 

gust 1917 to April 

1918. For many years 

thereafter, he was 

prominent in _ indus- 

trial relations work. 

He became chief for- 

ester at a time when 

the service was 
launching a_e greater 
program in conservation, 
ment and supervision of work projects for 
hundreds of CCC camps and thousands of 
relief workers. He directed the reorganiza- 
tion of the Forest Service in 1935. 


including develop- 


SAM J. HOUSTON, 74, Wichita lumber 
magnate, died in Wichita, Kan., Dec. 15. He 
was born in Galva, Ill. and went to Kansas 
as a young man and soon began building a 
lumber business that is now widespread 
through Kansas and Oklahoma. He was 
president of the Houston-Doughty Lumber 
Co., which operates yards in various Kansas 
cities and had holdings in the Hudson-Hous- 
ton Lumber Co. of Ardmore, Okla., which 
has yards in many Oklahoma cities. Sur- 
vivors include the widow, one son, and four 
daughters, all of Wichita. 
WILLARD BRAIN, 78, head of the Brain 
Lumber Co., Springfield, Ohio, died Dec. 6 
after an illness of two weeks. All of his 
adult life had been spent in the lumber busi- 
ness founded by his father in 1868 and taken 
over by Willard in 1891, and he was known 
throughout Ohio. The firm was incorporated 
under its present name in 1903. For many 
years he was a director of the Ohio Associa- 
tion of Retail Lumber Dealers. His widow, four 
sons and three daughters survive. Three of 
the boys, Allen H., Irving H., and Marshall 
W. Brain are associated with the company. 


A. B. PUTERBAUGH, 80, co-proprietor of 
the retail lumber firm of A. B. Puterbaugh 
Grain Co., Milledgeville, Ill., died Dec. 7 after 
a long illness. He had been in business in 
the town for 53 years, and was active in 
many of its affairs. His son-in-law, W. A. 
Litwiller, was the second partner in the busi- 
ness. Survivors include his widow, two 
daughters and two sons. 


WILLIAM E. STEINMETZ, 78, who with 
his son, Stewart, founded the manufacturing 
and wholesale hardwood lumber firm of W. 
Kk. Steinmetz in Canton, Ohio, died Dec. 16. 
He was considered one of the most expert 
sawmill operators in his section. He leaves 
a daughter and a son. 


CLARENCE A. WEBSTER, 56, president of 
the Stockton (Calif.) Box Co., Ine., died re- 
cently. He had beeh connected with West 
Coast lumber companies since early man- 
hood. He formed the company in 1911 with 
the late Horace Tartar. His widow, mother 
and three daughters survive. 


DANA D. ROGERS, 62, in the lumber in- 
dustry nearly 50 years and a brother of Earl 
M. Rogers, vice president of the St. Paul & 
Tacoma Lumber Co., passed away in his home 
at Tacoma, Dec. 13. His widow, a son, one 
daughter, five brothers and a sister are left. 


G. F. GRAY, 75, one of the original founders 
of what is now the Gray-Thorning Lumber 
Co., Redwood City, Calif., died at his home 
in Moundsville, W. Va., Dec. 14. His widow 
and a daughter survive. 


CHARLES L. MATSON, 78, pioneer Grays 
Harbor shingle mill operator, died Dec. 12 
in Aberdeen, Wash. He was associated with 
his brother-in-law, Alfred Beaulieu in the 
Markham Shingle Co. 


GEORGE TROTH, 69, associated with the 
Cc. F. Cooper Woodworking Co., Berkeley, 
Calif., for several years, died recently after 
a stroke on a golf course in Oakland. He 
Was secretary at one time of the East Bay 
Hoo-Hoo Club. Two brothers survive. 


EDWIN KURTZ, 73, founder of the Kurtz 
Lumber Co. in Akron, Ohio, 40 years ago, 
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passed away, Dec. 12, after a short illness. 
Surviving are his widow, four daughters, 
three brothers and two sisters. 


MRS. W. S. F. TATUM, 81, wife of a pio- 
neer in the sawmill industry at Hattiesburg, 
Miss., died Dec. 24. Mr. Tatum established 
the Tatum Lumber Co. in 1893. She leaves 
her husband, and three sons. 


GEORGE HACKER, 65, president of the 
New Lenox (lIll.) Lumber & Hardware Co., 
died Dec. 12. He is survived by his widow, 
four daughters and five grandchildren. 


WILLIAM C. DORSEY, head of the lumber 
firm of William C. Dorsey & Sons, Baltimore, 
Md., died at his home, Dec. 21. He was ac- 
tive in Masonry circles. 


MRS. RALPH METCALF, 75, widow of the 
late secretary -treasurer of the Metcalf 
Shingle Co., died Dec. 12 in her Tacoma, 
Wash., home. Mr. Metcalf died last April 14. 
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New Mills and Equipment 


CALIFORNIA. San Fernando—Golden State 
Sash & Door Mill, recently destroyed by fire, will 
be rebuilt, according to an announcement made by 
E. O. Street, the owner. 

FLORIDA. Bonifay—Floyd E. Griffith is 
structing a sawmill here, which will 
pacity of 10,000 to 15,000 feet daily. 


NORTH CAROLINA. 


con- 
have a ca- 


Black Mountain—Morgan 
Manufacturing Co. has announced a_ proposed 
$100,000 expansion program. Construction of the 
first of a series of units which will produce bent- 
wood parts for chairs, has begun; it will cost 
$25,000. Additional buildings will be erected if 
contemplated experiments are successful. The Mor- 
gan firm will manufacture the chair parts under 
contract with Thonet Bros., furniture makers who 
formerly operated more than a score of factories 
in Czecho-Slovakia and Poland. 

WISCONSIN. Ladysmith—Peavey Paper Prod- 
ucts Co. has announced plans for establishment of 
a new sawmill here. 


CANADA. BRITISH COLUMBIA. South 
Westminster—Royal City Sawmills (Ltd.) will re- 
build its sawmill, lath mill and planer shed 
recently destroyed by fire, it has been announced. 
The mill was recently leased by Timber Preservers 
(Ltd.) and is owned by James Collins and asso- 
ciates. 


Business Changes 


ALABAMA. Chickasaw—Chickasabogue Mill Co. 
(Inc.) succeeded by Bayou Sara Mill Co. 

Mobile—Lindsey Lumber & Export Co. succeeded 
by Fruitdale Lumber Co. 

Westover—C. L. Giles 
Kytle-Davis Lumber Co. 


ARKANSAS. Fayetteville—Cornwell Lumber Co. 
succeeded by Cooksey-Cornwell Lumber Co. 


CALIFORNIA, Oakland—Gorman Lumber Sales 
Co. has leased the holdings of Pacific Tank & Pipe 
Co., 4621 Tidewater Avenue, Oakland, according 
to announcement of George W. Gorman. The Pa- 
cific Tank & Pipe Co. will continue operation un- 
der the new management. 

GEORGIA. Brunswick—Brunswick 
succeeded by Waycross Stave Co. 

Macon—Halligan & McLellan 
name to McLellan & Knobloch 


INDIANA. Frankfort—U. S. Hame Co. changed 
name to Usheo Manufacturing Co (Inc.). 

Kendallville—Kendallville Lumber Co. succeeded 
by Kendall Lumber & Coal Co. (Ine.). 


IOWA. Cornelia (P. O. at Clarion)—Art Shil- 
lington Grain & Lumber Co succeeded by Cornelia 
Grain & Lumber Co. 

KENTUCKY. Brownsville-—Norene 
succeeded by Davis Lumber Co. 

Lexington—George Hoskins Lumber Co. 611 
East Third Street, succeeded by Ben P. Eubank 
Lumber Co. 


MICHIGAN. Sparta—Home Lumber Co.  suc- 
ceeded by Weston, Helsel & Weston Co., Norman 
Weston having taken a part interest in the com- 
pany. 

NEW YORK. Amsterdam—Kennedy & Shuler 
succeeded by George Kennedy Lumber Co. 

Callicoon—Martin Hermann Estate succeeded by 
Martin Hermann Lumber Co. (Inc.). 

New York City—Halligan & McLellan 
changed name to McLellan & Knobloch 
220 Broadway. 

OHIO. Plymouth—H., J. 
Fred A. Schneider. 


OREGON. Harrisburg—Harrisburg Warehouse & 
ILumber Co. succeeded by Riverside Lumber Co. 

Heppner—H. O. Wray Lumber Co. changed name 
to Heppner Lumber Co. 

Nyssa—Jackson Lumber Co, 
Doerr. 

TEXAS. Corpus 
purchased by 


Lumber Co. succeeded by 


Stave Mill 


(Inc.) 
(Inc.). 


changed 


Lumber Co. 


(Inc.) 
(Ine.)., 


Schneider succeeded by 


succeeded by J. G. 


Christi—Pelican Lumber Co. 
Phil Magee, owner of the Robstown 





(Tex.) Lumber Co. 

Wichita Falls—Moore & Richolt 
changed name to Richolt Lumber Cr 

WASHINGTON. Anacortes — Western Cedar 
Shingle Co. succeeded by Northern Shingle Co. 

Arlington—Wayland Mill Co. succeeded here by 
Twin Lakes Mill Co. 

Quinault—Turel Shingle Mill succeeded by Quin- 
ault Logging & Shingle Co. 

tosburg—Johnson & Swanson 
Swanson Shingle Co. 

Sumas—Bush-Knight 
Sumas Lumber Co. 


Incorporations 


INDIANA. Kendallville—Kendall Lumber & 
Coal Co, (Ine.); selling building materials, lumber 
and coal. 

MISSISSIPPI. 
(Inc.) is being 


Lumber Co. 


succeeded by 


Lumber Co. succeeded by 


Deemer—Deemer 
formed, with capital of $15,000. 
The company will engage in acquiring rough, 
green lumber and processing same through dry 
kilns and planing machines, preparing it for both 
local retail and shipping trade. 

NEW YORK. 
ber Co. (Inc.). 

VIRGINIA. Norfolk—vVirginia Veneer Co. (Inc.). 
To manufacture and deal in veneers and other 
wood products. 

Richmond—Dismal Swamp Corp.; $25,000. To 
conduct a wood, timber and lumber business. 

WEST VIRGINIA. 
$10,000. 


CANADA. BRITISH COLUMBIA. Vancouver— 
Topaze Timber Co, (Ltd.), 1500 Royal Bank Build- 
ing; $10,000. The firm will carry on business as 
timber merchants. 

Victoria—The Silvertop Logging Co. (Ltd.), 1118 
Langley Street; $10,000. 


Casualties 


MASSACHUSETTS. Newton—Strangman Manu- 
facturing Co. in Newtonville suffered fire loss esti- 
mated at $50,000. 


MISSISSIPPI. Vicksburg—D. H. Williams Lum- 
ber Co. sawmill swept by fire; a new dry kiln was 
saved. 

NEW YORK. Potsdam—Elliott Hardwood Co. 
sawmill building destroyed by fire, with loss esti- 
mated at $40,000, covered by insurance. 


NORTH CAROLINA. Salisbury—Arey Brick & 
Lumber Co. damaged by fire, entailing a loss of 
more than $35,000, about one-third of which was 
covered by insurance. Several carloads of lumber 
outdoors on the premises were not damaged by 
the flames, and a long warehouse section across 
the road was saved. Two of the five trucks oper- 
ated by the concern were burned. Included in the 
loss were planing and molding machines, band saws 
and various other equipment used in fabricating 
and finishing lumber. 


Lumber Co. 


Callicoon—Martin Hermann Lum- 


Elkins—Seneca Lumber Co; 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight loadings for the two weeks 
ended Dec. 16 totaled 1,368,431 cars, as fol- 
lows: Forest products, 69,140 cars (an increase 
of 1,153 cars above the amount for the two 
weeks ended Dec. 2); grain, 73,857 cars; live- 
stock, 28,387 cars; coal, 263,101 cars; ore, 23,- 
197 cars; coke, 23,973 cars; merchandise, 304,- 
364 cars, and miscellaneous, 582,412 cars. The 
total loadings for the two weeks ended Dec. 16 
show an increase of 3,027 cars above the 
amount for the two weeks ended Dec. 2. 
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December 30, 1989 


CLASSIFIED 
ADVERTISING 
DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


One issue ..............+++++e02--30 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues...........90 cents a line 
Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Heading 








WANTED 











Employees 


WANTED: YARD MANAGER 


For small yard on edge of large city in Central 
Illinois. Line yard experience preferred. Full 
particulars. 

Address “C. 38,” 


YOUNG MAN, EXPERIENCED IN BILLING 


and bookkeeping, and general office work. Good 
position for right party. Give age, experience, 
former connections, references, etc. 

Address “B. 98,’’ care American Lumberman. 


Salesmen 


WANTED SALESMAN 


By Associate Manufacturer and Wholesaler. One 
with experience and following in Central and 
Northern Iowa. Must be successful and know ium- 
ber. The position will pay well, considerably over 
the average. If you qualify, give full experience— 
age and references, which will be held in confidence 
until a personal interview has been had. 
Address ‘“B. 87,’’ care American Lumberman. 


care American Lumberman. 

















Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 





Employees 


ESTIMATOR 


Capable of handling all types of special and stock 

millwork, excellent opportunity for good man. Ir 

reply give full information, salary wanted, etc. 
ADDRESS Box 774, Station 5, Miami, Fla. 


HELP WANTED 


Large, fast growing lumber and millwork business 
can use several experienced men such as line yard 
auditor, salesmen, counter salesmen, estimators, 
young men who have had experience in small yard 
and willing to start at bottom. Real good men 
have excellent chance: for rapid advancement. 
BOX 1774, Station 5, Miami, Fla. 


WANTED: A BOOKKEEPER 


Florida concern operating several lumber yards 
wants head bookkeeper to work under secretary 
and treasurer. Young man with line yard ex- 
perience preferred. Must have clean moral and 
financial record, a thoroughly competent and ex- 
berienced accountant. No big salary to commence 
with. Give history of employment, education, age, 
amount of present salary, and amount of salary 


expected. 
“B. 88,’’ care American Lumberman. 


Address 
WANTED: ESTIMATOR 


At least 10 years experience with representative 
concerns, estimating custom millwork from draw- 
Ings and spcifications. Capable of taking off bills 
of material. Splendid opportunity. Oldest estab- 
lished company in the South. Give names of firms 
employed by, references, and submit snapshot. 
Address “B. 97,” care American Lumberman. 


WANTED: EXP’D MAN 
To superintend Hardwood & Pine flooring plant in 
northwest Florida. Necessary to bring planer ma- 
chine, graders and end matcher men with you. 
This is new operation and mostly new machinery. 
In answering give reference and advise salary ex- 


pected. 
“C, -40," care American Lumberman. 


Address 
FIRST CLASS MAN 
To bill special and stock millwork into mill. Reply 
Siving salary wanted and full information. AD- 
DRESS Box 774, Station 5, Miami, Fla. 




















WANTED—EXPERIENCED SALESMAN 


For established Middle Western territory. Liberal 

commission. Can acquire interest in business if 

desired. 
Address 


“B. 63,” care American Lumberman. 


WANTED SALESMEN 


Industrial and yard stock commission salesmen 
are desired by West Coast mill. Exclusive terri- 


tory. 
Address ‘‘C. 41,” 





care American Lumberman. 


TWO SALESMEN WANTED 


To sell sash pulleys and balances on salary in 
Eastern territories. Cars furnished. Prefer single 
men with knowledge millwork. Give age and out- 
line business experience. 

Grand Rapids Hardware Co., Grand Rapids, Mich. 


Employment 


POSITION WTD.—SUPT. OR YARD FOREMAN 


10 Years experience as manager of retail lumber 
yard. 10 Years general foreman of large yard, 
doing 1 million dollars business per year. Ger- 
man, 6’2”, 180 pounds. Married. A hustler. 3 
Years’ Chicago experience. Can furnish bonds and 
first class references. Prefer Chicago or Twin 


Cities. 
Address “B. 54,” care American Lumberman. 


A PROFICIENT YOUNG LUMBERMAN 


desires permanent connection with a progressive 
concern, 
‘B. 93," care 


Address 
EUROPEAN EXPORTER 


desires position with export department of large 
firm. Experience 18 years soft and hardwood, also 
bookkeeping. Good English connections and refer- 


ences. 
“B. 90," care 


Address 
FULLY EXPERIENCED LUMBERMAN 


desires position as yard manager, now employed. 
Can furnish best of references. Will go anywhere. 
Address “‘C. 26,” care American Lumberman. 


POSITION WANTED 


Yard Manager or Ass’t. experienced retail lumber- 
man, capable of drawing plans, listing material, 
bookkeeping and office detail. Married. Available 
on short notice. 

Address “‘B. care American Lumberman. 


POSITION WTP: MGR. OR ASS’T. 


25 yrs. experience as manager of retail lumber and 
coal yards. Now employed but considering change 
by last of year. References of past and present 
employers will prove ability. 

Address “B. 82,’ care American Lumberman. 


A-1 FACTORY SUPERINTENDENT 


Available. Wide experience. Capable taking full 
charge of help and factory operations. A-1 esti- 
mator, detailer, stock biller and expert on low- 
cost production. Gilt edge references. 

Address “C. 39,’ care American Lumberman. 


YOUNG MAN, 23 YEARS OLD 


with three years’ experience in lumber office desires 
change. General office work. Best of references. 
Address “B. 89,” care American Lumberman. 


SURVEYOR-TIMBER CRUISER 


Age 30. Wishes change of location. Now in Texas. 
Address ‘B. 69,” care American Limberman. 











American Lumberman. 





American Lumberman. 
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WANTED 











Employment 


MILLWORK EXECUTIVE 


Experienced in wholesale, jobbing and retail sash, 
doors, millwork and hardwood flooring. Would like 
Southern California connection. Purchasing, sell- 
ing or manufacturer’s agent. 

Address “B. 96,” care American Lumberman. 





EXPERIENCED YARD MANAGER 


Salesman, estimator, buyer and yard man, 46, with 

23 yrs. exp. in lumber and hardware bus. Desires 

reliable connection; could make investment. 
Address ‘‘C, 45,’ care American Lumberman. 


RETAIL LUMBERMAN 
Salesman, Estimator. Can list material from blue 
prints and plans. 
Address “C, 42,” 





care American Lumberman. 





WHOLESALE SASH & DOOR GLASS SALESMAN 
Sixteen yrs. experience, divided between selling, 
general office & accountancy work. Best refer- 


ences. 
“S... ah” 


Address care American Lumberman. 





TWENTY YEARS EXPERIENCE 


Forestry, wood manufacturing, kiln operation and 
supervision. Government and private work. Tech- 
nical training. Prefer industrial concern having 
wood problems in field or production. 

Address “C. 43,” care American Lumberman. 





Lumber and Dimension 


IN MARKET 
For 2x2 Clear Ash or Hickory Dimension. 


orders. 
Address “A. 89,” 


Carload 


care American Lumberman. 


WTD.: 3 CARS 6/4 HARD MAPLE 


Tie Sides No. 1 Com. & Btr. 8 6” to 10’ lengths 
preferred. Immediate shipment. 
Address “C. 37,’ care American Lumberman. 


Timber and Timber Lands 


WTD: TRACT OF VIRGIN PINE TIMBER 


Giv location, price and terms. 
C A. DAY, Salem, Mo. 


Steel Rails 


RAILS WANTED 
8 to 4 miles 20 or 25 lb., 56 miles 30 Ib., 6 miles 
40 to 60 lb. Could use loco. if good shape. State 
Quantity can furnish, shipping point, if out of 
track, lowest cash price per gross ton. 
Address “A. 83,” care American Lumberman. 

















FOR SALE 














Retail Lumber Yards 


CONTROLLING INTEREST 


In $80,000 company established 40 yrs. Thoroughly 

equipped. Prosperous. Age the only reason for 

selling. 
Adddess 


PROFITABLE YARD—S. E. PENNSYLVANIA 


Requires Approx. $40,000 for purchase and opera- 
tion. Details only to financially responsible indi- 
viduals disclosing identity. 

Address ‘‘C. 46,” care American Lumberman. 


RETAIL YARD FOR SALE 


In heart of San Joaquin valley, town of 80,000 
population, one of fastest growing towns in Cali- 
fornia. Averaged over 80 building applications for 
every 10,000 people during first six months of year. 
Address “C. 34,” care American Lumberman. 


“B. 85,’ care American Lumberman. 


















































FOR SALE 
Retail Lumber Yards 


SO. CALIFORNIA LBR. YDS. FOR SALE 


Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 


LUMBER, COAL, BLDG. MATERIAL YARD 


In Myrtle, a rural northern Ill. farming trade 
village. Also residence, grain elevator. Steady, 
dependable, profitable yard for many years. Low 
cash price quick sale to settle estate. 
HOLCOMB-DUTTON LBR. CO., Sycamore, IIl. 












































FOR SALE 











Business Opportunities 





ACTIVE MANAGER NEEDED 


To operate lumber yard. Must be able to purchase 
all or one-half interest in lumber yard and hard- 
ware store located on Ohio River in Sou. Ind. % 
million people to draw from. Present inventory 


$40,000. Low overhead. Part cash and terms on 
balance. Yard 50 yrs. old. Sales in good years, 
$250,000. Must be seen to be appreciated. Ideal 
yard for wholesale and retail business. Yard ca- 
pacity 50 carloads. 

Address “C. 36," care American Lumberman. 





SOUTHERN CALIF. RETAIL YARD FOR SALE 


70 miles from Los Angeles on main highway in fast 
growing community. Railroad lease, established 
trade, clean stock, good equipment. For full par- 
ticulars address “‘A. 54,"" care American Lumberman. 


THREE LUMBER YARDS 


Located at Boone, Madrid, and Ogden, 
tablished in 1887, good agricultural 
Reason for selling, to close estates. 

A. M. BURNSIDE, Admr., Boone, Iowa 





Iowa. Es- 
community. 


SELL SHARES OR INCORPORATE COMPANY 


7600 acres of virgin redwood timber land in heart 
of California’s Redwood Empire now available for 
lumbering purposes. ave twenty year lease on 
tract, completely equipped sawmill with capacity 
of 100 M feet per day now in operation. Need 
capital to insure full production. Will sell shares 
or incorporate company. This is an exceptional 


opportunity for quick turnover of investment. Call 
or write Albert J. McGuire, Esq., 1216-17 Hearst 
Bldg., San Francisco, Calif. 





RETAIL LUMBER YARD FOR SALE 


Guarantee $50,000 business per year with good 
profit; $30,000 stock on hand, $10,000 in equip- 
ment and $26,000 in property. Will sell cash or 


terms for $45,000. 
Address “B. 57,” 


Located in Pennsylvania. 
care American Lumberman. 


FOR SALE 





Lumber Yard, Planing Mill, Dry Kiln, plenty of 
Lumber and Timber available. County site. 
D. A. McINTOSH, Mendenhall, Miss. 





Lumber and Dimension 





DRY SURPLUS STOCK FOR SALE 


1x4 No. 3 Mixed Northern Pine 6 to 16’ 
165,000’ 1x6 No. 3 Mixed Northern Pine 6 to 16’ 
230,000’ 1x8 No. 3 WP 10 to 16’ 

225,000’ 1x10 No. 3 WP 10 to 16’ 

440,000’ 1x12 No. 3 WP 10 to 16’ 

70,000’ 1x4 No. 4 Mixed Northern Pine 6 to 16’ 
175,000’ 1x6 No. 4 Mixed Northern Pine 6 to 16’ 
100,000’ 1x4 No. 5 Northern Pine 6’ & longer 
250,000’ 1x6 No. 5 Northern Pine 6’ & longer 


164,000’ 


200, “+? of 5/4 C & Btr. Norway, 6” & wider; runs 
wide 

20,000’ 1x4 & wdr. No. 4 & Btr. No. Pine. All 4’. 
80,000’ 4/4 C & Btr. Norway, 4” and wider 
75,000’ 1x4 Nor. Pine Barkies 6’ & longer 

2x4 & wider 8 to 24’ No. 1 & 2 Norway, assorted 





. widths, lengths and grade. 
Send us your inquiries for delivered prices and 
prompt shipment. Planing mill in connection. 
W. T. BAILEY LBR. CO., Virginia, Minn. 
FOR SALE 
Cars 7x9”, 8 to 17’ white oak switch ties 


3%-5 and 


5 
3 Cars 5%x12 white oak export 
1 Car 3 & 4”, 


8” and wider, 10 ft. and longer, free 





WANT TO MAKE CONNECTION 





With large chain of wholesale and retail lumber 
yards. We are located on the Ohio River in Sou. 
Ind., 15 miles trading area, % million pop. In- 
ventory carried $40,000. Will sell out. Must act 
quick. 
Address “‘C. 35,” care American Lumberman. 
FOR LEASE 

A Lumber, Coal & Material yard, located in Ben- 


senville. Ill. 


GEO. E. FRANZEN CO., Bensenville, Ill. 





SHINGLE MILL 


A timber operator with good sized tract of excel- 
lent Red Cedar timber in western Washington will 
put in timber with partner that will build shingle 
mill. Good market for the No. 1 logs and sup- 
ply low cost logs for mill. This is opportunity to 
get away from high cost logs. 

Address “Z. 74,” care American Lumberman. 


WTD. PARTNER IN RETAIL LUMBER YARD 
One who knows and has experience in the lumber 
business only and can take charge of same. Lo- 
cated in good business section in the State of 
Pennsylvania. 

Address “B. 58,” 


FOR SALE OR FOR RENT 


In Fort Wayne, Indiana, planing mill, fully equip- 
ped, including sash & door machinery. 
Address “C. 25,’’ care American Lumberman. 


Timber and Timber Lands 


ADIRONDACK MTS.—3,000 ACRES 





care American Lumberman. 


























of heart white oak export Se Hardwood—mostly Maple— 
2 Cars 3x8 and 10” 12 j 23, q 
—_ aE tO 20 Rt. melee aah eyentng EARL WOODWARD, Luzerne, N. Y. 
SALUDA RIVER LUMBER CO., Cleveland, S. C. 
CANADIAN WHITE SPRUCE TIMBER 
WHITE PIN Virgin forest 350,000,000 feet—Up to 38” in diame- 
1.0 7 S SASS FOR SALE ter. To close an estate will sell at snap price. 
000,000 ft. Will saw to order. Also selected Address the owner. 
knotty pine boards for interior finish J. E. LUNDY, 210 McLeod Bldg., 

Box 77, Indian Valley, Va. Edmonton. Alberta, Canada. 
NORTHERN WHITE ASH SQUARES STANDING TIMBER TRACT FOR SALE 
1%x1% 18” to 66” Rough 660 Acres Hemlock, Maple, Birch, Cherry, Ash, 

1%x1% 18” to 66” : Beech. Nine miles from railroad. 
1%x1' 28” to 54” Octagon S8S Inquire LIVINGSTON MANOR LUMBER CO. 
THE DELAWARE LUMBER CO., Delaware, Ohio. Liberty, N. Y 
WANTED CUSTOMERS 
for dense pine railroad timbers, dimension stock 
DRY NORTHERN WHITE ASH and boards. Can furnish gum, poplar and oak cut 
. les 2 . to specifications. Pine poles and piling cut to 
+ al oe. _ -_ : oe ny Dry order. Could also furnish railroad ties. 
iN ¢ 1 e sn. ircular Sawn Stock, > O. BOX 495, Aub Alabama. 
WALTER H. SCHANBEL, wt oe . 
Cuyahoga Falls, Ohio. FOR SALE 
Approximately 30, 000 acres timbered land, well 
blocked, in Short Leaf Pine district of Sabine 
Parish, Louisiana. About 30 million feet of soft 
FOR SALE timber and well stocked with pulp wood, poles and 
Approximately 12 carloads 5x5x5’ 6” hardwood piling. Has covil “a pg Ed now which is 


mine ties. 
oO. W. 
State 


HOUTS LUMBER CoO., 
College, Pa., Phone 703 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





also for sale. 
Dx... G. 
P. O. Box 677, 


MITCHELL, 


El Dorado, Ark. 





FRBED C. Ba aeid Portland, Ore. 
uys and Sells 
WESTERN TIMBER LANDS 


‘December 30, 1939 








FOR SALE 











Tractors 


TRACTORS—GOVERNMENT PURCHASE 


Caterpillar make, crawler type, 5-ton or 35 size, 
slight usage, thoroughly overhauled. Practical for 
logging, contracting, oil business, heavy farming 
nurseries, counties and municipalities. Price $375.00. 
Also ten-ton or 65 size with winch $750.00. Loca- 
tion of 5-ton size Mt. Sterling, Ky., and Chevrolet 
Garage, Jonestown, Pa. Location of 10-ton size 
Indiantown Gap, Pa., and New York City. Tractors 
also at Angelo, Wis., two miles from Sparta, Wis., 
where Mr. Walter Dutton is in charge. Demonstra- 
tion given. For further particulars address O. C. 
EVANS, Mt. Sterling, Ky. 








Sawmill Machinery 


COMPLETE SAWMILL FOR SALE 


Including boilers, pumps, engine, belts, etc., about 
500 H.P. all line shafting, bearings, tighteners, etc., 
log haul-up, steam operated kicker, nigger, shot- 
gun (46’x8”) carriage feed and jump saw, 3 block 
(42” opening), 5 truck hand set works carriage, 
7’ Phoenix band mill with wheel grinder, some 
saws, gang edger, slasher, undermounted trimmer, 
big cut-off saw, necessary live rolls and transfer 
chains, let down chains to 100 ft. green chain, also 
file room equipment. This mill ready to go and 
good for 10 years cutting from 7 to 12 million feet 
per year, could also add 3 saw lath bolter, lath 
machine and trimmer. Priced to sell. 

Write HOMESTAKE MINING CO., Nemo, S. D., 
or Lead, S. D. 


SAWMILL FOR SALE 








Near Beckley, W. Va. 60 H. P. Big demand coal 
mine timbers. =xcellent condition—terms. 
CARROLL R. WOODS, Bluefield, W. Va. 





Used Machinery 


FOR SALE 


Moore Cross-Circulating Dry Kiln. New type over- 
head fans; capacity, 4 trucks; 41,000 feet decking 
or 22,000 feet one-inch lumber. Built new eighteen 
months ago. 

No. 10 Yates 
double profile A-1 condition. 

terns siding, flooring, decking, 





10x20 six knife, round cylinders, 
Suitable for all pat- 
framing and small 





timbers. T. S. COWAN SAW MILL CO., Chatom, 
Ala. 
FOR SALE 

Woods No. 107-C 15x6” 6 Head Moulder 
Woods No. 107-B 12x6” 5 Head Moulder 
Woods No. 107 15x6” 4 Head Moulder 
Woods No. 131 9” slin on head moulder 

Send inquiries to 


PETER K. BOSHCO Medford, Mass. 





AM. 20x30” FOUR SIDE TIMBER SIZER 


Woods 12x18” No. 1 Timber Sizer 

Woods No. 608 15x8” Planer & Matcher 

Yates V-50 64” Timber Resaw 

Greenlee Timber Cutoff Saw 

Link-Belt grading chain, like new, motor dr., 4 

chains total 1800 ft. type H-82 pintel chain. 
Address ‘“‘B. 55,” care American Lumberman. 





HAVE YOU SOMETHING TO SELL? 


Advertise in the Classified Advertising 
department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





BRISTOL DRY KILN CONTROL EQUIPMENT 
bought some years ago for $406.16, never used, still 
in original container, for quick sale $100.00 cash. 
Inquire IOWA COFFIN CO., Dubuque, Iowa. 





FOR SALE 


600 Dry Kiln Trucks. 6’ 4 

25 ton Plymouth & 12 fe, Whitcomb Gas Loco- 
motives. 

7% ton 90 ft. Boom Steel Guy Derrick & 80 H.P. 
2 D. Electric Hoist. 

700 ft. Sullivan Bltd. Air Compressor. 

20 ton & 25 ton American Loco. Cranes. 
TIDEWATER EQPT. & MCHY. CORP. 

875 Sixth Ave.,. New York, N. Y. 








WOODWORKING MACHINERY BARGAINS 
Write us. 
J. LOW HACKETT COMPANY, Detroit, Mich. 
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~ December 80, 1939 Amemecanfiumberman 69 




















FOR SALE FOR SALE 
7 Used Machinery Engines 









































Wr FOR SALE FOR SALE: 

18x6” Woods No. 24 Planer & Matcher, round 125 H.P. Ball & Wood Tandem Compound Steam | IN 
size heads Engine with Condenser. Fine condition. = = 
for Band Resaw, Fay & Egan 50” No. 257 Ball Bearing. SYLVAN LAKE MILLS, Moravia, N. Y. 
i Large stool of machines. Send tnquirte STEAM FEED 
5.00. ” by Bi RoR. one age a A CLASSIFIED ADVERTISEMENT BRINGS 

HERMANCE MACHINE COMPANY 

aa Williamsport, Pa. BUYER AND SELLER TOGETHER 
bn Costs little more than belt or 
Wis., : M hi friction t feeds, but makes 
tm Electric Mac inery Jous diffe in th 
». C. a tremendous difference in the 
— FOR SALE cut of the mill. Investigate. 

One General Electric 600 KW mixed pressure 

Turbo-Generator; 480 volt, 3600 RPM, three phase 





Write for catalog A 
60 cycle, 135 pounds high pressure, 16 pounds 


low. pressure, complete with Ingersoll-Rand self- 
ow supporting type barometric condenser. 2400 gallon 
Cameron pump direct connected to Curtis Turbine, 
Ingersoll-Rand vacuum compressor class FRI, 10”x 


SOULE 
















ibout 26”x10”. Fine 8 panel switch board fully equipped. 

etc., voltage regulator and all instruments. Exciter DWORKS 
shot- direct connected to generator. All piping, includ- STEAM 

block ing 12-inch for suction for pump, copper expansion 

‘jiage, joints, receivers, etc., included if needed, 1200 HP. Lindsey 8-Wheel MERIDIAN MISSISSIPPI 
some open vr heater — — pressure valve. Tractor Wagons are = py) Sep fa fagn 

mer, Above a fine unit and complete. " fi 

nsfer One pair Allis-Chalmers 350 KW 480 volt generator | {deal for tractor log- Aiea ||| 

also 50 cycle three phase connected in tandem and belt | S!n&. ey are use Ln Position 

. and driven by 28”x48” Corliss engine, all switches and singly or in trains. to Load- 

. feet instruments on 8 panel switch board with Turbo- 


Change Your Saws to Simonds 


B, F, 3, or 2'% inserted tooth. Cut more lumber at less 


lath Generator above. 
GRANT TIMBER & MANUFACTURING Li ay DSEY 
. D., CO. OF LA., Inc. 
Selma, Louisiana 
8-Wheel 
jenn Miscellaneous 
: Log Wagons 


1150 TONS 56 LB. STEEL 


expense, and no saw trouble. Saw returned 2nd duy as 





a new one, at about '» the cost of new SAVE on 2 


edger saws, also on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian, Miss. 











800 Tons 60 Ib. Steel continue to do the 

27 Tons 70 Ib. Steel. job —— and an - 

In excellent condition. Available for immediate ter for e practica 

delivery. logger. Vest Pocket Ready Reckoner 
aaa Address ‘“B. 99,’" care American Lumberman. 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 





NEW AND CERTIFIED L 4 N D & E Y 

















over- ; “ 
.cking Reconditioned Steel Pipe and Boiler Tubes. Every WAGON co _ useful lumber tabulations. Prepaid, 50 cents. 
-hteen length hydrostatically tested under 1000 Ib. pres- ° F snaking and e 

sure eaters shipment. Will have new threads and Sole Manufacturers Spel ching use our American Lumberman 
nders, first class couplings. 
1 pat- JOS, GREENSPON’S SONS PIPE CORPORATION | gg i —_ ee oor S58 Se, Deatene i. Sareea. Se 
small National Stock Yard (St. Clair Co.) Illinois ure ISS. ders. 
1atom, ‘ 

















—___—_—_ 


ae ——— 
Books for Everybody 


TIMBER (4 SERVICE 















































LOGGERS, WOODSMEN, 
Mass. SAWMILL OPERATORS, FOR TIMBER LOGGING 
ER aa LUMBERMEN, HOBANKS. mr TRUST COMPANIES 
WOODWORKERS, 
ne SE ke ee 

a ae one TIMBER ESTIMATING . . . 
Bist GENERAL COUNSEL .. . STATISTIC SERVICE. 
ey We have a complete line of A Complete Service 
books that you need to make Write for copy of Monthly Digest and Statistical Review. Address 
l your business profitable. all Communications to E. P. Burchett, Managing Director. 

WRITE TODAY FOR CATALOG ROUNDS-BURCHETT LTD. TIMBER SERVICE 
[ENT American Lumberman, 431 So. Dearborn St., Chicago, Ill. pianists ste: ee ee 
‘a 

7 BOOKS THAT YOU NEED 

too. | || Sawmill KNIGHT 


—Dozens of them—are quickly avail- 


s0 HP. Operators @ able from our complete line. Single, Double and Triple Saw 


Learn More About These . 
EDGERS « Saw Mills, Dogs, Set Works 
Books That'll Increase Your Profits paee Feild J : a 


Write Now for Complete a, iis tale ” 3 THE KENT MACHINE COMPANY 


4 tr 
KINS American Lumberman CHICAGO, ILL. 117 Portage St. Cuyahoga Falls, Ohio 
Mich. 
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A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Northern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 
Di1—Norway Pine 


Bay De Noquet Co....... .cd 
Bissell Lumber Industries.ac 
Bradley-Miller & Co..... coc 
Cadillac-Soo Lbr. Co...... ac 


Christiansen Co., C. M....acd 
Connor Lbr. & Land Co..acd 


Cotton & Hanlon.......... ac 
Elk River Coal & Lbr. Co..cl 
Gillies Brothers ..........- a 
Goodman Lumber Co.......0 
Hatten Lumber Co....... acd 
Hines Lbr. Co., Edw..... abe 
Holland Lbr. Co., EB. M..acd 
Holt Lumber Co.......... ed 


Kerry & Hanson Flooring 
Co. abd 


Lake Superior Lbr. Corp..ac 
Menominee Indian Mills.abcd 
Michigan Pole & Tie Co..cd 


Oconto Company ......... cd 
Rainy Lake Lumber Co., 
EAG.g FRO cccccecccess abdl 
Rib Lake Lbr. Co........ acd 
Roddis Lumber & Veneer 
GH. cccosscevesccccecoes ac 
Schreiber-Lbr. Co., Wm. C.ad 
Schuette Co., Wm.......... a 
Shevlin Pine Sales Co..... a 
Stephenson Ce., I....... abcd 
Thunder Lake Lbr. Co...acd 
Von Platen-Fox Co....... ac 
Weyerhaeuser Sales Co. 
SOeereeooceroesoccoes ajlmrs 


Wilderness Lumber Co....cl 
Wisconsin Land & Lbr. 
Co. 


and soft) m 


<ce0 


Magn vee 
Adams-Edgar Co. ..... cilnop 
Anderson-Tully Company.. 
eenesbeecenaee abceghilmno 
camcingne Hardwood Co. 
eee enens abceghiinp 
Atlas" Lumber Co., The 
Kvageocnaseoees abcdefjmnov 
Bay De Noquet Co....bdmn 
Belcher, J. B...abcdefjmnov 
Bellgrade Lumber Co..... 
50060kseee eu abcdghilmnoqg 
Birch Valley Lumber Co. 
eveecceeeesou< abcdefjmnov 
Bissell Lumber Industries 
paonedoedanonctenees abdhm 
Bradley Lumber Co..achijnp 
Bringardner Lumber Co... 
soeneusdseeaae abcdefjmnov 
Bristol Door & Lumber Co. 
peneesevoes ees abcdefjmnov 
Bruce Co., E. L..abchijlmno 
Breece-White Mfg. Co..... 


eeccecece eee se 
Buchanan, WMh.. cccccccecse 
«tee Land & Lumber 

eeckbeeeeareues bedfmno 
cadiitac- Soo Lbr. 

seceeeeeesbeed abedhmn 
BED cccccces S0edee coos coee® 
MEE -de6sascnoenes éveeewe b 
rr rer c 
DD steed veuenedineseoemens d 
PE Secvecevcsessteeoccee e 
EE  puctbivetrenceateensous f 
Bradley Lumber Co....... bf 
Brown Dimension Co....... ) 
Bruce Ce-.. B. L.......... bef 


Amemcanfiumberman 


SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


Adams-Edgar Co..........- e 
Alger-Sullivan Lumber 
Co., TRO cecccce eovcceces e 


Angelina County Lor. Co...@ 
Bellgrade Lbr. Co..........f 
Bentley Lbr. Co., J. A.....@ 
Bradley Lumber Co........© 
Bruce Co., B. Li.......00000®@ 


Buchanan, Wm. .......- coos® 
Burrus Lumber Co......... S 
Burton-Swartz Cypress Co..f 
Carr Lumber Co. ....... o+@ 
Chapman & Dewey Lum- 
Der Co .cccccccvccccccccs f 
Chicago Mill & Lbr. Co..... ft 
Conroe Lumber Co.........@ 
Crosby Lbr. & Mfg. Co..... 4 
Disie Lamber Ce..ccccoccs ef 


Eastman-Gardiner Hard- 
wood Co. ....... secoccec® 


Exchange Sawmills Sales 


CSO. ccccccccese eoccccccces e 
Faust Bros. Lbr. Co........ f 
Florida Louisiana Red 

Cypress Co. ..cccccccccces ft 


Frost Lbr. Industries, Inc..e 
Hines Lumber Co., Edw....e 
Industrial Lumber Co., 


TMG. ccoccccccccccecccccese c) 
Jones Lbr. Co., J. ‘M pee eae f 
Kirby Lumber Corp........ e 
Kurth Lumber Co.......... e 


Lincoln County Lumber Co.e 

Louisiana Central Lbr. Co..f 

Mansfield Hardwood Lbr. 
Co. 


0a U6 0seeeeseoreeseeons ft 
McGraw-Curran Lbr. Co....f 
TN TGR, wccccscccecous e 
Gaam Tamber Ce... .ccccees e 
Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Lbr. Co...... e 


Putnam Lumber Co....... ef 
Reynolds Le Manley Lbr. 

Sere TRG cccccccccccccec@ 
Sabine Lbr. Co. eroeccees 
Sallis Lbr. Co.. --@ 


Santee River Hardwood 


Co. 
Schreiber Lbr. Co., Wm. -¢. ‘ft 





Scotch Lumber Co..... e 
Shannon Bros. ......... ° 
Shepherd Lumber Corp... 
Sims TMMNOF Cok. ccccoscs 
Sondheimer Co., B......... 
Southern Pine Ass’n....... e 


Sparkman Hardwood Lbr. P 
Te csdeeeeesecesesescees 
Sumter Lumber Co., Inc...¢e 
Thomas-Little Lumber Co..e 
Tremont Lumber Co......ef 
Trout Creek Lumber Co....e 
Turner-Farber-Love Sales 
Coe TRS. ccces eeneueeeses ft 
Twin Harbors Lumber Co..e 
Urania Lumber Co.........@ 
Wax Lumber Co..... vedese e 
Weaver Bros. Lumber Co.ef 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Bradley Lumber Co........ 
Fordyce-Crossett Sales Co.. 
Frost Lbr. Industries, Inc.. 
Ozan Lumber Co. 
Southern Lbr. Co..... oteen 


H—Aromatic Red Cedar 


Bradley Lumber Co........h 
Bruce Co., L. 
Frost Lumber Industries, 


TRG. cccceccocesesececece h 
Grissom-Rakestraw 
Eee. GH. cocccce Kieeeweaeee 


I—North Carolina Pine 
Burruss Land & Lumber 


GO. ccceccccovcccececeoes i 
Ellington-Fay Lbr. Co...... i 
Wired Lir. Co., dc. BB... wos 


Hutton & Bourbonnais Co..i 
Jeffreys-Myers Mfg. Co.....i 
Schuette Co., Wm. .......ais 
Shepherd Lbr. Corp., 

FORE. CG. ccccccs cise 
South Atlantic Lor. ‘Co. owe 


J—Fir 

K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—wWestern Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 


B C Spruce Mills, Ltd...... k 
Bradley-Miller & Co.....jlm 
Booth-Kelly Lbr. Co........J 
Douglas Fir Export Co....jm 
—_— Sawmills Sales 
weather River Lumber Co. "% 
Griswold Lumber Co....... j 
Hines Lumber Co., Edw....j 
SS Lumber Corp., 





Ty Bh eesecseseseececss In 
Long Lake Lor. “Co. ee 
Medford Corporation ....... j 
Oregon-American Lumber 

eee 
Pacific National Lbr. Co..jmn 
Quincy Lumber Co......... j 
Southwest Lumber Co....jkt 
Sullivan Lumber Co..... jlmn 


=" aad & John- 


(dseeiessesenwase ajmst 
White River Lumber 

(bene caneeareenes kmn 
Winton Lumber Sales 

GB. sccece Ca nttaawean jkmst 


P—California Pine 
Q—California Sugar Pine 
R—Redwood 


California Redwood 
Distributors .............F 
Feather River Lumber Co..p 


HARDWOOD LUMBER 


Cadwallader-Gibson Co. 
Inc. . 


Carter & Bro., W. T...ailnp 
—— & Dewey Lumber 


GOCE CeCOCECOuRS aghimnp 
Cherry River Boom & Lbr. 
CG sisecevoces abcdefjmnov 
Chicago Mill & Lumber Co. 
SKeCeeeroeqeeeeeee abcginop 
Christian Lumber Co..... no 


Christiansen Co., C. M.abdhm 
Connor Lbr. & Land Co.dmn 


Cotton & Hanlon....cdemnt 
Dixie Lumber Co.......... 
seeeew sees ieee abcdefimnov 


Eastman-Gardiner Hard- 
WHEN GR wecccccceccce ino 
Elk River Coal & Lumber 
, -sebereenas abcdefjmnov 
Ely-Thomas Lumber Co. 
cunesdeeceneud abcdefjmnov 
ayeres Sawmills Sales 


— Lumber Co., The 
, ee abcdefjmnov 
vom Bros, Lbr. Co..hilnopq 
Findlay-Millar Timber Co.ks 
Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 
EMG. ccccccccccce ce MOMISING 
Goodman Lumber Co...bdnm 
Griffith Lumber Co, Inc. 


edevoeseeeoue’s abcdefjmncv 
Grissom-Rakestraw 
me. Gk eee abcdefjmnov 


Hatten Lumber Co...bdhmn 
Hines Lbr. Co., Edw..adhmn 
——- Lbr. Co., 

Ms Kexevcncoeos ae abdhn 
Holt Lauber Ci c0vees bdhm 
Hutton & Bourbonnais Co., 

CRORES CESK ORC CE eC fno 
Jones Lumber Co., J. M. 

Cusewtenusncoves eghilmnop 
Kerry & Hanson Flooring 

G céveeceecscisves bedhm 
Kirby Lumber Corp.aciljnpq 
Kneeland-Bigelow Co...... m 
Lake Superior Lbr. 

ME bévencoucus abedhmn 
Lincoln County Lumber 

i - cstcceves ..abcfghlmno 
Louisiana Central Lbr. Co. 

Ck cMSHECEE COREE SSS ROE inop 
Luthi & Ce., F.C. cccerves stu 
May vandeapbonie Co., Inc. 

rer eT eer eT bmnorv 
mno 


Tere eee ee eee ee) 


Ph. ccceseweceuesuad abchm 
Meadow River Lumber Co. 

sasdeweeee .abcdefjmnov 
Menominee Indian Mills 
...abcdhmn 


Moore, Keppel & Co. 
eee Cees reese abcdefjmnov 
Morrison, Gross & Co. 
aventesdeeeeed abcdefjmnov 
Mountain Fork Lbr. Co., 
ee abcdefjmnov 
Mowbray & Robinson Lbr. 
Ce acca weneaes abcdefjmnov 
Nickey Bros, Inc........ inrs 
Oconto Company ... 
Peavy-Moore Lbr Co...... in 
Peavy-Temple Hardwood 
Agency ...... i 
Reynolds & Manley Lbr. Co,, 
BER. ccccveces abceghilmno 
Rib Lake Lbr. Co..... cdmn 
Ritter Lumber Co., W. M. 
oceeeneececees abcdefjmnov 
Roddis Lumber & Veneer 
Th. éecewcesecteses ..cdmn 
Sallis Lumber Co.. 
Santee River Savteunt 
CH. sccceeveces ceececs cee 


eee eeeee 


Scrim, Walter G........ kstu 
Shannon Bros. ..... abghinop 
Shepherd Lumber Corp.. 

Koei wrinvewessaes ees ahinopa 
Sims Lumber Co.....ahinopq 
Sondheimer Co., E...aghinop 
Southern Lumber Co..... in 
Sparkman Hardwood Lbr. 

TK kcvcescscspeeecume achin 


HARDWOOD FLOORING 


ae & Dewey Lbr. 


— River Boom & Lor. 


oes cocccesceccWOet 
Connor Lbr. & Land Co..ce 
Cotton & Hanlon......... bef 


Crosby Lbr. & Mfg. Co....f 
am Sawmills Sales 


Farrin Lbr. Co., The. 
Fordyce-Crossett Salen Co. bf 
Frost Lumber Industries....f 


Griffith Lbr. Co., Inc..... Pe 
Griffith Stave Co., Geo. C..f 
Holt Hardwood Co.......cef 
— & Hanson Flooring, | 


Kneeland-Bigelow Co. ...bce 
Louisiana Central Lbr. Co..f 
Maple Flooring Manufac- 
tures Assn. 
— & aanenicepi Lbr. 


eeeeeeee eeeeeeeeee 


er 


Peavy-Moore Lbr. Co......f 
Ritter Lbr. Co., W. M....bef 


Robbins Flooring Co....bce 
— Lumber & Veneer 
Steed S664 NOSE NCES ROS & 
Sabine Lbr. Co.. Pere n: 
Southern Lbr. Co. atetereees ft 
Peavy-Temple Hardwood 
ABONCY ccccccccccccccces 
Stephenson Co., I........bce 
Texas Oak Flooring Co..... ft 
Tremont Lumber Co...... bf 


Alphabetical Index to Advertisements will be found on page 73 


December 30, 1939 


Directory of Products Advertised in American Lumberman —— 


Medford Corporation....... q 
Michigan-California .......q 
Quincy Lumber Co.......pPq 
Red River Lumber Co.....pq 


Shevlin Pine Sales Co...... qa 

Tartar, Webster & John- 
BOM, INC. ccccccccceccccs qa 

Union Lumber Co.......... r 


West Side Lumber Co......q 
Yosemite Sugar Pine 
EME, CR cccccceecessoess q 


S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Alexander-Yawkey brews 
Ti sesavesacee es wiewseoan 

Anaconda Copper Mining 
CO. ceccccecccce cocccccect 

Biles-Coleman Lbr. Co., 

MO. cvcccecevcccecceee set 
Bradley-Miller & Co......st 
Crater Lake Box & Lum- 

RES CR soccecee eccccect 
Exchange Sawmills “Sales 


On. cocccccccccs cocccce ct 
Hines Lumber Co., Edw...st 
Ivory Fine Ce... .cccecs coocet 


Kinzua Pine Mills Co......t 
Long Lake Lbr. Co.......stu 
Medford Corporation........t 
Michigan-California Lbr. Co.t 


Quincy Lumber Co..... covet 
Schuette Co., Wm. ....... 8 
Shevlin Pine Sales Co.......t 
Southwest Lumber Co...... t 


Southwest Lbr. Mills, Inc..t 
Spokane Pine Products....st 
Sullivan Lumber Co........ t 
Tarter, —e & John- 
OO, BG 6 6cceectssewases 
Twin City Lbr. & Shingle 
CR. cas awheceneeeesoens -8 
Twin Harbors “Lumber Co. st 
Western Pine Association. .st 
West Side Lumber Co...... t 
— Sales 


Winton Lumber Sales 
| eee jkmst 


Stearns Coal & Lbr. Co... 
Ce re abcdefjmnov 
Stephenson Co., I..... cdmn 
Tendal Lumber Co..... ighnp 
Tennessee-Eastman Corp. 
ée0esetwenee es abcdefjmnov 
Thomas-Little Lbr. Co....iln 
Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co. .ahijing 
Turner-Farber-Love Sales 
CM stiwencecoeweuee ahimnp 
Twin Harbors Lumber 
ee ee eae adhn 
Urania Lumber Co........ cin 
Vestal Lbr. & Mfg. Co..... 
PSE ee Taree: abcdefjmnov 
Virginia Hardwood Lbr. 
Whe aude acaeenee fno 
Von Platen-Fox Co...abdhm 
Wax Lumber Co..... aghilnp 
Weaver Bros. Lbr. Co..ilnop 
West Virginia Lumber Co. 
10 oncepesee se abcdefjmnov 
Wheeler Lbr. Co........ inop 
Wilderness Lumber Co.... 
on eeeus eeeee. abcdefjmnov 
Wisconsin Land * Lbr. 
Co. -abcdhm 
Wooa- Mosaic Co. oo “Ine. 00-6 
eececeseceees abcdefgmnov 
Woods Lumber Co.....inop 
Worcester & Co., C. H.admn 
Yawkey- Alexander a 
Co. cecccecce -....bdmn 
Yawkey- Bissell ae. Ce.008 


Weaver Bros. Lbr. Co.....bf 
Webster Lumber Co., 

ie Gb tntahews piaasen a ae 
Wells Lumber Co., J. W.. ce 
West Virginia Lbr. Co....ef 
Wisconsin Land & Lbr. 

CO. secevss ° 
Wood-Mosaic Co. be EBC r coed ef 
Wrape Stave Co., W. R....f 
Yawkey-Bissell Lbr. Co..cef 








Ong gQa2@nmvy awewmM Oe 


be] 


) 


2 e24e eLeee 


|knst 


kmst 


mnov 
cdmn 
ighnp 
p. 

mnov 
oc cent 
bdhm 
hijing 


les 
himnp 


-adhn 
..cin 
jmnov 
e. 
..fno 
abdhm 
ghilnp 
. ilnop 
' Co. 
fjmnov 
..-inop 


Siay 
fjmnov 
fr. 
ibcdhm 
fgemnov 
...inop 
t.admn 


imber 
..bdmn 


Co.dmn 





December 80, 19389 





CABINETS 
Carr, Adams & Col’ier Co. 


SASH, DOORS, COLUMNS, 
MILLWORK 


Curtis Companies Service 
Bureau 


Frost Lumber Industries Inc. 


Pacific Mutual Door Co. 
Red River Lbr. Co. 
Silbernagel & Sons Co., Geo. 
Wheeler-Osgood Sales Corp. 


WINDOWS 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau. 

Roach & Musser Co. 


BUILDING PAPER 


Ruberoid Co. 
Sisalkraft Co. 


CAULKING COMPOUND 
Calbar Paint & Varnish Co. 


CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Bruce Co., E. L. 

Frost Lumber Industries, Inc. 


CEMENT 
Louisville Cement Co. 


CEMENT 
WATERPROOFING 
Abesto Mfg. Co. 


CEILING COVERING 
Gibbs Boardatile Corp. 


DOWELS 
Gary Screw & Bolt Co. 


Pittsburgh Screw & Bolt 
Corp. 


FENCE AND FENCE POSTS 
American Steel & Wire Co. 

(U. S. Steel Corp. a 
Columbia Steel Compan 

(U. S. Steel Corp. Subsia.) 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I. & RR. Co. 

(U. S. Steel Corp. Subsid.) 
U. S. Steel Products Co. 

(U. S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


FIREPLACE UNITS 
AND FITTINGS 
Heatilator Co. 
Superior Fireplace Co. 


FURNACE and STOVE PIPE, 
ELBOWS, FITTINGS, WALL 
STOCKS, ‘AIR DUCTS 
Milcor Steel Co. 


GARAGE DOORS 
Carr, Adams & Collier Co. 


Crawford Door Co. 
Fir Door Institute 


AXES AND LOGGING 
TOOLS 
American Logging Tool Co. 


CUTTER HEADS 
Shimer & Sons, Inc., Sam’l J. 


DIAMOND POINT DRIVER 
Smith, Inc., Landon P. 


DOG, SET WORKS, ETC. 
Kent Machine Co. 


DRY KILNS AND 
ACCESSORIES 

Moore Dry Kiln Co. 
Standard Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
Standard Dry Kiln Co. 


EDGERS 

Corley Mfg. Co. 

— Hollow Blast Grate 
ae. J 


. 
Miner Saw Mfg. Co., J. H. 
ELECTRICAL WIRE 
& CABLE 
American Steel & Wire Co. 


Americanfiumberman 


WINDOW, R FRAMES 

Biles-Coleman Lbr. Co., Inc. 

Bradley-Miller & Co. 

Curtis Companies Service 
Bureau. 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co 

Long Lake — Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Roach & Musser Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


PACKAGE TRIM 

Biles-Coleman Lbr. Co., Inc. 

Bradley Lumber Co. 

Fordyce-Crossett Sales Co. 

Florida-Louisiana Red 
Cypress Co. 

Frost Lumber Industries, Inc. 


BUILDERS’ SPECIALTIES, 


GARAGE DOOR + 
HARDWARE s 
Coburn Trolley Track Co. 
Frantz Mfg. Co. 

Stanley Works, The 

GATES 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 


GLASS SUBSTITUTES 
Arvey Corporation 


HARDWARE—Builders’ 

eg Cabinet Hardware 
or 

Frantz Mfg. Co. 

Stanley Wake, The 


INSULATION 

Armstrong Cork Co. 

Barrett Company, The 

Carey Co., Philip, The 

Celotex Corp., The 

Certain-teed Products Corp. 

Homasote Co. 

Insulite Co., The 

Johns-Manville 

Kimberly-Clark Corp. 

Milcor Steel Co. 

Ru)eroid Co., The 

United States Gypsum Co. 

Wood Conversion Co. 

KITCHEN UNITS 

Curtis Companies Service 
Bureau 

LADDERS 

Babcock Co., W. W. 

LATH (FIREPROOF) 

United States Gypsum Co. 


LATH (INSULATING) 
Armstrong Cork Company 
Celotex Corp., The 
LINSEED OIL 
Archer-Daniels-Midland Co. 
LOG CABIN SIDING 

Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Red River Lumber Co. 
MASON’S CEMENT 
Louisville Cement Co. 
METAL Aconss DOORS 
Milcor Steel Co. 

METAL 2" 

Milcor Steel Co. 

Wheeling Corrugating Co. 
METAL CORNER BEAD 
Continental Steel Corp. 


Kinzua Pine Mills Co. 

Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


SHAKES 
Colonial Cedar Company 


SHINGLES 

Northern Cedar............ a 
Western Red Cedar........ b 
Cypress ....... ere © 
Redwood ......... Sea lacettoia ate d 
Bay De Noquet Co......... a 
Bradley-Miller & Co....... b 


Connor Lbr. & Land Co....a 


Milcor Steel Co. 
Wheeling Corrugating Co. 


METAL LATH 

Milcor Steel Corp. 

United States Gypsum Co. 
Wheeling Corrugating Co. 


METAL MOULDING & TRIM 
Wheeling Corrugating Co. 
Wilson Metal Products Co. 


NAILS 

American Steel & Wire Co 

Continental Steel Corp. 

Gary Screw & Bolt Co. 

Keystone Steel & Wire Co. 

Pittsburgh Screw & Bolt 
Corp. 

Republic Steel Corp. 

Wheeling Corrugating Co. 


PAINT CONDITIONER 
Smith, Inc., Landon P. 


PAINT, ENAMEL 
VARNISH 

Boston Varnish Co. 
Calbar Paint & Varnish Co. 
Lead Industries Ass’n 
Lowe Bros. Co., The 
Parker & Sons Co., Ira 
Reardon Co.. The 
Sargent-Gerke Co. 


PAINT. PLASTIC 
Laucks, Ine., I. F. 


PAINT PRIMER & SEALER 
Laucks, Ine., I. F. 


PLASTER BOARD 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 

United States Gypsum Co. 


PLASTIC WOOD 
Boyle Co., The A. 8. 


PLYWOOD AND VENEERS 
Douglas Fir Plywood Assn. 
Goodman Lumber Co. 
Hammond Lumber Co., Inc. 
Harbor Plywood Corp. 
Hatten Lumber Co. 

Pacific Mutual Door Co. 


Directory of Products Advertised in American Lumberman 
MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


Hatten Lumber Co......... 
Holt Lumber Co.......... 
Marathon Paper Co........ 
MeNair Shingle Co., Robt. 
Menominee Bay Shore 
Tbr. CO. coccccccece 
Menominee Indian Mills. . 
Michigan Pole & Tie Co... 
Oconto Company ..... 
Pacific National Lumber Co. b 
Red Cedar Shingle Bureau.b 


oP ep 


Rib Lake Lbr. Co........ oc 
Sawyer Goodman Co.......a 
Stephenson Co., I.......... a 


= City Lbr. & peeiatis 


eee eee eres eeseeeeeee 


Twin Harbors Samaber Ce... 
Weyerhaeuser Sales Co... ne 4 


ETC. 


Red River Lbr. Co. 

Roddis Lumber & Veneer Co. 
Sawyer Goodman Co. 

Twin Harbors Lumber Co. 
Worcester & Co., C. H. 


POLES 
Michigan Pole & Tie Co. 


PUTTY 
Parker & Sons Co., Ira 


RAIN-CARRYING EQUIP- 
MENT 
Milcor Steet Co. 


ROOF eee Caess 
Abesto Mfg. 

Barrett Co., 

Carey Co., Philip, The 
Certain-teed Products Corp. 
Ruberoid Co. 


ROOFING SURFACE 
Central Commercial Co. 


ROOFING, SHINGLES, 
SIDING—Asbestos, Asphalt 
Barber Asphalt Corporation 
Barrett Co., The 

Carey Co., Philip, The 
Celotex Corp., The 
Certain-teed Products Corp. 
Johns-Manville 

Ruberoid Co. 

Texas Co., The 

United States Gypsum Co. 


ROOFING, SIDING—STEEL 
Continental Steel Corp. 
Milcor Steel Co. 


SHINGLES, SHEATHING, 
SIDING (INSULATED) 
Celotex Corp., The 


SHEATHING 
(INSULATING) 
Armstrong Cork Company 
United States Gypsum Co. 


SILOS, CORN CRIBS 
Sisalkraft Co. 


SILO MATERIAL 
Sisalkraft Co., The 


STEEL SHEETS, Plain or 


Corrugated 
Carnegie-Illinois Steel Corp. 
(U. 8S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Republic Steel Corp. 


MACHINERY AND EQUIPMENT 


ENGINES AND BOILERS 
Enterprise Co., The 
Frick & Co. 


FIRE EXTINGUISHING 
CHEMICALS 
Solvay Sales Corp. 


FLOOR MACHINERY 

Lincoln-Schlueter Floor Ma- 
chinery Co. 

Porter- Cable “Machine Co. 

Skilsaw, Inc. 


GLAZING & PAINTERS’ 
TOOLS 


Smith, Inc., Landon P. 


HAND SAWS (Electric) 
Porter-Cable Machine Co. 


INJECTORS, VALVE 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


KNIVES 

Atkins & Co., E. C. 

Coes Co., Loring 

Disston & Sons, Inc., Henry 
Taylor Stiles & Co. 


LOAD BINDERS 

American Logging Tool Co. 
Atkins & Co., E. C. 
LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 
LUMBER LIFTS 

Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moore Dry Kiln Co. 


MOTOR TRUCKS 
Chevrolet Motor Co. 

Ford Motor Co. 

General Motors Corp. 
International Harvester Co. 
Mack Trucks, Inc. 


MOULDING CUTTERS 
Shimer & Sons, Inc., Saml. J. 
Taylor, Stiles & Co. 
PORTABLE SAWMILLS 
Corley Mfg. Co. 

Cunningham Machinery Corp 
Frick Company 

Kent Machine Co. 


ROLL-OFF LUMBER BED 
R-B Company, The 


SANDERS 


Lincoln-Schlueter Floor Ma- 
chinery Co. 

Porter-Cable Machine Co. 

Skilsaw, Inc. 


SAW BITS 


Atkins & Co., E. C. 
Corley Mfg. Co. 


SAWMILL MACHINERY 
Corley Mfg. Co. 

Cunningham Machinery Corp. 
Enterprise Co., The 

Frick & Co. 

Kent Machine Co. 

Miner, J. 

Miner Saw Mfe. Co., J. H. 


SAWS, SAW TOOLS 

Atkins & Co., E. ©. 

Corley Mfg. Co. 
Cunningham Machinery Corp. 
Disston & Sons, Inc., Henry 
Huther Bros. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 


See following page for additional listings 





White River Lbr. Co.......b 
Winton Lumber Sales Co...b 
Wisconsin Land & Lbr. Co.a 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 

Bradley Lumber Sales Co. 
Bruce Co., B. L. 
Kneeland-Bigelow Co. 
Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Biles-Coleman Lbr. Co., Ine. 
Kinzua Pine Mills Co. 


Tennessee Coal, I. & RR. Co. 
(U Steel ‘Corp. Subsid. ) 
U. 8S. Steel Products Co. 
(U. 8. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


SASH-CORD 
Puritan Cordage Mills, Inc. 
Samson Cordage Works 


SASH BALANCES 
Pullman Mfg. Co. 


SCREEN CLOTH (WIRE) 
Wickwire Bros. 


SCREEN 

Curtis Companies Service 
Bureau 

Silbernagel & Sons Co., Geo. 


SCREWS, BOLTS, SPIKES 
Gary Screw & Bolt Co. 
Pittsburgh Screw & Bolt Corp. 
SOUND-DEADENING 
MATER: 

Carey Co., > The 
Celotex Corp., 

Certain-teed Products Corp. 
Homasote Co. 

Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corp. 
United States Gypsum Co. 
Wood Conversion Co. 


WALL BOARD 

Armstrong Cork Co. 
Certain-teed Products Corp. 
Douglas Fir Plywood Assn. 
Gibbs Boardtile Corp. 
Harbor Plywood Corp. 
Homasote Co. 

Insulite Co., The 
Johns-Manville 

Pacific Mutual Door Co. 
United States Gypsum Co. 
Wood Conversion Co. 


WALL BOARD TRIM 
Wilson Metal Products Co 
WALL PAPER 

Lennon Wall Paper Co. 
WEATHER STRIP 


Chamberlin Metal 
Strip Co. 


Weather 


Lead Industries Axs’n. 

ZINC CORNER STRIPS FOR 
ASBESTOS SIDING 

Double Grip Brass Clip Co. 


Porter-Cable Machine Co. 
Skilsaw, Inc. 
Walker-Turner Co. 


STEAM FEEDS 
Cunningham Machinery Corp 
Soule Steam Feed Works 
TRACTORS 

Caterpillar Tractor Co. 
International Harvester Co. 
VENEER DRYING 
MACHINERY 

Moore Dry Kiln Co. 
WAGONS—Log 

Lindsey Wagon Co. 
WELDING wo WIRE 
ROPE, FITTINGS AND 
SLINGS 


American Steel & Wire Co. 
Columbia Steel Co. 
Continental Steel Corp. 


WOODWORKING 
MACHINES 

DeWalt Products Corp. 
Gordon Hollow Blast Grate 


Co. 
Walker-Turner Co. 
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ACCUUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 

Lemieux Bros., Inc. 

Sewall, James W. 

Spain & Co., H 


BUILDING & LOAN 
U. S. Bldg. & Loan League 


CHECK PREVENTATIVES 
Bruce Co., E. L. 
Moore Dry Kiln Co. 


COLLECTION SERVICE 
Lumbermen’s Credit 
Assn., Inc. 


EDUCATIONAL 
Chicago Technical College 


EXPORTERS 
Douglas Fir Export “o. 


Amemean fiumberman 


Directory of Products Advertised in American Lumberman 
MISCELLANEOUS SUPPLIES AND SERVICES 


FINANCIAL Bruce Co., E. L. 


Builders Commercial Agency 
Douglas-Guardian Warehouse 


a te Underwriting Co., 


Lumbermen’s Mutual Cas- m™ & 
Monsanto Chemical Co. 


DuPont de Nemours Co., Inc. 


Corp. ualty Co. 
Lumbermen’s Credit Associa- Lumbermen’s Underwriting Parker & Sons Co., Ira 
tion, Inc. Alliance Protection Products Mfg. Co. 


LOUD SPEAKER 
CALLING SYSTEMS 
Webster Company 


FOREIGN BROKERS 


SAP STAIN PREVENTA- 
Richard Shipping Corp. TIVES 


Chapman & Co., A. D. 


— LUMBER & LOG BOOKS DuPont de Nemours Co., 
foo 18 Buck & Co., Frank R. Inc., E. IL. 

Dewitt Operated LUMBER RULES Monsanto Chemical Co. 
Gotham Buck & Co., Frank R. TERMITE 

Kentucky OFFICE SUPPLIES EXTERMINATORS 
Lennox, St. Louis 

Madison and Lenox, Detroit Buck & Co., Frank R. Bruce Co., E. L. 
Metropole POST BEETLE EXTERMI- TIMBER CONNECTOR 
Philadelphian NATOR STRUCTURES 

Stevens Antimite Co., The . Timber Engineering Co. 
Wisconsin PRESERVATIVES—WOOD American Builders 
INSURANCE American Lumber & Treat- Crossett Western Co. 
Associated Lbr. Mutuals ing Co. Illinois Lumber Yards 


See preceding pages for additional listings 
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T. C. King 

McKeown Bros. Co. 
Timber Structures, Inc, 
West Coast Wood Preserv- 


ing Co. 
Western Pine Mfg. Co., Ltd. 


TIMBER LANDS 
Knapp, Fred C. 


TIMBER SERVICE 
(Advisory) 

Rounds-Burchett Ltd. Tim- 
ber Service 


TREATED PRODUCTS— 

Railroad Ties, Poles, Piling, 

Timber Products, Lumber, 

Fence Posts 

American Lumber & Treat- 
ing Co. 

Angelina County Lumber Co. 

Crosby Lbr. & Mfg. Co. 

Fordyce-Crossett Sales Co. 

Frost Lumber Industries, Inc. 











cost. 





ENTERPRISE 


SAW MILL MACHINERY 
NOT DOWN TO A PRICE, but built to 


tried and proven principles of design and 
construction for profitable operation. 
ENTERPRISE meets the requirements for accu- 
racy and speed of operation with low maintenance 
Give us details of your requirements for our 
recommendations and prices. 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 







BOARD DIAL-F 
D. A. SET_™® 
SPRING 
REC. 


BALL BEARING 
TIGHTNER 


IMPROVED GIANT 
EED 


MACHINE CUT 
STEEL RACK 
MAND, PINION 


INDEPENDENT 
KNEES 



































POERENCE WHENTORY Book 


1. The “Improved Ready Reference Inventory” book is loose leaf 
with the new spiral binding. 

2. This spiral bound book lays flat when open. 

3. The pages can be turned more easily when taking inventory. 


4, Cut-out index is uniformly spaced on each page. 
2.) This provides an instant reference method for later use. 








/ 
orrmenrae 
—e 
7m 
09 Spee 
OAD WSOC THORS tas i04 ras 
_— 


/ D, 
LITT} 


aes) 


Compiled by Lumbermen for Lumbermen 


ADVANTAGES OF THE BOOK: 


(See figure 1 above.) 
preceding inventory. 


proceeds. 
of the book to 64 pages. 


(See figure 3.) 
8. Makes inventory taking a pleasure. 


One book, $1.50; four books, $5.50; ten books, $11.00 
Send all Orders to 









Lumbermen's “\mproved Ready Reference Inventory” cc 


inventory books several weeks in advance by listing grades and 
species of woods in each section of the book as taken from the 
Then all that is necessary is to write 
in number of pieces in each pile as counting in the yard 


(See figure 6. All pages are ruled on both sides which increases the capacity 
5. The sheets can be taken out of the book and run through the 7. Extra ruled sheets perforated to fit this book may be secured 


typewriter if copies of inventory are desired. 
This feature is very useful for lumbermen who prepare their 


at 2c each. Easily placed in the book. 


Cost of the Lumbermen’s “IMPROVED READY REFERENCE INVENTORY” book, 


431 So. Dearborn St. Americanfiimberman Chicago, Illinois 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 


\ If page number does not appear opposite name, display advertisement will be found in a previous issue 


= 














Abesto Mfg. Co. 
Adams-Edgar Lumber Co. . we 
Alexander-Yawkey Lumber ees 
Alger-Sullivan Lbr. _ * dune eet 
Algoma Lumber Co. : . 
American Builders. ar 
American Equi ment Corp...... 
American Logging Tool Co...... 
American Lumber & Treating ” 
American — & Wire Co. 
Anaconda Copper Mining Co.. 
Anderson-Tully Company....... 
Angelina County —- bee a 
—— Hardwood Co rae 
Appalachian Hardw oods . . 
Archer-Daniels-Midiand Co. prc 
Armstrong Cork Co. ee 
Arvey Corporation..................- 
Associated Lumber nes areca 
Atkins & Co., E.C.. oe ae 
Atlas Lumber Co., The. 


Babcock Co., W. W., 
Barber Asphalt Cor 
Barrett Smnent, * _ peamoee 


sy De N ‘is PS 


Spruce 
Beene’ J. 4+ ae — 
Be e Lumber ompany.. Sra eve 
Bentley Lumber Co., J. A....... 
Biles-Coleman Lumber a Gas 
Birch Valley Lumber Co.. 
Bissell Lumber Industries. 
Booth-Kelly Lumber Co., The.. 
Boston Varnish Pg Sarccshat tine a ccawarsy 
Boyle Co., The A. S. ‘ 
Bradley Lumber Co. of Arkansas. 
Bradley-Miller & Co. . 
Breece- White Manufacturing Co 5 
Bringardner Lumber Co. cari 
Bristol Door & Lumber Co. Eiasiics ea 
Brown Dimension etait S-iale-eck 
Bruce Co., E. L....... 
Buchanan, Wm.. — 
Buck, Frank R. & Co 
Builders Commercial Agency .. 
Burrus Lumber Co.. 
Burruss Land and Lumber Co... 
Burton-Swartz Cypress Co.. 


Cadillac-Soo Lumber Co. 
Cadwallader-Gibson Co.. 

Calbar Paint & Varnish Co... .. 
California Redwood Distbrs., _. 
Carey Co., The Phillip ® 
Carnegie-Illinois Steel Porn : 
Carr, Adams & — Co.. 
Carr Lumber Co. . 

Carter & Bro., W. 
Caterpillar Tractor 
Celotex Corp., The.. 

Central Commercial Co.. 
Certain-teed Products Corp. ‘ 
oe Metal Weatherstrip 





Teer ee eee eee eee ee eee ee eee eee 


Jo 
Chapman & Co., Inc., A. D. 


Chapman & Dewey Lumber Co... 


Chec Co., The. . 

Cherry River Boom & Lbr. Co. 

Chevrolet Motor Co 

ieawe Mill & Lumber Co. = 
o Technical oe bite: 6 aie 

once an Lumber at iain 

Christiansen Co.,C.M......... 

Clears Lumber Co., N. J............. 

Coburn Trolley -_—r no 

Coes Co., ——s..: 

Colonial Cedar Co. 

Columbia Steel Co. 

Connor Lumber & Land Co. 

Conroe Lumber Corp.. 

Continental Steel | Corp. 

Corley Mfg. Co...... oan 

Cotton Hanlon. ‘ 

Crater Lake Box & Lumber Go... 

CrawSerd DOGP CO... .cccccccccccccce 

Crosby Lumber & Mfg. Co...... 

Crossett Western Co........... 

Cunningham Machinery Corp... 

Curtis Companies Service Bureau 


DeWalt Products Corp......... 

DeWitt Operated Hotels..... 

Disston & Sons, Inc., Henry 

Dixie Lumber Co. . 

Dickson Weatherproof Nail Co. 

Double Grip Brass Clip Co.. 

Douglas Fir Export Co 

Douglas Fir Plywood Assn. 

— debeeens Warehouse 
orp : was RO 


eeeee 
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DuPont de Nemours & Co., E. I. 
(Grasselli Chemicals Dept.)... 
Eastman-Gardiner Hardwood ™ 
Elk River Coal & Lumber _ 
Ellington-Fay inane - 
Elrod Lumber JIE Se aurion 
Ely-Thomas Lumber eal 
Enterprise Co., . 
Epperson tik. EE Co.. U. 8. 
Exchange Saw Mills Sales Co.. 


Farrin Lumber Co., The M. B.. 
Faust Bros. Lumber Co. . 
Feather River Lbr. Co., The. 
Findlay-Millar Timber ‘Co. 


—— heed erection 


Co 
Ford Motor Co ee 
Fordyce-Crossett Sales Co. Eee 
Frantz Mfg. yal precious 
Frick Co., 
Frost ener Industries, Inc. . 


Gary Screw & Bolt Co.. 
General Motors Sales Corp... 
Gibbs Boardtile Co 

Gillies Brothers, L ends 
Goodman Lumber Co. 

Gordon Hollow Blast Grate Co. 
Gotham Hotel. 

Griffith Lumber Co.. ; Inc... 

Griffith Stave Co., Geo. C.. 
Grissom-Rakestraw Lumber Co. 
Griswold Lumber Co. : 


Harbor Plywood ee: . 
Hatten Lumber Co.. = 
Heatilator Company . btengrecaed 
Hines Lumber Co., Edw . ae 
Holland Lumber Co. es eee le aie 
Hollenden Hotel. 

Holt Hardwood Company. 
Holt Lumber a - 
Homasote > ih 
Hotel =. 
Hotel Benson. . 
Hotel Gotham. . 
Hotel Kentuck 
Hotel Lennox, t. Louis. 
Hotels Madison and Lenox, ‘Detroit 
Hotel Metropole 
Hotel Philadelphian .. 
Hotel Wisconsin . 
2 eee 
Hutton & Bourbonnais......... 


Steere eeeeee 


Illinois Lumber Yards. 
Industrial Lumber Co.. Inc.. 
Insulite Company, The. 
International eeepend Co.. 
Ivory Pine Co. ‘ . 


Jeffreys-Myers Mfg. Co.. 
Johns-Manville . ‘ . 
Johnson Lumber Corp., e) 

Jones Lumber Company, se + an 


Kent Machine Co.. eer es 
Kerry & Hanson Flooring g Co... a 
Keystone Steel & —" ; 
Kimberly-Clark Corp. . 

King, T. C. 

Kinzua Pine Milis Co. 

Kirby Lumber sepisin 

Kirkeby Hotels. 

Knapp, Fred C. 

Kneeland- -Bigelow Co. 

Kurth Lumber Mfg. Co. 


Lake Superior Lumber Corp 
eS AS ae 
Lead Industries “ass n 
Lemieux Bros., 
Lennon Wall Tenor Co. 
Libbey-Owens-Ford Glass Co... 
Lincoln County Lumber Co. 
Lincoln-Schlueter Floor Machin- 


ery Co. = 
Lindeoy Wagon ‘Company... ye? 


atkac 


J 
LY] 


47 
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13 
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57 
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55 
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Long Lake Lumber Co. pane 2 
Loring Coes Co.. 
Louise Central ‘Lumber Co. 9 


Louisville Cement Co. 

Lowe Brothers Co.. The. ie 
Lumbermen’s Credit Assn. Inc... 
Lumbermens Mutual Casualty 


Co 
Lumbermen s Underwriting Alli- 
Luthi & Co. F."6!" aes 


Mack Trucks, Inc 
Malta Mf ie - AEE ae ee 
Mansfield Hardwood —— _ 
Maple Flooring Mfrs. Ass’n. 
Marathon Paper Mills Co....... 
May Hardw eee 
McCorkle Lumber Co., The... .. 
McGraw-Curran Lumber al 
McKeown Bros. Co. 

MeNair Shingle Co., Robt. 
Meadow River Lumber Co... 
Medford Corporation. . <> 
Menominee Indian Miils.. 1 
Miami Cabinet Div. The Philip 


Carey Co 
Michigan-California’ Lumber Co. 11 
Michigan Pole & ~ nee: 
— eo: aS eaatets 
Miner, J. H. Kwan 
Miner Saw Mfg. Co., co Sin 
Miniature Models Bureau... .. .. 
Monsanto Chemical Co. . sive 
Moore Dry ney a, Company. 5 


9 

Moore, Keppe' ‘ ai 5 
ALAS ae 5 

3 


er 


Q 
Oomn Meo 


Conn 


Morrison, 
Mountain Fork Lbr. Co., Inc... 
Mowbray & Robinson Lor. Co.. 


Nelson & Co., Gilbert.......... 61 
Nickey Brothers, Inc........... 9 
North Carolina Pine............ 54 
Oconto Compan 


Oregon-Americnn Lumber Corp... 
Ozan Lumber Co 


Pacific Mutual Door Co. 

Pacific National Lumber Co... 

Parker and Sons Co., Ira.. oe 
eavy-Moore Lumber Co. 12 

eh at ng Hardwood ‘Agency 10 
Aad thay Lumber Co....... 10 

——— Screw & Bolt —. 

Perver able Machine Co. . 

Protection Rage eg Mfg. Co.. 2 

Pullman ain. bang F - 

Puritan Cordage ills, Tne. 


Putnam Lumber Co.. 
Quincy Lumber Co............. 


Rainy Lake Lumber bese soa 12 

R-B Com “>: . See ae 

Reardon 

Red Cedar Shingle Bureau . 

Red River Lumber Co., The.. 16 

Republic Steel Corp 

gered & Manley i Lor. Co., Tne 9 

Beha Sn Go 
Cc pp 61 

Ritter Lumber Ny Ws 

Roach & Musser Co. . 

Robbins Flooring Co. 

Roddis Lumber & Veneer Co.. 

Rounds-Burchett Ltd. _ Timber 
Service <i 69 

Ruberoid Co.. The. 


Sabine Lumber Co. = Se 
Sallis Lumber Co. «> be 


Samson Cordage Works......... 

Santee River Hardwood Co..... 9 
Sargent-Gerke Co................0. 7-8 
Schreiber — er Wm. ees 14 
Schuette Co., ~ 


Scotch Lumber - 
8 , WalterG....... 


Sewall, James W.. 

Shannon Brothers.............. 
Shepherd Lumber Corporation. . 
peng BO Lumber Corp., John C. 
Shevlin Pine Sales Co.. 

Shimer & fens, Inc., Samuel ie 


eee eee eee ee eee eee) 


Sisalkraft Co., The................+- 

Skilsaw, Inc. . 

Smith, Inc., Landon -: 

Solvay Sales > a 

Sondheimer 

Soule Steam ood Works... 2. : 

South Atlantic — Co.. 

Southern Hardwoods....... 

Southern Lumber Co. . 

Southern Pine Ass’n......... 

Southwest Lumber Co. . 

Southwest Lumber Miils, Inc.. 
Spain & Co., M.. 


H. 

Sparkman Hardwood Lumber Co. 
a Pine mots Oo...... 

Standard Dry Kiin Co........... 
Stanley Works, The. . 
Stearns Coal & Lumber Co.. 
Stephenson Co., I.. 
Stevens Hotel palace 
Sullivan Lumber Co.. 
Sumter Lumber Company, Tne. 
Superior Fireplace Co. 


Tarter, Webster Sarno, & Inc. . 


ny a ae —e- 
Texas Co., The 
Texas Oak Flooring 


Trout Creek Lumber 
Turner-Farber-Love Sales Co. . 


Twin City Lumber & _— Co. 


Twin Harbors Lumber Co.. 


Union Lumber Co.. 


Vestal Lbr. & Mfg. Co.. 
Virginia Hardwood Lbr. Co., Ine. 
Von Platen-Fox Company.. 


Walker-Turner Co.. 4 

Wax Lumber ember c 

Weaver Bros. Lu r Company. 

0g MILs vines cvednceeces 

Webster kee Co., H. ee 

Wells Lumber Co., J. W. 

Western Pine Association . 

Western Pine Mfg. Co., Ltd... 

West Coast W ‘Preserving Co. 

West Side Lumber Com 

West Virginia Lumber 

Weyerhaeuser Sales Co.. 

Wheeler Lumber Company.. 

wee cath ee — Gon Reaches 
vee rrugating Co 

White River Lumber Co.. 

Wickwire Bros. 

Wier Long Leaf Lumber Co. 

Wilderness Lumber Co. Sailers 

Wilson Metal Products Co....... 


Wrape Stave Co.. Ww. es “Inc. 


Yawkey-Alexander Lumber Co. 
Jone -Bissell Lumber Co.. 
te Sugar Pine Lumber Co. 


Directory of Products Advertised in American Lumberman will be found on preceding three pages 
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PROTECTION FOR THIS HOME against damage by termites and decay THE COST IS SMALL because Wolmanized Lumber is 

is provided by Wolmanized Lumber. The protection costs little, but used only at danger points, sills, joists, and subfloors, to 

guards against expensive repairs. protect the whole structure. This adds less than 2% to 
the total cost of an average house. 


ANOTHER YEAR OF 
SALES GAINS 


Again in 1939 sales of Wolmanized Lumber* gained over 35 36 "37 
previous periods. RISING SALES of Wolmanized Lumber mean more and 
To the dealer this means that the opportunity for profit from whey it ad aun dees be ae ne a rca et oe 
selling Wolmanized Lumber continues to grow more attractive. 
And that is a sound trend which will continue. Wolmanized 
Lumber offers protection against damage by decay and termites 
at less than 2% increase in the cost of the house into which 
this protection is built. 
Because it fills a recognized need, Wolmanized Lumber is 
going to have another good year in 1940. Get your share of this 
business. Wolmanized Lumber is obtainable in straight or 
mixed carloads from leading lumber producers, and is sold 
through regular trade channels. Ask us to send you full details. 


AMERICAN LUMBER & TREATING COMPANY, 1407 TREATING PLANTS, for scientific, vacuum-pressure 


Old Colony Building, Chicago. treatment with Wolman Salts* Preservative, are now 
: S operating throughout the country. They make reliable 
Wolmanized Lumber available everywhere. 


*Registered Trade-mark 


USED FROM HERE 





TO PROTECT THE 
WHOLE STRUCTURE 











